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SERRE 
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This year Independence Day takes on increased 


B) 





significance. Besides commemorating the Nation’s 
birth it is to 
Hats off! be observed 


Along the street there comes 

Q blare of bugles, a ruffle of drums, 
Q flash of color beneath the skp: 
Hats off! 

The Flag is passing bp! 


as Defense 
Day, the oc- 
casion for 
taking an- 
nual inven- 
tory of the human and industrial resources that 
could quickly be made available in case of national 
emergency. ‘This is 











ence is largely a dream, if not a grim joke, to the 
man whose tenure of the house in which he lives is 
subject to the will of a landlord. Toa large degree 
this country has been developed by home owners 
and men bent upon acquiring homes. That motive 
sent the “covered wagons” across the trackless 
plains and carved out a new empire. It is one of 
the strongest incentives to patriotism. 


To pursue the parallel a little further, defense is 
no less pressing a consideration for the individual 
than for his Government. The strongest defense 

that can be built against the unseen eco- 





in accordance with 
the provisions of the 
Xational Defense 
Act and the order of 
the President. 


Hats off! 
The colors before us flp; 





Blue and crimson and white it shines 
@ber the steel-tipped, ordered lines. 


But more than The Flag is passing by. 


nomic foes that threaten a man’s independ- 
ence isa good home. And the time to build 
up that defense is not when the “foes” of 
misfortune, unemployment, sickness or old 
age are at the gates. Then it is too late. 








As with the Na- : 
tion, so with the individual citizen: Independence 
and Defense are fundamental and closely related 
to each other. In the calendar of every 


Just as the Government, in time of: pro- 
found peace with all the world, nevertheless finds 
it wise and necessary to look to its defenses, so the 

individual citizen, 





American there should be two Independ- 
tnce Days. In the first place, in common 
with all his countrymen, he should join in 
the fitting observance of the anniversary of 





Daps of plenty and pears of peace; 
March of a strong land’ s swift increase: 
Equal justice, right and law, 

Stately honor and reverent awe; 


while he can, should 
provide for himself 
and his loved ones 
that best of all de- 








the adoption of the Declaration. What a 
glorious heritage is his! With what devotion 
should he cherish it, and with what zeal should he 
resolve that it shall be transmitted unimpaired to 
the generations that follow us! 

Independence—it is the dream and the ambition 
And so the second of the In- 
dependence Days for every citizen is that day in 
Which he turns the key for the first time in the door 
of his own home, sovereign in his own castle and 
Personal independ- 


~ 
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“every real man. 


monarch of all he surveys.” 
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fenses—a good home. 

To do so is wise, patriotic and American. It is 
the message of Independence and Defense Day to 
the citizen 














who loves his Sign of a nation, great and strong 
country, tor To ward her people from ebverp wrong. 
the home is Pride and glory and honor—all 

the corner- Live in the colors to stand or fall. 
stone of the Henry Holcomb Bennett 
Nation and 

the strongest guaranty of its enduring security. 
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AS % 
STARK 


“The Secret of Success 
Is Constancy to Purpose” * 








The LAST QUALITY € 
WORD in SERVICE 


So said Benjamin Disraeli, the famous British states- 


SRANP man. 


As we look back over our own business, we believe 
CYPRESS— . : 
that what success we have had is traceable to this very 
Lumber, Lath, point. We have ever sought to produce the very best 
Finish, Siding, “ae 
1: lumber we could, believing that buyers would reward us 
Moulding . “ 
with their orders. 


HARDWOODS— And they have. We have built larger and still larger, 
Band sawn and today we have more satisfied customers than ever 
Kiln dried before. We have been constant and loyal to our ideal 


Rough or Surfaced 


re oe ia and buyers have been constant and loyal to us. If you 


buy strictly on value, Star-K Brand products will appeal 
VENEERS— strongly to you. 


Door, Panel, 


aie: JAMES E. STARK & COMPANY, INC. 
































Stock MANUFACTURERS 
General Offices: Cleveland Offices: Chicago Offices: 
BS’ MEMPHIS, TENNESSEE 1231 UNION TRUST BLDG. 25 N. DEARBORN ST. 
fr==: ny 









tw 


WISCONSIN 


HARDWOODS 
HEMLOCK 


i An Accurate Check 


baa J ‘ On Every Shipment 








PINE “ Our service does not stop when we 
* KORRECT MAKE- ZA) have shipped your order. We want you 
FOR— entirely satisfied and therefore have your 





invoice sent direct from the mill. This is 
done so that you may have the absolute 
assurance of receiving the exact grades 
you ordered. 


Northern Hardwood 
and Hemlock Lumber 


INDUSTRIAL BUYERS 
Y, FACTORY MEN 
eee MILLWORK CONCERNS 

\ . RETAIL DEALERS = 

We know a good many stock lists don’t really 
\ offer any better values than are obtainable else- 
where. But here’s one that does. Try us on some 

of the following items: 


50,000’ 13/16x1%” No, 1 Maple Flooring 





} 50,000’ 13/16x21%4” Factory Maple Flooring 
| 50,000’ 13/16x2%4” Factory Birch Flooring 
| 1 car ”" No. 1 Common Kiln Dried Birch 


a =< 


| = 














1 
| 3 ears 1” No. 1 and Better Kiln Dried Birch 
1 


6 cars 1” No. 2 Common Birch 
5 cars 1” No. 3 Common Birch 
1 car 5/4” No. 1 and Better Black Ash 


t 
Y 
YG 1 ear 1” No. 3 Common Black Ash 
6 cars 6/4” No. 1 and Better age — 


2 cars 6/4” No. 2 Common Soft 

y 2 cars 6/4” No. 3 Common Soft Ele 
2 ears 5/4” No. 3 Common Soft Elm 
5 ears 1” No. 3 and Better White Pine 


Kneeland-- TLurg 


Lumber Co., 
MILLS AT Phillips, Wis. 


MORSE, WIS.-PHILLIPS, WIS. 























We have at our command the entire 
outputs of the Wiedman Lumber Co., 
Trout Creek, Mich., and Bergland Lum- 
ber Co., Bergland, Mich. Investigate our 
efficient special sales service today. 


Weidman - Vogelsang 
Swirtutsis, Lumber Co. 


GRAND RAPIDS, MICH. 
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Heavy Fire Losses Complicate Insurance Problem 


NSURANCE IN WHATEVER FORM and through whatever 
agency is an expedient for relieving the individual policyholder 
in part by requiring other policyholders to bear the rest of the 

loss. All insurance is in fact mutual in character whether it is 
technically so termed or not; and, therefore, in the lumber industry, 
for example, all mill owners share in the loss when a mill is burned 
or a stock of lumber destroyed. It follows, of course, that not- 
withstanding the fact that a careful or fortunate mill owner may 
hever have a fire in his own mill, he still must help pay for losses 
In others. Hence, his interest in protecting other mills is only 
secondary to protecting his own. 

In principle at least it is the aim of underwriters to classify prop- 
erties and to apportion the premiums according to the character of 
the risks. Such classification, however, can be general only and 
rarely if ever can treat each individual policyholder as a special risk. 
The careful owner who reduces his hazard to the minimum must 


ordinarily pay the premium of a classification that includes many 
less careful policyholders. For example, the careful automobile 
driver pays the same premium that the reckless driver pays, and 
nothing but greater average care on the part of policyholders as a 
group can lower the cost of insurance. 

Attention lately has been drawn to the severe losses suffered by 
the lumber industry through sawmill fires. All millmen are vitally 
interested in learning the causes of such fires and the means of pre- 
venting them in future. It is not to be assumed that these unusual 
losses have resulted from an epidemic of carelessness among mill 
owners. They are accounted for in a large measure probably by 
extended drouths in regions that commonly have an abundance of 
rain. It is likely that precautionary measures have not been in- 
creased in the proportion that the hazard has increased. 

All large industries to some extent, but the lumber industry to 
a greater degree than most, have many operations incidental or 
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subsidiary to the main one, and it commonly happens that the saw- 
mill owner has to provide for his own plant facilities that in other 
industries are provided by the community. Fire protection is such 
a facility. The sawmill must provide its own fire-fighting equipment 


and organization if it is to have any; and as fire-fighting as well as ° 


fire protection is a specialized vocation, it may well be believed that 
millmen have overlooked some of the essential links in the chain 
of fire protection and fire-fighting. They will be interested, there- 
fore, in reading what an insurance expert has to say about the 
recent fire losses, their probable causes and the means of prevent- 
ing them. The whole situation was discussed by Dwight W. Sleeper, 
of the National Lumber Manufacturers’ Inter-Insurance Exchange, 
before the East Texas Mill Managers’ Association, in an address 
which is reported on pages 52 and 53. 





Enlisting Science In Aid of Forestry 


CIENCE IN ITS BEGINNINGS MEANT merely “to know”; in 
S its modern development it has come to mean “to do.” The first 
entomologists were looked upon by the average mortal as “but- 
terfly chasers”; but without their work fruit-growing under modern 
conditions would be impossible. The botanist of bygone days may 
have appeared to the matter-of-fact mind merely a “nature-lover” 
whose dreams had no economic importance; but from this class 
have come the modern Burbanks and Baileys, whose service to agri- 
culture has been of value beyond computation. 

There has always been something about the disinterestedness and 
at the same time the intense singleness of purpose of scientists that 
has puzzled the layman; and it may be that the scientist in times 
past has lacked sympathy for the persons who have busied them- 
selves with the practical affairs of the world. For a long while lum- 
bermen shied at scientific foresters, and the latter felt something 
like contempt for men who cut trees for profit. But, fortunately for 
the cause of lumbering as well as for the cause of forestry, lumber. 
men and foresters have found reasons to modify their respective 
views so far as to gain for science the support of business by enlist- 
ing science in aid of business. 

As a consequence of this hitching up of the science of forestry 
with the business of tree-growing and wood-utilization, the forestry 
of the future is apt to be more business-like and lumber manufacture 
is sure to be more scientific. Such development is logical, and as the 
practical men of business and the forward-looking men of science 
become better acquainted with one another’s viewpoints ways will be 
found to work together to the advancement of both science and in- 
dustry. The direction in which this team-work is likely to be de- 
veloped was pointed out in a suggestive manner by A. W. Cooper, 
secretary-manager of the Western Pine Menufacturers’ Association, 
in an address before a division of the American Association for the 
Advancement of Science, which is reported on page 62 of this paper. 
Indeed, the appearance of a representative of the lumber industry 
before so distinguished a scientific group is to be interpreted as an 
earnest of the relations that in future are to exist between science 
and lumbering. 


Advertising Should Be Well Planned 


RETAIL LUMBERMAN, in recently recounting some of his 
business experiences, said that he had “sampled” -practically 
every kind of advertising scheme that had been put up to 

him—following the scriptural injunction to “prove all things and 
hold fast to that which is good.” As a result he was firmly con- 
vinced that none of them even approached in effectiveness the reg- 
ular and intelligent use of space in his local newspaper. He said 
that many of the schemes which he had “fallen for” from time to 
time were properly to be considered as donations to more or less 
worthy enterprises, rather than as investments in advertising, and 
from that standpoint he thought that he had received some value in 
the way of goodwill of those directly interested even though more 
direct return might be lacking. In that category he placed adver- 
tising in programs, school publications and other media of that sort. 

This dealer’s opinion as to the effectiveness of systematic and 
carefully planned advertising in local newspapers, backed by long 
experience, is confirmed by that of many others. It is unfortunately 
true, however, that many merchants, in other lines as well as in 
lumber, do not make the most effective use of the newspaper space 
for which they pay out good money. 

The AMERICAN, LUMBERMAN has always believed that actual expe- 
riences of lumber dealers who are thoroughly convinced that adver- 
tising pays them, accompanied by examples of their ads, are more 
helpful to other dealers desiring to improve their advertising than 
any amount of academic discussion would be. Therefore this news- 
paper frequently presents such material, and expressions from 
readers indicate that it is much appreciated. Such an article will 





be found on page 50 of this issue. It tells of a rather unusual style 
of advertising, and one which this particular dealer has found very 
effective. It “works” for him—but might not for someone else. It 
is always risky to copy another’s style of advertising, but to gather 
therefrom suggestions and inspiration for producing something 
better is perfectly legitimate. 





The Psychology of Window Gazing 


“YF NASMUCH AS THE OBJECT and purpose of installing window 
displays is to attract the attention of passersby, and induce 
them to stop and look at the goods or other form of visual 

appeal embodied in the exhibit, the way in which people ordinarily 

look at show windows is a matter of interest to lumber dealers who 
use that method of advertising their goods and service. 

A firm in Essen, Germany, recently made a study of the psychology 
of window display, and kept a record of the manner in which people 
look at show windows. This disclosed that out of 1,709 persons 
passing the.window within a specified time, 646 looked at the bottom 
of the display, 411 looked at the center, 189 persons looked at the 
left side, 177 at the right side, 67 at the top; and of those who 
passed the window during the observation, 219 did not look at it 
at all. 

This would seem to indicate to lumber dealers maintaining 
window displays that if they want to get the maximum degree of 
attention they should arrange the principal features of the exhibit, 
in such a way as to focus the gaze of the onlookers on the bottom 
and the center rather than on the sides. 

Perhaps the greatest problem revealed by the study is that of 
how to arrest the attention of the 219 persons who did not even look 
at the window. We will venture the guess that they never would 
have got by Julius Seidel’s window, shown on front cover of a quite 
recent issue (May 9) of the AMERICAN, LUMBERMAN, without stop- 
ping and taking a good, long look, which goes to show that the 
American lumber dealer can, when he sets his mind to it, get up a 
display that beats the world. 





Wood Preservation Means Conservation 


ONSERVATION OF FOREST RESOURCKS, in the popular 
mind at least, has commonly meant restriction of tree-cutting 
and withholding the forests from use; but as the various 

factors affecting the wood supply have become better known and 
understood it has been seen that the sense of “saving” as expressed 
in the term conservation has a much wider application. Trees can 
best be “conserved” by making more complete use of them, by 
converting into useful products as much of them as practicable. 
They can be further conserved by the use of preservatives that 
reduce decay and extend the period of wood’s usefulness. 

When conservation meant merely to preserve the forests intact 
the burden appeared to be placed wholly upon the lumber industry. 
When it means closer utilization the burden is shared by lumber 
manufacturers and lumber users. Now that it means the use of 
preservatives for extending the life of wood a still larger share of 
the burden of conservation is shifted to the shoulders of consumers. 
The economy of wood-preservation has been amply demonstrated 
in several fields and in many uses; but wood is still exposed to decay 
in a multitude of places where preservatives could be profitably 
used. 

Undoubtedly, the time will come when most of the wood exposed 
to influences that promote decay will be treated with preservatives; 
but as these uses of wood will nearly always be associated with 
others where preservative is not so essential, it would appear that 
treated lumber ultimately must occupy a place in the distributer’s 
yard alongside the untreated material that goes into the structure or 
use with the treated. If the use of treated lumber is a logical and 
essential phase of the conservation of the wood supply, certainly 
the stocking of treated lumber is a logical step in lumber distribu- 
tion. 

Some forms of treated wood already are carried in lumber yards. 
Retailers see nothing illogical in carrying treated posts, and 
eventually they will feel the same way about timbers and other 
items that should be treated under certain conditions. The direction 
which the use of treated wood is most likely to take is indicated 
by George M. Hunt, of the Forest Products Laboratory, in an 
address before the American Society of Agricultural Engineers, 
which is printed on page 61 of this paper. If, as suggested by 
Mr. Hunt, the engineers will exert their influence in behalf of forms 
of construction in which treated wood should be used and recomment 
its use, they can contribute substantially to the cause of forest con 
servation. Here again is illustrated the fact that perpetuating the 
supply of wood is a task in which nearly everybody is vitally inter 
ested and in which nearly everybody can help if he will. 
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Decrease in Lumber Production 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., June 25.—Lumber pro- 

duction for the week ended June 20, as com- 
pared with the week before, decreased some- 


what, while shipments and new _ business 
showed no gains considering the number of 
mills reporting, according to reports received 
by the National Lumber Manufacturers’ As- 
sociation from 362 of the larger softwood 
mills of the country, as against 355 mills the 
week before. Comparing last week with the 
same period in 1924, however, all three fac- 
tors showed substantial increases. 

The unfilled orders of 244 southern pine and 
west Coast mills at the end of last week 
amounted to 606,459,048 feet, as against 613,- 
738,884 feet for 245 mills the previous 
week. The 131 identical southern pine mills 
in this group showed unfilled orders of 217,- 
755,468 feet last week, as against 218,379,588 
feet for the week before. For 113 west Coast 
mills the unfilled orders were 388,703,580 feet, 
as against 395,359,296 feet for 114 mills a 
week earlier. 

Altogether the 362 comparable reporting 
mills had shipments 101 percent and orders 
99 percent of actual production. For the 
southern pine mills these percentages were re- 
spectively 110 and 109, and for the west Coast 
mills 110 and 105. 

Of the comparable reporting mills, 340 
(having aw normal production for the week of 
217,587,413 feet) reported production 104 per- 
cent of normal, shipments 108 percent, and or- 
ders 106 percent thereof. 

The figures for last week, the week before 
and the same week last year when 364 mills 
reported follow: Production—243,562,128 
feet, against 246,863,072 feet the week before, 
and 217,019,539 feet last year. Shipments- 
245,903,439 feet, against 241,412,521 feet the 
week before, and 206,358,046 feet last year. 
Orders—240,967,953 feet, against 237,181,508 
feet the week before, and 209,451,528 feet last 
year. 

A comparison of the lumber movement for 
the first twenty-five weeks of 1925 with the 
same period last year follows: Production— 
6,082,182,717 feet, against 5,968,178,257 feet; 
1925 increase, 114,004,460 feet. Shipments— 
5,996,651,911 feet, against 5,893,244,505 feet; 
increase, 103,407,406 feet. Orders—5,840,778,- 
249 feet, against 5,529,725,213 feet; increase, 
311,053,036 feet. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make 
weekly reports, but for a considerable period 
they have not been comparable in respect to 
orders with those of other mills. Conse- 
quently, the former are not represented in any 
of the foregoing figures. Nine of these mills 
reported a cut of 12,986,000 feet; shipments, 
8,366,000 feet, and orders, 7,024,000 feet. The 
reported cut represents 26 percent of the total 
of the California pine region. As compared 
with the preceding week, from reports of the 
same number of mills, decrease is shown in all 
three items. 

The West Coast Lumbermen’s Association 
Wires that new business for the 113 report- 
ing mills for the week ended June 20 was 3 
percent above production, and shipments 
were 6 percent above new business. Of all 
new business taken during the week, 43 per- 
cent was for future water delivery, amount- 
ing to 48,145,639 feet, of which 33,844,650 
feet was for domestic cargo delivery and 
14,300,989 feet export. New business by rail 
amounted to 1,896 cars. Forty-six percent 
of the week’s lumber shipments moved by 
Water, amounting to 54,603,843 feet, of 
Which 37,568,400 feet moved coastwise and 
Intercoastal, and 17,035,443 feet export. 
Rail shipments totaled 1,915 ears and loeal 


deliveries 5,796,296 feet. Unshipped domes- 
tic cargo orders total 157,639,673 feet; for- 
eign 76,233,907 feet, and rail trade, 5,161 


cars. Fir sawmills are for the most part 
now operating six days weekly. Labor 


turnover, as is usual before the Fourth of 
July shutdown, is extremely low. Most of 
the larger pine mills in the Northwest are 
running full handed, and many are operating 
two shifts. A large percentage of the log- 
ging camps west of the Cascades are being 
closed. There are few unemployed loggers, 
however, as a large majority secure work in 
construction crews, while others go to the 
pine districts east of the Cascades in search 
of employment. 

The Southern Pine Association reports 
that for the 131 mills reporting, shipments 
were 9.81 percent above production, while or- 
ders were 8.82 percent above production and 
0.9 percent below shipments. Of the 87 mills 
reporting running time, 36 operated full time, 
including 11 on overtime, 7 of the latter on 
double shift. Six mills were shut down and 
the rest operated from one to five days. With 
two more mills reporting last week than for 
the week before there were appreciable redue- 
tions in all three factors. 

The Western Pine Manufacturers’ Associa- 
tion reports good increases in all three factors 
last week as compared with the week before. 


The California Redwood Association reports 
substantial increases in production and ship- 
ments, while new business fell off consider- 
ably. 


The North Carolina Pine Association re- 
ports a small inerease in production, a good 
gain in shipments, and a marked expansion 
in new business. 


The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood pro- 
duction) with three fewer mills reporting, in- 
dicates a slight decrease in production and 
shipments, while new business was consider- 
ably less last week than for the previous 
week, 

The Northern Pine Manufacturers’ Associa- 
tion reports little change in production, a 
small decrease in shipments, and a fair gain 
in new business last week as compared with 
a week earlier. 


Planing Mill Destroyed by Fire 


RHINELANDER, WIs., June 22.—The large and 
complete planing mill of the C. C. Collins Lum- 
ber Co. of this city, burned to the ground at 
2 o’clock this morning. The fire seemed to have 
started in the north end, and is attributed to 
defective wiring, since the company is using 
electric power, and baling its shavings. New 


machines will be procured and installed as rap- 


idly as possible. In the meantime, millwork or- 
ders will be taken eare of at the planing mill 
of the Brown Bros. Lumber Co. 


Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., June 25.—Following are 
f.o.b. mill prices, June 14 to 17, of a varying 
number of southern pine mills, being weighted 
averages of reported actual sales at latest avail- 
able dates: 

Sap Flooring Common Boards, S2S 
Edge grain— or S4S 


1x3” B&better. ..$77.26 35:3” Now Bains $33.50 
Flat grain- BRS” NGe Be ckccc 20.33 
1x4” B&better.... 44.27 Ix 8” No. 3...... *18.12 
1x4” No. 2 com.. 18.29 1x12” No. 1 #50.72 
1x6” No. 2 com.. 19.88 pen cecal saan 
1x6” No. 3 com.. 17.10 1%12” No, 2...... 24.0 
Dimension, 2x4” 16’ Longleaf Timbers, S4S, 
be Re tdita saat *$30.00 20’ and Under 
PR cor redast es *24.05 8” and under... .$22.50 


*Figures for June 1 to 17. 


Ohio District Association Meets 


CoLUMBUS, OHIO, June 24.—At the June meet- 
ing of District No. 8 of the Ohio Association of 
Retail Lumber Dealers, held at Worthington, a 
suburb of Columbus, June 23, about thirty-three 
were in attendance. Frank H. Lumbert, sr., 
chairman of the group, presided, and ealled upon 
a number of lumbermen for remarks. 

A letter from the State association announced 
that the quota of the district for the support of 
the new department of research in the retail 
lumber industry at Antioch College for the eur- 
rent year was $400, and this amount was pledged 
for that purpose. This will be made up by an 
assessment on each member of the group. 

The seeretary read a letter from the Ohio 
association stating that the Southern Pine As- 
sociation, in connection with the establishment 
of its grade-marked lumber, was advocating gen- 
eral get-together meetings with dealers, archi- 
tects, contractors, city building departments and 
others for the diseussion of the subjeet. Howard 
Potter, president of the State association, who 
is & member of the group, was named to look 
into the matter and arrange for such meetings 
to be fostered by the district. 

A resolution was adopted ealling on the State 
association to favor the enactment in Ohio of 
a law similar to the Sherman law, as in force, 
to take the place of the Valentine antitrust law 
which it is believed has outlived its usefulness. 
It was pointed out that the two laws, while pur- 
porting to accomplish the same purpose, vary 
so much in wording that it is feared business 
associations might run afoul of the law if they 
continue. The Federal Government has sane- 
tioned the operation of business associations 
along the lines of the Sherman antitrust law. 


Alabama Mill Sustains Fire Loss 


MEMPHIS, TENN., June 24.—Fire destroyed 
one of the mills of the George C. Brown Lum- 
ber Co., at Huntsville, Ala., last night, aecord- 
ing to word received in this city. The loss is 
estimated at $12,000. The mill was one where 
the cedar oil is distilled from sawdust and is 
one of the many mills of this nature owned and 
operated by the company. 


SHAEBAEBBBBEGEALAAAASZAS: 


New Concern to Operate Plant 


MINNEAPOLIS, MINN., June 23.—Announce- 
ment was made here this week that the W. B. 
Forshay Co. has just organized the Bemidji 
Electric & Manufacturing Co., which is to take 
over and operate the sawmill plant of the 
Bemidji Manufacturing Co. This mill is one 
of the old mills in Minnesota, has changed hands 
several times, and has been known as the old 
3agley mill. 

The new enterprise is pretentious, and electrie 
power generation is to be coordinated with the 
manufacture of lumber, according to the an- 
nouncement. It is to be under the direction of 
W. E. Gilbers, who has been associated with 
the Forshay company, which has been identified 
with industrial development for many years. 

The mill is to be modernized through exten- 
sive overhauling and introduction of new ma- 
chinery to give it a capacity of 69,000 lath and 
45,000 feet of box lumber. Arrangements are 
being made to obtain the timber to be consumed 
in the mill’s manufacturing processes. Farm- 
ers’ wooded lands are to be cleared and con- 
tracts let for the remainder of the supply. The 
timber will be laid down at landings and hauled 
by truck to the mill. 

From the sawdust of the mill, together with 
the lumber waste, steam is to be produced at the 
electric power station of the same company. 
The electricity thus generated economically will 
be carried in transmission lines to twenty-five 
communities in the northern part of Minnesota. 
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Booklet on Greenhouse Construction 

I am wondering whether you have any booklets 
giving information on the erection of greenhouses. 
Unfortunately we haven’t anything of this nature 
in our building department, and if you can supply 
us with any information along these lines it will be 
greatly appreciated.—INQuIny NO, 1,536. 

{Evidently this inquiry, which comes from 
the secretary of a Canadian retail lumbermen’s 
association, has reference to plans for green- 
houses. Some years ago the Southern Cypress 
Manufacturers’ Association published a booklet 
on greenhouse construction, which, however, does 
not contain plans. The inquirer has been re- 
ferred to two houses which are known to publish 
books along this line. Readers who know of 
booklets or other sources of information regard- 
ing greenhouse construction, are invited to send 
this information along for the benefit of this 
inquirer whose name will be supplied on re- 
quest.—Ep1Tor. 


Perpetual Inventory System 

We wish to get hold of a perpetual inventory 
record or system whereby we can keep a _ pretty 
close record of the amount of stock of the various 
types handled through our retail lumber shed. We 
do not wish for anything that is too complicated 
or calling for a great amount of clerical work to 
keep up. We particularly wish to have such a 
record so that in case our shed and stock should 
be wholly or partly destroyed by fire, the amount 
and value of the stock contained in the shed could 
be readily obtained in such a manner as to be 
satisfactory to any insurance company. 

If you have any such printed forms or books to 
offer we should be pleased to have you send us 
descriptive matter and samples, or if you do not 
handle anything of this kind, please refer us to 
parties from whom we might obtain such a record 
system.—INQuIRY No. 1,541. 

[To this inquirer, which is a Wisconsin lumber 
concern, have been supplied copies of a book- 
let entitled ‘Tested Perpetual Inventory Sys- 
tems’’ as well as a form for perpetual inventory 
record system. The name of the inquirer will 
be supplied to interested readers on request.— 
EDITOR. | 


Specifications for Gothic Roof 


Can you furnish us with the specifications of 


Gothie roof barns—such as the relation of the 
height to the width ete.? We have a customer 


who wishes to remodel an old barn with this type 
of roof, and we have our doubts as to it, particu 
larly as he would have an 18-foot side wall.— 
Inquiry No. 1,547. 

| Readers of the AMERICAN LUMBERMAN who 
can supply information regarding Gothie roof 
barns, or who can give a souree of such in- 
formation are invited to do so for the benefit 
of this inquirer whose name will be furnished 
on request.—EpITor. ] 


Production of Small Sawmills 

We have been asked to express an opinion on 
an article written by Ward Delaney with reference 
to small mills, published in the May 2 issue of 
AMERICAN LUMBERMAN. As to the correctness of 
the statements in that article, it must first be 
determined what a small mill is. In this section 
we regard a small mill as one producing 20,000 feet 
a day or less. We regard mills producing from 
20,000 to 45,000 feet a day as medium size mills, 
and those producing more as large mills. Of course 
any such division is entirely arbitrary. We think 
very often the products of a number of small mills 
are concentrated at planing mills and large saw- 
mills, and one not familiar with the situation 
would classify the output as large-mill stock. 

It is the writer’s recollection that the Govern- 
ment made a survey of the sawmills some time in 
1917 and reported 49 percent of production from 
small mills and 51 percent from large mills. If 
we remember correctly, these figures were for the 
South. We know that the small mill production 
has gradually increased for the last several years 
and that it will become a greater factor each year 
in the future, as far as the South is concerned. 

As to the number of small mills, we seriously 
doubt if anyone could do more than approximate 
the number of mills in existence. We think at 
least 30 percent of the small mills might be placed 


in the class of ‘fair weather producers.” These 
mills manufacture when prices are good or when 


the crops are laid by and labor is not needed for 
the farm. We doubt if we could accurately give 
within 10 percent of the actual number of saw- 
mills in this county, where we are familiar with 
the situation, in a large measure. We are inclined 
to think that Mr. Delaney has underestimated 
the number of small mills and the average amount 
of their production. 

It might be well to mention at this time, the 
fact that some of these small mills have just as 
good timber and manufacture just as good lumber 
as any large mill. However, there are too many 
of them who fail to trim their lumber properly 
and who do not grade it. Some of them will ac- 
cept an order for No. 1 common and another order 
for No. 2 common&better and load both orders from 
the same pile. Jlowever, this is the exception. 

Most of the product of the small mill is handled 
by wholesalers and these wholesalers are usually 
acquainted with the class of stock each mill ships 


and must use discretion in placing orders with 
the small mills. Some of these small mills are 


as reliable as one could wish as far as their ability 
goes and will live up to their contracts, but some 
of them will disregard a contract if to their ad- 
vantage to break it. 

Quite a few small mills ship their product to 


very good mills follow this practice ; but, as a rule, 


the millman having good stock and a reasonable 
volume of output is in position to accept regular 
orders and know what he will get for his lumber 
before it is loaded.—C. G. HARMAN, TUSCALOOSa, 
ALA. 


Carloads of Specific Lumber Items 


I am told that in one issue of the AMERICAN 
LUMBERMAN during the last winter you printed 


something on car loading capacities for various 
items of fir and other west Coast woods. Kindly 
give me the date of the issue in which the above 
appeared.—INQuIRY No. 1,545. 

[This inquiry comes from Washington. The 
only article confaining any such reference ag 
that mentioned in the inquiry, was an address 
by Clark W. Gould on ‘‘ Results of Kiln Drying 
of Fir Common at the Oregon-American Lum- 
ber Co.,’’ delivered before last winter’s meet- 
ing of the West Coast Lumbermen’s Associa- 
tion, published in the American Lumberman of 
Feb. 7, page 58. The inquirer has been supplied 
a copy of this address and the inquiry is pub- 
lished in order that readers may have an op- 
portunity to give additional information along 


some reconsigning point without an order and have 


the same line. The name of the inquirer will be 

















wholesalers to sell the stock in transit. Often supplied on request.—EDITOoR. | 
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The erection of board| would sometimes wonder that] ground and attract moisture. 


fences on a prairie farm is an 
expensive operation. In Ne- 
braska the law wisely removes 
the necessity for fence build- 
ing by providing for the herd- 
ing of live stock; and in Iowa 
the needs of practical farming 
life bring about very much the 
same result. 
* 8 & 

It is about time the senseless 
notions which prevail in some 
quarters, concerning the lum- 
ber market of this city, are 
either done away with or so 
thoroughly ventilated as to 
cause their reaction upon 
those who promulgate them, 
and whose ignorance or will- 
ful meanness are their sole 
cause. We often hear the ex- 
pression from outsiders, ‘your 
Chicago market is in very bad 
odor abroad; it is impossible to 
obtain fair prices or fair play 
there.” This not infrequently 
comes from men who are ship- 
ping their lumber directly on 
this market for sale. It is true 
that low prices have prevailed 
here for two or three seasons; 
that less prices are being real- 
ized here than in almost any 
other market in the country. 
But what is the cause? Invari- 
ably just what the present dif- 
ficulty is: The crowding of in- 
ferior, almost worthless grades 
of lumber upon this market by 
manufacturers from _ these 
same sections from whence 
come the libelous assertions! 
An impartial observer to have 
watched the state of our mar- 
ket during the present season 
would be tempted to wonder 
greatly that prices have been 
as well sustained as they have; 





the coarse, common _ stuff 
which frequently arrives at 
our docks does not lie there 
until rotten with age for want 
of buyers. If our dealers have 
consignments crowded on 
them to such an extent as to 
fairly glut the market, is it 
any wonder that it becomes 
lifeless under the over pres- 
sure? The cargoes must be 
sold as the dealer can not take 
the lumber from the vessel and 
hold it for better figures; the 
craft must return for another 
load to be put through the 
same process. There is one 
simple proposition that covers 
the whole ground, i.e., if a bet- 
ter state of things is to be real- 
ized, at this or any other point, 
the movement must be inaugu- 
rated by the manufacturers, 
who sooner or later must con- 
form to the laws of supply and 
demand. 
* 8 

Great complaints are cur- 
rent in Georgia at the scarcity 
of wood. The immense forests 
that formerly stood in this 
region are no longer in exist- 
ence and the country is almost 


entirely stripped, the only 
growth consisting of small 
four-year-old trees. Around 
Atlanta the view resembles 


that of a western prairie. The 
pine forests of the lower shelf 
of Georgia, it is stated, will 
hold out for some time, but 
they will finally be consumed 
by the many sawmills now be- 
ing erected along the southern 
coast. The dry soil of Georgia, 
it is predicted, will before long 
be baked into rough pottery if 
no trees are left to shelter the 





It is therefore proposed that 
the legislature should pass 
laws to protect growing trees, 
and also to offer inducements 
to plant and rear them. 

s 8 & 


At a meeting of lumber- 
men’s board of trade _ last 
Thursday, at Stillwater, Minn., 


|the price of scaling logs was 


fixed at $3.50 for No. | and 
$3 for No. 2. 


*% * * 


Indianapolis, Ind.—The pine 
lumber trade at Indianapolis is 
flat, completely demoralized at 
present in consequence of 
what is considered by the deal- 
ers there, the unwarranted op- 
erations and bad faith of 
Messrs. Wonderly & Co., of 
Grand Rapids, Mich., who 
early in the winter shipped in 
some four or five million feet 
and compelled the dealers to 
buy, paying $16 a thousand in 
order to save themselves from 
loss by competition with such 
figures. The cost of yarding 
the same was $1, so that they 
could not sell and get their 
money back at less than $17. 
Within the last weeks Messrs. 
Wonderly & Co. have opened 
a yard and offer lumber at re- 
tail at $16, which dealers say 
means war to the knife, and it 
is only a question of time as 
to the result, not a yard there 
being able to compete with 
them except at an actual loss 
of $1 a thousand, besides the 
labor, interest and other inci 
dental expenses. This state of 
things makes them rather blue 
at present and “‘selling out 18 
freely talked. 
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Southern Pine at Upward Turn 


Orders received for southern pine during the 
week ended June 19 again ran ahead of produe- 
tion, by 8.82 percent, and shipments were 9.81 
percent above output, despite the fact that mill 
stocks are estimated to be 8 percent below nor- 
mal. While a large volume of stock has been 
moving, the relationship of the three barometric 
factors is partly due to disinelination of mills 
to market stumpage at recently prevailing levels, 
as market and cost analysis make it clearer that 
the product has been selling below its value. 

It is notable that the average outputs per mill 
during the last three weeks, June 5, 12 and 19, 
were 536,460 feet; 527,027 feet, and 479,425 
feet, showing a marked decline in large mill 
production. Of 87 mills reporting running time 
during the week ended June 19, 11 were running 
overtime and 25, full time, but there were 6 
shut down and 51 were running three to five 
days only. The mills are in a strong statistical 
position, for during the first twenty-four weeks 
of the year they shipped 97 percent of their 
product, but it appears still stronger when one 
considers the fact, pointed out by an authority 
on page 51, that it is customary for them to cut 
20 percent more than they dispose of during 
the first four months of the year, while during 
the next three months the consumption is usual- 
ly 25 percent ahead of the output. This year, 
owing to discouraging realizations, the sur- 
plus for fall stocks is lacking. 

Buyers appear to be awakening to the prob- 
ability of a price strengthening at an early date, 
a striking instance of the placement of half a 
million feet by a Texas retailer, evidently in 
close touch with mill conditions, being reported. 
Special cutting, as is natural, points the trend, 
an advance of $2 being recorded during the 
week. There is keen insistence on early de- 
livery. Transits are rather plentiful, but low 
offers are being refused, while on mill bookings 
the manufacturers are taking a much firmer 
stand. 


Southern Hardwood Stocks Less 


The improvement recently noted in the posi- 
tion of the southern hardwoods continues, and 
indications are that the market has about 
reached the turning point toward greater 
strength. On the one hand, the low level of 
prices has brought about some curtailment of 
mill production, and more especially in logging 
operations, according to reports from Memphis, 
Warren and Jackson. On the other hand, de- 
mand tends to expand, encouraging reports 
being made as to Chicago, New York, St. Louis, 
Buffalo, Shreveport and Beaumont, while an 
important center, Louisville, notes that consum- 
ers are using the wires more freely. 

Shipments are running far aliead of the aver- 
age for this period of year, a good volume mov- 
ing to flooring and interior trim makers, while 
rural demand is inereasing. Automobile fae- 
tories continue to take a good volume, and the 
implement people and railroads are taking more, 
but furniture demand is slack pending the mid- 
summer shows. June shipments overseas are 
not likely to be quite as heavy as April and 
May, which were record months. Prices remain 
at an unprofitable level, though the continu- 
ance of present trends in supply and demand 
are certain to bring a strengthening. 

A striking feature of the Hardwood Manufae- 
turers’ Institute stock report for June 1 is that 
the average unsold, per unit of production re- 
porting, as compared with May 1 stocks, de- 
clined 29,000 feet in gum, and 43,000 feet in 
oak—these species being, of course, the leaders 
in southern output. 

The southern hardwood industry Jooks for- 
ward with much interest to the early publication 
by the Hardwood Manufacturers’ Institute of a 
weekly barometer which will be a great aid to 
the numerous seattered units of the industry in 





achieving more orderly production and market- 
ing of the product. 


Northern and Eastern Softwoods 


Northern pine manufacturers show confidence 
in the market by their capacity production pol- 
icy, and their confidence is justified by prospects 
for farm prosperity in the sections where build- 
ing items find their largest outlet. Though the 
mills are hard at work trying to round out their 
stocks for the fall, shipments for the first twen- 
ty-four weeks of the year have taken 92 percent 
of the cut. The recently reported expansion in 
box demand is especially encouraging. 

Northern hemlock shipments for the last four 
months have been well ahead of the production. 
The promotion campaign, according to reports 
at this week’s conference of producers, is re- 





Statistics on production, orders and 
shipments appear on page 56 





ceiving encouragement from buyers, and it is 
believed that when suggested adjustments are 
made as to manufacture, consumption of this 
species will have a healthy expansion. Small 
town demand is better than rural, and prices 
continue steady. 

Eastern spruce is in somewhat better call in 
the New York market, and recent shipments 
have been sold before arrival. Output in the 
maritime provinces of Canada has decreased, 
and log stocks for summer sawing are small, 
while exports show some expansion. Mill stocks 
are lower than for years. Prices are rather easy, 
due to keen competition on the Atlantic sea- 
board. 


Northern Hardwoods Moving Well 


The movement of northern hardwoods, ac- 
cording to association reports, is well sustained. 
While average weekly shipments for February 
to May were around two and a half million feet, 
shipments during the week ended June 6 totaled 





Is the railroad car situa- 

tion as good as you sup- 
oi] ? 
posed: 

The American Railway Association’s 
car service division, in a bulletin issued 
under date of June 18, says: 

‘<Freight cars in need of repair on June 
1 totaled 195,986, or 8.4 percent of the 
number on line, according to reports filed 
today by the carriers with the car serv- 
ice division of the American Railway As- 
sociation. This was an inerease of 2,951 
over the number reported on May 15, at 
which time there were 193,035, or 8.5 
percent. Freight cars in need of heavy 
repair on June 1 totaled 146,998, or 6.5 
percent, an increase of 457 compared with 
May 15. Freight cars in need of light re- 
pair totaled 48,988, or 2.1 pereent, an 
increase of 2,494 compared with May 15.’’ 

Can the buyer safely count on quick 
delivery this fall as crops begin to move 
and ‘‘bad order’’ cars increase in num- 
ber, while returns from crops bring ex- 
pansion in the farm demand for lumber? 











3,371,000 feet, and the figure for the week ended 
June 13 was 3,279,000 feet. Production, how- 
ever, continues to exceed shipments, and the ex- 
cess for the last four months amounts to about 
twenty million feet. This surplus gives no con- 
cern to the producers, in conference this week at 
Chicago, as they take into account differences 
in stocking policies of buyers, and are confident 
that after Aug. 1 and until fall, as output tapers 
off shipments will increase. Some concessions 
have been reported during the week, and Michi- 


gan price reports include reductions on birch, 
hard maple and end dried white maple. Increase 
of mill stocks, though a seasonal feature, is like- 
ly to cause pressure from weaker producers 
who lack the confidence that characterizes the 
attitude of the better informed manufacturers. 
Market prospects look good, more especially as 
there is noted a tendency on the part of manu- 
facturing consumers to strengthen their stocks. 


Fir Outlook Is Brighter 


There are encouraging developments in the 
fir market that evidence a trend toward im- 
provement. New business during the week 
ended June 20 was 3 percent above produe- 
tion, and shipments were 6 percent above new 
business, although production has not yet 
been much curtailed. 

The Atlantic coast continues to be the best 
buyer, and heavy demand is strengthening 
prices, so that not $18 but $18.50 may be 
regarded as the prevailing quotation. And 
it appears that many shippers to the East who 
bought cargo space at $14, because there are 
indications of $1 advance, have yet to buy the 
lumber to fill it. Large amounts are being 
shipped to California, but that it is being 
absorbed readily is evidenced by strong re- 
sistance to efforts to force the current ship’s 
tackle price of $22 down to $20. 

The overseas markets are showing the pre- 
dicted improvement. China, of course, will 
not buy while the present political unrest con- 
tinues. Japanese. trade, however, is picking 
up, despite poor financial conditions there, and 
it is believed that the upward trend of trans- 
pacifie space will stimulate the demand, as it 
usually does. Australian trade is heaviest 
during August-September, and buyers from 
that country are reported in the market. The 
fir export organization takes a very firm 
stand on the present price level and is bring- 
ing overseas purchasers to the realization 
that bottom has been touched. 

The rail market, while buying is still hes- 
itant, presents some cheerful aspects. Com- 
petition from southern pine is likely to be 
less severe, to the benefit of both woods, while 
the fir mills already have unfilled orders for 
5,161 cars on their books, a total that is likely 
to increase greatly during the period of shut- 
down for repairs that is customary around 
July 4. 

The mills seem to have surplus items well 
cleaned up, especially in uppers, and there is 
a tendency to refuse orders for lumber yet 
to be produced. It is noted that although 
tidewater mills see good stocks of common 
and lower grade logs, clears are going to be 
scarce until logging is resumed in September. 
Emergency placement of a million feet at $1 
over current market, as reported this week 
from Everett, shows which way the wind 
blows. 

SASBBBBEBBABAAAAAA: 


Construction Begun on New Plant 


JACKSONVILLE, FLA., June 23.—Ground has 
been broken for what is declared will be one of 
the finest lumber and building material yards 
in Florida, when the Peninsular Lumber Co. 
began construction of its new establishment west 
of Edgewood Avenue on the Atlantie Coast Line 
Railroad, where the company will build a lumber 
shed 100x200 feet, and later a second warehouse 
$0x160 feet. The Peninsular Lumber Co. is a 
newly organized unincorporated concern in Jack- 
sonville, the members of which are W. I*. Graves, 
W. F. Graves, jr., W. W. Allen and W. A. Avant, 
all widely known in the lumber industry in 
Florida. 

All lines of building materials, including in 
the lumber end, pine, cypress and hardwood, 
will be handled by the new company. <A $250,- 
000 stock will be carried and the new warehouse 
and yard is expected to open for business on 
July 15. 
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an advantageous sale of it. The illustration here presented affords 

a good example of such a job. The point is that if the owner is 
a man who has had experience in remodeling or who has observed such 
jobs at all closely he knows that the average person with no ability or 
training along this line is hard to convince of the attractive possibilities 
that lie within the structure of an old house such as the one here shown. 
It is probably true that today more people than at any previous time in 
the history of this country prefer to buy homes all ready for occupancy 
rather than themselves to shoulder the responsibility of building with 


| T is often a profitable investment to remodel a home in order to make 











all the attendant risks and worries. The same principle applies as truly 
to remodeled homes as to brand new ones. Therein lies a great oppor- 
tunity for the profitable resale of well remodeled residence properties. 

In the instance under consideration the owner added a bedroom wing 
on the left, which balanced the structure nicely with a wide roomy porch 
and reception hall on the right, and an attractive sun parlor addition to 
the dining room. The result was so satisfactory that when sale of prop- 
erty was made the profit on the actual remodeling was only a part of the 
total profit gained; in other words, the general improvement of the house 
resulted in appreciated value of the real estate as well. 





Cut out in outline this part, which shows the improvements described above, 
lay it on the large picture, moving it about until in position, and observe the effect 
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Lumber Dealers Remember the Children 


‘‘Babies Bring Business,’’ the slogan intro- 
duced by the AMERICAN LUMBERMAN a few 
weeks ago has aroused considerable interest 
among retail Jumbermen in all parts of the 
country and numerous letters telling of actual 
experiences in winning business through taking 
note of the new babies have been received. More 
letters have confessed that this particular mer- 
chandising effort has been neglected, although 
admitting that it sounds like a very good idea. 
Still other letters tell of work among the older 
children, done for the love of the kiddies them 
selves, without a view to future business, which 
has proved of real publicity value and has won 
strong, loyal friendships among the young people 
who have grown up since then. It is not so 
very long before these children are building 
homes and buying lumber. The boys on the 
farms begin buying lumber at a very early age. 
The girls in the home begin to have considerable 
to say about remodeling, putting on a sleeping 
porch or laying new ftoors long before they are 
out of their teens,so their friend- 
ship is often a valuable asset 


ferent letters, or alternates them so that two 
new babies coming close together would be 
heralded by different letters. The letters follow: 
Dear Mrs. Kennedy: ° 

_ May we not mingle our own Best Wishes and 
Congratulations with those of your many friends 
Who rejoice with you on the birth of your baby” 

Babyhood and Motherhood! Surely, beneath 
the Heavens there is no relation that can com- 
pare with it lest it be the relation that does 
exist between our Creator and us, His low}; 
subjects. 

For the Mother, we wish all the joys that 
come hand in hand with the consciousness thai 
this little morsel of humanity is her very own, 
to love and cherish through the swift flying 
hours of babyhood and of youth. Hers to guice 
and to train and watch over and pray for. Ws 
wish for her all the happiness that the unfold- 
ing of her dream may bring. 

Kor the little baby we wish many things. We 
wish for it the joys that rightfully belong to 
and are the heritage of the American born. We 
wish for it the enjoyment of every privilege and 
every blessing that the blood of its forefathers 
sanctified for it. And in the end, when babyhood 
shall have passed and the joys of childhood 
shall have been laid aside, we wish for it the 


never takes the attitude of a stranger or out- 
sider. It is always the friend, the fellow towns- 
man, the interested and sympathetic observer 
who knows what is going on in the families of 
its people. The company has really become a 
personality and that is the aim of all its ad- 
vertising and publicity methods. 

Another company which has always realized 
the value of cultivating the young folks, both 
for profit and pleasure, is the Bertrand Lumber 
Co., of New Iberia, La. The AMERICAN LuM- 
BERMAN has told in former issues how this com- 
pany has endeavored to ineuleate ideas of thrift 
among the boys in the town by giving them 
materials to start in the bee business to be paid 
for from the sales of honey. The company has 
always aided in forming poultry clubs and the 
like and finds that it makes good friends among 
the young boys who will soon be grown up. L. 
L.. Bertrand, president of company writes: 

In our furniture department (a side line of our 
lumber business) we keep in touch with the par- 

ents that have young babies by 
mailing a book on ‘The Life of 





a Baby” and invite the mothers 





in a business way as well as in 
terms of human companionship. 

One company which doesn’t 
iniss many opportunities to 
mike friends in the community 
is the J. H. Patterson Co., of 
Rockford, Ll., which operates a 
number of retail yards in that 
part of the State. In advertis- 
ing, circularizing, display and 
general merchandising methods 
this company is hard to beat. 
Nothing is neglected that might 
bring in even a small bit of 
business or that will add a new 
friend to the long list of per- 
sonally known residents of the 
district. 

The company long ago real- 
ized the value of the children as 
friends of the yard. It has even 
advertised exclusively to chil 
dren. That was when it ran an 


ISN'T THIS WORTH BUILDING A HOME FOR? 





to call at our store and weigh 
their babies on a free of charge 
nursery scale. When we weigh 
the babies we hand the mother 
a chart that the State Board of 
Health furnishes, giving normal 
weight and height. This gives us 
the chance to get acquainted 
with the parents and also help 
to sell baby beds, rock-a-bye 
swings, push carts, etc. 

We are still encouraging bee, 
poultry and agriculture clubs 
and while it takes plenty of our 
time and energy, We feel it pays 
ee up with the young and 
old. 


The Bertrand Lumber Co. 
also tried another stunt which 
was rather novel. A calendar 
with «a framed pieture of the 
first American flag was sent 
out at the beginning of the year, 
and before that time the com- 
pany had the children, in their 
play time, tack the frames to- 
gether. This interested the chil- 








advertisement featuring a pic 
ture of a house cut up in ‘43 
saw’? fashion and offering cash 
prizes to grade-school children 
for pasting it in proper form 
with a 20-word statement as to 
why that particular house would 
be a good one to build. The win- 
ner, a small girl, said: ‘The 
house is so well designed that it 
will never be old fashioned but 








JIS- We picture above the three months old baby boy of Mr. and Mrs. 
Guy B. Reno of 1035 Ridge Avenue. 
is Roger and he is one of the thousands of reasons that the good 
people of Rockford have for being interested in everything that goes 
to make Rockford a better place in which to live. 
homes, better schools, bigger and better parks. 


—From Patterson’s Buzz-Saw News. 


The name of the little chap 


This means better 


dren, gave them a little train- 
ing in simple craftsmanship and 
was paid for in savings stamps, 
which gave them a new idea 
about saving money. The com- 
pany cooperates with the farm 
bureau in every possible way 
and is an important factor in 
the growth and prosperity of its 
community. 











Another point of view is taken 





will always be good in design.’’ 
That child learned something 
about houses while she worked on the puzzle. 
Follow-up ads used the names of the prize- 
winners and their comments. 


Right in line with this work come the con- 
gratulatory letters sent out by this company to 
the mothers of new babies. T. A. Jewett, ad- 
vertising manager, writes in regard to these 
letters: 

In regard to the article on babies in the May 
16 issue of the AMERICAN LUMBERMAN, I wish to 
state that I heartily approve of this article and 
think it is very good. 

As a matter of fact, for the past year we have 
sent out a letter to the mother of each new baby 
born that wet knew of, and have had quite a 
number of people express their appreciation for 
this letter. Enclosed are copies of the two letters 
we have used so far. It might be interesting to 
you to see a copy of the létter that we send out 
to the ‘‘newly-weds.’’ I am of the firm opinion 
that this sort of thing is a wonderful goodwill 
builder. We also run pictures of babies and 
articles about them in our Buzz-Saw News, 
which is sent out about every six weeks. 

The two letters to mothers do not in any way 
draw attention to the business of the sender, 
but are merely warm, friendly, congratulatory 
letters, which would undoubtedly awaken for 
the moment « warm glow in the heart of any 
proud young mother, and would be remembered. 
Mr. Jewett does not say how he decides which 
letter to send. Presumably he sees to it that 
two mothers in the same neighborhood get dif- 


blessing of a memory that will not permit it to 
forget the mother who has laid so much on its 
altar, nor the country which has guaranteed to 
it the blessing of freedom and all that it means. 
Your very truly, 
J. H. PATTERSON COMPANY, 

ryt . © . . 

The other letter is briefer but a little more 
personal in tone. 

Dear Mrs. Kennedy: 
The poet says 
“A babe in the house ‘ints 
. . . is a well-spring of pleasure.” 

And we agree with him! Please accept our 
sincere best wishes and congratulations upon the 
birth of your new baby. 

They’re odd little strange little morsels, these 
newcomers in the world. And how they tie them- 
selves to our heart-strings! Had we a dozen 
instead of six, we'd envy you just the same. 

Here’s to a long happy life, then; and here’s 
to a life of good deeds! 

This country has real need these days for 
little citizens like vours. 

Yours very truly, 
J. H. PATTERSON COMPANY, 

This company also publishes a live and 
interesting house organ called ‘‘ Patterson’s 
3uzz-Saw News.’’ In this it has been its cus 
tom to publish pictures of new babies as soon 
as they are available and also pictures of older 
children with suitable comment based upon the 
home need of the children. One of these is 
reproduced on this page together with the cap- 
tion and comment as a sample of the friendly 
und ‘‘folksy’’ style adopted. The company 


hy the Comfort Coal-Lumber 

Co. (Ine.), of Hackensack, N. J., 
operating a number of New Jersey and New 
York yards. This, too, is a live and progressive 
retailing concern and the letter brings up an 
important point: 


We thought very seriously at one time of fol- 
lowing the local newspapers and the minute we 
saw notice of a birth sending a rattle or some 
sort of a present to the baby, but upon further 
discussion we decided not to do this, as often 
the child might die and the arrival of such a 
present with a letter of congratulations might 
leave a very bad impression indeed. 

For this reason we think it is a dangerous 
thing to play with especially before children 
become say two or three years old. Do think 
you have a real idea though in appealing to the 
parent instinct for the selling of homes and 
lumber to people. 

(. A. Pollock, head of the S. Pollock & Son 
lumber and eoal business at Coldwater, Mich., 
is one who has found the subject interes*ing and 
says he is going to try the scheme: 

The page on babies in the recent Lumberman 
was interesting. I have never attempted to 
capitalize the need of fresh air and sunshine 
for babies, although I am very strong for it 
myself and have two husky grandsons to prove 
the efficacy of these two elements of nature, as 
I have always insisted on their having a bright 
sunshiny spot to play in. I think I will use 
some of the suggestions contained in your article 
and work them into “Bill Ding” sayings. 
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Lakeland Is a Florida Beauty Spot and Center of Strawberry Culture— 


State Will Reach Full Stature When Four Economic Problems Are Solved 


Lakeland, Fla., lies a little inland from 
Tampa in a beautiful and fruitful section 
of the State. Plant City, which lies between 
the two places, is the center of the straw- 
berry country. Early in April this little 
town had shipped a million dollars worth of 
strawberries, and the season was not then 
over. These shipments were drawn from a 
rather indeterminate territory surrounding 
Plant City, but I believe that all or nearly 
all were billed out of this one town. They 
have a comparatively new commercial fruit 
business in this part of the State; namely, 
bananas. Many banana plantations are go- 
ing in, and it is 
claimed that they 
are proving profit- 
able. The Fiorida 
banana is said to be 
a luscious article; 
not quite so long and 
perhaps a_ thought 
thicker than its 
cousin from farther 
down in the tropics. 
The new plantations 
are of all sizes. 
Some people have a 
few in their gar- 
dens; and I remem- 
ber well seeing an 
old gentleman out 
hoeing a row of 
these odd_ looking 
Florida banana 
plants. the man 
with the hoe looked 
quite like his coun- 
terpart that one 
might see in Illinois 
cultivating a row of 
potatoes, but the 
Illinois hoer, con- 
fronted with these 
ragged and lopsided 
plants would prob- 
ably chop them off 
and burn them up 
before such plaguy weeds got to spreading. 

Lakeland is said by some people who know 
the whole State to be one of the loveliest 
places in Florida. Our stay was too brief 
for us to see all the show spots in the town 
and in the surrounding country, but we can 
add our small testimony that what we did 
see is fair to look upon. This, too, is a 
tourist point, and probably it is drawing a 
very large number of permanent residents 
from the ranks of its casual visitors. The 
winter season was well over, but still there 
were sizable crowds of people with-the in- 
definable appearance of climate buyers 
about them. Some had merely lingered, re- 
luctant to leave the charms of Lakeland; 
some were cheerfully settling down to an 
all-summer stay. These latter are building 
houses and preparing to call the place home 
for the remainder of their lives. 

Lakeland has several good yards. Last 
week we mentioned the fact that Joe Web- 
ster has a retail business here; the North 
Side Lumber Co. When we called the 
Websters were away, so we didn’t have a 


chance to extend the little visit that began 
over in St. Petersburg. 

W. F. Sneed, of the Lakeland Manufac- 
turing Co., is said to be one of the very 
capable retailers in the State. He has a 
planing mill and a large yard, located a 
couple of blocks apart. This separation is 
partly because of insurance requirements. 
But both mill and yard are close to the cen- 
ter of town and are on land that is worth 
much money. The land the yard occupies 
was bought not a great while ago for $6,000 
and was appraised last winter at $60,000. 
One hears such stories everywhere in Flor- 


is easy to understand. Like other shrewd 
Florida dealers, Mr. Sneed thinks that land 
will be worth still more in later years; or, 
if it is worth less, he’d probably have to 
take it back. In the latter case he would 
have had the trouble and expense of moving 
with nothing to compensate for it. I hasten 
to add, however, that no one down here says 
he thinks land will be worth less. He sim- 
ply says it will be higher in value, and 
that later on if he wants to sell he’ll be well 

paid for waiting. 
Mr. Sneed smiled when I asked him if he 
didn’t consider selling out and quitting. It 
was easy to see that 











Courtesy Lakeland Chamber of Cemmerce, © Underwood & Underwood 
This aerial view of the business section of Lakeland fairly sustains its proud claim to being ‘‘ The 
City of Heart’s Desire’’ 


ida. As usual, I asked Mr. Sneed if he con- 
templated moving to less valuable real 
estate, and he said that at present he did 
not. Both yard and mill are well located 
with railroad sidings conveniently placed, 
and both are well arranged for efficient 
handling. Another location with these con- 
veniences would probably be pretty costly 
unless a spot far out was chosen. But Mr. 
Sneed does not want to go away out. He 
has built up a fine trade in such sidelines 
as glass and building hardware, and he 
thinks that if he went out a mile or two he 
probably would lose that trade. This mate- 
rial he handles at the mill. But he does not 
want to move the yard without moving the 
mill, for much of the mill stock is carried 
in the yard, and the two must be close 
enough together to admit of easy carrying 
of stuff back and forth. Add to all these 
considerations the interference with busi- 
ness while the change was being made, the 
loss from wrecking existing buildings and 
the cost of building new, and the vote 
against cashing in on high real estate values 


the idea of retiring 
from business was 
not very attractive 
to a man of his 
dynamic personality. 
He admitted that he 
had thought of it but 
said it would be a 
little hard to find a 
buyer. The land on 
which his plants 
stand could be sold 
readily, but he con- 
siders the mill and 
yard equipment and 
the good will of his 
company as_ being 
pretty valuable. To 
realize on these 
items he’d have to 
sell to a man or a 
corporation wishing 
to go on with the 
lumber business. 
And men or corpora- 
tions with that much 
money to invest in 
the lumber business 
don’t come around 
every day. 

Mr. Sneed tells me 
he is using consider- 
able shortleaf pine 
for finish as well as for framing. He is 
inclined to think the longleaf manufactur- 
ers are a little unreasonable and _ short- 
sighted in setting their prices where they 
do. In Mr. Sneed’s opinion they are forcing 
competition upon themselves. Fir is com- 
ing in already and will come in greater 
quantities within the near future. I asked 
him if he could get dry cypress for millwork, 
and he answered a little grimly that he 
could, simply by refusing to take anything 
but dry stock. His big mill turns out mate- 
rial which he sells locally in connection with 
his other lumber sales. He attempts no 
wholesale business. In this mill I saw some 
articles of furniture, notably a table, made 
of magnolia wood. So far as I remember, 
this is the first time I’ve seen this wood 
used for any purpose. It seems to be a 
splendid cabinet wood, takes a beautiful sur- 
face and apparently has the qualities of 
such other hardwoods as gum and birch in 
that it will take any stain and finish. I 
was told that considerable quantities of it 
are used in cabinet work down here. 
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Mr. Sneed has worked out a _ perpetual 
inventory of his own design. It consists of 
a big board built something on the principle 
of a cribbage board, with a long row of 
holes for each item of stock. When stock 
is taken out of the piles, the peg is moved 
to correspond. When new stock is shipped 
in, it is moved the other way. This board 
is in the yard and is duplicated in the office. 
Corrections are made from time to time by 
the taking of inventories, and an employee 
who understands the operation of the board 
can tell at a glance how large a volume of 
any item is on hand. There is no thumbing 
over of cards or entries made by pen or 
pencil. There it is in visible form, clear at 
the first glance. 

The Dugger Lumber Co. is a near neigh- 
bor of the Lakeland Manufacturing Co. In 
fact the two yards stand on adjoining lots. 
This is a big concern, too, and is doing a 
big business. J. A. Dugger was not in the 
yard the day I called. The two dealers are 
good friends, as indeed are all the dealers 
in this district. I believe that the yards in 
the Lakeland district, extending out over 
quite a range of territory, are all members 
of the Florida Lumber & Millwork Associa- 
tion. Perhaps there is a single exception. 
This is a remarkable record in a section 
growing as rapidly as this one is. It prom- 
ises much for the orderly development of 
the lumber business. 

This is the final Florida article which the 
Realm plans to publish at this time. We 
wish we might sum up our impressions and 
correct any misleading or inaccurate state- 
ments. But how can a person put into a 
paragraph the huge development which he 
has looked at in such a fragmentary way, 
and how can he know which of his state- 
ments are likely to be misleading? I think 
perhaps the reports of land values made in 
these columns may have given a wrong 
impression. Like most tourists, we have re- 
membered the big figures. Values are high 
in certain places; but we have the authority 
of no less a person than Roger W. Babson 
that as a_ whole 
Florida land prices 
are lower than those 
of southern Califor- 
nia. He adds, how- 
ever, that the _ in- 
crease in Florida 
values is quite likely 
to continue for some 
years and that it will 
probably net large 
returns for those 
lucky individuals 
who have got well 
situated in the State. 

Perhaps we can do 
no better in this 
closing article than 
to quote some other 
statements made by 
the great statisti- 
cian in a couple of 
interviews. He spends his winters in Flor- 
ida and recommends it as a preserver of 
health and a lengthener of life. He advises 
those exceptional persons, the one person 
out of twenty who is a real creator of 
values, to spend the winters in the warm 
climate of this State. This will, he believes, 
add perhaps ten years of usefulness to a 
person’s life, and such a conservation would 
be of incalculable value to the country as a 
whole. But it’s pretty hard to pick the 
creators, so he advises everybody who can 
do it to live in this wonderful winter climate. 





Florida, he says, is “like a boy in short 
pants.” Nobody knows yet all the possi- 
bilities that may be realized in the future 
or all the problems that must be solved.’ He 
believes it is going to come out all right 
and that in time it will become one of the 
richest and most populous States in the 
Union. He reminds the Florida people, how- 





Courtesy Lakeland Chamber of Commerce 

Lake Gibson is one of many stretches of water 

that help make. Lakeland one of the loveliest 
places in Florida 


ever, not to forget that California still ex- 
ists and has a wonderful climate; indeed, 
a climate that for all the year is probably 
superior to that of Florida. California has 
the opportunities which the developing 
Orient is bringing to her, and when Florida 
land values go above those of California, 
if that time ever comes, people will flock to 
California even though that State is not so 
near the center of population. 

Mr. Babson also reminds those interested 
in the State that Florida, like California, 
must be built up at this stage by people of 





Courtesy Miami Chamber of Commerce 


Tamiami Trail is being blazed through the Everglades, west from Miami, by using coral rock from 
the drainage canal alongside as a foundation. When the muck lands are drained, they will probably 


be used for sugar cane 


independent means. There is a place for 
artisans and mechanics whose skill is needed 
in doing the work of the State; but for the 
present it is an unkindness to influence peo- 
ple without resources or trades to go to the 
State expecting to be able, unaided, to work 
out their financial salvation. Eventually the 
State will become quite like the rest of the 
country in this respect; and a person who 
could make a living in the North will then 
be able to make a living in Florida. Just 
now persons who want the benefits of the 
climate and expect to move to Florida 


should consider well and have plans com- 
pletely laid for earning their way if they 
do not have an independent income suffi- 
cient to meet their needs. 

In an interview printed in Suniland, Mr. 
Babson mentions four economic problems 
that must be met before the State can reach 
its full stature. These are a commercially 
feasible way of preserving and canning 
citrous fruits and juices, the manufacture of 
cement from Florida materials, the drainage 
and sweetening of the vast areas of muck 
land, and the carrying on of reforestation. 

Some progress has been made, I believe, 
in the canning of grapefruit. But citrous 
fruit juices seem the hardest to preserve in 
a commercially profitable way of any fruits 
that have commercial value. Such preserva- 
tion would be of incalculable importance, 
both in saving excess production and in pre- 
venting the market from being glutted. The 
shipping season is not very long, and stor- 
age of citrous fruits is difficult and expen- 
sive. When this problem is solved the mar- 
ket for this fruit will expand to many parts 
of the world to which fresh, whole fruit can 
not be shipped. 

In regard to cement, it is at once appar- 
ent that a large market is ready whenever 
the material is manufactured. At present 
cement must be shipped in from distant 
factories. Indeed, I was told that one of 
the material dealers of Tampa imports all 
his cement from Belgium. 

The draining and sweetening of muck 
land is certainly a matter of the first impor- 
tance. Any casual visitor can see it. This 
swamp land is of high fertility, but it can 
not be used until these two things are done 
to it. When put under cultivation, these 
millions of acres will cause Florida to take 
high rank in agricultural production. Re- 
forestation is something we all know a lit- 
tle about; both of its practicability and of 
its pressing need. Mr. Babson expects that 
much of the cut-over lands can be utilized 
in producing pulpwood. But forests grow 
probably with greater rapidity in Florida 
than in any other 
State; and we lum- 
bermen will expect 
to see saw timber 
produced along with 
pulpwood, as is be- 
ing done already in 
several other south- 
ern States. 

Mr. Babson _be- 
lieves that the State 
ought to devote con- 
siderable sums of 
money to scientific 
experimenta- 
2 > | tion along these 
- ed lines. He thinks it 
would be a more 
profitable investment 
than national adver- 
tisement. At least 
the money might 
better be divided between the two. He sug- 
gested a tax on real estate transfers for 
the purpose. The climate will continue to 
be one of the greatest assets, but these 
other matters are suggested as necessary 
to stabilize the financial and industrial re- 
lations of the State, and to make the climate 
an asset that can be utilized to the full. 
Mr. Babson wants to see Florida develop 
sanely and wholesomely, and in an inter- 
view given out after he had gone North he 
tendered a friendly warning against the 
effort to build any city on the policy of 
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This is a large cypress between Lakeland and 
Orlando, Fla., a number being found along the 
highway 
: giving the people “what 
they want” or running ‘wide open.” Ap- 
parently this “wide open” policy is not fol- 
lowed in many places; but in Mr. Babson’s 
opinion it is a grave mistake, a losing game, 

to try it at all. 
In closing this little series of first-hand 
impressions and the raw materials of con- 


News and 


Retail Managers Hold Annual Meet 

Waco, Tex., June 22.—The annual conven- 
tion of the retail managers of the W. F. & J. F. 
Barnes Lumber Co., held at the general offices 
of the company in this city on June 15 and 16, 
was the largest and best of these yearly gather- 
ings yet held. The attendance was 100 percent, 
the managers of each of the company’s eighteen 
lumber and five furniture and hardware stores 
being present, together with about thirty-five 
guests. 

The program was very largely devoted to 
roundtable discussions participated in by the 
managers in which merchandising and other 
problems were thoroughly thrashed out. A num- 
ber of the managers expressed themselves to the 
effect that they got more genuine information 
and benefit out of this meeting than out of any 
previously held. 

The managers had been previously requested 
to send in a list of all the points which they 
would like to talk about. Following are some 
of the subjects which were listed for discussion: 


‘sportiness” or 


The “ship in’ man: How to handle him and 
outsell him. 


Courtesy: Its value in creating new business. 
What is the best kind? 
Every phase. 


Advertising : 

Collections : 

Investment: How to carry a complete stock 
with a low investment; frequent turnovers; hold- 
ing your trade. 

Your competitors: Loeal and out-of-town. How 
to get along with them and promote coéperation. 

A manager's duty to his town, his employer, his 
employees, 

Advantages of 1 well-arranged stock, clean yard, 
and attractive office. 

Contractors : 
with them. 


How to handle them ; codperation 

Liens on homesteads: For improvements on 
homesteads: on new homes; how to prepare and 
handle them. 


clusions, the Realm wants to express its 
very deep appreciation of the courtesy and 
friendliness it has received from all Flor- 
idans, and especially from the lumber deal- 
ers. They are an admirable group of men. 
They are mostly young fellows, averaging 
around forty or younger, growing up with 
the expansion of their wonder State. They 
are making money, and yet they don’t seem 
much engrossed in amassing money. They 
are very busy, and yet they have time for 
a friendly visit with an inquisitive north- 
erner. They have time to play as well as 
to work; to live as well as to make a living. 
We wish them good luck in their great ad- 
venture, and we wish ourselves many re- 
turns to their friendly State. 





Here we celebrate ingenuity on the golf course 


J. C. Webster is using an improved method of 


making a difficult putt 





The North Side Lumber Co.’s plant at Lakeland, Fla., is typical of those used by Floridans; 


they have been too busy handling lumber in and out to doll up, and so far haven’t felt the need of 


drawing trade—it comes 


usiness Ideas for Retailers 


Iixpenses: How to hold them to a minimum. 

On the evening of the opening day of the 
convention the annual banquet was held at the 
Raleigh Hotel, with a program of short talks, 
toasts and stories supplemented by music and 
special entertainment features provided by the 
hotel management. 

The annual convention was made the occasion 
for a notable advertising ‘‘stunt,’’ in the form 
of a 14-page section of the Sunday News-Trib- 
une, under the caption ‘‘W. F. & J. F. Barnes 
Lumber Co. Section.’’ These pages were filled 
with descriptive matter pertaining to the opera- 
tions of the Barnes company, together with 
mention and portraits of many of its personnel, 
as well as a full page display advertisement 
and a number of smaller ads telling of the com- 
modities and service offered. 


Getting In Touch With Prospects 


STOUGHTON, MAss., June 22.—‘‘The Home of 
Homes’? is the brief but very expressive slogan 
of the Norfolk Lumber Co., of this city. One 
of the ways in which this firm secures building 
prospects is to mail out a monthly calendar il- 
lustrating an attractively designed home. With 
it goes a letter describing the home in detail, 
and also giving an estimate of the cost of con- 
struction. Enclosed with the letter is a return 
slip reading as follows: 

Norfolk Lumber Co., 
Stoughton, Mass. 

Gentlemen: I would like to make an appoint- 
ment to meet one of your representatives, and talk 
over my building plans on (date)................ 
my home—your office. 

I am particularily interested in... .. 2... <<: .«««. 
SNA BEN 5 ic css otetanes phe nuatanis reo rahe eicavauterich ten heer oune 


’ 
A Publicity Stunt That Pulled 

GALESBURG, ILL., June 23.—Like a great many 
other progressive retail lumber concerns, the 
Hinchliff Lumber Co., of this city, is very keen- 
ly alive to the desirability of cultivating the 
young people who are growing up and who soon 
will be users of lumber. ‘‘T read with a great 
deal of interest,’’ said E. E. Hinehliff, presi- 
dent of the company, ‘‘the article entitled ‘Are 
You Interested In Babies?’ appearing recently 
in the AMERICAN LUMBERMAN, as well as later 
articles showing the intimate connection of 
babies, homes and lumber. We are all interested 
in babies, consequently anything of this nature 
has especial advertising value. Lumbermen 
must keep in touch with young people with a 
view to laying a foundation for future busi- 
ness. ’? 

Mr. Hinchliff carries into practice the doctrine 
which he advocates. For instanee, last January, 
when the cross-word puzzle craze was at its 
height, he put over a stunt that enlisted the in- 
terest of a great many young people and brought 
fine results. 

This proposition was in the form of a cross- 
word puzzle contest, with prizes of $5, $3 and 
$2 for first, second and third best solutions, re- 
spectively. For several days before running 
the puzzle in the local paper the company ad- 
vertised in its regular space ‘‘ Watch This Space 
For Cross-Word Puzzle,’’? without mentioning 
the firm’s name. Worked into the puzzle were 
the various slogans of the company, such as: 
‘<All lumber under shed and dry;’? ‘¢We can’t 
sell all the lumber so we just sell the best’’ ete. 
The puzzle was planned with a view to being 
not too difficult, the idea being to get as many 
people as possible interested. 


When the employees opened the office on the 
morning of the day on which answers were to 
be handed in, they little expected such an on- 
slaught as oceurred. They found the sidewalk 
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full of people waiting to hand in their replies, 
one person having been waiting since 4:30 in the 
morning. For two or three days the mails con- 
tinued to bring answers, not only from Gales- 
burg but surrounding towns. 
vamaaaaaaaanae 
Pecple Want Sleeping Porches 

This is the season of the year when everyone 
realizes the desirability of sleeping porches. In 
a letter printed in the ‘‘ Voice of the People’’ 
of the Chicago Tribune a subscriber of that 
paper voices a desire that is widespread, and 
which suggests the opportunities for retailers 
to create demand for lumber by ‘‘selling’’ home 
owners on the idea of building sleeping porches 
where such adjunet is lacking. The communica- 
tion referred to reads as follows: 

Why is it the contractors, builders, or architects 
of Chicago do not pay more attention to the sleep 
ing porch idea? They spend a lot of time putting 
on the latest touches in their rooms and then skimp 
on the porches until there is hardly room for a 
chair. 

More people each year are adopting the habit of 
sleeping out, especially during the summer and fall. 
It is the best tonie in the world and it not only 
improves ‘their health but increases their business 
efficiency. 

But you will walk miles and miles to find a flat 
with a sleeping porch. There is such a big demand 
for them that you would think the builders would 
get in line. It isn’t necessary to have a glazed 
porch, just a simple screened porch is all. There 
are a few of these in the suburbs but practically 
none in the city. 

Let them skimp on the bedrooms but give us more 
porches, 


'sga@@aaaunaae. 


66 ° * a1 99 
Keeping The Faith 
The following verses from the pen of E. C. 
Brown, manager of advertising and mail sales 
of the Allied Belting Co., of Greenville, Ohio, 
are intended to convey the thought that when 
customers place orders with the company for its 
well known ‘‘Green Duck’’ carpenter aprons, 
they can depend upon utmost values and strict 
conformity to description and quotation: 
We Keep the Faith 
When counting up your just rewards for a year 
of busy days 
Do they tally with your fondest 
dreams ? 
When you strive to live the Golden Rule and keep 
__ the faith in ways 
Which should blessings bring in e’er inereasing 
streams 


hopes and 


Have vou had the joy of knowing that your old 
friends and the new 
Are standing loyal, trusting, though assailed ? 
When your adversaries undermine and try to stifle 
you 
Has your courage or your purpose ever failed? 
Have you heard the longed-for eulogy from count- 
less tongues of men ? 
Have you had the cheer of comrades on the 
way ? 
Then you have held an enyied course, no matter 
what the gain, 
For you've kept your faith with men from day 
to day. 
SHR’ 


Entertains a Tough Customer 

CLEARWATER, FLA., June 22.—Lumber dealers 
get accustomed to queer customers, but never 
theless J. I. Pavey, general manager of the 
Paxton-Pavey Lumber Co. of Florida, received 
4 distinct jolt when he came down to the yard 
the other morning and found a five-foot alligator 
looking over the stock. ‘‘Mr. Alligator was 
making himself very much at home in one of 
our sheds,’’ said Mr. Pavey in relating the ex- 
perience, ‘‘though how he got in is a mystery, 
a8 the shed is a closed one.’?’ 

The big saurian was estimated to be about 
twenty-five years old, and old timers in the 
locality suggest that he may have been holding 
4 sort of ‘‘home coming’’ celebration of his 
own. In other words, they assert that the prairie 
i the vicinity of the site of the yard not many 
years ago was full of alligator holes, and that 
Mr. Pavey’s caller may simply have been re 
“isiting the scenes of his childhood. 

However, inasmuch as a full sized alligator is 
neither useful or ornamental around a lumber 
Yard, the visitor was lassoed, its jaws firmly 
hound together, and then was taken to the lake 
‘it Hibiscus Gardens, where it will be given a 
00d home as long as it behaves itself. 

Prior to the organization «a few months ago 


of the Paxton-Pavey Lumber Co. of Florida by 
the interests owning the Paxton-Pavey Lumber 
Co., of South Benti, Ind., Mr. Pavey was active 
in the management of the latter company, as 
well as in retail association circles of Indiana. 


A Novel Display Window Layout 

Make your own location attractive and let it 
be an advertisement for you, is the policy of 
the Howard G. Fields Lumber Co., Houston, 
Tex. 

The outer rim of a lumber yard is seldom a 
thing of beauty because such a number of odds 
and ends must be kept there for quick delivery. 
Mr. Fields’ desk overlooked the yard, and the 
disorder impelled him constantly to urge the 
shipping clerk to straighten it up, so that it 
might present a neat and orderly appearance to 
the passerby. 

The ‘‘passerby’’ in this represents no mean 
portion of the population of the city, as Mr. 
Fields’ lumber yard lies on the main highway 
between Houston and its many bathing beaches. 
By actual count more than 60,000 people pass 
on a Sunday and between 25,000 and 30,000 
on week days. 

Instead of building a fence, the Field Lumber 
Company hid its conglomerate of cedar posts, 
hollow tile, cement material, shingles, ete., be 
hind 500 feet of attractive display windows. 
These display windows are built on a firm 
cement foundation, with cement guttering 
around the foot to prevent washing; have var'y- 


? 


boat for his home in New York was so much 


impressed with the idea that he drove back from 
Galveston to see it again. 

During the recent advertising convention held 
in Houston, a visitor from Pine Bluff, Ark., 
noticed the display while on his way out to the 
San Jacinto River and could not forego stopping 
to compliment its originator. Sales have mate- 
rially increased since its erection. 


Michigan Yard Sold 

LANSING, MICH., June 22.—The firm of R. J. 
Corlett & Sons has sold the lumber and coal 
business at Hillsdale to Aldrich & Steinle. The 
deal includes the real estate. This yard was the 
first of the Corlett yards, founded in 1900 by 
R. J. Corlett who later aequired and operated 
it number of other yards in this seetion. Mr, 
Corlett will continue to live in Hillsdale where 
he has made his home for a long time. 


Establishes New Yard in Florida 


MIAMI, FLa., June 22.—The latest addition 
to the retail lumber colony in Miami is a new 
yard established here by the R. B. White Lum- 
ber Co., of Newark, Ohio. This yard is now 
in operation under the management of C. E, 
Fortney, who formerly was manager of the 
Forest Lumber Co. yard at Cape Girardeau, 
Mo. The R. B. White Lumber Co. is an out- 
standing merchandiser of lumber and building 
material and a leader in modern lumber mer- 














By means of this attractively designed structure, the Howard G. Fields Lumber Co., Houston, Tezx., 

accomplished the double purpose of providing 500 feet of full display window space and at the 

same time screening from public view its out-of-door stocks of building material. The photograph 
was taken looking toward the office, the large white building at extreme left 





ing depths of four or ten feet, are snugly 
roofed, and have French glass fronts. 

The central windows are the deepest, and 
are built like a small home. Patchy tile walks 
lead up to a white-pillared porch, through the 
windows and glass doors of which may be seen 
four model rooms. The first is a small living 
room with hardwood floors, built-in bookcases 
and a fireplace. The second is a daintily papered 
little breakfast room, and in it is displayed the 
special breakfast set which the company makes. 
In the model bathroom adjacent may be seen a 
medicine cabinet, also a Fields product. The 
next window reveals a model kitchen, with 
wooden drainboards and a kitchen cabinet. In 
front of the whole series of display windows 
are a lawn and hedge. 

At the doors are small electric lanterns. All 
the displays are lighted from the inside, and 
the whole row of windows is topped with lights 
which draw attention at night. 

Flanking the cottage windows are larger dis- 
play windows, containing exhibits of various 
building materials. The displays are changed 
about every thirty days. 

As an attention-getter there ean be no doubt 
as to the value of the display. When it was 
first erected, four vears ago, a lumberman on 
his way from Houston to Galveston to take the 


chandising methods. R. B. White, of Kansas 
City, president of the Exchange Sawmills Sales 
Co., is president of the R. B. White Lumber 
Co., and W. N. Pettibone, of Newark, is vice 
president and general manager. In addition 
to the main vard at Newark, the company oper- 
ates branch yards at Granville, Utica and Buck- 
eye Lake, Ohio. 


Broadens Home Planning Service 

Houston, TEX., June 22.—The W. T. Carter 
Lumber & Building Co. has placed Edward 
Wilkinson, architect, in charge of its home plan 
ning department. This department has been 
established for some time, but the Carter com- 
pany wishes to build better homes, adapted to 
the individual needs and desires of their cus- 
tomers, and they want an architect designing 
them who will know how to do it economically, 
and at the same time bring out the utmost of 
beauty and artistic effect. 

Mr. Wilkinson will make drawings and eleva- 
tions, and use crayon and water colors, to 
sketch in the appropriate landscape gardening 
to be used with the particular design. It is an 
effort to get away from the ‘‘ham and eggs’’ 
home plans, and to sell lumber in the shape of 
something artistic rather than on the basis of 
‘lowest bid.’’ 
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AUSTIN, TEX., June 
22.—In the designing, 
construction and finish- 


ing of its new offices, 
the Kuntz-Sternenberg 
Lumber Co. was actu 
ated by the idea of mak 





KF. W. STERNENBERG, 
Austin, Tex. ; 
Vice President 





ing the quarters oecu- 
pied by each department 
a display room that 
should silently yet elo- 
quently preach building, 
remodeling and repair- 
ing to all who enter it. In short, as expressed 
by F. W. Sternenberg, vice president of the 
company, ‘‘We constantly bore in mind the 
fact that if we expected the public to remodel, 
improve and beautify with the material we 
have for sale, we certaintly ought to set the 
example, in other words, practice what we 
preach.’’ 





The public opening of the company’s beauti- 
ful new offices, which are pronounced by those 
competent to judge, to be unexeelled for appear 
ance, convenience and efficient arrangement by 
any retail establishment in the South, was an 
event of much interest. The opening, which 
occurred on the evening of May 26, attracted 
nearly 2,500 people, and hundreds of others 
were unable to get in on account of the crowd. 
A fine orchestra was in attendance and all who 
wished to do so danced on the polished hardwood 
floor of the main office. 

The new offices are scientifically arranged to 
display the finest woods, the most perfectly 
finished interior woodwork, mill effect and wall 
papers, and at the same time to serve most 
effectively the high-pressure efficiency organiza- 
tion of the plant. 

The exterior front of the building has been 
remodeled by inserting a battery of ten windows 
across the front of the office space, with a 
portico effect above them, and a door in the 
center, leading to the main office room. 

When the customer steps into this room, his 
eye meets a glistening expanse of hardwood 
floors and office furniture. The first person he 
sees is 2 man who conducts the information desk 
and runs the switchboard. 

On the opposite side, behind a long counter, 
is stationed an office salesman, to take care of 
the wants of the customers. This counter is 
of red gum wood, inlaid with fine veneer. 

Next behind this counter, which has built-in 
desks and drawers, is the cashier’s, collections 
and bookkeeping department, behind an im- 
pressive counter. A new 11 by 16 foot vault 


has been built in. On the left side is a 
private offices and rooms. The first is 
rest room, with 


ive wicker furniture will be placed in this rest 
room. Plan books and magazines will be sup- 


plied for the convenience and entertainment of 


the visitors. 


Next to this is the office of Assistant Manager 
B. R. Spillar, which, like each of the other 
offices, opens through into the main hall on one 


side and directly into the cement-floored yard 
on the other. This office is trimmed throughout 


in quarter-sawed red gum and floored in quarter- 


sawed red oak flooring. 
But the feature of the long raised platform 
in front of these offices is the variety of hard 


tier of 
a ladies’ 
a full-length plate-glass mirror 
in the door, easy chairs and Javatory. Attract- 


A Retail Lumber Establishment De Luxe 


one of the fine veneer panel doors made by the 
plant to a ceiling height closet, lined throughout 
with Tennessee aromatic cedar. 

Next is a spacious room, for the exclusive 
use of contractors and their customers. This 
room is finished in fine southern pine. Next is a 
wash room for the men, with private lockers 
for cach. 

Across the rear end of the office are two plate- 
glass show windows, with woodwork done by the 
plant. 

The office as enlarged and refinished is 38 
feet wide and 85 feet long. Immediately behind 
it is a hardware and paint display room, 38 feet 
by 40 deep. Behind the vault, opening from the 
yard is a store room for records. Above the 
entire office space is storage for paints, roofing, 














The ‘covered yard’? of the Kuntz-Sternenberg Lumber Co., Austin, Tex. 





Showing the company’s new and beautifully finished general offices 


wood floorings used, as exhibits of the mate- 
rials sold by the firm. First there is a matched 
maple flooring, then plain red oak, then plain 
white oak, and next a section of edge-grain 
pine. 

Next is the private office of F. W. Sternen- 
berg, the nerve-center of the plant. This office 
is finished in quarter-sawed white oak. It has 
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The company is justly proud of its large and well arranged paint department 


wire, and mill products; the mill being above 
and to the right of the office. 

The lumber storage bins, in which from 300 
to 400 grades and sizes of stock lumber are 
kept, are double-decked the full length of the 
block. 

Other extensive improvements are already 
being planned by the company. 


SABA ARBEREREeEe 


New Band Mill Operating to Capacity 


GLIDDEN, WIs., June 22.—The new modern 
hand mill of the Soo Lumber Co., at this place, 
is now being operated at full capacity, sawing 
having started on June 1, The comany is now 
building a set of the latest type Standard 
kilns, in which it expects to dry the lumber 
direct from the saw. This company specializes 
in northern hardwoods, especially kiln dried 
birch and basswood. The Soo Lumber Co. has 
purchased from the P. B. Yates Machine Co., 
3eloit, machinery for a completely equipped 
modern hardwood flooring plant and also 1s 12- 
stalling a latest model Leitelt lumber lift to 
reduce the handling cost of raw material. It 18 
planned to start the flooring plant about Aug. ZL 

The official personnel of the Soo Lumber Co. 
is as follows: President, J. D. Twomey, Duluth; 
vice president, C. A. McDonald, Duluth; see 
retary-treasurer, C. G. Williams, Duluth; gem 
eral manager, J. L. Davis, Glidden. 
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Notes From the Realm of Building 


Term “Fire Proof’’ Is Tabu 


WASHINGTON, D. C., June 22.—It has been 
contended for years by qualified engineers that 
there is no such thing in common residential 
puilding practice as ‘‘fire-proof’’ construction. 
No doubt many thousands of American families 
are today living in so ealled ‘*fire-proof’’ homes 
under the delusion that they are immune to the 
nazards of fire. Such stress has been laid upon 
the ‘‘fire-proof’’? quality of certain building 
materials, that the committee on building con- 
struction specifications for private residences of 
the National Fire Protection Association has 
made the following notation in its recent re- 
port: 

The use of the term “fireproof” is recommended 
to be discontinued. This general term has been 
erroneously applied to buildings and materials of 
a more or less fire-resistive or incombustible na- 
ture. Its indiscriminate use has produced much 
misunderstanding and has often engendered a feel- 
ing of security entirely unwarranted. 

The term ‘‘fire-resistive’’? may be applied to 
any standard building material when correctly 
used. The fact that the material itself is in- 
combustible does not mean necessarily that a 
structure of which it is the major part is fire- 
proof or fire safe. The arrangement and pro- 
tective features of construction are of para- 
mount importance. Any construction which will 
pass a fire test made in accordance with the 
tentative specifications of the American En- 
gineering Standards Committee for Fire Tests 
of Materials and Construction is ‘‘ fire-resis- 
tive,’’ whether of stone, steel, concrete, lumber, 
or brick. 


(@@e@aaaaaaaaa 


Realtors Discuss Building Costs 


Detroit, Micu., June 24.—Discussion of con- 
struction costs featured the opening session of 
the eighteenth annual convention of the Na- 
tional Association of Real Estate Boards, which 
began yesterday. John KE. Parsons of Toledo, 
Ohio, chairman of the special committee of the 
mortgage and finance division of the association, 
stated that building costs are generally stable 
with a downward tendency. Reports from com- 
mittees investigating comparative building costs 
in cities under 100,000 population indicated that 
costs may be expected to remain practically at 
present level, while reports from the larger cities 
indicated a tendency toward a lower level. 

Questionnaires sent out by the mortgage and 
fnance division show that construction costs 
have increased 98 percent since 1914 in cities 
under 100,000 population, 88 percent in cities 
of 100,000 to 300,000 population and 112 per- 
cent in cities over 300,000 population, an aver- 
age increase of 99 percent, Mr. Parsons said. 
Costs were reported generally the same as in 
1924 with a tendency to be higher in the smaller 
tities and lower than in 1924 in cities of over 
300,000. 

Wages in the building industry were reported 
generally stationary, with a tendency upward 
in cities of all sizes. 

Brick construction is reported to cost approxi- 
mately 20 percent more than frame construction. 

Standardization of building material has al- 
teady decreased costs, according to reports from 
the larger cities. Cities under 100,000 popula- 
tion report that not much decrease has yet 
been brought about. 

Such standardization ean profitably be ex- 
tended, the reports agree. Cities over 300,000 
in population reported that the additional stand- 
ardization should proceed in all lines, particu- 
larly in millwork. Cities of between 100,000 and 
300,000 advocated standardization of millwork, 
hardware, and plumbing. Cities under 100,000 
Population approved further standardization of 
millwork. 

Small single family dwellings are the type of 
‘onstruction most needed, the reports uniformly 
show. Mortgage money is reported uniformly 
plentiful, the prevailing interest rates being re- 
Ported at from 6 to 8 percent in cities under 
100,000 population, and from 5% to 7 percent 
N cities of from 100,000 population upward. 

At today’s session a study of second mort- 


gages, made by Samuel N. Reep of Minneapolis, 
was presented. 


The problem of bridging the gap between the 
owner’s equity plus amount of first mortgage, 
and total cost, thus enabling people to buy homes 
ind finance cther important projects is greatly 
complicated by the usury laws, said Mr. Reep. 
The laws are different in different States: some 
consider usurious any charge over 6 percent 
While others allow 8 or 10 percent. The penalties 
for usury also differ in various regions. 

At first thought, these usury laws might seem 
to safeguard home owners from excessive mort- 
gage rates. They simply cause money to flow 
into other channels and cause the second mort- 
gage business to become a discount business. 
Second mortgages are bought at a discount and 
not made directly with the owner of the property. 
The usury laws therefore increase the rates that 
must be charged for the extension of that kind 
of credit. 

In Philadelphia 95 percent of the second mort- 
guges on homes are carried by the building and 
loan associations. The practice has extended 
over a long period of time and the results have 
been found satisfactory, so that the practice has 
extended to other cities in Pennsylvania and to 
some extent to Maryland. 3ut this is not done 
by building and loan associations in other com- 
munities, and even in Pennsylvania the practice 
is about equally divided. 

It has been suggested that mutual savings 
banks be allowed to make second mortgages and 
pay a higher rate of dividend. Is the next step 
going to be one of brokering second mortgage 
paper or one of making and discounting it 
through second mortgage companies, with the 
public participating in the preferred stock of 
the company or debentures, or will the next step 
be an entire reorganization into a new form? 


Building Permits Show Good Gains 


The outstanding feature of the May building 
yermit figures in 365 cities, as compiled by S. 
fon] b dv 


cent, assisted by a gain of nearly ten million dol- 
lars in Chicago. 

Twenty-one of the twenty-five leading cities 
showed gains in May, making an increase in these 
centers of population of 21 pereent. New York’s 
increase was 9 percent; Chicago, 25 percent; De- 
troit, 1 pereent; Los Angeles, 89 percent, and 
Philadelphia, 33 percent. Los Angeles, for the 
first time since January, went ahead of Philadel- 
phia, which stood fifth in May, with Washington 
sixth, two cities ahead of its April position. Bos- 
ton rose from twelfth in April to seventh in May. 
Miami came back into the twenty-five leading 
cities, to eighth place, with a gain of 265 percent. 
Rochester rose from twentieth place in April to 
ninth in May; Pittsburgh from thirteenth to 
twelfth. Springfield, Mass., came into the twenty- 
five list for the first time. Cincinnati rose from 
nineteenth to fourteenth; Milwaukee from seven- 
teenth to fifteenth: Dallas from twenty-fourth to 
seventeenth ; Kansas City from twenty-fourth to 
twentieth; Jersey City returned to a headliner 
position after a long absence ; Portland, Ore., rose 
one place, to twenty-second. 

Cleveland, San Francisco, Newark and Baltimore 
were the only important cities which showed losses 
from May, 1924. 


saaaanaaawes 
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Own Home Show Is Interesting 
SEATTLE, WASH., June 20.—This is ‘‘Own 
Your Own Home Week’’ in Seattle, and the 
Armory is housing the annual ‘‘Own Your 
Home Exposition,’’ where are to be seen all the 
latest improved house furnishings and building 
materials, as well as facilities for financing the 
building of a home, as portrayed by the booth 

of the Washington Mutual Savings Bank. 
Cadwallader-Gibson’s Philippine mahogany 
doors, windows and interior trim are featured 
in the exhibit of the 











Tregoning Manufactur- 
ing Co. of this city, 
agents of that coneern. 

One of the most at- 
tractive displays is the 


shingle exhibit, where 
are to be found only 
the highest elass 


shingles, ranging from 
vertical grain Perfects 
up to socalled Double 
Royals, or ‘‘ Aristo- 
crats,’’ which are 24 
inches long, vertical 
grain, and 1 ineh thick 








Model home exhibited at Own Your Home Exposition in Seattle and to 
be given to holder of lucky ticket 


W. Straus & Co., was the fact that every region 
of the country, and the twenty-five leading 
cities, including New York City, showed sub- 
stantial gains over May, 1924. The country at 
large showed a pick-up of 16 percent for the 
month, turning the volume of construction for 
the first five months of the year to a gain of 
4 percent. 

It will be remembered that May, 1924, showed 
an 8 pereent gain over 1923, which makes a new 
peak for May this year. It will also be recalled 
that January, February and March this year 
showed losses for the country at large. In April, 
the whole country had its first inerease of the 
year, compared with 1924. The fact that May 
figures sustain the upward tendencies manifest in 
April, would seem to indieate a very active sum- 
mer in the construction industry. 

The increase of volume in April and May will 
also make a total for the 865 cities reporting to 
the survey well over the two billion dollar mark 
for the first six months of 1925, even assuming 
that June this year will not surpass June, 1924. 

The total in May, for the 365 cities reported, 
Was $593,928,451, compared with $340,124,492 in 
May, 1924. 

The Southern region took the lead in May with 
a gain of 40 percent in 64 cities, and the twenty- 
five leading southern cities showed a gain of 46 
percent. Miami was eighth city in the country 
with a gain of 265 percent. 

The Pacific west was second among the four 
regions, with a gain of 18 percent. ‘The East was 
third, with a gain of 14 percent, assisted by New 
York City, which for the second time since Decem- 
ber, 1924, showed a gain. 

The Central region had a May gain of 12 per- 


at the butt. These thick 
shingles, painted a bril- 
liant red, are laid as 
part of the roof of the 
exhibit, giving all the appearance of glazed red 
tile, and have many talking points in their favor 
over the tile. These J-inch shingles are the 
product of Dale Craft, and are sold at whole- 
sale by the Excel Shingle Co. of this city. 

Another feature of this exhibit is shingles for 
side walls with a sanded finish, which are being 
manufactured in this city. These shingles are 
made especially to paint, having a _ perfectly 
smooth surface, but presenting a different ap- 
pearance from any other painted or stained 
shingles. 

The biggest drawing card of the exhibition is 
the ‘1926 Home,’’ a beautiful little 5-room 
bungalow, designed by one of Seattle’s fore- 
most builders, John D. Hall, erected in the 
Greenlake residence district. This home is to 
be given away by the exposition to the holder of 
the lucky number, which will be drawn for this 
home. The side walls are covered with red cedar 
bungalow siding, the roof of Excel shingles, 1 
inch thick at the butt. It is finished through- 
out in a most enchanting manner, and for the 
purpose of exhibition is completely furnished 
by the Standard Furniture Co. of this city. 


Canada Reports Building Gains 
WINNIPEG, MANITOBA, CANADA, June 20.—The 
seasonal increase in value of construction actu- 
ally started shown in May, being slightly greater 
than a year ago, cuts down the lead held by 
last year to just ten million dollars for the 
entire Dominion. There is every indication that 
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the months to come will overbalance this lead. 

Work in the residential classification for May, 
1925, showed the biggest gain over the previous 
month. Apartment house construction accounted 
for twice the increase shown for straight residence 
work. An increase is shown over the same month 
a year ago, and for the year to date more building 
started in this the extent of 
five million dollars. Industrial and com 
building both showed a substantial im 
provement over the previous month and the same 
month last year. 

Contemplated work in very large volume has 
been reported so far this year and it is reasonable 


has been class to 
nearly 


mercial 


to assume that the conditions which put so many 
plans on paper will hold good and carry to com 


pletion the usual percentage. Money is plentiful 
and while it continues so, building will be encour- 
aged by the loaning interests. 

For the month of May total Canadian construc- 
tion awards were $34,052,100, as compared with 
$24,886,900 in the previous month and $32,996,- 
900 in May, 1924. tesidential building accounted 
for 38.2 percent of the May total and amounted to 
$13,020,400. Susiness building totaled $11.752,- 
200, or 34.5 percent; industrial building, $93,259,- 
900, or 9.6 percent ; and public works and utilities, 
$6,020,000, or 17.7 percent. The activity was dis- 
tributed among the Provinces as follows: On- 
tario, 50.9 percent; Quebec, 35.4 percent; Prairie 
provinces, 7.1 percent; British Columbia, 4.8 per 
cent, and the Maritime provinces, 1.8 percent. 


Colorado Retailer’s Chatty Ads 


ARVADA, COLO., June 23.—Individuality and 
originality are big assets in the retail lumber 
business, or, indeed, in any line of business. Here 
is an interesting illustration of that fact. 

Three years ago Newt Olson came to Arvada 
a stranger. Today he is known to practically 
every man, woman and child of the town’s 
2,000 inhabitants, which is a suburb of Denver. 


Incidentally, the Newt Olson Lumber Co. ds 
thriving. Old residents say that Mr. Olson 


broke all records for getting acquainted quickly, 
and they declare that his advertising is prin 
cipally responsible. 

‘““Newt’? has always been a strong believer 
in advertising, and he made it an effective busi- 
ness booster at his former location, Thermop- 
olis, Wyo. When he started out in Arvada he 
realized that he must take short cuts in getting 
acquainted with the people of the community 
and acquiring their good will. It was impos 
sible to run a business and at the same time 
spend a lot of time on the streets. So he in- 
troduced himself through his ads. 

Mr. Olson calls his establishment ‘‘ The lumber 
yard that’s different.’?’ Whether or not his 
business runs true to the slogan he has adopted, 
Arvadans unite in according to him the distine- 
tion of writing advertising that’s different. 
And therein lays the appeal to the ads. First 
and foremost, they possess an appeal and con- 
tain ‘‘human interest,’’ that intangible quatity 
for which newspaper editors, authors and play- 
rights all strive. 

Knowing that Arvada people, like those every- 
where, are more interested in themselves than 
they are in lumber, Mr. Olson uses his advertis- 
ing space to relate little incidents of local life. 
Only casually, if at all, he mentions lumber, 
although the firm name appears at the bottom of 
every ad. 

Preferably the incidents used contain an ele- 
ment of humor. Newspaper publishers long 
since learned that a good comie strip is a cir- 
culation builder. It is no secret that the Ameri- 
can public likes to laugh. So Mr. Olson tries 
to make them laugh. Then they are in proper 
mood to receive anything he may wish to say 
about the lumber business. 

Mr. Olson admits that he uses a copyrighted 
ad service as the basis of his appeal. But he 
uses it far differently from the average small 
town merchant. The service doesn’t constitute 
his advertising, but merely suggests it. When 
he subscribed to the service, he had an under- 
standing that he could change it or adapt it to 
suit his personal ideas. And change it he does. 
In fact he uses it principally as inspiration. 
Its main purpose is to suggest. The ad service 
consists of a series of short talks on topics of 
interest in the average small community, with 
spaces left on the printed copy for insertion of 
the name of the town. Not even the publisher 
of the local paper knows that Olson has such 
a service, which fact in itself goes to prove 
that he does more than tear off one of the 
prepared forms when somebody reminds him 
that new ad copy is due at the newspaper office. 


When something of humorous vein or of gen- 
eral public interest occurs in Arvada, Mr. Olson 
searches through his ad service to find an ap- 
propriate story dealing with the subject. Per- 
haps he finds it, or at least something that can 
be modified to meet the need. If so, he uses it. 


Such a story, or talk, forms the basis of the 
weekly newspaper ad. But Mr. Olson supple- 
ments it with a further and shorter story of 
purely local character. Then for good measure, 
he includes a third paragraph. This sometimes 
is an epigram, sometimes a clever ‘‘saw,’’ or a 
brief sales appeal. 

Then there is another use to which he puts 
his ad space, and that is the boosting of local 
institutions and movements. When the High 





“To the Unknown Burglar” 


WE believe in giving Credit 
WHERE credit is due, and we 
WANT to say right here that 
THE guy who rebbed our house 
LAST Saturday night did a mighty 
THOROUGH job of hunting, fortunately - 
FOR us there was nothing much there that 
HE wanted. Being robbed reminds us 
OF a story we heard the other day abcut 
A man in Wyomjng who found a big 
RATTLESNAKE pinioned under a 
ROCK and he took pity on 
IT and released it and the snake 
FOLLOWED him home and became a 
GREAT pet and it watched things 
AROUND the house like a regular 
WATCHDOG, and one night the man 
WOKE up suddenly and there were 
SOUNDS of some one choking in the 
ROOM and when he turned on the 
LIGHT here was the snake, coiled 
AROUND a burglar’s throat and 
IT had it’s tail out of the window 
RATTLING for the police !—and 
MAY we add just here that we 
ARE doing a rattling good 
BUSINESS with a host of 
SATISFIED customers these days 
AND it would be a good plan 
FOR you to get on the band- 
WAGON if you are not already 
ONE of our customers. 

—NEWT OLSON. 


WE are thinking of getting a 

GOOD rattlesnake to keep down 

AT the house, inasmuch as the dogs 
WE have had, have got us into 
TROUBLE by eating our neighbor's 
TURKEYS, etc. 


WE own Five Jack Screws; 
ALL are loaned out; if you 
HAVE any of them please 
RETURN them—right now! 














Human interest, individuality and humor are 

the strong points of this Colorado dealer’s ads, 

which have produced excellent results in local 
prestige and goodwill 


School was presenting a community chorus, he 
devoted the third portion of his ad space to the 
event, mentioning the time, place and admission 
price and calling upon the people of the town 
not to forget it. At another time he used the 
space to urge members of the Chamber of Com- 
merce to attend an important meeting scheduled 
during the week. On another occasion, this 
part of the ad read: 

We own five jack screws; 

All of them are loaned out. 

If you have any of them, 

Please return them—right now. 


Not only were the jack screws returned within 
the next few days, but over twenty-five persons 
inquired whether he had located the missing 
property. 

Some of the stories used are true. Some are 
fictitious, with the names and other features 
changed to make them fit local situations. Of a 


Contemplated new work reported in May aggre. 
gated $60,906,500. For 1925 to date the figures 
are $284,969,600, compared with $160,886,100 foy 
the same period of 1924. 


It IS REPORTED THAT scientists have found 
a way to produce a material resembling woo! 
by giving a special chemical treatment to leaves 
of the Scotch pine. Reports indicate that this 
new substance can be woven, curled and spun, 
The product is said to be utilized in the manu. 
facture of mattresses, its odor making them in. 
sect proof as well as agreeable and beneficial to 
sleepers. 


Are Popular 


bachelor lawyer of the town, for instance, Mr, 
Olson wrote: 

The other day a lady came 

Storming into John Schultz's office 

And said, “I came to see if 

I have grounds for divorce.” 


John asked her, “Are you married’ 
She said, “Yes.” 
John said, “You have.” 


The lawyer was known to everyone and his 
views on matrimony were equally well known, 
so the story ‘‘got over’’ big. 

When the mayor of the city bumped a fellow 
motorist’s car on the street, the ad next day 
said: 

When our mayor can't 

Handle a car right it seems that it is 

High time we have a traffic cop in Arvada, 

Very frequently Mr. Olson makes himself the 
butt of the joke. Soon after the mayor’s acci- 
dent a traffic officer was actually employed. 
By a turn of fate, the lumberman was one of the 
first of the hapless drivers who came into his 
clutches. Whereupon, his ad carried the follow- 
ing: 

Watch your step or the traffic 

Cop will get you. He got us the 
First morning he was on duty and 
We are walking the chalk line now. 

Those residents of Arvada who do not know 
Mr. Olson personally know him through his ad- 
vertising. The paper is watched weekly and 
the dguble-column, seven-inch ad is one of the 
first things to be read. 

Reading these ads one gains the impression 
that the writer is a big-hearted, genial, wide- 
awake, public-spirited individual and when you 
meet him, you find that he fills the bill. Thus 
friendships started through the medium of type 
thrive through personal contact and many times 
blossom into worthwhile business. 

He doesn’t forget the children. Hach Christ- 
mas since he has been in Arvada he has given 
away some small item of liking calculated to 
make a hit ‘vith the kids. The week prior to 
Christmas he tells the younger generation 
through his ad space to call at his office. Last 
Christmas they apparently all were informed, for 
the supply of 1,000 toys was completely ex- 
hausted. These toys carried advertising of the 
firm and found their way into practically every 
home in the town. 

Such advertising requires time, the dealer’s 
personal time, and plenty of it. To be effective 
it must be timely and to be timely it requires 
attention. This Mr. Olson gives it. He finds It 
interesting and there is no denying that it brings 
him business. 

As indicated at the beginning of this story 
Arvada practically adjoins Denver, and is con- 
nected with it by tram line and conerete. Tlie 
big city lumber yards make a bid for the 
business and are in a good position to handle tt. 
To keep it at home the local lumberman must 
have the good will of the community. 

There was one lumber yard in Arvada whe! 
Olson went there. It was run by a man of long 
standing in the town and highly respected. He 
is still in business and enjoying a good trade. 
Olson crowded no one out. He merely made 4 
place for himself. In fact, his ads, through 
their occasional stressing of home building and 
improvement, have added to the total business 
to be obtained and both yards have benefited by 
the greater volume. 
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The AMERICAN LUMBERMAN recently received 
from Col. S. O. Johnson, of San Francisco, 
(alif., a letter written in Paris, France, with 
which were enclosed two interesting photographs 








4 ‘‘sapin’’ forest in Vosges Mountains—evi- 
dence that France’s timber is not exhausted 


KANSAS City, Mo., June 22.—In his monthly 
letter to salesmen, Charles S. Keith, president 
lentral Coal & Coke Co., sounds a distinetly 
ptimistie note and indicates that from a sta- 
tistieal standpoint the outlook is more favorable 
low than it was a year ago. He believes that 
the industry is now at the turning point and 
‘hat lumber values will increase as production 
leclines and the season advances. In his letter, 
Mr. Keith said: 

Many operators figure, based on the value of 
timber as of March 1, 1913, which is taken up in 
their costs, as disclosed by the Southern Pine Asso- 
dation cost reports, at $5.41 a thousand feet and 
ised for tax purposes, that the present market of 
limber is yielding a profit. But, in terms of. re- 
jlaeement value of stumpage, running from $12 
0 $17 a thousand feet, the present lumber market 
8 yielding a loss and not a profit. Present values 
ie not justified by the best statistical informa- 
von, 

Contracts for building the first five months of 
‘his year show 10 percent increase over the same 
veriod last year. Building permits issued in April 
‘ere $1,000,000 less than the highest month, being 
March, 1923, ever recorded in the United States, 
ud a substantial increase over April of last year. 
In this connection, I am quoting F. W. Dodge Cor- 
Wration’s May report, as follows: 

“Contracts 


; thirty- 
‘X eastern 


seven- 


awarded last month in the 
States (which include about 
‘ghths of the total construction volume of the 
ountry) reached a total of $496,024,000. This 
vas the second highest monthly total ever recorded, 
jiving been exceeded only in April of this year. 
There was a decline of 9 percent from April, a 
‘*tsonal decline in May being customary. There 
“a8 at the same time an increase of 18 percent 
wer May, 1924. 

, Construction started during the first five 
Tuaths of this year has amounted to $2,119,564,- 
OM, an increase of nearly 10 percent over the cor- 
“sponding period of last year. 

_“Contemplated new work reported in May 
mounted to $712,853,000, an unusually large 
—" for so late a month. _ It was only 6 percent 
+ ge the April figure and it was 24 percent over 
" amount reported in May of last vear.” 

P The figures on building permits for the same 
“Mparative cities in the United States for May 
te not yet available. 





of French forest lands. In connection with 


these, Col. Johnson said: 


Recently while in the Vosges, in eastern France, 
where I served my time during the war, I took 
several pictures, two of which I am sending you, 
just to show you that France is not entirely ex- 
hausted of timber. The one ‘close up” of the 
large trees shows “sapin.” In this particular 
forest, in this particular spot where this picture 
is taken, I cut timber during the war for the 
American army—not a little, but quite a lot—and 
you could hardly eall this logged-over land; but 
this picture represents the ‘“cut-over’’ land of 
France, and I thought it was a splendid example 
and one that might be of interest now that there 


‘ 


is so much agitation on this forestry question. 
This forest is on the west side of the Vosges 


Mountains, about twenty kilometers from the front 





Typical French cut-over pine forest land in Vosges Mountains. 


From the foregoing, the conclusion can be drawn 
that the consumption of materials used in con- 
struction is 10 percent more than last year in 
volume of units of production. 

Export lumber business of 
with the exception of that to 
is exceeding that of last year. 

Production of lumber last year was less than 
that of 1923, and 1925 bids fair to be less than 
1924, the latter being due to several causes: First, 
adjustment of production to demand in the West, 
and second, an adjustment now taking place in 
the South. The larger mills in the South are re- 
ported to be operating less than full time, and 
smaller mills, because of the low price for No. 2& 
better lumber, are being forced to stop production 
until values are more favorable. 

For more than sixty days orders placed at the 
mills have been in excess of production, and ship- 
ments have exceeded production, and in some in- 
stances, sales. 

Figures developed from an analysis of 192 iden- 
tical southern pine mills, covering a period of 
seventy-six months, indicate that normally 20 per- 
cent more lumber is manufactured between Jan. 2 
and April 30, and that consumption between May 
1 and July 31 is 25 percent in excess of produc- 
tion, and that for the balance of the year, with 


the United States, 
China and Japan, 


slight variations, consumption and demand are 
practically equal. 
The demand for lumber since May 1 of this 


year has not indicated that distributers of lumber 
are buying in the proportion that consumption 
usually runs. The difference between the amount 
purchased and the amount consumed is being sup 
plied from dealers’ stocks and these stocks, as well 
as mill stocks, are being rapidly liquidated. As 
an illustration, southern pine mill stocks are 8 
percent below normal. 


Due to the speeding up of transportation facil- 
ities of the country, it is our observation that 
dealers in the middle West are placing orders ten 
to twenty-one days in advance of requirements, 
and up to this time have been able to get service. 
Last week’s barometer report, issued by the South- 
ern Pine Association, for the first time in a number 
of weeks, showed shipments less than sales. This 
is probably due to the fact that the method of 
buying in mixed cars and anticipating requirements 
so close to demand is resulting in destroying the 


French Cut-over Lands Provide Much Timber 


line where the troops were located in 1918. 

The other picture with the timbers in the dis- 
tance shows a pine forest. This timber is very 
much on the order of norway pine. I believe it 
is sometimes called sylvestrian pine in America. 
This picture of the forest also is a picture of ‘“‘cut- 
over” lands, for out of this forest during the war 
I cut a great number of piles, all of them over 
50 feet long, a great many of them between 90 and 


100 feet, and some up to 110 feet long. Of 
course these piles were perfectly straight; they 


were for the docks at the base ports—Brest, Bor- 
deaux, and St. Nazaire—for the American troops. 

Col. Johnson advises that he has been travel- 
ing a great deal and giving much thought and 
study to the forestry problem. He expects to 
return to the United States within a short 
time. 





A great deal of piling for base- 
port docks was cut from this section during the war 


Says Industry Is Now at Turning Point 


assortments of stocks, and shipments are beginning 
to become more difficult of accomplishment. Un- 
der such conditions, order files will show an in- 
crease, as the dealers will find it necessary to 
anticipate requirements further ahead. 

The agricultural situation for the year looks 
favorable, although the wheat crop has been cut 
25 percent. The increased price for wheat will 
make the shorter crop yield a higher money return 
than last year’s, and in many sections where the 
wheat has failed, corn has been planted and looks 
favorable at this time. Press despatches from 
Washington credit the following statement to Dr. 
David Friday, now a lecturer at the Robert Brook- 
ings Graduate School, who is regarded as an 
expert on farm economics, as to prospects in agri- 
cultural products prices: 

“Hogs at $15 a hundred repeatedly on the Chi- 
cago market this summer, wheat at $1.75 a bushel 
as a certainty and much improved cattle prices.” 

This will result in substantial increase in agri- 
cultural purchasing power for the year. 

An analysis, contained in a press release from 
the National Lumber Manufacturers’ Association, 
dated June 11, 1925, reads as follows: 

“Another sharp increase in new business, for the 
week ending June 6, amounting to about 12 per 
cent over the preceding week and about 35 percent 
over the corresponding week of 1924, has been ac- 
companied by an increase of national lumber pro 
duction for 1925 to date over the like period of 
1924. Shipments are now virtually as large as 
last year’s. Cumulative new business exceeds last 
year’s by approximately a full week’s production 
of the principal lumber mills of the country.” 

The situation, therefore, from the statistical 
point of view, now as compared with a year ago, 
is more favorable than it was then. With the con- 
sumptive demand apparently exceeding the retail- 
ers’ purchases, our judgment is retailers’ stocks 
are being substantially liquidated and the time is 
here when the dealers must buy in increasing 
quantities and anticipate their requirements in 
excess of ten to twenty-one days. They will have 
to discontinue the habit of buying exclusively in 
mixed cars, containing many items, and the policy 
of clubbing together and buying one or two, ears 
in a community. Our judgment is that we are 
now at the turning point for the year on lumber 
and that values will probably increase as produc- 
tion declines and the season advances. 
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The Folly of Burning Sawmills’ 


[By Dwight W. Sleeper, Manager Louisiana-Texas Department of the National Lumber Manufacturers’ Inter-Insurance Exchange.]|— 


The terrific fire losses in the lumbering industry 
during the last ten months may well cause thought- 
ful men to wonder how great a burden the industry 
ean bear, and if it is unendingly doomed to carry 
this load. There is more involved in this problem 
than appears on the surface. You mill managers, 
who are struggling with the problems of advancing 
costs and dull markets, can not afford to delude 
yourselves by thinking that this burden can always 
be passed on to the consumer, Lumber may be a 
necessity now but remember that ‘tnecessity is the 
mother of invention,’ and whenever the cost of 
anything goes beyond a certain point the public 
will refuse to buy it and will certainly find a way 
of utilizing something else. Already you are faced 
with the serious competition of asphalt shingles, 
wall board, metal lath, metal furniture etc., and 
who will say that a way can not be found for giv- 
ing requisite strength to artificial wood for fram- 
ing? As your market diminishes your possibility 
of profit disappears. 

The burden of parish, State and Federal taxes is 
imposed upon you by a power largely beyond your 
control and must be borne; the burden of the fire 
tax is one which you largely impose upon your- 
selves and which you have the power to lighten 
if and when you choose. And the worst part about 
this fire tax is that you get nothing beneficial from 
it. Why don’t you do something about it? 

Don’t delude yourselves with the thought that, 
because you are insured against fire losses, you are 
financially safe, and that only the cost of the in- 
surance is involved in this problem. Every dollar 
of property values destroyed by fire means that 
much of the capital assets of the nation wasted, 
which is a national calamity. The profit from 
the sale of your product lies largely in the fact 
that your timber was purchased years ago at low 
cost; the lumber destroyed by fire depletes the 
available low-cost supply and only hastens the 
day of higher prices and the substitution of other 
materials by the consumer, which will be an indi- 
vidual calamity to you men whose future is in- 
volved. 

Don’t think that all you can do is to buy insur- 


ance. Simply paying the bill will never solve the 
problem. Insurance, at best, is simply an expe- 
dient. Insurance, under whatever plan, is simply 


a device for collecting enough money from all of 
you to pay the losses of those who have them, and 
the cost of operating the business. The greater 
the losses, the more you all must pay in. No 
insurance organization creates or earns money ; 
it deals wholly with borrowed funds. Whatever 
a reciprocal exchange returns to its policy-holders 
is the excess of its borrowings over needs. What- 
ever is paid out for losses is money which would 
have otherwise been returned to its policy-holders ; 
therefore each of you is directly involved in every 
loss, and has the right to hold the other to account 
for the failure adequately to maintain and protect 
his property. ‘There is only one way to solve 
the problem of fire losses, and that is to stop hav- 
ing fires or at least to minimize their damage. 


Reciprocal Exchanges Aid Lumber Industry 


The reciprocal exchanges which have specialized 
in the safeguarding of lumber risks have done a 
great deal for your industry. Not only have we 
handled the collection and disbursement of millions 
of dollars of your funds in a wise and trustworthy 
fashion, but we have also helped you to obtain 
adequate insurance, with fair policy conditions, at 
a steadily diminishing cost, and by our inspection 
and advisory service have helped you to avoid 
some of the fires which surely would have come 
if it had not been for our unremitting efforts to 
educate you and your employees. Yet in spite of 
our efforts to prevent fires, the losses seem to grow 
greater. The losses of 1924 were the largest in the 
history of the industry; the losses and expenses 
of the large lumber reciprocals were nearly equal 
to their entire premium income; those of the lum- 
ber mutuals were equally large; it is admitted that 
those of the stock companies writing lumbering 
risks greatly exceeded the premium income of the 
class. One of the representatives of a group of 
companies which has specialized in writing the 
woodworkers of the South told me recently that in 
the last ten years his companies had lost money 
on the class, and that the losses of 1924 wiped out 
all the profit he had been able to earn for his com- 
panies in the last twenty years. 

The insurance business as a whole was very un- 

*Paper read before East Texas Mill 
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profitable last year. The tabulation of the annual 
reports of 359 stock companies showed that the 
loss on their 1924 operations netted $34,454,944, 
and eight of these companies lost more than $1,- 
000,000 each on their year’s operations—a million 
dollars more than the premiums and interest earn- 
ings received. ‘These terrific losses have continued 
into 1925, the combined losses of all the companies 
for the first four months exceeding those of the 
corresponding months of last year by over 
$11,000,000. 

I regret to inform you that you are facing the 
immediate prospect of increased rates. I am in- 
formed that the stock company rating bureau in 
Mississippi has already promulgated an increase of 
20 percent, and that sume of the lumber reciprocals 
have advanced rates in Florida as much as 80 
percent. I am told that it is the intention to 
adjust rates by classes and districts in accordance 
with the loss experience and the need for more 
funds with which to pay the losses. I have been 
told by one of the largest stock company agents in 
this territory that his companies are either cutting 
down on their lines or else cutting out the lumber 
risks entirely. Our manager recently went into 
the New York market with a large surplus line of 
lumber insurance on one of the best plants in the 
country (I mean a line in excess of the carrying 
capacity of the reciprocal and mutual companies) 
and couldn’t get a dollar of it placed; he then 
offered it to Lloyds in London which kindly agreed 
to accept it but on terms which were objection- 
able to the assured. 

There never was a time when you needed the 
help of the lumber reciprocals so much as at pres- 
ent; without our resources and carrying capacity 
you would be forced to pay extreme rates, accept 
onerous policy conditions, and some of you might 
not be able to secure as much insurance as the size 
or condition of your plants would make you desire. 
No doubt you will complain at any increase of rate, 
but that is the least important factor in the situa- 
tion—-the present cost of your fire insurance adds 
only about 40 cents a thousand feet to your manu- 
facturing costs. The bigger question is what will 
be the effect on the business as a whole if the 
losses continue? 


Causes for Unusually Heavy Losses 


We have been blaming the unprecedented drouth 
of the last year for the unusually heavy losses, 
and no doubt that has been the immediate cause 
of the frequency of the fires, but not of the extent 
of them. The total of the losses in the industry 
has been increasing for some years, partly due 
to increased values of lumber and labor, and partly 
to the fact that the modern tendency of the busi- 
ness is to build larger and more valuable plants 
and to carry larger and more valuable stocks of 
lumber. Many of our recently constructed mills 
have cost as much as $250,000; a power plant 
worth $50,000 to $75,000 is not uncommon; an 
electrically operated planer may easily run up to 
$100,000; dry kilns frequently represent an in- 
vestinent of $50,000 to $75,000; a number of mills 
have ten million to fifteen million feet of lumber 
in storage. If one unit of a plant or a yard of 
such size burns, it represents a loss as great as 
the total loss of some of the old plants. 

We can all agree on this: To hold down the 
cost of fire insurance; to avoid higher manufactur- 
ing costs; to avoid an unnecessary depletion of 
capital assets; to save and improve your markets, 
you must reduce the fire losses. 

I wonder if we can agree on the remedy? For 
it is my purpose to suggest a remedy, not simply 
to alarm you. In this I find myself faced with 
two perplexities, viz.: A general belief that it is 
hopeless to attempt to put out a fire in a mill or 
yard after it gets away from buckets; and a be- 
lief, held by those of longer experience in dealing 
with the lumbermen, that it is a waste of time and 
energy to try to interest them in modern fire pro- 
tection methods. 

I’m just young enough to feel that both of these 
beliefs are wrong, and I’m here this morning be- 
cause I know it is possible to cut down your fire 
losses, and because I believe that conditions in 
business, as well as your own good judgment, will 
force you to adopt the necessary measures to ac- 
complish this result. I admit my confidence was 
shaken recently when I found that the general 
manager of a plant which recently burned intended 
to rebuild it just like the old one, and in spite of 
the fact that he has lost five mills (to which you 
lumbermen all contributed) he was unwilling to 
depart from any of the old time-honored (or may 
I say “‘dishonored”’) ideas of sawmill construction. 


First in the order of importance in reducing your 
fire losses, I place adequate clear spaces. 

Most of us agree that it is possible to hold a fire 
in the section where it may start, and that {jg 
obviously better than having an entire plant de. 
stroyed. There should always be at least two hun. 
dred feet of clear space between each of the say. 
mill, planer, dry kiln, shed, and yard units, and 
in this clear space there should be the very mini. 
mum of trams, docks and other inflammable struc. 


tures. The recent fire of the Kirby Lumber (Co, 
at Browndell, ‘Tex., illustrated the danger of 
wooden structures in the clear space, for it un- 


doubtedly was the long timber dock which carried 
the fire from the planer to the sawmill. 

In many cases it would be of great value if you 
would build a bulkhead or fire stop across the cen- 
ter of some of your trams to prevent them from 
communicating a fire from one unit to another 
and to give you a barrier behind which to fight. 

Too often we find that the clear space is go 
badly littered with inflammable refuse that its 
value as a fire stop is spoiled, or that it has beep 
nullified by storage sheds, sweat boxes, and other 
structures. 

I recall a case where a $200,000 mill and a 
$75,000 dry kiln are tied together by the green 
sorter, stackers and loading platform structures. 
This arrangement is not more likely to start a 
fire, but it is practically certain to result in the 
complete destruction of both units if a fire starts 
in either one. Some of you have recently built 
more sheds to house kiln dried stock and dressed 
lumber; why did you build them so close to the 
yard or to the planer when, possibly by the neces- 
sary rearrangement of your yard, you could have 
isolated them from exposure and perhaps _ have 
thereby secured lower insurance rates? 

Pursuing the idea of subdividing the values to 
reduce possible losses, the Louisiana Central Lun- 
ber Co, at Clarks, La., recently moved enough lun- 
ber to create a clear space of two hundred feet 
between its pine and hardwood yards; it is prob- 
able that the spread of a fire can be stopped at 
this clear space; the amount of loss will thereby 
be minimized; and incidentally the company re- 
ceived a reduction of 50 cents per $100 in the cost 
of insuring its hardwood lumber. Most of you 
managers could divide your yards into two or more 
sections by moving enough of the lumber to create 
a clear space of two hundred feet between them. 
This might not reduce your insurance rate, but 
it certainly would reduce the extent of a possible 
fire Ioss. Would not that be better than to have 
a fire sweep your entire yard and gain such in- 
tensity as to endanger your whole plant? 


Subdivide Values Exposed to Fire 


If you are among those who believe that it is 
not possible to put out a real fire after it has 
started in a sawmill or planer, then the only way 
to reduce the sawmill losses is properly to sub- 
divide the values exposed to fire. This can be done 
either by building smaller and less valuable mills 
(which seems to be contrary to the modern ten- 
dency) or else to cut up the big mills into sections 
by means of proper fire walls. This may seem 
like a foolish suggestion at first, but think it over 
before you discard it. All other industrial plants 
have accustomed their operations to buildings di 
vided by fire walls into two or more sections, and 
the value of these cutoff walls has been too often 
tested by fires to be doubted ; a fire is usually con: 
fined by their aid to the section in which it starts 
and the resulting loss is thereby greatly reduced. 
Such openings as are necessary must be permitted, 
but they are of minimum size and, where possible, 
are protected by standard fire doors. 

The present type of sawmill construction may be 
the least expensive and the most convenient, but 
which would be economically better in the end: 4 
$200,000 mill which is burned and rebuilt at the 
end of, say, five years, after you have all cot 
tributed the $200,000 to rebuild it, or an improved 
type of mill costing say $250,000 which stands for 
the life of the operation ? 

You can, for instance, put your big boiler plants 
far enough away from the mill so the burning of 
the latter will not destroy the former. You cal 
house your engines in a fireproof power plant with 
the boilers, instead of putting them in your mill. 
And when I say “fireproof” I don’t mean a light 
steel frame and galvanized iron covered structure, 
but a substantial brick or concrete building with 
a good fire wall between the boilers and engide 
room and an honest-to-goodness fire door coverie 
cach opening in the wall. A 25-foot space betwee? 
the mill and the boiler house may be enough 1 
secure the desired credit in your rate, but & 
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perience has shown that it is not enough to pre- 
yent a fire in one structure from doing damage in 
the other. And the Peavy-Moore Lumber Co. fire 
at Deweyville again demonstrated the mistake of 
putting a steel frame boiler house within 25 feet 
of a mill even with a fire wall between them, 

I have been studying the construction and me- 
chanical arrangement of a number of the newer 
mills and I see no serious difliculty to prevent the 
construction of a 12-inch fire wall at the rear of 
the edger. Such a fire wall should be built from 
the ground through the roof and parapeted three 
feet above it. Because of the, usual open con- 
struction of the walls of the mill, it should extend 
six feet beyond the side walls or else be winged 
for six feet either way at the side walls and form 
a part of them. There should be the necessary 
door ways on each floor, protected by standard, 
self-closing fire doors, and the necessary openings 
for shafts and for the passage of lumber from the 
edgers. Such a fire wall, especially if built with 
the mill, would not add 5 percent to the cost of the 
mill building and in many cases would result in 
saving as much as 50 percent of the loss when the 
fire occurs, because it would give the men a good 
fighting chance to hold a fire in the section where 
it started, and would probably prevent the rapid 
spread of fire into all parts of the mills at once, 

Clean Mill Minimizes Fire Risk 

Next in order of importance in reducing the ex- 
tent of fire losses is good housekeeping. 

It is far better to prevent a fire from starting 
than tq extinguish it. It seems to me that I ob- 
serve the greatest evidence of progress in the mills 
under my inspection in this respect, but this is an 
unremitting task in which perfection can never be 
reached, and in which many of you still have some- 


vantages of different types of bearings, but I do 
know that I have never found a mucky bearing 
or an oil-soaked frame or post in these mills, 
which means to me that there must be a saving in 
oil and a reduction of the fire hazard. 

I have never known a mill manager who com- 
plained of the cost of installation of’ compressed 
air equipment for cleaning after it was once in 
service; results have always justified the expense. 

In my opinion the reason why some mills are 
always so much more littered than others is be- 
cause the foreman or superintendent gives so 
little attention to the effort of the clean-up men. 
Most mills have about the same number of men at 
work on clean-up in proportion to their size, but 
some of these men are the sorriest workers I have 
ever watched. If the foremen were instructed to 
pay more attention to the cleanliness of their 
mills, I believe the clean-up men would do better 
work, 

Adequate Fire Protection 

Last, but by no means least, I draw your atten- 
tion to the subject of adequate fire protection. 

Gentlemen, I have marveled at the financial re- 
sources involved in modern lumbering operations 
and at the mechanical and labor-saving perfection 
of your equipment. I have noted your quick grasp 
of market developments and of trade extension 
plans, and your high sense of responsibility to the 
public; but I don’t understand your general apathy 
toward fire prevention. I know of no other in- 
dustry in which the owners and operators accept 
fire losses so unconcernedly. There evidently is 
no lack of funds with which to build and equip 
your plants, and you pour money into them freely, 
apparently satisfied that your investment is safe 
if it is insured. What if you couldn’t get enough, 
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When the Wallace Turnbull Lumber Co., of Philadelphia, Pa., was confronted with the problem of 
adapting its receiving pier for the receipt, storage and discharge of the millions of feet of lum- 
ber required for the Philadelphia subway construction it found that it would require some out- 


of-the-ordinary method to accomplish this in good time. 


When the Turnbull company experts 


conceived the idea of using end hooks for lifting the square timbers, experienced lumbermen con- 
sidered it far from practical. A trial, however, soon convinced the experimenters that their sur- 


mise was correct. 


They have been and now are using the end hooks repeatedly, gaining speed and 


dispatch, and eliminating almost every shifting trouble. In almost a year of steady working 
there has not been a single slip. The picture shows crane with end hooks transporting four 12- 
inch square timbers, each 20 feet long 


——— 





thing to learn. Our records show that sparks and 
hot bearings are the predominating causes of your 
fires, also that the largest percentage of fires start 
during the noon hour or during the first hour after 
shutting down. 

Sparks come only from the boiler stacks and the 
tefuse fires. I have had more than one manager, 
engineer or foreman tell me that he didn’t need 
Streens on his stacks and at night-time I have seen 
Showers of sparks floating from them. I have 
found many broken-down spark screens around slab 
fires, or fires burning well above the top of the 
Sreens. TI have found many cases where the clear 
‘pace between the mill and the slab fire was badly 
littered with fine, dry refuse. A clean mill, free 
from fine, dry dust offers little encouragement to 
Sparks, 

I have in mind a few mills where all of the 
shaft bearings are of the ring oiling or self oiling 
‘ype; I am not engineer enough to debate the ad- 


or any, insurance? Would you be satisfied to build 
and to equip your plants just as you do now? 
Some of you may shortly have to face that ques- 
tion. 

In my judgment there is not more than one ade- 
quately protected sawmilling operation in Texas, 
and not more than five in Louisiana. sy that I 
mean plants with sufficient water supplies and ade- 
quate and properly arranged fire fighting equip- 
ment. 

teferring to the oft-expressed opinion that a 
real fire in a sawmill can’t be extinguished, I deny 
that this is true. I admit that experience seems 
to prove me wrong, but that is because so few 
mills have had proper and sufficient fire-fighting 
equipment. You build your mills in a way to offer 
the greatest encouragement to the spread and in- 


tensity of a fire, thus making the task of ex- 
tinguishing it very difficult, but sufficient water 


and sufficient pressure behind it will put out any 


fire. Instead of saying, ‘“‘It can’t be done,” let us 
study how to do it. 
Ordinarily a fire starts in one part of a struc- 


ture and spreads gradually to other parts. In 
sawmills, however, the open construction which 


gives full sweep to the winds, the draft from the 
pulleys and belts, the dry dust and the oil-soaked 
woodwork seem to spread the fire almost instantly 
to all parts of the mill. But in spite of the fact 
that all parts may be blazing, it takes time to con- 
sume the structure, usually half an hour or more 
before the floors begin to give way. So a mill is 
not immediately consumed, therefore ‘there is time 
to do plenty of fighting. 

We know that water will put out fire if it reaches 
the point of combustion in sufficient volume. The 
larger the area the more water needed. But we 
have also found that solid streams of water at 
high pressure are needed to penetrate the intense 
heat to the point of combustion, otherwise the 
water is turned to steam on the surface of the 
flame and has no effect upon it. It is hopeless 
to try to put out a sawmill fire with two or three 
heavy streams of water, or with six or eight small, 
low-pressure streams, but how many of you man- 
agers who have lost a mill have ever seen what 
‘an be done with eight to ten streams of water 
coming from 24-inch hose, with 114-inch tips, at 
75 to 100 pounds pressure? 

None but the smallest mills can be adequately 
protected by less than four standard hose streams, 
and a safe minimum requirement is one stream for 
each 750 square feet of ground area covered by 
the mill structure. It should also be remembered 
that, while you are fighting a fire in one unit, it 
may be vitally necessary to have additional hose 
streams to protect other units, and provision 
should be made accordingly. 

Hose and Pumping Capacity for Fire Fighting 

For each standard hose stream estimated to be 
required, there must be 250 gallons a minute of 
pumping capacity. On this basis most of your 
plants should have not less than 2,500 gallons of 
pumping capacity for fire fighting, and some plants 
require more than that, yet I can recall but three 
mills in Texas and Louisiana which have as much 
capacity as that. I tell you it is absolute folly 
to think that you can handle a fire in your plants 
with only a 500- or a 1,000-gallon pump, but that 
is what most of you will try to do. I can not 
speak too strongly against the folly of depending 
upon inadequate equipment. In this respect, I 
want also to point out the advantage of two or 
more pumps, as compared to one alone, in case of 
a breakdown at the vital moment. I also point 
out the advantage of a double steam supply, as 
from both the sawmill and the planer boiler houses, 
or a reserve boiler in the pump house, in case one 
source of supply is destroyed. 

Some of you know from experience the intensity 
of a dry kiln fire. The Good Pine Lumber Co. 
at Good Pine, La., recently had a fire in its fire- 
proof lath kiln. Keeping the doors closed, holes 
were punched in them and the nozzles of six hose 
streams were inserted; it took nearly three hours 
and approximately 270,000 gallons of water to 
drown out that fire, but the loss amounted to only 
$250. Supposing there had been only a 500- or 
1,000-gallon pump to supply the water; do you 
think the loss could have been held to that figure? 
I do not. 

For each hose stream estimated to be required, 
there should be 25,000 gallons of water in storage 
at all times—this is only enough to last one and 
two-thirds hours. This may be held in the log 
pond or reservoir or both, but there should be no 
doubt as to its availability—-no bark-choked sue- 
tion cribs in shallow parts of the pond. In addi- 
tion, it is highly desirable that there should be an 
independent, secondary water supply, such as an 
elevated tank of ample height and capacity, which 
can be drawn upon instantly, because it may 
happen that there will be some delay in getting 
the pumps into action. 

I can not take enough of your time now to ex- 
plain the folly of trying to economize by using 
four-inch pipe where it should be six, or six where 
it should be eight, but I will say that most of you 
seem to have disregarded friction loss and carrying 
capacity in laying out hydrant mains, and this, 
coupled wtih the fact that many of you have only 
4,-, %- or 1-inch nozzles for your outside hose 
lines, explans why you can’t put out more of your 
fires. 

Gentlemen, in closing let me sum up what I 
have said in this way: When you reach the point 
where you really want to reduce the extent of 
your fire losses by the proper construction and pro- 
tection of your property we can show you how. It 
will cost you some money, but not so much as you 
may think. At any rate, this expense will be 
liquidated in a brief time by reduced insurance 
rates, and by inereased savings as a result of re- 
duced losses. You do not have to wait until you 
build your next plant, either, for you can add more 
pumps and bolster up your hydrant mains now. 
But please consult us first before undertaking that; 
you will be better satisfied if you do. 
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Allocation of Southern Pine Costs and Values 


MEMPHIS, TENN., June 22.—At the recent 
midsummer meeting of southern pine manufac- 
turers in Memphis, much interest was manifested 
in a letter written by Chas. 8S. Keith, of Kansas 
City, containing information as to allocation of 
costs and values on lumber items based on 
records of actual sales from April, 1915, to 
December, 1924, inclusive, of nearly 10,000,- 
000,000 feet of lumber by the group of mills 
comprising the Kansas City Exchange. The 
letter and the sales report were as follows: 

I am enclosing a statement showing the fol- 
lowing information developed from reports cov- 
ering all lumber sold by the companies reporting 
to the Kansas City Statistical Exchange, for the 
period from April, 1915, to December, 1924, both 
inclusive: (1) The percentage of each item sold; 
(2) the item prices as well as the average price 
received; (3) the percentage the item prices bear 
to the weighted average price. 

In the column headed ‘Percentage 
Item Bears to Weighted Average’ is the per- 
centage that each item price bears to the av- 
erage price of $28.14. During the period, for in- 
stance, ‘‘A’’ edge grain flooring, 1x3, sold at an 
average of $64.96 a thousand, which average 
price is 230.8 percent of the average price. Con- 
sequently, if your average cost was $20 a thou- 
sand on the yard, such item would have an in- 
ventory value of approximately $46, or 230 per- 
cent of the $20. 


Price of 


Simpler Method of Obtaining Average Cost 

A simpler way, however, to do this is to use 
the relationship between the average cost on 
cars, developed in your own operations and the 
average price. As an illustration, we will as- 
sume that the average cost on cars is $20 a 
thousand—$20 a thousand feet is approximately 
71 percent of the average price of $28.14 secured 
in this formula. This percentage of the average 
item prices that go to make up the average of 
$28.14 will allocate the $20 a thousand feet cost 
to each item produced in proportion to its rela- 
tive value and its percentage of production. In 
other words, 71 percent of the price of ‘A”’ 
edge grain flooring, 1x3, or $64.96, would allocate 
the $20 cost to this item in the amount of $46.12 
on the ears. 

In order to take this up in inventory where 
the total cost has not been completed, and as- 
suming that illustrative item above used was in 
the pile, and that the cost of taking the lumber 
from the pile, putting it through the planer and 
loading on cars is $3 a thousand, vou would then 
deduct the $3 a thousand feet from the average 
cost on cars of $20 and then determine the rela- 
tionship between $17 and the $28.14 and take 
such percentage of each item of production. 
This would give you the $17 inventory cost allo- 
cated to each item in the same way that you 
would allocate the $20 a thousand finished cost 
to each item. 

Stating it in another way: Assuming that $3 
is the cost, manifestly the $3 would have to be 
allocated in the same way as all other items of 
cost, and by applying 230.8 percent (the first 
item, ‘‘A’’ edge grain flooring used in the above 
illustration) this particular item would have to 
stand $6.92 of this cost, whereas No. 3 8-inch 
boards would have to stand $1.86 of the cost. 

Should you desire to use this formula for the 
purpose of determining the allocation of your 
prices, based upon a figure which you wish to 
obtain—we will say $30 or $35 a thousand, or 
whatever the amount might be—you should de- 
termine the relationship between such figure and 
the average of $28.14 a thousand, and then apply 
that percentage to each item price. This would 
give you the price you would necessarily have 
to secure for each item in order to give you this 
yield. Or, if you should wish to weight any price 
list that you are putting out so as to determine 
what it will average in price, if you will take the 
total percentage of sales for each item and work 
it back to dollars at the price figured on, the 
total will give you the average price which such 
list will yield. 

In other words, in this manner you can deter- 
mine: (1) The allocated cost of each item on 
the cars; (2) your inventory; (3) the prices nec- 
essary to yield any average you desire, and, 
lastly, the yield of any price list you issue. 


Figures Based on All Sales of All Items 


The figures will not be 100 percent accurate 
because of the variations in production from 
any one particular tract of timber at different 
times, but the figures in the attached statement 
are the result of all sales of all items, from 
April, 1915, to December, 1924, both inclusive, 
covering 9,622,191,000 feet of lumber, and they 


fairly represent the average production of 22 to 
26 mills, located in Arkansas, Mississippi, Loui- 
siana and Texas, and are fairly representative of 
the picture as a whole. After one year’s opera- 
tion in each company this system can be devel- 
oped so that the allocation can be made from 
each company’s figures rather than from the 
figures of a group of mills. 

Relative to the foregoing, until such time as 
the Jumber industry does adopt some practical 
system of allocating average cost to items pro- 
duced, both for arriving at inventories and item 
costs on cars as an aid to merchandising, I can 
see no real progress made in the handling and 
selling of our-product. As the custom now is, the 
sales departments are forced to sell the product 
without any relation to cost, and are blindly mar- 
keting our lumber without knowing whether 
each sale yields a profit or loss. Until we begin 
to treat this matter seriously, as other industries 
treat other commodities, we will have wide fluc- 
tuations in prices and prices will be made to 
move stocks regardless of cost. While from the 
attached statement, you will note that the larg- 
est percentage of any one item made is 3.5 per- 
cent, losses on item sales made can readily be 
absorbed and never be apparent in our profit 
statement. 

I realize that the suggested method is an ad- 
vance step for the pine business, but such a sys- 
tem is in use in the packing industry, the steel 
industry, the oil industry and other industries 
that have found it necessary to adopt some such 
system where it is impossible to determine actual 
cost of each item. J hope to see the day when 
the lumber industry will work along these lines. 
The system herein suggested was developed by 
the Southern Pine Association and was adopted 
by the Federal Trade Commission and used by 
the Price Fixing Board in fixing the price on oil 
and steel during the war. It has also been per- 
mitted and used by the Internal Revenue De- 
partment, and why the lumber industry has not 
made use of it, though it needs such system 
more than any other industry, is a matter that 
I can not understand. 


Recapitulation of Combined Sales of the Kansas 
City Exchange from April, 1915, to December, 
1924, Inclusive, Showing Percentage of 
Each Item Sold, Average Selling 
Price, and Ratio of Selling 
Price to Average Re- 
alization Per 


Percentage 
M Feet Price 
of Items 
Percent Selling Bears to 
of Total Price Weighted 
Classification Sales Per M Average 
Flooring— 
A, A RN oso kee = $64.96 230.8 
B. @. BB. TES, Bie ci vices 74 68.32 242.8 
ae SR. Cee be: O4 54.37 193.2 
Cae | eae be a ee 11 51.83 184.2 
RG. Bios 2; BE, Teles 06.5 sicisise .02 34.11 121.2 
ee ee ee: ee .02 35.19 125.0 
w. G. BRS... 156. Rb. 6s i0cs S84 48.90 173.8 
eS A Cee | eo er 84 33.39 118.6 
. G. Di. BES Babi sesscsesscs 27 40.14 142.6 
BG, No. 2; O58. Blas ns cccces 36 23.59 83.8 
os Whe. i Ry Us e250 0 50550 05 43.04 152.9 
D. G. BRB... 254 Bobs is.ccis.e: 6§2 56.62 201.2 
BD Mh Ag I Ee its ok wie aoa. niece 09 42.10 149.6 
a ae eee | Se. .O9 44.23 157.2 
Uy A, NOs Sy, BR Tle osc oe .02 33.32 118.4 
JA See. Se 03 31.69 112.6 
| A Ae SS 2 2.97 40.42 143.6 
Bi yy Wg BER Bilis cain cccceae 13 29.75 105.7 
| Ae ee Se. Pere 1.23 36.37 129.2 
By GINO: Sy AEE, Telos ccc ss: 1.64 24.06 85.5 
Ceiling—- 
AGS | Ce ee ere 13 32.46 115.38 
Ee RS CE See erie 1.04 34.03 120.9 
ie Hag i. Se ye eae .05 28.91 102.7 
Oe A ey. eels v0 5555 i0.a'viarascis 44 31.05 110.3 
DADs la URED. 5 a6 badb.vs <cavk oie 06 17.44 61.9 
oe WY MN score s.cisi4,0. 0: sieves 61 18.92 67.2 
eae) OS ere ree OT 38.05 135.2 
ae NE Ayes | aa ence ee seme .08 34.23 121.6 
Oe Ba ar PR Saks oa see ees 02 20.98 74.6 
Partition— 
SR, ee: 25 43.10 153.2 
WO: AGES p iiss bs oes s Od 36.36 129.2 
DO. D2 SEG , Bbivns sieve cine 06 25.05 89.0 
Drop siding—— 
le Ie LD |: ere 1.46 38.24 135.9 
Le Se: errr 64 35.05 124.6 
ot ie Te | | ae ei ar er 95 25.89 92.0 
Casing and base— 
2? AE gg ek ae ea ees 23 56.84 201.9 
ae. Be A 5 iss ok vcs .16 57.61 204.7 
Jambs— 
lg TRE SG 3 gen Oe Tae .O1 58.37 207.4 
Bee. 226-446. & 2", Rh. scs0 02 69.06 245.4 
Bevel siding— 
EE ye) Oe ee .06 26.71 94.9 
NS US ee OL 20.62 73.3 
SE TE yee 2 Oe ee OL 17.52 62.3 
ES aE rs rs OL 29.78 105.8 
gE Be ge rT occ i 27.87 99.0 
eee Auge: ee eet 16.63 59.1 


Percent 
of Total 
Classification Sales 
Finish— 
BM, FES. Biss ike wcsvisiinss at 
BEB. 126, Eby... wccccvccces 4 
pS | SR: Oa ere ge od 
Bes. 2500, Bis. cco. scscvcess 47 
WO. 1EIZ, Tig cocci cs cecinnas 32 
Bae. OFS", Bibs ns oscwcns 26 
Ris.. 6/452", Wiltc-d so00 scenes .09 
PO. P56") Wlles sivas se cakécas Be |: 
MS SS Serr 02 
Ce FER, Tlic ce pacietaseus .04 
C. Si Thee ons hee bc seme 04 
CO. FI Tlic cscccvccvecncss .04 
©. BRID, Tits svccccssvcsvvces .038 
5 lo Rie kis c.pieiere a:b 8 s.0-s wis O1 
COC, G/AR2”,, Thbascc ce enesicesees O2 
B&B. rough ix4, Rbl......... 03 
Bee. rough 1x6, Bhs.......- 14 
3&B. rough 1x8, RL......0e. 12 
B&B. rough 1x10, RL........ O07 
Bes. Lough PEIZ, Thi. ccs es 07 
3&B. rough 5/4”, RL........ 06 
B&B. rough 6/4x2”, RL...... O7 
Shiplap and boards— 
No. f ix 8 shiplap, Rb: ..... 91 
No.. 1 32 8 boards, Ris..:-... 60 
No. 1 1x10 shiplap, RD...... 24 
No. 1 1210 boards, Bll......0. 68 
No; 1 2590) we. PES.5 Blde:e i000 O+ 
No. 1 1x12 beards, RL....... 99 
No. 2 Ix 8 shiplap,. Rilv.....> 3.51 
No. 2 ix &, hoards, BRly....... 1.55 
No. 2 1x10 shiplap, RL...... 1.47 
No, 2 I<10: hoards, Blie....<+ 1.65 
Ne. 2 1xi2 boerds, BRl......+. 3.31 
No. 3 1x 8, shiplap, RL...... 82 
No. 3 1x 8 boards, RL....... 1.08 
No. 3 1x10 shiplap, RL...... 62 
No. 3 1210 boards, RbL....... 91 
No. 3 Ixi2 shiplap, Bil...... .30 
No. 3 Ixi2 boards, Rb....... 1.87 
No. 4 1x4 to 12”, Tekbk se coos .39 
Fencing— 
Wei 2 BE, Wis cw accievc cece .38 
Woe; 3: Dee CM, Tile occeicccecs 13 
BO. 1 226, TRE aco ocse 6 castes 95 
Me, 3 BS CM, Wiss cccccevccs 43 
MG: PEG, ein ick o6055c es css 2.32 
No. 2 Pet Cee, Bikes cies ics cscs .36 
NO. 2 MEO, Welivcscvcceec cscs 2.54 
Wo: 2 156 CM, Bilseec.ccccsice 2.38 
i ee a er or 1.18 
No. 3 154 OM, BRlbs...cccsce 02 
DO; BS Ty Thess oe seccwesccscs 1.32 
IO.. B OUR). Teed se ccceecdsceews 34 
Dimension— 
No. 1 Qed D2-14-10’ on os ccccsas 2.27 
No. 2 2x6 Beate voce ic cncss 1.50 
WO. Eee Beare 0:60:06 cresnes 13 
No; 2 GeO 22-1006 6 ove ssccvsce 2.06 
No. 1 2x0 10-16-20 ows 5 ec cccses 1.10 
No. 2 280 22-28 «....cccsccccene .29 
WO, F Bee TIO 16 occ ccccces 1.45 
No. 1. 2x8 TO-18-20". os ecscase 59 
Mos 3. Pee Zee cess viescewcs 18 
No. 1 2EI0 22-14-96 60 cceces .92 
No. 1 2x10 10-18-20’ «.....6.0000. 45 
INO. 5 BE ee sc seicicnwes 14 
No. 2 2ee2 TSAI occ sccccnee .69 
No, 1 2xi2 30-16-20... ciccees 42 
NO. 4 2ETS Bere oes ctesees .20 
No, 2 Ded T2-04-10' 6 cc heccees 1.06 
No. 2 2x4 10-16-20’. ......c000- Py 
NG... 2 Bea Be 0. 0.0 o/s :0:6 0 0cece .02 
No. 2 2x6 12-14-10’ ....000sc00 .86 
No, 2 2x6. 10-18-20" 2. ccccccece 51 
No. 2B eb Bee cares cc ccncces .03 
Wo. 2 2x6 F2-36-86 «0. occ cicwine .61 
No, 2 258 10-18-20’... cccvwe 29 
Mae.. See Sere cv obese sss dvees .02 
No, 2 2atO 22-14-90 o0isccc0 es Al 
No. 2 2x10 10-16-20’ 2.000000. 22 
Nas, 2 Pe ee ons v s8 eo eniee oe .O1 
No. 2 ZED 12-14-86 ov ccc cccccces .29 
No. 2 2x12 30-18-20’ ......ess0 21 
INO. Bo See ovens neckees .02 
No, 8 2x4 to 2xi2, RL.......- 1.24 
Patent lath— 
No. 3 1x4-& 6” 6.4.9) ....0..4.. .29 
No. 3 1542 6" 6 2 10'...... ot 


No. 3 1x4 & 6” 12’ & lgr..... 14 


Car material 








TO i isco o: 3, sis eceee 1.62 
WO. 2 Oe OB civic scsictve 1.21 
NO. 2 Rie 6 ieee i okas' care ues .65 
B&B. 2x6 & 8” SOG, RL...... okt 
No. 1 car decking, Rh....... 85 
No. 2 car decking, RL....... 05 
Grain door lumber............ 46 
Bi). QURVOR: 6.6. i005 hoc cise 5 
Miscellaneous B&B. items.... 1.07 
Miscellaneous No, 1 items.... 1.99 
Miscellaneous No. 2 items.... .88 
Miscellaneous No. 3 items.... BT 
B&B. cht; Tengens...... 6620055 .95 
Other sht. lengths........... 2.43 
Timbers— 
All sizes & lengths........... 15.85 
Total yard StOEK «0.00. 00s00e08 84.15 
Grand total all.....sce0. - 100. 


Percentage 


Selling 


Price 
of Items 
Bears to 


Price Weighted 


Per M 


47.43 
49.76 
49.97 
53.49 
54.61 

59.10 
55.61 
40.97 
34.04 
39.25 
40.44 
43.88 





15.09 
16.55 


18.07 


40.60 
32.69 
20.39 


15.65 


32.33 
27.34 





$28.14 


Average 


168.6 
176.8 
177.6 
190.1 
194.1 
210.0 
197.6 
145.5 
120.9 
139.4 


THERE ARE 60,000 motor buses operating in 
the United States, 3,250 of which are owned by 


electric railways. 
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Redwood Concern Enlarges Manufacturing Capacity 


PITTSBURG, CALIF., June 20.—The Redwood 
Manufacturers Co., of this city, and its allied 
organization, the Caspar Lumber Co., which has 
general offices in San Francisco and mill at 
Caspar, have made during the last year several 
important progressive steps. 

In the first place they have increased their 
sawmill production about 50 percent, the saw- 
mill being located at Caspar, from which the 
rough lumber is shipped by the company’s own 
vessels to the large refining plant here. 

At the factory here the company has in- 
creased the capacity of its frame department, 


in particular during the last year has been the 
opening up of a market for common redwood 
lumber on the Atlantic coast. While clear red- 
wood has been used to a large extent by eastern 
buyers, the demand for the common product at 
home has absorbed it all at a price not obtain- 
able in competitive markets until during the 
last year, when the qualities of this wood for 
special purposes had become known to eastern 
users. 

A still further market development during the 
last year is the introduction of what is known 
as 5-inch economy rabbeted siding in three pat- 





Vessels loading and unloading redwood lumber at extensive docks of the Redwood Manufacturers 
Co., Pittsburg, Calif. 


and is now manufacturing a thousand stock 
window and door frames daily. 

Also during the last year the company has 
for the first time entered actively into the export 
branch of the business, and has been shipping 
large quantities of redwood to the export trade. 
As an example, it shipped to Australia last 
month on the steamship Talbot 1,500,000 feet of 
redwood, which was all clear lumber, a part of 
it being door stock. Of course this was only a 
part cargo but the price f.o.b. Pittsburg was 
not less than $120,000. At the present time Aus- 
tralia apparently presents the best export mar- 
ket to be found for redwood. 

Another new departure for redwood producers 
in general and the Redwood Manufacturers Co. 


terns, namely round edge, square edge, and 
‘““V’? edge. This new 5-ineh siding is made 


from resawing 1x6-inch stock and finishes heavy 
% of an inch thick by 414 inches wide, making 
a very heavy siding, which may be sold at ap- 
proximately the price of %4-inch bevel siding. 
Some of its points are economy in laying, as it 
takes a much smaller lap, and being rabbeted is 
lined up much more quickly and easily, the 
extra thickness making it unnecessary to use 
sheathing in most climates, as the siding may 
be laid directly on the studs. 

The Redwood Manufacturers Co. in its Pitts- 
burg plant has on the payroll five hundred em- 
ployees and approximately 90 percent of these 
ure protected by the company’s group plan of 








~ 


life insurance. This indicates the small labor 
turnover for the company, inasmuch as the men 
must be in the company’s employ for at 
least six months before they are entitled to any 
insurance. 

The Caspar Lumber Co.’s sawmill plant has 
about the same number of employees, and a very 
similar situation exists there. Caspar is located 
about two hundred miles north of Pittsburg, 
and by handling lumber with cranes in packages 
both in loading and unloading, giving very rapid 
dispatch, one vessel is able to transport the eut 
from the sawmill to the remanufacturing plant 
here. 

The Redwood Manufacturers Co.’s refining 
plant has wide variety of products for fac- 
tory or yard, and the company can_ ship 
either straight or mixed ears of most any red- 
wood product, particularly in the clear grade, 
from this plant. Leaders among its products are 
4-, 5- and 6-inch bevel siding and 8- to 12-ineh 
bungalow siding, finish, ceiling, flooring, ship- 
lap, moldings, window frames, door frames, sash, 
doors, millwork, pickets, pipe staves, stave pipe, 
silo stock, tanks, and there are other items too 
numerous to mention for which redwood is par- 
ticularly adapted. 

The sales offices as well as the factory of the 
company are at Pittsburg and the general man- 
ager in charge here is W. M. Casey. 


Organize New Company in Louisiana 


99 


SHREVEPORT, LaA., June 22.—Advices from 
Alexandria, La., announce the filing of papers 
there organizing the Felger Lumber Co. (Ine.), 
with general offices at- Meeker, La., capital stock, 
paid in cash, $100,000, and officers as follows: 
Otis A. Felger, president; Otis L. Felger, vice 
president, and Earl L. Felger, secretary-treas- 
urer. These three, with Roy O. Martin and 
J. F. Hopkins, constitute the board of directors. 

The Felger Lumber Co., it is announced, has 
purchased from the Roy O. Martin Lumber Co., 
for cash, the band mill and lumber at Meeker, 
La., and will make some improvements in the 
plant to increase its capacity, which now is 
ubout 30,000 feet. 

The company expects to begin operations 
shortly. Mr. Felger and his sons have been 
operating the Memphis Band Mill Co., of Mem- 
phis, Tenn., the last eighteen months, but have 
sold their interests there. Otis L. and Earl 
Felger will move to Louisiana at once and will 
have active charge of the operations at Meeker, 
manufacturing a general line of hardwoods and 
cypress. This information is contained in a 
notice given out last Saturday by Otis A. Felger, 
president. 








AIRPLANE VIEW OF BIG REMANUFACTURING PLANT AND YARD OF REDWOOD MANUFACTURERS CO., PITTSBURG, CALIF. 
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National Production, Shipments and Orders 
WASHINGTON, D. (., June 22.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 

Softwoods: Production Shipments Orders 
Week ended: 1925, June 13; 1924, June 14— 1925 1924 1925 1924 ; 1925 ne ai 

Southern Pine. ASS8Ociation. ..5...ciseceesacacscwsecnesgeonsse 67,986,474 71,067,475 71,935,140 69,881,826 73,019,910 17,032,567 

West Coast Lumbermen’s AS BUIOEION ice cons caw ne geewap es 109,469,249 91,787,746 114,700,690 91,863,912 109,780,579 reper gees 

Western Pine Manufacturers’ Association..............065 36,181,000 33, "$86, 000 29,256,000 23,338, 000 26,838,000 19,475,000 

California Redwood Association........... eter eciigeedce 6,266,000 8,591,000 5,372,000 4,987, 000 9,353,000 5, eS roa 

North Carolina Pine Association. .......00ccscccsccaseeecacaeesvies 8,289,149 8,511, 937 6,778,991 3'900,684 4,915,019 26, 683 

Northern Hemlock & Hardwood Manufacturers’ Association 1,470,000 3,474,000 1,699, 2,008,000 186,000 1 ‘871, i 

Northern Pine Manufacturers’ Assuciation...............seeeeee8 12,727,200 11,398, 200 8,893,700 7,333,400 7,598,000 0,096,000 

Totals, One WEEK.......cecceccscccesccccesscvececceccecacvans 242,389,072 «228,716,358 238,635,521 208,312,822 233,690,508 194,036,014 
Twenty-four weeks: 1925, Dec. 28 to June 13; 1924, Dec. 30 to June 14— - a a ne 

Southern Pine Association, .'.. 5 .0.6ss00+sresseesecvncaseseers wee 1,844,437,333 1,883,275,489 1,796,873,054 1,857,946,951 1,776,213,719 1, 758, coe 

West Coast Lumbermen’s Associi GOR ss oda dnandavesvanceticaacl’ 2,412,709 ,567 2,345,018,515 2,493,636,060 2,429,708,428 2,464, "426, 753 2,222,803, 112 

Western Pine Manufacturers’ Association............0 eee eee eee 712,194,000 737,942,000 718,797,000 707,294,000 658,000 pri f 910, 000 

California Redwood Association..........0600.sccccsenecscceennes 183,523,000 214,077,000 166,975,000 174,932,000 71 070,000 169,350,000 

North Carolina Pine Association.............00c cece eee ccc eneeee 202,602,805 191,372,010 197,698,035 191,659,206 153,422,169 159,637,042 

Northern Hemlock & Hardwood Manufacturers’ Association.... 65,976,000 58,246,000 60,370,000 56,011,000 47,964,000 ote 564,000 

Northern Pine Manufacturers’ Association. ........... 000000 ee eee 216,701,400 201, 914,050 200,173, 500 195,963,921 185,113,000 205,008,000 

Totals, twenty-four WeekS.............seeccceceeeeeececeeues 5,638,144,108  5,631,845,064 §,634,522,649 —5,613,515,506 496,867,641 5, 249,773,837 
*California White & Sugar Pine Manufacturers’ Association, = 
"Tove aty-four WON onc cny cco sata ceduts ccbeieccneresere vse 354,054,000 307,973,000 428,681,000 329,576,000 409,282,000 ~—ti x. . . . eee 
Week ended June 13...........cccccccccccccvccceccceccccvceve 14,941,000 10,821,000 11,351,000 5,968,000 10,354,000 730,000 
Hardwoods: : ae 
Northern Hemlock & Hdwd. Mfrs.’ Association, 24 weeks........ 246,138,072 231,442,358 240,764,521 209,858,822 236,867,508 196,192,014 
*Revised figures for twenty-four weeks; not included in general totals; represents about 75 percent of cut in region. 
e e 
Record of Direct Sales of Douglas Fir 
SEATTLE, Wasu., June 20.—Direct sales of Douglas fir from June 8 to 13, inclusive: 
Sales—— Prices———-———_ —-Sales—— . Prices 
V. g. flooring No. eet No. High Low Spread Drop siding, 6”’— No. Feet No. High Low Spread 

i See 10 36,000 5 $50.00 $45.00 $5.00 No. 2 and better........... 115 683,000 10 $39.00 $31.50 — $7.50 

IAGe. 2 cannes nice 6009.40 050 be 101 446,000 8 46.00 40.00 6.00 DED. Ke Gahs aia HeOale aio SOS 44 333,000 11 29.00 24.00 5.00 
S. g. flooring Common, No. 1 S1S— ae 

PO: FD. ks eesesasereed a9 2 04%S% 38 270,000 9 31.00 23.00 8.00 SO LL 90 641,000 6 18.50 15.50 3.00 

4” No. 2 and better........ 39 322,000 30.00 25.00 5.00 DE: farsi 51526 0a ewes ce O's Gene CRO 23 73,000 5 20.00 17.00 3.00 
MB vacesevcvsceevses . 28 143,000 7 25.00 20.00 5.00 Dievension— 

6” No. 2 and better........ 32 77,000 6 40.00 33.00 7.00 Ov’ 9.14? q 57 0 4 18.50 15.00 ee 
BS Srencsentenvet reese = ee —_— i «SS er ae 146 458,000 «8 ~—-20.80-«'16.00 4.30 
Stepping DY «<< uae pices ubeaneeiy 124 295,000 8 21.50 17.00 4.50 

No. 2 and better............ 10 20,000 3 65.00 63.00 2.00 BIO. cia saa lawOalig Girone SSeS 62 91,000 7 20.5 7.00 3.50 
Finish ) - BAG Mee ak sieve a aban 54 101,000 9 24.00 18.50 5.50 

, « -, , « Ad » ; © . 5.06 

RT oer ecrcexeexcenventness 18 24,000 5 56.00 51.00 5.00 i en OEE 11 24,000 6 5.00 20.00 5.00 

Casing and base............ 16 37,000 5 63.00 55.00 8.00 A a osc ct vonsatocrarsttorasstsssnabht 29 342,000 4 4.00 3.25 15 
Ceiling, %x4”— OE EIA SIE SOE 1 25,000 1 5.70 Sah ee 

No. 2 and better........... 100 485,000 10 30.00 24.00 6.00 iovane ET ne 1 15,000 1 4.00 

NO. 3 owe c ese c cece ne ceeeees 21 241,000 7 21.50 17.00 4.50 BOTINOCK. oc aisiceisc.diatnnence dina oes 1 20,000 ud 3.75 





National Analysis 


WASHINGTON, D. C +» June 22.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the period ended 
June 13, orders and shipments being shown as 
percentages of production: 


During During 24 
Week Ended Wks. Ended 
June 13 June 13 


No. of Ship- Or- 


) Ship- Or 
mils ments ders 


Associations- ments ders 


Southe rn Pine ....s% 129 106 107 97 96 

Jest Coast ......... 114 105 100 108 102 
Western Pines ...... 32 81 74 101 98 
Calif. Pines* ........ 9 76 69 121 1236 
Calif. Redwood ...... 14 86 149 91 93 
N. Carolina Pine... .. 38 &2 ay 98 76 
No. Hemlock & Hdwd.+ : 7 103 66 55 
Northern Pine ...... 70 60 92 85 


3614 o7 95 100 97 
*Represents 34 percent of cut in region. 
Includes hardwoods and softwoods. 


¢Last week there were reports from 384 mills. 





California Redwood Data 


San FRANcIsco, Cauir., June 22.—The follow- 
ing information is summarized from the Cal- 
ifornia Redwood Association’s report for the 
week ended June 13: 


: Redwood White 
No. of Percent of wood 
mills Feet production 
Production ‘mrcoreds 14 6,266,000 100 1,670,000 
Shipments ..... 14 5,372,000 85 1,380,000 
Orders— 

Received ..... 14 9,353,000 150 823.000 

On hand...... 13 27.52 


9 
4,000 re 4,387,000 
ist 


ribution for Week 
Shipments 


Detailed Redwood 


Orders 


oe a rn California* ....... 2,528,000 5,663,090 
outhern California* ....... 1,095,000 "918,004 
WWEBUCPAT oon kicisccssessveccse cape pats eevee 
Eastern} ee iE 210, 000 1,244,000 
PRONE oo oo: isniee.5-05s:0:04:9 caw 539,000 1,228,000 

Total ........scececsees 5,372,000 9,353,000 





*North and south of line runni 
1 l ng through San 
Luis Obispo and Bakersfield. rm is 


jNevada, Arizona, Oregon and Washington. 
FAIl other States and Canada. 





Idaho and Montana Cut 


MIssouLA, Monv., June 20.—Preliminary fig- 
ures, based upon the returns secured from the 
lumber census conducted jointly by the bureau 
of the census and the Forest Service (excluding 
mills cutting less than 50,000 feet each year), 
are given in the following comparative state- 
ment, it being noted that the 1923 lumber cut of 
both Idaho and Montana was the largest that 
had ever been reported, while the 1920 cut was 
greater than that of any previous year: 


Idaho Montana Total 
1920. 969,576,000 409,667,000 9 1,579,243,000 
1923. ..1,073,299,000 426,759,000 200,038,000 
1924. ..1,017,989,000 $50,336,000 = 1,368,525,000 


As compared with 1923, the 1924 cut of both 
States was 8.8 percent less, Idaho showing a 
decrease of 5.1 percent, while Montana had a 
decrease of 17.9 percent. 


As compared with 1920, the 1924 cut of the’ 


two States was 0.8 percent less, Idaho showing 
an increase of 5 percent, while the Montana cut 
decreased 14.4 percent. 

The 1924 production by species was as fol- 
lows: 


Idaho Montana Total 
Idaho white 
pine .. 376,225,000 10,684,000 386,909,000 
Western ye el- 
low pine 343,868,000 137,359,000 bili 227,000 


West. larch 94,756,000 139,876,000 34,632,000 
Douglas fir 81,522,000 54,048,000 1: 35,970,000 
All other... 121,618,000 8,369,000 = 129,987,000 


Totals .1,017,989,000 350,336,000 1,368,325,000 





Data on Walnut 


The American Walnut Manufacturers’ Asso- 

ciation has compiled the following data: 
May, April, May, 

Lumber— 1925 1925 1924 
Manufactured . 4,132,900 4,017,400 3,646,500 
shipments ....6..08 31029, 600 3,340,700 2,427,800 
SS) AC, i 19,332,000 18,231,700 9,355,450 
Logs— 
Purchases. 2.6.5. 3,552,383 3,862,422 3,338,900 
Made into lumber 

and veneer .... 3,496,320 3,464,947 2,879,800 
Sa 4,734,313 4,678,300 3,801,400 





The West Coast Review 


SEATTLE, WASH., June 20.—For the week 
ended June 13, 114 mills report as follows to 
the West Coast Lumbermen’s Association: 


Production .109,469,249 
Shipment ..... 114,700,690 4%4% above orders 
OPGCTS: 2 63.00% 109,780,579 offset production 
Shipments— 
Water delivery: 
LUN 9 Calc! 9 cae a ORE Re er 36,280,520 
SERN id gata seas eee 14,426,386 
WOCH - WAtEr CEE) sorcig ce daiews sieonees 50,706,906 
Beal. 1-968 Care t .6 ns cks occ ak wae ws dacs e's OOP eaD UY 
Local auto and team deliveries........ 5,558,784 
POCA) BRIPMONES) 26065000 0.01000 6 mmenosas 114,700,699 
New business— 
Water delivery: 
WIOMNGBUO 5.020 ee OOS SERS 32,462,242 
Ree ra tatty oi snd a ceraue re at le. nine ees 13,744,553 is 
Total water (42%).........seeeeeee 46,206,795 
PCT, Dee COG sore. Hie odo Sintec nce 5 WS erarerne 58,020,000 
Local auto and team deliveries....... 5,553,784 
Total MEW DUSiNeBS: cic iacisvincsce sche 109,780,579 
‘Unfilled orders— 
DOMIGSTIC: CANO. 6:6 «aias. wlities behivibe sees 164,598,096 
POOR ialndircie) starater's cu 8s loreal ele Sao SB Sie ker ti 81,811,206 
PREV, FE, DOO CRIES Fo. scaieuy cinta eid s-sis eduvals dees 148,950,000 


+Car basis, 30,000 feet. 395,359,302 


Hardwood Institute to Issue Barometer 


MEMPHIS, TENN., June 22.—In another week 
a barometer will be published by the Hardwood 
Manufacturers’ Institute which will be pub- 
lished weekly. Further details of this service 
will be announced next week, when it is planned 
to distribute the first issue. 

Plans have also been completed for the issu- 
ance of a cost statement, which will show the 
average cost of hi wrdwood lumber as produced 
by the various members who contribute informa- 
tion as to their costs. The first issue of the 
cost statement will be mailed to members of 
the institute late this week, and will contaim 
the average cost of producing hardwood lumber. 
The statement will be a monthly feature in the 
future. The manufacturing cost statement is an 
addition to the statistical service which will be 
welcomed by the producers of hardwoods 
throughout the country. 
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Hardwood Institute Past Sales Report California P3 
MEMPHIS, TENN., June 22.—The following is a summary of Chie anes, Pine Sales 
wood prices obtained during the week cade Adina ary of Chicago/Cleveland average hard- SAN Francisco, C 2 
924 ers’ Institute: 5 ed June 16, as reported to the Hardwood Manufactur- | period J on Ah on oe June 20.—For the 
22.667 : ew ss to 20, the California White & 
99 70 —_— K « Poa sa s © 
75,000 RED GU WHITE OAK=CONTD POFLAR=C ONTD sales as — Te 
5, gap we : N x ae Sé é ws: 
701,000) : SOFT Siu MWASNOLI « i , , 
326, 683 Quar tered «uarterod PlainConta ; we TS California a Cedar 
$71,000 . ae Tac ‘ Feet Miscellz p 3 2 
596,000 Chgo Clev Chgo Clev Chgo Clev Chgo Clev ——_ pode 2 er... pe 3 ae ous... 28,000 
oii eer 3 3 v8 vi , SCIECE ........ 23,000 ixed Pines 
ae ta & | " 200 - ae : Zs D select .. 2g ‘ 
36,014 nr 81 a poet er eo Firsts & Saconds No, 1 Com & Sela No, 1 Com % sels ‘a 8 ce ape 138,000 =Common— Feet 
~« eee 4/4 51,00 4/4 2 a4 A Car. .....0 71,000 y 
5/4 89°25 . gee / “xe 97,75 || 6/4 42,00 4/4 53,00 Inch sl} ‘ No. 1 ....-. 11,000 
ee /4 89.25 see || 5/4 42. 60,00 |) 6/4 103°75 ° oe ee “ag ge a 31,000 Io. 2 “oga" 
101,683 Yo,1 Com & Sels . 8/4 6:2 29°78 || No, 3 Cc — No. 1 shop...... 439.000 SOS dickinus 282,000 
03,112 4/4 61,25 aie Plain ho/4 eee san eh 4/4 16.50" ee © Comaon No. 2 oe 715,000 INGeGe Secteaven 422,000 
110,000 a/4 67,25 veie & Sesenie co, ft . . Gua f% 23500 cs No. 3 shop...... 175,000 NGS @ exc 518,000 
350,000 ; 4/4 95,00 114,00 he/4 eee bg 5/6 S200 wee Panel, % & a.w. 3000 — és ...... ae 
7 4042 Plain 5/4 124,00 118,50 |R4/4 <3: lane? Soro cn D&btr., std. .... 25,000 No. 1 dimen... .205,000 
964,000 meets S Seoas 6/4 123,00 119,75 se 275 COTTO MOOD CYPRES No. 3 clr., std.. 4,000 Pray aritghaiae 
— tie Meee Agee a OL 13-17" Box Boards ae ar es ses ieee Develed SNE oe 
73.837 6/4 88,00 <s. ge Ae 4/4 ... — 85,28 || 4/4 68,00 Firsts & Seconds Sugar Pine B&better 50,000 
73,837 a"; Gah 5 sol" a re eos ||No, 1 Com & Sela ‘ sia 4/4 77,75 89,75 Nos. 1 & 2 clr... 83,000 Cc adaieee peg 
4/4 57,50 8/8 2 ss eee 4/4, 67,25 ||No, 1 Som & Sels 5/4 88.25 94.75 | © Select ........ roe ~ Silage ieaitacsighe ‘ki 
ener. 4 70°00 eee 75 ware 5/4 58.00 87.00 4/4 38,00 6/4 86°50 ¥s D select 134.( Douglas Fir 
30,600 6/ "0,00 see 3/4 55,50 ... 6/4 64.00 74.95 || 6/4 41,00 pcb 8/4 8225 o°° No. 3 clr........ rf 000 Feet 
ns i al tee vr iy 78.75 || 8/@ 77,00 78,28 eee tlhova gt. 108230 Inch shop ...... 10:00 C&better 7,000 
7 Yo, 2 Com ; : i" . pth ; r Op ...... ; ‘better ...--. 7, 
92,014 4/4 32,73 38,00 || 6/4 81,5 a7 728 rae. nn Bo, 2 Common 12/4 152,00 44, No. 1 shop......216,000 NO 6% aye Be 
7 , . 075 =67,50 || 4/4 35,00 16/4 137,00 No. 2 shop. 224’ 00 4/4 com. a. w... 76,000 
— 7/4 4s, 88,25 ||No, 24 Common 5/4 38,00 <°° Sts No. 3 chon 777 72a000 5/4 com. a. w..; 35,000 
—— SAE a i Bt 88,50 y : ane 31,75 || 6/4 35,00 ere [Selects Shop, sta. . elas 53°000 Dimension ..... 15,000 
ag Mar eret 4/4 43,50 46,75 a4 wen? as es 3 Comme e/a a. sahenaailicied Lath 
Yo,1 Com & 3els 8/4 eco 57,25 [RG, 25 éommon * 6/4 22 50. 6/ 075 aes C&btr. ...... 31,000 Mixed pine— 
ue $2020 ses No, 3 Common 5/4 30,00 36,00 , eee in re gttaq | NO 3 &btr.,com. 54000 No. 1 2°5 000 
De wwe 5/86 358.968 ... No, 3 Common 10/4 10 ose aos No. 4 common... 52,000 Wit 2 ooo. “200° 
G/4 45,75 nee [13/4 20,25, 4/4 32,25 CHS TY 4.25 94,50 | No. 1 dimen... .107,000 ie 8... 30-008 
pread Pisin re eee tee cee 84,50 Se =n No. 2dimen.... 9,000 32" 2... 125,000 
$7.50 J 431 & War Fas ery int pm Plain 474 44,00 , semiicn 
5 ( a Ny Q tes ee 
~ rest ver a ho/4 coo. 98,88 , Firsts & Seconds 3/4 61° 28 ple W. S 
3.00 ‘t/8 "40 - 7 5 "ye 58 7. 4/4 44, 111,25 || 8/4 65,00 22 estern Pine Summary 
2. - eee e 5 6/4 we 124.50 SS » . m - 
aa ve $5.25 eer 4/4 sc. 108,80 || 6/4 62) la7.25 |fo, 1 Connon PORTLAND, OrE., June 20.—The Western Pine 
s/4 62250 oc" RED Oak Rigs ase, _ 388,00 ' 4/4 36,25 Manufacturers’ Association summarizes as fol- 
of A . uu i] ' 1 a ~ ~ 7s 4 . : 
re Yo, 1 Som « Seis” muses 378 gh Sels wiry wormy 3/4 46,00 .., lows reports for the week ended June 13, from 
40 5/6 27,50 ,,, ||Firste & Seoouds 3/8 4.80 2. 3/4 eve = - 56,50 |}. p thirty-two member mills: 
4.50 4/4 34.25 0, || 4/4 101,25 3/8 50:00 °°° cad os dee ; % 
_ $/4 40,00 44, 5/4 121,25 <3. || 4/4 53°00 63°95 4/4 82.25 , Percentages of 
F . . be 6 5 a Shi 
5.00 ar 40,50 eve |jNo, 1 Com & Sels’’ ||No, 2 Common 3 BASSWOOD See ee Production Carsy{ Feet Cut ban. 
. S78. ee 4/4 76.25 o.. S74 pee 41,00 aa Reoky NOPIAD 6.52 2 oo 30,850,000 ti 
St 5 o2 als No, 3 Commo 7 a ee eae 36,181, 
‘5 4/4 24,00 4a, Plain 6/4 » wo lan ee 4/4 25,25) 4. | Shipments 3  Sn'sog000 
he 6/4 27,00 F 5 woe = 29,75 |) 4/4 ane = 80,25 peneate -...5,1008 Jae 
. ove 78 : ene ne ae 86.25 Local deliveries... 448,000 
whats TUPELO ‘/4 a€s2e 116280 SOFT MAPLE Fe ae 6 Total "29,256,000 80.86 
5/4 99°5¢ 16°85 . ; <i cial oie aI), 200, : SU.SH 
quartered 6/4 oo 120°00 siete “se Com & — " — al ; 
N as 8/4 116500 132200 || 4/4 ec. 48,00 || 5/4 S32 66200 ti re 
k —— ne. oe mee 9s ; . _ On hand uae 3636 94'536,000 oe 
_— N ° a >,056 94,536,000 
Plai 2 No, « Yommon (or hasis is 26 . P 
ws to Firsts | aie ie ‘—- one HARD MAPLE 4/4 eee 37,25 : snr pag ip ciemneen Ga 
4/4. 40.00 . eee = ; 00 ss_ tor 1e week by thirty-two identical 
ne! 1 Can & tebe a4 bret 93° Firsts < Seconds No, 3 Common mills were 76.21 percent of those of previous rere 
4/4 31,25 5/4 59°75 i | er 67,00 || 4/4 = see 28,75 showing a decrease of 7,950,000 feet. : 
ers Yo, 2 Common * 6/4 ¥ 
. ns 72,25 
: 4/4 26,7 a ‘| 6% 
264 eee poe 50 HICKORY 3 ¥0 AMOR ; 
Jo, 3 Vommon 4 Som a 3x0 AMORE 
2 8 volte Bo, 8 coin a ae - Southern Pine Barometer 
y eee . eee 2econds 4in Tour 
6/4 20,75 wee 4/8 38,50 42,58 8/4 115,00 ,,, NEw ORLEANS, LA., June 22.—For the week 
06.906 WHITE OAK scan welll 3,90 rte “—_ a Sete ended June 19, Friday, one hundred thirty-one 
40,000 : 4/4 wee 40,75 ane ane mills report as follows in the Southern Pine 
3,784 ry ee rents WAINUT No, 2 Common Association: 
00,690 a4 ee 141,50 ivate & Saconte 4/4 31,75 oe. Percent Pereent 
4/4 136,75 134,25 Quartered 4/4 329..28 Cine of pro- of ship- 
8/4 152,00 129725 ||No, 1 Common = : —_— = ote hin a a 
6/4 44, 139,25 || 4/4 ese 71.75 No, 1 Com & S Se | Production .. .... G2,804,699 1... wee 
8/4 172.25 fie a/4 7 76°75 74 40m & sels ’ fi a | Shipments .. 3,315 68,965,260 109.81 ..... 
Yo, 1 Com & Sels ‘ in ; 3 a 124,25 Firsts & Seoonds | Orders* 
Y2 56.25 se5 Plain (4 see 126,50 1) 4/4 61050 42, | Received .. 3,285 68,341,140 108.82 99.10 
uM ‘ a dh eee ln ee bio 1 Cor S I} On hand end : ne a 
La 4/4 88:50 92,75 4/4 eee. Tey 474 “a a | week ...10.467 217,755,468 
90 B78 OG. cae 85,75 |{13-17" Box Boards la apse °° oe ee 
80,579 6/4 98550 43°75 || 4/4 vee 115,25 6/4 47,50 26. || ° 
| as 89°75 : L ams Orders on hand showed a decrease of 0.29 per- 
98,096 e ony >o:nmon cent; one hundred twenty-nine mills contributed 
11,206 MS F220 oes to previous weck’s report. 
50,000 ; oo eee Based on May average load, 20,804 feet. 
59,302 H d ° 
59,302 emlock and Hardwood Oak Flooring Statistics North Caroli : 
t OsHkosH., WIs., June 22.—The following is The Oak Floori Manuf wep _— _— 
4s aay ae esac as ae » Oak Flooring Manufacturers’ Associ: "ORF r ‘ ay ' 
eter Heard for comparative purposes, of figures | tion has prepared tl  dailall ein ; Asso. _ NORFOLK, Va., June 22.—The North Carolina 
week #3 0 the hardwood and hemlock movement sup- | ¢} i - ie following statistics for | Pine Association makes the following analysis 
wood a to the Northern Hemlock & Hardwood eee ended as shown and comparative of figures from forty-five mills for the week 
pub- sa jeg Association by twenty to periods: ended June 15; 
pou: : ro firms pt ordinarily ship about one- ' s9a0 pa Production Shipments Orders* ' en of 
ynnet . 0 1e total monthly shinments reporte JUNE OF....2 ees 8,243,000 7,199,000 7,882,000 F reduction Sbip- 
te ROE ws ported ian ee epeb, bias Producti “ee forms etus nts 
‘0 the association by all members, and shows | ae Serene 8,750,000 = 9,662,000 9.268.008 Same “ een sauaes aetna et 
— werages for April, May and 1925 to date and J aaa - Actual ..... 9,524,181 a7 
yv the weekly figures for June: | PURO © Ee ces diuteidians 6,642,000 6,556,000 1,942,000 Shipments " Ws337123 7 ea 
. LT inte ; ma ee pee : Orders? ...... 6,836,519 re 7 =- 
Juced J ‘Thirty-five mills. :Thirty-five ills a aa ’ doo ke ob 72 77 
ciate Period sia Hemiock 7 me i’ ; : mill m Normal” is based on the amount of lumber the 
yrma Weel ot irms Cut Shipments Orders Orders booked for the week ended June 6 mills would produce in a normal working day 
f the Arif average 9 928 Or . a 1 percent under production, and shipments *As compared with last week, there has heen an 
‘s of Reteny soa Teor .. 2,288,000 2,502,000 2,240,000 | 13 percent unde oductio increase in orders of 114 peres - last week a 
7 _, ete 7 Pe ee -- 1,630,000 2,788,000 2,196 000 Apr wioaanuernniags were reports from thirty Bs ——" anne 
ntain yo date, 1925, .. 2,781,000 2,554,000 2'124.000 | Percentages of Thicknesses, Week Ended June 6 th os 
mber. oa Dever eeees 19 2,123,009 2,206,000 1.500.000 | 1a aw V0” Bape : 
n the a | aa ee 18 1,959,600 2,110,000 2° 398000 Production eee ee Mg Dy 7 S REFORESTATION activities in Japan during the 
‘3 al Wii sxensiins Hardwood a tenes cee OD Hh 5 2 hehe years beginning with 1912 ineluded the 
. °. 25 i ai ) ” eA ‘ « P ATR = ~ ‘ a ° 
ill be April ne Bina -. 6.419.000 2,674,000 2,648,000 Of the are , : z planting of 4,s00 freer. trees, covering an area 
vo0ds May eae *:  4'680'000 2'646'000 Seemiaee wince pind i feet booked during the of 5,358,976 acres. Of this number, 357,559,156, 
) date. 1995 Q°2 2 (94° rele . » 13, erce ras 4% ‘h;: -overing ¢ Tres P OF() 272 : 
Pe Saat 1925. i ryeorpet 3,034,000 2,763,000 percent, 3 inch; 6 < Rledh > ee, spot he pages an area of 250,378 acres, were planted 
J Re ees : 2200, 2,003,000 3,371,000 was .-inel . = ate fen eae « : in 1922, the last year f shich statisties ar 
ine 12. y 4,250,0 2,003 7 is cinch. Iie.l. sales in addition, it is. est , th st year for which statistics are 
serene 18 3,985,009 2,366,000 3,279,000 inated, amounted to 923,000 fect. eae peer available. ° 
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nent journalist, is thus led to ‘‘ 


ously relegated to the home, there to 
assume those dainty household duties 
of firing the furnace and emptying the 
ashes which heretofore he has_ re- 
luctantly surrendered to the ‘‘ bitter 
half.’’ 

Although there may be some doubt 
as to when this reorganization of fam- 
ily duties is to take place, Mr. John- 
ston is so convinced it will eventually 
come to pass that he has coined a name 
for the state in which a husband finds 
himself when his wife is half married 
to himself and half married to a job. 
It is an eight letter word beginning 
with ‘‘h’’-—-hemigamy. Sounds like 
one of those words you run across in 
cross word puzzles, doesn’t it? Any- 
way, Mr. Johnston explains, it comes 
from two Greek words ‘‘half?? and 
‘““marriage.’’ Referring to polygamy 
as the state when man has many wives, 
and bigamy when he has two wives, he 
insists it logically follows a man is in 
a state of hemigamy when he has only 
half a wife. It should be noted the 
accent in this word is on the ‘‘ig,’’ as 
in ignominy and Ignatz. 

As a state to be found in, this 
hemigamy is about as full of cheer as 
Herrin, Ill., says Doris Blake, con- 
sulting love engineer, in the Chicago 
Tribune. No hemigamist can view his 
position therein in sweet composure. 
She quotes from the gloomy Mr. 
Johnston as follows: ‘‘Each year 
more and more women are going out 
and getting jobs for themselves and 
the number of these half wives is in- 
creasing in alarming degree. Present- 
ly there may be no place left for us 
husbands in the world of business. 
Home eventually may be our only 
refuge, while our wives earn the money 
to support us.’’ At this rate Mr. 


tation as a purveyor of gloom. 


make the 8:10 express.’’ 


Sarak ccc cece SSeS SSeS SSS SS Sees gs 


—— AN’S place will soon be in the home. 
| a prediction would not cause members of the sterner 
i sex to lie awake nights, but coming, as it does, from 
\ their own ranks it merits careful consideration. 


author of this statement, William Johnston, an emi- 
pessimize’’ after observing the 
extent to which woman is superseding man in the business world. 
In fact this development has shown such progress in recent years 
that Mr. Johnston suggests that woman may eventually become 
the provider and man, whether he wills or no, will be unceremoni- 


Ordinarily such 


The 


‘‘He sees a future advice for the neglected stay at home hus- 
band reading somewhat lke this: 

‘¢ «Don’t let your wife see you at the breakfast table in a 
slouchy dressing robe and an unshaved face. 
impression along to the office and begin making wayward com- 
parisons as she dictates to her pretty male secretary. 

“« <Ton’t save all the petty details of the day to greet her tired 
business ear with on her return. 
floor, the milk woman forgot to leave the cream or the post woman 
nearly pulled the bell out by the roots or the washerman tore your 





When! 


When the last stalwart man has been ousted 
From forest, from camp, and from mill— 
When log booms are guarded by women 
And girls handle ax, pick, and drill— 
When each lumber boat on the ocean 

ls manned by a feminine crew, 

When great logs are yarded and loaded 

By Magsgie, and Stella, and Sue. 


When forces of Nature are harnessed 

By fingers as light as the air, 

When fallers, and swampers, and buckers 

Are slender, and dainty and fair, 

When ladies construct all the roadways, 

And manage the “donkeys” and “dogs,” 

When girls whistle and smoke, and use 
“language,” 


While skilfully stripping the logs. 


When Miriam saws out the shingles, 
And Annabel mixes cement, 

When Adeline brings in the bear meat, 
And Ida-Mae puts up the tent,— 
When Emma is filing the band saw, 
And Hester is sorting out trim, 

When Doris is finishing panels 

And Cutie is sanding with vim. 


When Roscoe, and Rankin, and William 
Have been superseded by girls, 

And offices, mills, yards and warehouse 
Are run by Alines, Beths and Pearls, 
Myself will be leaving the country ;— 
For oh, Mrs. Belmont, you see, 

The jobs that the honorable men hold 
Are far from attractive to me. 


ADELINE M. CoNNER. 








Johnston will certainly fall heir to Malthus’ unenviable repu- 


““Poor Mr. Hemigamist sees himself kodaked for posterity, 
standing on the front porch waving goodby to a wife fleemg to 
Miss Blake continues. 
expression is due to inner misgivings that she will forget again 
to match that thread for the dining room curtains’’, or to buy a 
new broom at the January clearance sale. 


‘*His harried 


written and sent to the AMERICAN LUMBERMAN by Adeline M. Con- 
ner, of Sacramento, Calif., in retort to Mrs. O. H. Belmont’s deela- 
ration that ‘fas men have made a mess of things, the world’s 
business will be taken over by women.’’ 

Mrs. Conner declares quite emphatically she has no desire to 
become a ‘‘horny handed daughter of toil.’’ 
There may be enough insurgents in the feminine ranks to swing 
the majority your way. 


GRARRHRRARDRRARARRRARRRRARR AAA HA 


~ 


She may carry that 


If the ice woman tracked the 


best linen, forget about it when she 
comes home dog tired and wern out 
from a day at the office. Beam for 
the hardworking wage earner. Slick 
up your hair and moustache, and put 
on your prettiest dinner jacket for 
her.’ 

‘¢Tt’s a dark corner of the globe 
that won’t let in a small ray of sun- 
light, however. Even the hemigamist 
senses there may be something to live 
for, in spite of the sting of her duty 
peck on his cheek in the a. m. when 
she rushes away to town and in the 
p. m. when she returns. As _ spokes- 
man for this social group of the fu- 
ture, Mr. Jolmston says: 

‘¢ ¢What we will do in the way of 
dressing will astonish our wage earn- 
ing wives. Just wait till the women 
have all the money and all the jobs 
and we husbands are to be supported 
by them. What gorgeous clothes we 
will wear!’ 

““O! yes, and the gorgeous time 
they’ll have reading the ads on how 
to make pin money in those idle hours 
after the family washing, ironing, 
mending, sewing, baking, serubbing, 
and all the other things are done! ’’ 

With the wife making gobs of 
money and the husband appreciative 
of home life, what a harvest the lum- 
berman should reap in erecting pala- 
tial mansions for the principals of 
this new social order. Can’t you just 
see the fussy husband poring over 
plan books, worrying about the cup- 
boird space, the shelving arrange- 
ment and where the sink and telephone 
are to be located? 

Men, there is still some hope. Not 
all women are arrayed against you, 
waiting to elbow you out of your busi- 
ness perogatives. Quite apropos of 
this subject is a little poem ‘‘When’’ 


So cheer up, men. 
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Western Retail Conditions Satisfactory 


MINNEAPOLIS, MINN., June 23.—Known to the 
trade throughout the Northwest and the Pacific 
Northwest as ‘‘Short Length Dower,’’ John 
Dower, one of the outstanding retail lumbermen 
who began a few years ago with a single yard 
and now is directing an extensive system of 
yards in the Northwest and in the Pacific North- 
west, was in Minneapolis a few days ago. 

John Dower made his start at Wadena, Minn., 
with a single yard. This grew into large pro- 
portions before he was attracted to the St. Paul 
& Tacoma Lumber Co., at Tacoma, Wash. He 
took an interest in that company and became 
director of its system of retail yards in the 
West, at the same time retaining control in the 
Northwest, from Wadena headquarters. 

His success largely was due to his thorough 
understanding of the retail lumber business and 


’ 


his ability to dispose of short-lengths of lumber. 

Today the Tacoma retail system is five times 
larger than when he took hold. The Northwest 
system also has grown and prospered. Mr. 
Dower said the key to development was in a 
rigid rule which insured payment for all bills 
of lumber which went from the many yards he 
directs. 

Mr. Dower now divides his time between the 
western and the midwestern districts in which 
he operates. In the West, he said, conditions 
are satisfactory. In Tacoma there has been a 
high tide of building, with construction of 
dwellings and large structures. He emphasized 
the part played by Maj. Everett G. Griggs, pres- 
ident of the St. Paul & Tacoma Lumber Co., in 
obtaining for that city its large and modern 
hotel. Difficulty was being experienced in 
financing the projeet until he lent his support 
to business men promoting the enterprise. 


Details of Big Car Order 


SEATTLE, Wasu., June 20.—F. N. Hicks, of 
Seattle, assistant freight traffic manager of the 
Chicago, Milwaukee & St. Paul Railroad, in an 
interview here yesterday, gave details of the 
orders recently placed by that railroad, for 
6,500 new freight cars. He said the order 3s 
placed to cover the following equipment: Three 
thousand 40-foot, 50-ton standard box cars; 1, 
000 40x10 feet, 40-ton wide-door automobile 
cars; 1,500 36-foot, 30-ton stock cars, drop bot- 
tom; 500 mill type 48%4-foot, 50-ton gondolas; 
500 4514-foot, 50-ton flat cars, steel under 
framed. The total cost of the new equipment 
will be more than $12,000,000. 

Lumber from the Pacific Northwest is to be 
used in the construction of these cars, and Mr. 
Hicks says it is expected that the equipment will 
be ready in time for the heavy fall demand, as 
all of it has been contracted for on the basis 
of this year’s delivery. 
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Fined for Impeding Navigation 


SEATTLE, WASH., June 20.—In the Federal 
court Tuesday, Judge George M. Bourquin, of 
Montana, ordered that a fine of $500 be assessed 
against the Monroe Logging Co., of Monroe, 
Wash., for permitting its logs to impede naviga- 
tion in the Snohomish River. The court, not- 
withstanding a recommendation by the United 
States district attorney, refused to suspend the 
judgment. In this way the vexed question of 
‘‘deadheads’’ has been brought sharply to the 
notice of logging companies which have been 
using the navigable streams of Western Wash- 
ington. 

The decision of Judge Bourquin was entered 
after the Monroe company, through its attorney, 
J. A. Coleman, of Everett, had pleaded guilty 
to fourteen charges filed against it by the 
Government. Donald G. Graham, assistant dis- 
trict attorney, requested a suspended sentence, 
under the act of April 15, 1925. The court 
said: 

Inquiry by the court of the Government engineer 
present in the court develops that the defendant's 
offenses are not quite as trivial or accidental as 


the proposal indicates or counsel represents. In 
this case it appears that the defendant negligently 
permitted snags to remain, forcing the Government 
at its own cost and expense to remove them. The 
court, and not the prosecutor or counsel, is re- 
sponsible for the righteousness of its judgment, 
und therein neither sympathy nor prejudice (both 
enemies of justice) have any part or place. 


The Snohomish River between Snohomish and 
Everett is used by several logging companies in 
floating their input to Puget Sound. Sometimes 
a butt log of hemlock sinks on touching the 
water, and the logging companies have tried to 
recover ‘‘deadheads’’ by employing a man who 
makes a business of floating the waterlogged 
timber. For that purpose he uses two empty 
gasoline tanks, employing them much the same 
as a diver who floats a sunken ship. The log- 
gers claim they have not been negligent to any 
great extent. They face the dilemma of leaving 
the heavy-butted hemlock logs in the woods, 
and thereby losing the best part of the tree 
with its clears, or of trying to float the logs to 
market. Recently there has been an investiga- 
tion into the methods of floating logs, particu- 
larly whether they are rafted or dumped loose 
into the water, in the effect of this business on 
the navigation of the lower part of the river. 


Public Excluded from National Forests 


San Francisco, CaAuir., June 20.—Drastic 
measures, to exclude the public from a large 
part of the national forests will be necessary this 
year, declare officials of the California White 
& Sugar Pine Manufacturers’ Association. This 
statement was prompted by the report of forty- 
four forest fires, which have swept through 4,000 
acres of national forest lands already this year. 
Nearly two-thirds of these fires have been man 
caused, continues the report. 

Several fires have broken out in the East Bay 
counties already this month. Owing to the veto 
of the Saylor bill, which provided for the State 
cooperation in protecting unincorporated areas 
in these counties from fire hazards, the water- 
sheds back of Oakland and Berkeley are to be 
closed to the public. Similar limitations to the 
open lands in Marin County are contemplated 
by private owners of the hills and mountains 
covered with dry grass. 

The conditions which confront campers, tour- 
ists and hikers this season in Statewide restrie- 
tion of their recreation is due, forest authorities 
agree, to the vetoing of bills passed by the legis- 
lature to afford adequate fire protection and 
prevention. 


Lumberman Made Assistant to Department of Commerce Secretary 


WASHINGTON, D. C., June 22.— James H. Mace- 
Lafferty, former representative from California, 
veteran lumber salesman, paper salesman, prac- 
tical planer and stickerman, was commandeered 
by Secretary of Commerce Hoover when he had 
planned to return to the Golden State and made 
assistant to the secretary. 





Mr. MacLafferty has a wide acquaintance 
among lumbermen from the Pacifie coast to the 
central West, and among consumers of paper. 
He is a man of strong personality, the highest 
ideals, with a real love for constructive work 
and a true American spirit of service. 

When he was about to leave Washington Mr. 
MacLafferty was told by a highly placed official 
to look around and if he found a position he 
would like to let him know. Mr. MacLafferty 
said he was not interested in any political office, 
but was always ready to do a really construc- 
tive work. Shortly afterward he was at the 
executive offices with a constituent when See- 
retary Hoover came in, told him he wanted to 
see him within a day or two and passed on. 
Mr. MacLafferty had no inkling as to what 
was in Mr. Hoover’s mind. He asked him to 
make a definite engagement and the secretary 
told him to drop into his office on a given date. 
Mr. MacLafferty did so, taking along a photo- 
graph which he asked Mr. Hoover to autograph 
for him. Still he did not suspect that. the see- 
retary contemplated interfering with his plans. 
Mr. Hoover wrote some sentiments on the photo- 
graph, turned down the cover, then turned to 
the California representative and said: 

‘*MacLafferty, you are not going home. You 
are going to remain here and help me. I need 
you,”” 

As Mr. MacLafferty recovered his poise fol- 
lowing his wholly unexpected announcement, 
Secretary Hoover added that he would be as- 
sistant to the secretary, not assistant secretary 
because that individual unfortunately must 
spend about three-fourths of his time signing 
his name. 

This is how the former representative found 
himself entangled in the Hoover web, and he is 
48 happy in the entanglement as he ever was 
In the palmy days in the long ago while doing 
missionary work in the sale of red cedar 
shingles and Pacifie coast lumber in the central 
and middle West. If Mr. Hoover had offered 
him a politieal position or administrative work 
he would have turned down even him, but when 
the commerce secretary told him frankly that 
he needed his help that closed the contract. 

Mr. MacLafferty’s first assignment was to 
absorb the various lines of work centering in the 
secretary’s office, more especially those having 
to do with simplification, elimination of waste 
and standardization. He had been digging 
away ever since. Mr. Hoover told him it would 
seem very complicated at the outset, but was 


as simple as could be and the machine was 


running pretty smoothly. 

On account of his past experience, Mr. Mae- 
Lafferty naturally gravitated toward the prob- 
lems involved in the lumber and paper indus- 
tries, but his activities are by no means con- 
fined to these important lines. For example, 
Mr. Hoover sent for him the other day and 
told him to go out to a place near Detroit and 
address the ice cream makers. He knew about 
as much of making ice cream as he did 
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about flying, but found the experience most 
interesting. He told the ice cream men all he 
knew about ice cream was that he liked it and 
ate it at every convenient opportunity. That 
was a good start and he had a most interesting 
and helpful time with them. 

Mr. MacLafferty sits in on many conferences 
concerning the wood utilization work which See- 
retary Hoover is seeking to expand in a large 
way, and on other problems affecting lumber 
that come up from day to day. He has frequent 
conferences with Axel H. Oxholm, chief of the 
lumber division, and Dr. John M. Gries, chief 
of the division of building and housing and 
himself an old lumberman. Recently he sat at 
a conference of the paper bag people in which 
they agreed to take certain steps that promise 
an initial saving of some $600,000 in this in- 
dustry, and this is but the beginning. 

The new assistant to the secretary of com- 
merce went to work in the plant of the P. A. 
Paulsen Lumber Co., at Tacoma, Wash., in 1884 
while still in his teens. He handled the sand 
machine and was paid 75 cents a day. He was 


full of ambition and energy then, as now, and 
he soon worked up in the plant as a planer man. 
A few years later, in order to better himself 
financially, because he was known only as the 
‘‘kid’’ in the Tacoma plant and could not get 
the wages that otherwise would have been his, 
he went to Seattle and got a job as a planer 
man at the then standard wage. A little later 
he came in contact with George Lawler, then 
operating as the Sunset Lumber Co. at Tacoma, 
who started him on the road as a salesman in 
the East. He traveled as far east as Indian- 
apolis, from Duluth to St. Louis, and sold 
lumber all over Kansas, Nebraska and Iowa. 
This was virgin territory in those days so far 
as Pacifie coast forest products were concerned. 
He met many lumber dealers who had never 
seen a red cedar shingle. 

After years had passed Mr. MacLafferty got 
out of the lumber business chiefly because it 
kept him away from home so much of the time. 
On one of his trips he did not return home for 
nine months. He went with the J. W. Butler 

-aper Co., of Chicago, and after about a year 
was sent back to the Pacifie coast to sell paper. 
He traveled from San Diego to Vancouver and 
translated into fact a theory he had long held 
that it was possible to sell to the job printer 
in broken lots from a Chieago stock. Every- 
body had told him it could not be done, but he 
did it. 

Before he left the paper business Mr. Mae- 
Lafferty had started three wholesale paper 
companies on the west Coast—the Mutual Paper 
Co., of Seattle, the Pacific Coast Paper Co. of 
San Francisco, and the Sierra Paper Co., of 
Los Angeles. All three are still upstanding 
concerns, the latter two having meanwhile passed 
into the control of the Butler company through 
stock ownership. Mr. MacLafferty considers 
these three paper companies his business monu- 
ment and is as proud of them as if they were 
his actual offspring. 

Very naturally he is greatly interested in the 
problems of lumbermen, having started out in 
that industry and having a practical knowledge 
and wide acquaintance with these problems. He 
feels that the recent decisions of the Supreme 
Court in the Maple Flooring and Cement eases 
will be of very great assistance in the solution 
of certain outstanding problems that have 
troubled lumbermen of the Pacifie Northwest. 

Mr. MacLafferty has a sort of roving com- 
mission. His only job is to do what Seeretary 
Hoover wants him to do, to represent the see- 
retary on occasions when it is not possible for 
him to be present in person. He feels that the 
Department of Commerce under Mr. Hoover is 
the partner of every honest business and busi- 
ness man, and on that basis finds the work as 
interesting as the pioneer missionary work he 
did back in the ’90s in selling Pacific coast 
wood products in the East. 
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Hemlock Men Agree to Start Grade Marking August 1 


Standing firm on their previous decision to 
grade mark hemlock lumber, members of the 
Northern Hemlock & Hardwood Manufacturers’ 
Association in their annual mid-summer meeting 
at the South Shore Country Club here Tuesday, 
June 23, voted unanimously to put the practice 
into effect, beginning August 1, on all grades 
of hemlock marketed west of Pennsylvania. 
This decision embodied in a resolution intro- 
duced by Edward Hines, chairman of the asso- 
ciation’s hemlock promotion committee, was 
reached after a prolonged discussion in which 
practically every member present reaffirmed his 
firm belief in grade marking, the only differences 
being over minor details which were subsequent- 
ly clarified in the resolution finally adopted. 
In voting to grade mark only hemlock marketed 
west of Pennsylvania, the association recognized 
the necessity of allowing individual members to 
sell a merchantable grade in the Pennsylvania 
territory where they must compete with east- 
ern hemlock manufacturers, the point being 
made that all hemlock sold in that section would 
go to relieve competition and congestion of 
stocks in Wisconsin and Michigan territory and 
result in the manufacturer obtaining a better 
price for his product. It was also decided to 
limit this provision to rail shipments, allowing 
unmarked cargo shipments to go into Ohio ter- 
ritory. 

Harmony Characterizes Meeting 

In practically every respect the meeting was 
one of the most successful which has been held 
this year. There seemed to be a unanimity of 
opinion on the advisability of grade marking 
hemlock, the division of the merchantable grade 
into two grades, No. 1 and 2, and the ddvertis 
ing of the grade marked product, and members 
evinced an eagerness to see the practice put into 
effect at the earliest possible date. August first 
was selected as the date on which the practice 
would become effective in order to allow such 
retailers as have stocks of unmarked hemlock on 
hand to dispose of them, and for the associa- 
tion to secure stamps for the marking of the 
No. 4 grade which up to Tuesday’s meeting 
the association had not considered including in 
the branded grades. 

Another feature of the meeting was the en- 
tertainment. The members were the guests of 
Mr. Hines, who is a member of the South Shore 
club, and in addition to enjoying the use of all 
the club’s splendid facilities were served with a 
delicious luncheon in one of the private dining 
rooms at the noon hour. Assisting Mr. Hines 
as host were his two sons, Charles and Ralph, 
who also aided in conveying the members to the 
meeting place from the Congress Hotel where 
they had congregated early in the forenoon. Mr. 
Hines and his sons were accorded a rising vote 
of thanks at the close of the meeting for the 
courtesy. 

With the subject of grade marking disposed 
of, the meeting resolved into a discussion of the 
business situation and a review of the statistical 
position of the industry as well as an expression 
of the outlook for the remainder of the year. 
Secretary O. T. Swan presented a graphical 
report of production and shipments of both 
hemlock and hardwoods showing that in the case 
of hemlock shipments for the last four months 
had exceeded production while in hardwoods 
the reverse had been true. In the ensuing dis- 
cussion it was brought out that these statistics 
did not necessarily represent the true situation 
and that their import should not be discouraging 
as certain modifying factors exist that could not 
appear in any statistical record. The general 
consensus seemed to be that the volume of busi- 
ness today is reasonably satisfactory and that 
increased business at better prices will be se- 
cured if the manufacturer sits firm and displays 
a better front to the buyer. 


Hemlock Expert Makes Report 
President W. B. Clubine, of the Edward 
Hines' Hardwood & Hemlock Co., Park Falls, 
Wis., called the meeting to order and introduced 
B. H. Ward, one of the association’s hemlock 
promotion experts, who reviewed the progress of 
his work and conditions throughout Wisconsin 


and Minnesota. Mr. Ward said he was convinced 
that the grade marking proposition would be 
the making of hemlock if the manufacturers get 
behind the movement unitedly and exercise care 
in the manufacture of the lumber. But two re- 
tailers had expressed their opposition to the 
plan, he said, and of these one had been en- 
gaged in the manipulation of grades and could 
voice no legitimate objection to the plan. ‘‘ When 
are we going to get the grade marked Jumber,’’ 
is the question the dealers are asking, accord- 
ing to Mr. Ward, who says that they dislike 
white fir and are ready to take on hemlock pro- 
viding it is dry and well manufactured. 

Mr. Ward was rather pessimistic in his view 
of the farmer’s position. He feels that the 
farmer has not yet succeeded in getting back 
on his feet and that consequently he cannot 
be expected to buy much lumber for another 
year unless the crops this year are unusually 
good. He reported some business, mainly in 
cities outside of Milwaukee. 

In response to a question propounded by 
KNdward Hines as to whether certain traveling 
representatives were telling dealers that the 
hemlock grade marking campaign would not go 
through and that they could secure all the un- 
branded lumber they wished, Mr. Ward said 
he had heard such reports but they had reached 
him second hand, He was also asked whether 
the dealers had reduced the price of lumber in 
conformance with the recent sag in the market 
and in reply stated that they were holding their 
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prices up and in many instances making an 
extremely high profit on the amount of money 
invested in the business. Mr. Hines corroborated 
this statement. 

President Clubine differed with Mr. Ward as 
to the position of the farmer. He said the 
farmer is securing better prices for his products 
than at any time since 1920 and he was con- 
vinced that the agricultural population would 
buy considerable lumber this year. 


Secretary Reviews Promotion Plans 


Reviewing the association’s plans for the 
hemlock promotion campaign, Secretary O. T. 
Swan, of Oshkosh, said that approximately $40,- 
000 would be spent this year in advertising, 
salaries and incidentals. No one, he said, had 
been secured to take the place of A. R. Pierce, 
field representative, who recently left the asso- 
ciation and this position would be left vacant 
for the time being with H. S. Dewey, hemlock 
field man, taking over his work in the Michigan 
territory. 

According to the secretary, Mr. Ward and 
Mr. Dewey are both giving special attention to 
district group meetings of retailers and are 
appearing before these bodies to present the 
merits of hemlock. In this work they have 
received the full codperation of Don S. Mont- 





gomery, secretary of the Wisconsin Retail Lum. 
bermen’s Association. 

Mr. Swan read a report, prepared by Mr, 
Dewey, who was unable to be present. Michigan 
dealers are welcoming the grade marking move. 
ment, according to his report. Opportunities 
to regain a market for hemlock in the larger 
cities where building codes excluding it have 
been adopted are not easy but in the field north 
of Grand Rapids there is a good chance for 
hemlock dimension to win favor with the dealers 
and become the leading lumber for light con. 
struction. More than 150 dealers in this terri- 
tory have signified their willingness to handle 
the wood. The only objection advanced against 
it is the way in which grades have been manipu- 
lated in the past. Dealers have expressed their 
preference to have the lumber branded on the 
surface, rather than on the end, to reduce the 
chanees of obliteration. More eare should be 
taken in the trimming of the ends and in making 
the grades uniform. Ninety-five percent of the 
contractors in the State are favorable to hem. 
lock dimension. The dealers also are demanding 
that spruce and white pine be branded to elimi- 
nate grade juggling. These were a few of the 
high lights from Mr. Dewey’s report. 


Urges United Stand on Grade Marking 

Reaffirming his belief that the grade marking 
of hemlock lumber would enable the manufae- 
turer to market it at a profit, Mr. Hines in one 
of his able speeches, urged the association to 
stand unitedly behind the committee in its ef- 
forts to put this program across. After re- 
viewing the notable success achieved by the 
Southern Pine Association at this early date in 
its grade marking program, Mr. Hines pointed 
out how much more favorable to the plan was 
the position of the hemlock manufacturers who 
can market their product at home. Complaints 
have been reduced in the South as a result of 
grade marking, he said. ‘‘No honest dealer 
can advance any argument against it. It is an 
insurance policy for the consumer. ’’ 

‘Without modern merchandising methods are 
adopted by the hemlock manufacturers they can 
just as well kiss their hemlock good-bye,’’ Mr. 
Hinés declared. If the solution is not to be 
found in grade marking the speaker said he 
would be willing to go to the end on anything 
better, or any plan which the majority favored. 
He admitted that the manufacturer has not 
used care in trimming, edging, dressing and 
loading his lumber, but this difficulty would be 
corrected when the practice of grade marking 
went into effect, he averred. 

Mr. Hines read several letters from Wiscon- 
sin and Michigan retailers expressing approval 
of the association’s decision to brand hemlock. 
He then requested that any operator present 
who was not in accord with the grade marking 
plan should state his objections before the meet- 
ing. A doubt was expressed by one manufae- 
turer that hemlock could ever be marketed at 4 
profit and in answer Mr. Hines pointed out that 
the purpose of the whole promotion campaign 
was to create a new and enlarged demand that 
would eventually bring better prices and a sub- 
stantial net profit on each transaction. 

T. F. Laist, field representative of the asso 
ciation, remarked at this point that the influence 
of the architect in creating a market for hem: 
lock had been overlooked. He stated that the 
architects are favorable to any grade marking 
plan and consequently would feel free to specify 
grade marked lumber. A higher stress value 
for hemlock can be obtained by grade marking, 
he thought, and this would result in increased 
faith in the wood on the part of architects. 


Addresses Feature Luncheon 

Adjournment was taken for luncheon, which 
was followed by two short but able addresses, 
one by Judge William S. Bennet on ‘‘The 
Maple Flooring Decision’’ and the other by 
B. F. Masters, president of the National As 
sociation of Box Manufacturers. Characterz 
ing the Supreme Court decision as a ‘‘charte? 
of liberty but not a pathway of license,’’ Judge 
Bennet said the decision enables the associatiol 
to convey honest information to the subscriber 


4 





a a ar 


oa Po teat 


ee => Oe > eh ~ po ay er ae ee ee 


la ne ne 


PHeepEePwortooDp 


Lum- 


y Mr, 
higan 
move- 
nities 
larger 
have 
north 
-e for 
lealers 
t ¢on- 
terri- 
1andle 
gainst 
anipu- 
L their 
on. the 
ce the 
uld be 
1aking 
of the 
» hem- 
inding 
elimi- 
of the 


king 

arking 
nufae- 
in one 
ion to 
its ef- 
er re- 
ry the 
late in 
yointed 
in was 
rs who 
plaints 
sult of 
dealer 
t is an 


ods are 
ley can 
7? Mr. 

to be 
aid he 
iything 
avored. 
as not 
ig and 
ould be 
iarking 


WV iscon- 
pproval 
emlock. 
present 
varking 
e meet- 
anufac- 
ed at a 
ut that 
mpaign 
nd that 
| a sub- 


1@ asso- 
ifluence 
or hem- 
hat the 
narking 
specify 
g value 
varking, 
creased 
ects. 


, which 
dresses, 
. $¢Phe 
ther by 
nal As- 
-acteriz- 
‘ charter 
? Judge 
ociation 
bseriber 





AMERICAN LUMBERMAN 61 





without comment and will stand as a milestone 
toward the working out of better business con- 
ditions in this country. He stated that the 
association could safely resume the publication 
of statistics providing the mills making reports 
were not individually identified and no inter- 
pretation accompanied the figures. 


Stressing the importance of finding a market 
for low grade lumber, Mr. Masters urged the 
association to codperate with the box manufac- 
turers wherever possible in offsetting competi- 
tion from paper containers and thus indirectly 
assist in forming a market for their low grade 
product. He read a resolution passed by three 
lumber manufacturers’ associations, that five 
cents on each thousand feet of lumber sold the 
box manufacturers for box purposes should be 
collected for the promotion of the use of wooden 
boxes, and suggested that it would be beneficial 
to all parties concerned if the Northern Hemlock 
& Hardwood Manufacturers’ Association should 
see fit to take similar action. Acting on this 
suggestion, Mr. Hines introduced a resolution 
referring the matter to the association’s promo- 
tion committee for recommendations to be pre- 
sented to the board of directors at a later date. 
This received the unanimous approval of the 
association. 

_At the opening of the afternoon session Sec- 
retary Swan announced that the association 
would resume the publication of statistics as a 
result of action taken by the board of directors. 
The Department of Commerce plan will be fol- 
lowed in the compilation and release of these 
statistics, which will cover all products manu- 
factured by the association’s members and will 


be segregated according to species of woods, and 
sections taking the same freight rates to Chi- 
cago. The decision of the directors was unani- 
mously approved by the association. 


Discussion of Grade Marking Resumed 


Turning again to the subject of grade mark- 
ing, the association discussed some of the less 
important details and general implication of the 
plan until Mr. Hines brought the matter to a 
head with the introduction of a resolution pro- 
viding that on and after August 1 all rail ship- 
ments of hemlock lumber, 6 feet and longer, to 
points west of Pennsylvania should be grade 
marked with the official stamp of the associa- 
tion. The motion being duly seconded, Secretary 
Swan called the roll and every firm represented 
expressed its intention of conforming with the 
provisions of the resolution by casting an affirm- 
ative vote. 

At this point Secretary Swan introduced sev- 
eral charts showing the production and _ ship- 
ments of association mills. According to these 
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Engineers Urged to Advocate Use 


Maptson, Wrs., June 25.—Better methods 
of handling wood and conserving the nation’s 
lumber supply played an important part at the 
nineteenth annual meeting of the American So- 
ciety of Agricultural Engineers here, June 22 to 
June 25. The sessions opened with an inspection 
tour of the Forest Products Laboratory where 
the various experiments under way for wood 
conservation and testing were demonstrated. 

George M. Hunt, of the laboratory here, 
pointed out the tremendous loss in wood that 
comes from using untreated material on the 
farms. Mr. Hunt said: 


Over 40 percent of all the wood cut from the 
forests of the United States each year is used on 
the farms of the country. The estimates of De- 
partment of Agriculture county agents in 1920 in 
dicated an average annual consumption of 2,000 
feet of lumber per farm unit, and the census report 
for the same year puts the number of farms in the 
country at about 6% million. Thirteen billion 
board feet, then, is the closest available estimate 
of the farmer’s annual bill of lumber. 


Continuing Mr. Hunt said: 


Is this great amount of structural material giv- 
ing maximum service? It can be said without 
hesitation that it is not. One does not have to be 
a close observer to see, in traveling about the coun 
try, countless examples of weathering or decay, or 
both, taking a heavy toll of the farmer’s property. 
Improper design of structures, use of unsuitable 
species, unnecessary exposure to the elements, and 
lack of suitable protection cut short the life of 
wood in all its agricultural uses. Decay is the 
greatest destroyer of timber. Every year it re- 
duces billions of feet of good wood to useless, 
crumbling rubbish. It works silently and stealthily 
but none the less surely, wasting away our already 
too small timber reserve and taking good money out 
of the pockets of every farmer in the country. 


Decay of Posts and Poles Causes Big Loss 


Rotted fence posts are, perhaps, the most com- 
mon sight. The number of new posts required each 
year reaches the startling total of 900,000,000. 
In rural cojperative telephone and power lines the 
cost of renewing poles destroyed by decay is a con- 
siderable burden on the subscribers. ‘The decay 
that is destroying fence posts and poles by the 
million is busily at work on all other wood used 
in a similar way. 


Retailers Will Stock to Meet Demand 


It may be argued that treated wood is seldom 
available in retail Jumber yards, and that the meth- 
ods of preservative treatment recommended for use 
on the farm are not sufliciently cheap or convenient 
to be attractive. These statements may be true, 
but they are not a valid reason for doing nothing. 
*Aeir recognition is reason enough for demanding 
4 radical change. Retail lumber yards are in busi- 
hess to sell. If there is a real and insistent de- 
mand for treated fence posts, lumber, shingles, or 
any other item, they will undertake to supply it. 


Cause and Preventives of Decay 

Here are a few fundamental facts, the under- 
standing of which will make it much easier to de 
sign structures properly and to appreciate and 
apply protective measures. 

1. Deeay of wood is caused by wood-destroying 
fungi. ‘These are plants which grow in the wood. 
Like other plants they require moisture, and they 
will not grow without it. Therefore, keeping wood 
dry prevents decay. 

2. The growth of fungi can be prevented by 
poisoning the wood. Wood preservatives are fungus 
poisons, and the object of treatments is to inject 
the poisons as deeply as possible into the wood. 

3. Certain woods contain natural preservatives 
which make them more resistant to decay than 
other species. These natural preservatives are 
confined almost entirely to the heartwood. ‘The 
sapwood, even of the durable species, is not re 
sistant to decay. 

4. Paints and varnishes are not effective fungus 
poisons. They have great value in preventing 
warping, checking, and weathering of wood and 
they have a wide range of usefulness as protective 
coatings, but they do not prevent the decay of 
wood when it is in contact with the ground or in 
damp places. 

Upon these fundamental facts are based the fol- 
lowing general recommendations applying to the 
design and construction of farm buildings and to 
the use of wood for all agricultural purposes: 


Principles of Decay-Proof Design 


A. Design and build so that the wood will keep 
dry at all times. This does not refer to the occa- 
sional wetting of roofs and sides of buildings by 
rain or melting snow. Such water can drain off 
and dry out quickly if the construction is correct. 
The important thing is to insure that water does 
not collect in the wood and keep it damp for long 
periods, whether the water comes from storms, 
from contact with the ground, from the occupancy 
of the building, or from any other possible cause. 
All joints and points of contact should shed water, 
not collect and hold it. Paint may often be made 
to serve a useful purpose in helping to shed water. 
Good ventilation of concealed or boxed-in places is 
a material aid in keeping down the moisture con- 
tent of wood and soil. 

B. Where dampness can not be avoided, use wood 
preservatives. In certain parts of buildings con- 
tact with the ground or the accumulation of mois- 
ture from other sources ean not be avoided. 
Thorough treatment with wood preservatives is the 
surest and most effective way to avoid rapid deeay 
under such conditions. 


Preservatives and Their Application 


The best known and generally most effective 
wood preservative is coal-tar creosote. Obviously, 
the easiest and cheapest way to treat wood with 
ecoal-tar creosote is to apply it with a brush or 
spray. But, unfortunately, such surface applica 
tions are only partially effective. The best pene- 
trations are obtained by pressure’ treatments. 
These require a considerable investment in treating 
equipment and are not generally available to small 
consumers, although in a growing number of places 


charts, prepared from figures furnished by 
identical mills, shipments of hemlock for the last 
four months have exceeded production while in 
the case of hardwoods the opposite has been 
true. C. A. Goodman, of Sawyer-Goodman Co., 
Marinette, Wis., said there was no cause for 
alarm over this surplus in the production of 
hardwoods. Characterizing this overproduction 
as merely temporary, he said that already the 
situation looks better and that he was confident 
more lumber would be shipped after Aug. 1. 
Kurt Stoehr, of the Oconto Co., pointed out 
that the surplus of 20,000,000 feet of hardwoods 
which Secretary Swan had reported, did not 
make allowance for the present policy of the 
buyer to allow the manufacturer to carry the 
stocks, and that much of the slack would be 
taken up before the end of the year. In com- 
menting on the situation, Mr. Hines urged the 
manufacturers not to foree sales and thus 
continue to depress the market. 


Important Promotion Suggestions 


Several important suggestions were made by 
Mr. Laist in a report on his own activities as 
field representative of the association. Mr. 
Laist brought out that, although the architects 
could find no fault with birch, maple and other 
northern woods, it might be necessary to intro- 
duce some new feature in connection with them, 
such as a new stain or finish, that would more 
forcefully bring them to the attention of this 
important profession. Some consumers are a 
bit skeptical about the merits of hard maple, 
he said, and demonstrations showing its strength 
and other outstanding qualities would be help- 
ful in promoting its use. 


of Preservatives 


pressure-treated fence posts and poles may be ob- 
tained through lumber dealers. 

Hot-and-cold-bath treatments give very satisfac- 
tory penetrations, especially if the wood is in the 
round form and thoroughly peeled and seasoned. 
Posts and, especially, poles treated in this way can 
be purchased in various places. Where ready- 
treated material is not available the treatment may 
be applied in simple home plants. 

Aside from coaLtar creosote and preservatives 
of a similar nature there is a group of preservative 
chemicals Which are applied in solution in water. 
rhe most common of these is zine chloride. Sodium 
fluoride also is very effective, as are a number of 
proprietary preservatives, several of which contain 
sodium fluoride in considerable proportions. 

Economy in Use of Paint 

The more extensive use of paint on farm strue- 
tures and farm implements would save much wood. 
Although paint is not an effective preventive of 
decay it has very important protective properties. 
Wood _ deteriorates in other ways than by decay. 
Warping, checking, curling, pulling loose from 
nails, raising of the grain, and splintering reduce 
the life and the usefulness of wood in houses and 
agricultural implements. *ainting prevents these 
defects or reduces them to a minimum. 


One of the greatest values of painting is its 
psychological effect. Painting encourages neatness 
in other respects. A man will ordinarily make re- 
pairs to a structure in preparing to paint or re- 
paint it, and a few repairs made in time may be 
the means of greatly prolonging the life of the 
structure. The resulting economy alone will un- 
doubtedly more than repay the cost of painting, 
and all of the actual protection by the paint may 
be considered as costing nothing. 

In conclusion Mr. Hunt said that if his au- 
ditors ‘‘as teachers and practicians of agricul- 
tural engineering, will take this matter to heart 
and give it sincere thought and study I have no 
doubt that intelligent and directed action will 
follow.’’ 

. 


Lumber Firm Operates Steamship Line 


MONTGOMERY, ALA., June 22.—In addition to 
its large wholesale lumber business, the W. L. 
Shepherd Lumber Co., of this city is operating 
the Gulf Coast Steamship Co., in which it holds 
a majority stock ownership. The company is 
operating two vessels, the Jessie B. Adams and 
the Jeannette Scott. The former has a capac- 
ity of 200 passengers and 80 tons of freight; 
the latter, 256 passengers and 100 tons of 
freight. The company also is building another 
100-ton boat. hese vessels operate between 
Tampa, Anna Marie Island, Bradentown, Pal- 
metto, Sarasota and other coast points, the 
freight carried being mostly building material. 
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Discuss Problems in Forest Growth and Management 


PORTLAND, ORE., June 20.—Forestry as a 
science, as well as an art, was 4 general topic 
presented and discussed in varying phases by 
a notable aggregation of scholars Wednesday 
and Thursday of this week, with the conclusion 
that scientific measures ure necessary to insure 
a perpetual timber supply for commercial pur 
poses from the forested areas of the Pacific 
coast. The subjects, which were a matter of 
absorbing interest to the scientists in attend 
ance, were brought before the general sessions 
of the Pacific division of the American Associa- 
tion for the Advancement of Science in Reed 
College chapel. Dr. C. E. Grunsky, president 
of the association, and also president of the 
California Academy of Sciences, occupied the 
chair. 

‘“Forestry and the Economie Welfare of the 
Northwest’? was a subject developed by A. W. 
Cooper, of Portland, secretary-manager of the 
Western Pine Manufacturers’? Association, and 
also chairman of the north Pacific section of the 
Society of American Foresters. At the outset Mr. 
Cooper observed that forestry in America had been 
going through the “propaganda period.”  Twenty- 
five years ago, he said, forestry was almost un- 
known among the people generally—the public 
viewpoint being that timber was something to be 
used ; and that the land, after the timber had been 
cut, should become waste land, if not available for 
agriculture. Consequently, forestry, as practiced, 
was chiefly propaganda, often taking the form of 
threats of timber famine and early exhaustion of 
timber resources. “Like all propaganda,” said Mr. 
Cooper, “it has tended toward exaggeration ; and 
while it undoubtedly served its purpose, like most 
campaigns of this sort, it tended also to create 
much opposition in many quarters.”” He continued : 

There are many signs today that we have passed 
through this period of propaganda, and are enter 
ing upon one of practical and sound development 
of forest volicies. This much we should learn and 
preserve from the period that is passing—first, 
that our forests are a source of national wealth 
and are vital to the greatest welfare of the nation ; 
secondly, that our forests will become exhaustea 
in time unless we take measures for their perpetua- 
tion, as the conditions which have prevailed in the 
past have resulted in reducing forest growth to far 
less than the annual consumption, 


Lumbering Woven into Economic Life 

Observing that lumbering is inextricably woven 
into the economic life of the Pacific region, Mr. 
Cooper said that if the supply of raw material in 
the forests is exhausted, it will be necessary ulti- 
mately to scrap all of the huge investment in manu- 
facturing plants. Not only would such a course 
represent vast physical waste, but it would repre- 
sent another source of economic waste in that well- 
perfected organizations would be disbanded and 
scattered. Mr. Cooper said: 


I am afraid it is inevitable that some of this 
must take place. It is, perhaps, a part of the 
development of a new forest region and can not 
be entirely escaped, but I do believe that it can 
be minimized and that much of it will be. Already 
there are signs that the lumber industry itself is 
waking up to this aspect of its future; and it is 
particularly fortunate that this is taking place at a 
time when we still have our forests. 

Let us take, for example, a well organized lum- 
ber compary, with its well equipped plant and ma- 
chinery, its selling organization, its management, 
its vast tracts of timber, possibly its railroad. 
The area of timber land which it owns will, per- 
haps—barring any future growth—last it twenty- 
five or even thirty years, or possibly more. At the 
end of that time what will become of this large 
and efficient organization and its physical proper 
ties? Unless something definite is done the organ- 
ization will disband, its available capital resources 
will be distributed and its physical properties be 
scrapped for the most part. If, however, it can be- 
gin upon a program of fostering timber growth, in 
other words, practicing forestry in even a crude 
form, at the end of cutting its present supply of 
timber it may find a new growth coming on that 
will be available for manufacture, and so the life 
of the plant will be prolonged as well as that of 
the organization. It may even be possible, pro- 
vided the company is able and can avail itself of 
other second growth lands, gradually to build up 
a perpetual supply of raw materials. In other 
words, the growth each year will be approximately 
equivalent to the amount of timber harvested. This, 
to many lumbermen today, will sound fanciful, but 
I believe some are beginning to realize its possi- 
bilities. ; 

So far, from what I have said, you may have 
made the deduction that all of this depends en- 
tirely upon the will to do it, but such is far from 
being the case. Unfortunately, forestry faces 
some very serious problems before it can become 
established as a sound economic policy. I would 
impress upon you here that forestry is again akin 


to agriculture in that it is not good forestry to 
produce crops at an economic loss and that this 
holds good whether the agency of production be 
private enterprise or governmental, Furthermore, 
it is probable that forestry may never be economi- 
cally possible on some lands and with some kinds 
of timber. 
Problems to Be Solved 

In making for forestry a sound, economic pro- 
gram, more pressing and larger problems would 
have to be solved. The first and most serious was 
fire; and another, almost equally important, was 
taxation. There was a third problem—that of 
utilization. Mr, Cooper continued : 

So far [ have referred to forestry as an art. 
This gathering is one mainly interested in the ad- 
vancement Of science, and before concluding it 
might not be amiss to point out wherein science 
nay aid in the solution of our forest problems. 
Obviously, taxation is hardly the place, for that, 
[ am afraid, is chiefly an economic and _ political 
problem. Those who follow me on the program to- 
day will discuss some of the phases of the scien- 
tific side of forestry. In the realm of forest pro 
tection science has already contributed much. In 
dealing with fire prevention and control we are 
turning to the meteorologist to supplement our 
activities in the field. To the plant pathologist 
we must Jook for help in the prevention and con- 
trol of fungous diseases in our timber and to the 
entomologist we are looking for means to control 
insect devastation among our forest trees. The 
science of plant ecology must to some extent fur- 
nish the foundation of our silvicultural practice. 
In all of the fields of science we need greater 
knowledge before we can practice our art effec- 
tively. 

I believe also one other phase of science will 
more and more enter into the solution of forestry 
problems. I have in mind the chemist, for in the 
realm of wood chemistry lies the solution of our 
big problem of both the present and the future, 
the utilization of wood waste or the inevitable offal 
of logging and milling which can never be entirely 


both the factors of moisture and of ground tem- 
peratures to be important in this succession, since 
our laboratory tests have shown both that Douglas 
fir is more economical in its use of water than 
yellow pine, and also that Douglas fir seedlings 
are far more sensitive to heat than those of yellow 
pine. $ut for this site, temperatures seem to be 
controlling for Douglas fir. On this site Douglas 
fir seedlings can only establish themselves in the 
shade, where moisture competition is keen (if the 
shade is produced by a tree) and yellow pine only 
in the open, where it is not keen. If a heavy cut- 
ting is made, more yellow pine than Douglas fir 
seedlings will appear in the next crop; at least 
the Douglas fir succession will be greatly retarded 
until shade is again available. 

If the same kind of a south exposure, but hay- 
ing a boulder-strewn surface, were completely de- 
nuded, it would reproduce directly to Douglas fir 
exactly insofar as shade was turnished by the 
boulders. 

Now to turn for a moment to another site, a 
north exposure which bears a typical Douglas fir 
stand, very dense, and showing a tendency—a very 
slight tendency—to be succeeded by Engelmann 
spruce, at least on its steeper, cooler and moister 
portions. Very few young Douglas firs are de- 
veloping in the virgin stand, which is not. suffi- 
ciently decadent to show many openings. 


Douglas Fir Slow to Start 


If we cut this stand clear, as has been shown by 
Roeser, but a few Douglas fir seedlings will become 
established at the outset. There are rather more 
of the heat-loving yellow pine and limber pine 
seedlings. Before any of these is well established, 
however, a complete canopy is forced by aspen, 
which has reproduced itself by sprouts from roots 
lying dormant in the soil. Under this aspen canopy 
both spruce and fir seedlings will very gradually 
appear. These, while growing slowly, are ready to 
spring to prominence when, after a very few years, 
the aspens begin to die. 3ut for from fifty to 
seventy-five years the conifers must compete with 
crop after crop of aspen sprouts. Here, the aspen 
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eliminated. We have hardly as yet seratched the 
surface of applied wood chemistry, and I believe it 
will open some day new vistas. 

I hope that I have made plain to you the eco- 
nomic position of the timber industry and the vast 
economic importance to our region of a perpetua- 
tion of this industry through the perpetuation of 
the forests themselves. I believe fully that we 
are going to achieve this, but if we do we must 
look to all sources of knowledge for help in the 
achievement. The most hopeful sign, I believe, is 
that we are leaving sentimental propaganda behind 
and are more and more trying to base our con- 
clusions and policies upon facts, which, of course, 
is the only sound scientific method of procedure. 


Two Forestry Problems Discussed 


A. paper entitled, ‘‘Some Relations of Botani- 
cal Keology to Silvicultural Praetice,’’ was 
given by C. G. Bates, of the Rocky Mountain 
Kixperiment Station, Colorado Springs, Colo. 
‘“To a certain extent,’’ he said, ‘‘the problems 
of silviculture in general can be expressed by the 
two questions (1) How can a given species be 
made to grow in a given place; and (2) Is that 
the best species for the place?’ When one en- 
counters either of these problems in forestry, he is 
thrown right into the middle of the field of ecology. 
The primary consideration is, what factor, or what 
condition of this particular site, is likely to be 
determining, or controlling, in the life or death or 
comparative degree of success of the species to be 
considered, Mr. Bates cited two instances pri- 
marily involving Douglas fir, to show the .impor- 
tance of a proper conception of the controlling fac- 
tors of site. He said: 

The first has to do with our south exposures at 
middle elevations in the Pikes Peak region, which 
are normally yellow pine sites, gradually and very 
generally, as Clements has pointed out, succeed- 
ing to Douglas fir. Under what conditions does 
Douglas fir take the place of yellow pine?  Pri- 
marily, in the shade of yellow pine trees, and often 
in the keenest competition with the roots of yellow 
pine trees for any but the most superficial mois- 
ture. Which factor is controlling? We believe 


by a fortuitous arrangement is able to make most 
prompt use of the complete moisture supply made 
available by clear cutting, but it can hardly be 
satisfied with anything less. Probably the fir 
crowds it out in the long run by rooting more 
deeply. 

Under approximately half-cutting on this same 
slope, with a very even distribution of the trees 
left, aspen sprouts do not make much headway, 
nor is there much herbaceous vegetation induced. 
The half-shade seems to produce the optimum con- 
ditions for Douglas fir seedlings, which appear in 
crop after crop, showing a fair survival percent- 
age. In twelve years the Douglas fir seedlings 
have so completely carpeted the ground that we 
feel justified in removing the remaining half of the 
original stand, to give them their freedom. Here 
again, it seems to me, the controlling factor has 


been light indirectly, and ground temperatures 
directly. The optimum conditions for Douglas fir 


on a north slope were produced by half-shade, as 
on a south exposure heavy shade was necessary. 

Is it not evident, therefore, that if we would be 
able to anticipate what results are to follow the 
cultural operations of forestry, we must be able 
to put our finger on what may be called the “‘sens!- 
tive point” of the species we are dealing with, and 
likewise be able to see how the site condition, oF 
factor, which bears on this point, is going to be 
affected by the operation. In all cutting practice 
there is need for a much higher grade of intelli- 
gence than is usually exercised, bearing first upon 
a knowledge of the relative requirements of the 
species to be dealt with, and secondly upon a knowl- 
edge of the physics of forest conditions, natural 
and artificial. To be able to define “silvicultural 
systems” in physical terms, rather than by names 
whose meaning varies with the locality, should be 
our constant aim. Is not the frequent shift of 
favor from one “system” to another in certain 
European countries due to the fact that these sys 
tems are artificial and impossible of intelligent 
application? The standards which they set up are 
false standards, because it is not the kind of cut- 
ting done which is important, but the resultant 
physical conditions. 


Observation and Study Necessary 


I would ask you to note that I have not stressed 
the instrumental measurement of factors of the 
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site. Precise measurements of controlling condi- 
tions in laboratory experiments are very much to 
be desired. In the field, where a complex combi- 
nation of variables must usually be dealt with, too 
much reliance should not be placed on any set of 
instruments, no matter how accurately they may 
define a certain factor. Instruments can not inte- 
grate the various factors in the manner in which 
the plant integrates them. The fundamentals of 
the ecology of forest trees—and particularly tree 
seedlings—are to be arrived at by studying the 
physiological reactions to specific and more or less 
controlled conditions, by observing the adaptations 
of form and structure to the conditions whose 
significance is in doubt; likewise by observing the 
adaptations and as far as possible the physiology 
of the indicator plants of the site and of those 
competitors of the trees which appear to establish 
themselves most readily. To integrate the vari- 
ous factors as the plant integrates them, and then 
to be able again to analyze a thousand integrated 
results each into its component parts—this process 
requires not instruments, but the keenest observa- 
tion, the most careful reasoning, and prolonged 
study. Think of physical factors, to be sure, in 
terms as precise as possible but do not become an 
automaton blindly operating instruments and ac- 
cepting their verdicts. That, to my notion, is the 
danger of ecology as it is too often handled. 

Part of Entomology in Forest Management 


‘Forest Entomology and Forest Manage- 
ment,’’ a paper prepared by Dr. J. M. Swaine, 
associate Dominion entomologist, department 
of agriculture, Ottawa, Ont., contained observa- 
tions of direct interest to the Pacifie coast. It 
cited that great outbreaks of dendroctonus beetles 
that have ravaged the pine forests of western 
North America for the last twenty years illustrate 
the essential part that forest entomology must 
take in the development of forest management in 
Western pine areas. Dr. Saine says: 


WRIGHTSVILLE BEACH, N. C., June 22.—The 
North Carolina Pine Association held its mid- 
summer meeting at the Seashore Hotel here 
last Thursday with a very large attendance, 
about seventy-five members being present in ad- 
dition to invited guests. The meeting was 
called to order by President F. G. Davies, of 
Charleston, at 11 a. m. 

The first business was a report from G. J. 
Cherry, chairman membership committee, who 
presented the following applications for mem- 
bership for favorable action: Citizens Lumber 
Co., Fayetteville, N. C.; Richbourg Lumber Co., 
Summerton, S. C.; Addington & Beaman Lum- 
ber Co., Norfolk, Va.; Daugherty-Hubbard 
Lumber Co., Norfolk, Va.; Dalton Lumber Co., 
Norfolk, Va.; Ingram & King Lumber Co., Ham- 
let, N. C.; Whitley Lumber Co., Nashville, N. C. 
These concerns were unanimously elected. 

The chairman of the inspection committee, 
R. L. Woodward, submitted the following recom- 
mendations covering changes in the rules: 

Add the following as Rule No. 103 on page 7: 
“The mean or average diameter of knots shall be 
considered in applying and construing these rules.”’ 

Paragraph No. 3 of Rule No. 45 to read as fol- 
lows : “A shipment shall be considered as of the 
grade invoiced, if, upon official association rein- 
spectign under the grading and inspection rules 
under which the lumber has been graded and sold, 
#2 percent thereof or more is found to be of said 
grade, the material below said grade to be ac- 
cepted by the buyers as of its actual grade. Where 
the degrades are in excess of 5 percent of the ship- 
ment, or where the degrades are found upon ofli- 
‘lal reinspection to be more than one grade lower 
than the grade invoiced, the degrade shall be the 
Property of the seller. These provisions do not 
apply in the case of specially worked lumber.” 

The above recommendations were adopted. 

The meeting also changed the rules using the 
word ‘‘super’’ in place of ‘‘extra’’ where this 
latter indicates extra-standard thickness. 

,, iule No. 48 was changed to read as follows: 

One-half inch in width shall be allowed for 
Working molded base and casing except on all 
patterns finished on the quarter-inch or three- 
quarter inch, for which shall be allowed one- 
quarter inch.’’? The word ‘‘all’’ takes the place 
of ‘standard’? in the rule used in the past. 
yoome discussion was had as to changing Rule 
rr - but the meeting decided to let this rule 
stand, 
a chairman of the inspection committee 
t nended that an official inspector. be placed 
vharleston, 8. C., to handle export shipments 
a that port but tnis was not adopted. 

le Richmond Cedar Works, Norfolk, Va., also 





_Hitherto we have dealt with these outbreaks by 
direct control measures. In British Columbia, our 
yellow pine area has been swept by outbreaks of 
Dendroctonus breBicomis and Dendroctonus mon- 
ticolae, and the latter species has been equally de- 
structive in lodgepole pine and western white pine. 
Dendroctonus pseudotsugae has also caused exten- 
sive injury in Douglas fir. Our control measures 
have been confined to outbreaks of these three 
species and they have, we believe, been remarkably 
successful. We expect that the last of the exten- 
sive infestation in the yellow pine will be under 
control by the end of the present season, so that 
only a moderate amount of prevention will be 
needed in the future. 


The method employed has been to cut and burn 
as nearly as possible all the beetle-infested trees 
in the outbreak and to require the burning of all 
yellow pine slash before the emergence of the 
Dendroctonus beetles contained in the bark. Un- 
der the conditions that obtain in British Columbia 
we have found that large numbers of the destruc- 
tive beetles breed in the stumps, culled and broken 
trunks, large tops and neglected logs left from 
logging operations, and we consider slash burning 
an absolutely necessary part of our control opera- 
tions. The immediate utilization or destruction of 
wind thrown and fire injured timber is equally im- 
portant. 

These direct control methods are necessary at 
the present time in dealing with the bark beetle 
outbreaks, and to some extent they will, doubtless, 
always be employed. It is evident, however, that 
in a properly managed forest, in which weakened 
and dying trees were not permitted to accumulate, 
with efficient fire protection and the rapid disposal 
of windfalls, infestations of the kind could de- 
velop only very rarely. It should be possible, in 
the future, through forest management based upon 
the principles of entomology and silviculture to 
produce a forest practically immune from bark 
beetle attack. 

It has been possible in this short time to deal 
with only a few phases of this very broad subject ; 


North Carolinians Discuss Rule Changes at 


requested that an official inspector be piaced at 
its plant, the company to pay his salary and 
expenses, but this was not acceded to. 


New Rules for Dressed Lumber 


Discussion of new rules for dressed lumber 
was indulged in and the chief inspector and as- 
sociation inspectors were instructed to draft 
suitable rules for grades and manufacture, 
these to be submitted to a committee of three 
manufacturers for revision, if necessary, and 
the findings of this committee presented to a 
general meeting for ratification. Before this 
meeting takes place the secretary is to send to 
all members a copy of the rules to be submitted 
so that they can be studied and intelligent dis- 
cussion indulged in at the general meeting. 

The secretary was instructed to add the 
verbiage of Rule No. 70 covering thickness of 
lumber to such portions of the rule book as he 
deemed necessary, particularly to that portion 
covering air-dried dimension stock. As stated 
this rule covers thickness and the rule to be 
added covering air-dried dimension will cover 
widths also, the following being added to Rule 
No. 70: ‘‘In thickness and/or 44-inch scant in 
width. ’’ 

Maj. William D. Harris, acting director of 
the department of conservation and develop- 
ment of North Carolina, was introduced and 
in a very pleasing talk urged closer codperation 
between foresters and lumbermen so that the 
North Carolina pine industry could be made 
permanent by growing more trees and conserv- 
ing those now had. 

A short talk as to the value of reliable statis- 
ties covering costs ete., was made by Chairman 
W. S. Riddick, of the costs and values com- 
mittee, and he urged more members to contrib- 


‘ute to the various reports gotten out by the 


association. 

Judge F. S. Spruill, general counsel, in a very 
interesting and instructive address, outlined the 
work of trade associations and the attitude of 
the Government toward these activities in the 
past and at present. Judge Spruill emphasized 
the good associations can do along right lines 
and condemned any action looking to restraint 
of competition. The members also engaged in 
a discussion of trade association activities and 
realized the need of right codperation for the 
benefit of the associations and the people at 
large. , 

President Davies introduced J. F. Martin, 
secretary of the Pennsylvania Lumbermen’s As- 


but I have endeavored to establish that the great 
problems in forest entomology are not purely en- 
tomological in their nature, but are quite as truly 
great problems in forestry. Their solution will 
involve some of the most difficult and obscure 
problems in silviculture, and in many cases will 
require the combined «¢fforts of entomologists, 
mycologists, plant physiologists, technical foresters 
and practical lumbermen. ‘The full codéperation of 
the scientific men dealing with all phases of fores- 
try will bring nearer the time when we, or those 
who follow us, will raise forest trees when a large 
part of our forest areas will be utilized to more 
nearly their full extent, and will be in some meas- 
ure, a safe place for timb.r. 


Other Speakers of Note 


Among other speakers at the Wednesday 
session were Hugo Winkenwerder, dean of the 
college of forestry, University of Washington; 
i. P. Meinecke, forest pathologist, United 
States bureau of plant industry, San Francisco; 
Dr. O. F. Stafford, chemistry department Uni- 
versity of Oregon, Eugene; and Dr. J. O. Sny- 
der, zoology department Stanford University, 
Palo Alto, Calif. 

At the Thursday session, Dr. T. H. Scheffer, 
of Tacoma, Wash., stated that the California 
gray squirrel had been found to be destructive 
of fir trees—so much so that the animal had 
been banned from the smaller parks of Tacoma. 
It killed the trees by girdling them with its 
teeth, eating the bark after the nut and seed 
harvests. He stated also that the squirrels con- 
stitute a fire hazard in killing the tops of trees, 
which fall, and in littering the forest floor with 
chips. 


Midsummer Meeting 


sociation, Philadelphia, Pa., who spoke on com- 
pulsory arbitration and urged the pine associa- 
tion to incorporate this feature in its by-laws. 
The members discussed this question and re- 
ferred it to the trade relations committee and 
general counsel for consideration and report ° 
to the next meeting of the association. 


The meeting extended R. A. Parsley, Thomas 
O’Berry and F. B. Gault, of Wilmington, N. C., 
a unanimous vote of thanks for their efforts in 
making the stay of the members and guests so 
pleasant while at Wrightsville Beach. 

No further business being brought up for 
action, the meeting adjourned at 1:30 p. m. 
The members and their guests were then served 
with a delightful luncheon at the Seashore Ho- 
tel and in the afternoon many took advantage 
of the invigorating surf-bathing at Wrightsville 
Beach. 


Quebec Act Creates Domanial Forests 


WASHINGTON, D. C., June 23.—The American 
consulates at Montreal and Quebee have called 
the attention of the Department of Commerce 
to an act passed by the Quebec legislature at 
its last session, which became operative April 
3, and which reads as follows: 





1. The lieutenant-governor in council may se- 
lect and reserve certain vacant areas of Crown 
lands in order to constitute same into domanial 


forests which shall serve specially as reserves for 
the requirements of forest industries. 

2. The minister of lands and forests shall ad- 
minister such domanial forests. He may exploit 
them by having lumbering done under control or by 
contract, under the direction of the forest service, 
and in such case the products therefrom shall be 
sold by auction after public notice of at least sixty 
days. He may also lease certain portions of such 
domanial forests for a limited period of time, in 
which case lumbering shall be conducted as indi- 
eated by the forest service. Such leases shall be 
made in the usual manner by law provided. 

This act is intended to prolong the life of 
the timber supply of the Province. Under it 
sections from the ordinary Crown timber lands 
would be set aside so that the mills actually 
located at the river drainage basins shall not run 
short of wood. Ordinarily, these woods would 
be put up for auction and the rights go to the 
highest bidder. This would mean that the wood 
would often be taken away from the district, 
and the mills located therein would run short 
of material. Now such conditions will be en- 
forced ag will permit the mills in the vicinity 
to procure the wood. 
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30—Alabama Sawmill Managers’ Association, 
Birmingham, Ala. 

July 15-17—Southern Sash, Door & Millwork Manufac- 
turers’ Association, Kenilworth Inn, Asheville, N. C. 
Summer meeting. 

July 16—West Coast Lumbermen’s Association, Seattle, 
Wash. Midsummer meeting. 

July 28—Roofer Manufacturers’ 
Macon, Ga. 

Aug. 6-8—Ontario Retail Lumber Dealers’ Association, 
St. Catharines, Ont. Annual outing. 

Sept. 2—Hardwood Interior Trim Manufacturers’ Asso- 

ciation, Brown Hotel, Louisville, Ky. 


June 


Club, Hotel Dempsey, 


Sept. 14-16—Concatenated Order of Hoo-Hoo, Spokane, 
Wash. Annual. 
Sept. 16—Plywood Manufacturers’ Association, Audi- 


torium Hotel, Chicago. Quarterly Meeting. 
Oct. 7-9—National Retail Lumber Dealers’ Association, 
Mayflower Hotel, Washington, D. C. Annual. 
28-31—Pacific Logging Congress, Olympic Hotel, 
Seattle, Wash. Annual, 
5-6—Northeast Missouri Lumbermen’s Association, 
Moberly, Mo. Fall meeting. 
Nov. 12—New York State Wood Utilization Conference, 
Syracuse, N. Y. 


Oct. 


Nov. 


West Coasters to Confer 

SEATTLE, WAsH., June 20.—A meeting of the 
West Coast Lumbermen’s Association, to dis- 
cuss matters of importance to the fir industry, 
will be held in this city Tuesday, June 30. Rob- 
ert B. Allen, secretary-manager, looks for a rep- 
resentative attendance of manufacturers from 
Washington, Oregon and British Columbia. 


Southern Millwork Program 

ATLANTA, GA., June 23.—The preliminary 
program for the summer meeting of the South- 
ern Sash, Door & Millwork Manufacturers’ As- 
sociation to be held July 15 to 17 at the Kenil- 
worth Inn, Asheville, N. C., has been issued, 
indicating that morning sessions only are to be 
held, the afternoons to be devoted to sightseeing, 
sports ete. The first session will be in the nature 
of a forum, each member being expected to make 
a talk or report. The special advertising com- 
mittee will report at the Thursday session and 
suggestions will also be made for extension of 
association activities and for closer relations 
with architects and contractors, including a dis- 
cussion on bid peddlings. At a dinner in the 
evening special addresses will be made by promi- 
nent men. The session July 17 will be devoted 
to discussions on the standardization of stock 
doors and windows; to the question of chang- 
ing the name and extending the activities of 
the Millwork Cost Bureau; and to a report from 
the National Lumber Manufacturers’ Associa- 
tion on the utilization of low grade lumber. 


To Issue Consumers’ Directory 


MEMPHIS, TENN., June 23.—The Hardwood 
Manufacturers’ Institute will issue about July 
1 a consumers’ directory which will be one of 
the most complete ever compiled. The publica- 
tion will give a fairly accurate idea of the nor- 
mal consumption of all grades, thicknesses and 
species of hardwoods and will be of great aid 
to the sawmill operator. 


Wood Utilization Conference Planned 

SyracusE, N. Y., June 22.—With the object 
of bringing together manufacturers and users 
of forest products to consider the problem of 
closer utilization, elimination of waste and the 
promotion of forestry in the State and nation, 
the Empire State Forest Products Association 
is codperating with the New York State College 
of Forestry in calling a Statewide wood utiliza- 
tion conference at Syracuse on Thursday, Nov. 
12. This conference aims to do for New York 
State what the National Conference on Utiliza- 
tion of Forest Products, held last November in 
Washington, D. C., did for the entire country. 

According to A. B. Recknagel, of Albany, 
N. Y., secretary Empire State Forest Products 
Association, plans for this meeting are now 
being matured and it is hoped to have repre- 


sentatives of the leading wood using associa- 


tions present. Men of national prominence will 
also be invited to address the conference on the 
forest industries as related to the welfare of 
the State and nation. It is planned to hold the 
daytime sessions at the College of Forestry 
Building, and the evening banquet at one of the 
hotels in Syracuse. 


Plywood Men in Midsummer Meeting 


LovuIsvILLE, Ky., June 22.—Probably the 
most important subject discussed at the mid- 
summer meeting of the Plywood Manufacturers’ 
Association, held in this city recently, was the 
plywood text book now nearing completion, 
which will contain approximately 300 pages and 
be profusely illustrated. E. V. Knight, of New 
Albany, Ind., chairman of the publicity com- 
mittee, in charge of this work, stated that the 
demand for this text book from educational in- 
stitutions, women’s clubs, societies ete. is in- 
creasing, and every effort is being made to get 
the book ready for distribution at an early date. 
It was the consensus of the members present 
that this text book will be a valuable aid in 
promoting the use of plywood. 

The installation of the new plywood monthly 
barometer report was outlined by Commissioner 
M. Wulpi, of Chicago, who exhibited a sample 
of the first one issued covering nineteen woods 
on three prime dimensions. Mr. Wulpi made 
an interesting report on the annual meeting of 
the Chamber of Commerce of the United States, 
commenting on the fine work of the chamber 
and the broad scope of American business as 
outlined by the prominent speakers. <A discus- 
sion was held covering plans to nationally film 
the plywood industry, and in this connection 
Mr. Wulpi displayed a successful film projector 
for use in talks on plywood and personal adver- 
tising. 

The next meeting of the association will be 
held at the Auditorium Hotel, Chicago, Sept. 16. 


Revises Shook and Crating Rules 


PORTLAND, OrE., June 20.—The box bureau 
of the Western Pine Manufacturers’ Associa- 
tion has completed the revision of its rules for 
grading Westpine box shook and crating. The 
rules have been under consideration for several 
months, in the hands of a committee. It is an- 
nounced that further revisions will be made 
from time to time if found necessary, the ob- 
ject being to obtain greater uniformity be- 
tween factories manufacturing the same kinds 
of box shook and erating and to furnish buy- 
ers with adequate description so as to prevent 
misunderstandings which so often result in loss 
of time, money and good will. Westpine shook 
on these grades are now being manufactured 
in the pine belt of Oregon, Washington, Idaho 
and Montana. 


Northeast Missourians Elect 


Macon, Mo., June 22.—An exhibition conven- 
tion will be featured by the Northeast Missouri 
Lumbermen’s Association at its fall convention 
which will be held in Moberly on Nov. 5 and 6, 
it was decided at the summer meeting of the 
association held here last Thursday. At the fall 
convention, all sorts of building material and 
builders’ hardware will be displayed for the 
benefit of the lumbermen attending the associa- 
tion and for that of the general public. Officers 
were elected as follows: 

President—John W. Atwell, North Missouri Lum- 
ber Co., of Macon. 

Vice president—E. W. Sparks, of Paris. 

Secretary-treasurer—O. R. Butts, of Moberly. 

Directors—J. H. Coats, Moberly, Brown Deeper, 
Carrollton, and Ollie Parker, Louisiana. 

Traveling salesmen were admitted into sus- 
taining memberships in the association at this 
summer meeting which was one of pure busi- 
ness. This is the first time that any membership 





classification other than ‘‘active’’ has been set 
out. 

The grade-marking of lumber as advocated by 
the Southern Pine Association was discussed 
and, while no action was taken, the different 
members favored the movement as one that 
would make lumber buying more judicious. 

Macon lumbermen served the visitors a sump- 
tuous banquet at noon, this being about the only 
diversion enjoyed by the association. 
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East Texas Mill Managers 


LUFKIN, TEXx., June 22.—The East Texas 
Mill Managers’ Association met here last Satur- 
day morning at the Hotel Angelina. The busi- 
ness session was held in the forenoon with E. L. 
Kurth, of the Angelina County Lumber Co., 
presiding. The following subjects were dis- 
cussed: Fire prevention, grade-marking, and 
unequal taxation. Several members of the or- 
ganization took part in the discussions. Lunch 
was served the seventy-five guests at the Hotel 
Angelina. At 5 p. m. the visitors were given an 
old fashioned chicken barbecue in Brookshire’s 
and in the evening, were entertained with a 
dance at the Elks Club. 

(Qf24@4@24@2@@@a@: 


Georgia Retail Association Formed 


ATLANTA, GA., June 22.—With the election of 
H. J. West, of the West Lumber Co., Atlanta, 
Ga., as president, the organization of the Georgia 
Retail Lumber & Millwork Association was com- 
pleted here last Friday. 

Other officers elected were T. M. Willingham, 
of the Central Sash & Door Co., Macon, Ga., who 
was named vice president, and W. B. Willing- 
ham, of the Willingham-Tift Lumber Co., At- 
lanta, who was made secretary and treasurer. 

Lumber and millwork men from all over the 
State attended the organization meeting, which 
was held at the Henry Grady Hotel here on 
June 18 and 19 inclusive, and a great deal of 
important work was accomplished in the two 
days. It was decided to incorporate under the 
laws of Georgia, a constitution and by-laws 
were drawn up for use of the organization, and 
every effort will be made to get a 100 percent 
membership among the sash, door and millwork 
men of Georgia. 

Among the work which will be undertaken by 
the Georgia Retail Lumber & Millwork Associa- 
tion will be the improvement of methods of mill 
operation, better handling of lumber, speeding 
up deliveries, introducing better methods to re- 
duce overhead expenses, establishing and main- 
taining better grades of lumber as advocated by 
Secretary of Commerce Hoover, and the protec: 
tion of customers by seeing that they get exact: 
ly what they buy. 

The work of the new organization will also be 
to discourage the flimsy construction of houses 
and apartments with the use of inferior material 
now so often resorted to by speculative builders, 
which results in great disadvantages and serious 
losses to the purchaser. 

It is a rather large order for one organiza: 
tion to fill, but by holding frequent conferences, 
making regular comparisons of the experience 
of various plants in the different branches of 
the business, and doing continuous educational 
‘work from the central offices of the association, 
the organization expects to bring about the 
reforms and improvements needed in the indus- 
try in Georgia. 

Among the leading lumber dealers of the 
State present at the organization meeting were 
John Mills, Henry Washington, A. L. Combs, 
A. O. Marbutt, E. O. Willingham, J. M. Sud: 
derth, C. M. Settles, J. R. Pattilo, E. Willing- 
ham Smith, E. Darden Birders, C. A. Matthews, 
J. R. Nunnally, G. H. Laggston, H. E. Fellows, 
C. H. Dudley and L. L. Dougherty. 

A central office will be established in the nea 
future, it is expected, from which the educa 
‘tional work will be conducted and a drive for 
membership directed. 
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Cincinnatians Endorse Standardization and Grade-Marking 


CINCINNATI, OHIO, June 24.—Hearty endorse- 
ment of the standardization and grade-marking 
of lumber as recommended by Secretary of Com- 
merce Hoover, and of the method of branding 
the grades on the boards as practiced by the 
Southern Pine Association mills, was voted 
unanimously at a meeting of about sixty rep- 
resentatives of the lumber and building inter- 
ests of Cincinnati, held at Haberstumpf’s Gar- 
den, on Price Hill, Wednesday night. The 
meeting was preceded by a dinner and was held 
under auspices of District No. 1, Ohio Asso- 
ciation of Retail Lumber Dealers, Edgar Cum- 
mings, chairman of the Hamilton County group, 
presiding. 

The objects of the meeting were for thorough 
discussion of standardized and grade-marked 
lumber with the idea of securing codperation of 
all of the local interests identified with building 
for establishment of this national movement in 
Cincinnati and vicinity. Speakers in addition 
to Chairman Cummings included Building Com- 
missioner George R. Hauser, L. R. Putman, of 
Chicago, and F. V. Dunham, of New Orleans, 
representing the Southern Pine Association; A. 
0. Elzner, president Cincinnati chapter, Amer- 
ican Institute of Architects, Joseph G. Stein- 
kamp, former president, Fred Garber and L. G. 
Dittoe; L. P. Lewin and J. H. Doppes, repre- 
senting Cincinnati lumber dealers; C. J. Lutke- 
haus, Harry Fenner and J. B. MeCullough, of 
the Cincinnati Association of Purchasing 
Agents; H. W. Hanly representing the en- 
gineers; Charles F. Waltz, secretary Associated 
Building Industries of Cincinnati; George W. 
Meier, secretary Hamilton County League of 
Building Associations, and others. 

All the speakers expressed themselves as dis- 
tinctly favorable to standardized and grade- 
marked lumber. Chairman Cummings in open- 
ing the meeting spoke of the difficulty of deter- 
mining the grades of lumber and said the Amer- 
ican Lumber Standards adopted by the lumber 
and building industries and fostered by Seere- 
tary Hoover had eliminated many unnecessary 
sizes, widths and thicknesses of lumber and pro- 
vided for grade-marking. The mills of the 
Southern Pine Association, he said, are the first 
to put grade-marking into effect. 

Commissioner Tlauser said grade-marking of 
lumber is a step in the right direction and will 
mean that architects and designers of structures 
are going to learn more about the lumber that is 
used in their clients’ structures and will mean 
something in the building department regulations 
in the various cities. There has been a disposition, 
he said, to penalize in the building codes the 
materials of dubious quality. He believed the 
practice is good and sound and that all connected 
with the building industries should lend active 
support to it. As a result of this definite identi- 
fication of the grades he thought the building codes 
will give greater recognition to lumber as a con- 
struction material. 

There is a common impression, said Mr. Putman, 
in his talk, that consumers can not get as good 
lumber today as their grandfathers got. “But as 
4 matter of fact,” he said, “we can get better 
lumber today than could be obtained 30 years ago. 
The mills in the South today are cutting virgin 
trees and have much better sawmills, machinery 


and manufacturing methods than did the pro- 
ducers of thirty years ago. Secretary ‘Hoover 


conceived the idea of standardization in all the 
industries and lumber is one of those that received 
attention in the interest of the fellow who finally 
bays the bill”’ Mr. Putman mentioned that the 
authorities intimated that certain things in the 
lumber industry needed correction and the indus- 
try has undertaken to do this. Grade-marking of 
lumber is one of the important features of the 
Standardization program and in the interest of the 
public, 


Have Become National 


Standardization and grade-marking, said Mr. 
‘utman, have become a national movement ; they 
have been endorsed and adopted by the lumber 
and building industries and interests which par- 
ticipated in the general conference. Grade-mark- 
ng, he said, will improve the grading of lumber 
at the mills, improve manufacturing and handling 
methods and protect the buyers. In a few years 
from now, said Mr. Putman, America likely will 
be building “pedigreed’”’ houses with the materials 
sed certified and guaranteed. Northern European 
Umber producers have been grade-marking for 


over a hundred years. The speaker mentioned 
that grade-marking was advocated by a resident 
of Cincinnati fifteen years ago, when A. O. Elzner, 
local architect, as a member of the committee of 
the American Society for Testing Materials en- 
gaged in working out specifications for grades of 
southern pine timbers, wrote to the chairman of 


that committee urging that the grades of the 
material be identified by some kind of proper 
marking. 


L. G. Dittoe expressed the opinion that grade- 
marking of lumber would result in more economical 
construction, for if the architects are assured 
of the quality of the lumber and timber they 
can specify more closely on the grades. 

Mr. Elzner was asked to give his opinion of 
grade-marking, which he had suggested years ago, 
long before the Department of Commerce had 
initiated the movement that now has been adopted. 
He told of his appointment on the committee as 
the member from the architects in 1905 and of the 
committee’s efforts to devise proper specifications 
for structural yellow pine timbers. He declared 
grade-marking is a splendid thing and its benefits 
were so obvious that he could see no argument 
about the matter. Architects and engineers, he 
said, have had much difficulty in getting proper 
grades of timbers for their heavy construction and 
because of that many have turned to use of rein- 
forced concrete construction. 

Mr. Elzner suggested what is now known as the 
“density rule” in grading southern pine timbers, 
which bases the strength of the timber on the 
number of annual growth rings to the square inch, 
instead of the botanical species. This rule was 
adopted by the American Testing Society in 1914 
and later by the Southern Pine Association and 
now is in use. “If the architects can be certain 
of getting the correct grades of timbers they need 
not hestitate to specify wood instead of other 
more expensive materials,” he said. “Grademark- 
ing, if properly carried out, should remove the ele- 
ment of uncertainty as to quality of the mate- 
rial. I feel that the Southern Pine Association and 
the lumber dealers are to be congratulated for 
instituting this innovation.” 

Mr. Lutkehaus mentioned 
Association of Purchasing Agents had _ recently 
endorsed the Southern Pine Association’s method 
of grade-marking. This practice, he said, will 
eliminate much controversy and is a splendid move- 
ment. Mr. Fenner said his association was in 
favor of anything of benefit to any industry and 
would be pleased to codperate in the standardiza- 
tion movement here. 

“Standardization and grade-marking is an im- 
portant step forward and the lumbermen are to be 
congratulated for instituting it,’’ said Mr. Waltz. 
“The public is greatly interested in this project 
for the consumer will benefit by getting the quality 
lumber he pays for if the grade branding is car- 
ried out conscientiously. It also will aid the 
people to build properly and more economically.” 

“T am heartily in favor of this movement,” said 
Mr. Garber. “If definite standards are adopted 
it should eliminate disputes and much trouble for 
the architects over the quality of materials used in 
buildings.” 

Suggests Branding Kind of Wood 

Mr. Hanly expressed approval of grade-marking 
but suggested that the species of the wood also be 
branded on the timbers. Mr. Steinkamp said that 
uncertainty as to the grades of structural timbers 
had caused architects and builders to adopt the 
practice about thirteen years ago of specifying so- 
called “‘fireproof’? construction instead of wood 
construction. There are many reasons, he said, 
why wood construction is preferable to other con- 
struction for factories and other heavy structures, 
but because of the fire risk and strength require- 
ments wood has been handicapped. With the au- 
tomatic sprinkler system of today, however, wood 
construction can be given a much better rating. 
Grade-marking of structural timbers will aid in 
determining unit stresses. Marking yard stock will 
benefit those who build small houses. 

“T believe the retail lumber industry as a whole 
is in favor of grade-marking,’ said Mr. Lewin, 
“and that it will work out to the benefit of all 
concerned. But this will take time. There are 
certain things that will have to be done and prog- 
ress must be made carefully and probably slowly.” 
He said the keen competition is the principle rea- 
son why so much low-grade lumber is on the 
market. He believed grade-marking will eliminate 
much of the unfair competition due to grade ma- 
nipulation and will protect the retailers as, well as 
the manufacturers and consumers. 

Mr. Doppes expressed approval of grade-mark- 
ing and also suggested that the species should be 
designated along with the grade-marks. George 
W. Meyer, secretary Hamilton County League of 
Building Associations, gave his approval to the 
movement and read a statement from Charles 


that the Cincinnati 


Weidner, president of the league, pointing out the 
benefits to those who lend money on buildings 
where grade-marked lumber is used. 

At this point a resolution was offered by Mr. 
Steinkamp and seconded by Commissioner Hauser, 
by which the meeting gave its endorsement to 
standardized and grade-marked lumber and the 
Southern Pine Association’s method of putting 
this into effect. 

In response to questions raised by several of 
those present Mr. Dunham told of the sawmill sit- 
uation in the South. There are thousands of small 
sawmills there, he said, that are making lumber, 
but these are becoming centralized and today only 
a small percentage of the lumber can be bought 
from the individual small mill operator. The 
small mills are being grouped under centralized 
control. In many cases the lumber cut by the 
small mills is being worked over in central plan- 
ing mills. He believed this centralization process 
will continue to grow until the greater part of the 
small mill output is centralized in the hands of a 
few. Mr. Dunham mentioned that the Southern 
Pine Association now is aiding in organizing re- 
gional associations of mill managers, including 
non-subscriber mills for the purpose of aiding in 
better manufacturing methods, conservation of 
forest materials, and better grading. 


Can Fix Maximum Wagesfor Employees 


INDIANAPOLIS, IND., June 23.—Indiana lum- 
bermen, in addition to being permitted to form 
organizations for usual association business, 
now may include in association activities the 
fixing of maximum wages for employees, accord- 
ing to a recent ruling of the Indiana appellate 
court. Not only that, but they may enter into 
an agreement with other lumbermen to pay a 
specific wage for a specific bit of work, and if 
one of them happens to break the agreement 
and pay more than the maximum wage, then the 
others have recourse at law in much the same 
manner as if any contract were broken. 

The decision, which applies to all employers 
of labor, is believed to be the first ever given 
on this question by any higher court in any 
State. It recognizes the right of employers to 
combine to fix maximum wages that shall be 
paid for any sort of work. It not only will bind 
Indiana directly, but will set a precedent in 
courts of other States where employers of labor 
form associations and seek to regulate wages. 

Say, for example, the lumbermen in any city 
in Indiana should agree that the maximum wage 
of truck drivers should be $25 a week, and 
after this agreement had been made, times im- 
proved and truck drivers were hard to get. 
Suppose one lumberman, in order to get neces- 
sary help, employed a man for $30 a week; this 
lumberman then is guilty in Indiana of viola- 
tion of an agreement and a suit against him 
for damages on the part of the other parties to 
the agreement would have a standing in court. 

In this case the employers had banded to- 
gether and said the rate of pay for a certain 
piece of work was to be $1 an hour. The de- 
fendant had given a bond of $1,000 that he 
would abide by the agreement, as had all other 
parties to it. It was found, however, that in 
order to secure labor, the defendant had paid 
$1.25 an hour in some eases. Suit was brought 
in the county courts against the defendant and 
his bondsmen for violation of the agreement. 
The lower court upheld the agreement and the 
case was appealed. 

The opinion of the higher court says: 

In Indiana the law recognizes the right of la- 
boring men to combine to promote their own inter- 
ests and to enforce their combinations by any law- 
ful means, even to the extent of picketing an 
employer’s premises. If the employee has the right 
to say what wages he will work for, the employer 
should have the right to say what wages he will 
pay. If men lawfully combine to accept a mini- 
mum wage which they fix and may enforce that 
combination among themselves by fines, suspension 
or other form of discipline, employers likewise may 
form a combination for any lawful purpose, in- 
cluding the fixing of a maximum wage and enforce 
it by the same means available to the employees. 

If labor organizations and similar associations 
did not have the right to enforce compliance and 
submission to their rules, regulations and bylaws, 
they would be powerless and the courts have up- 
held such organizations as long as they are or- 
ganized for a lawful purpose, and will aid them in 


carrying out and enforcing all contracts with ref- 
erence to the same. 





AMERICAN LUMBERMAN 


JUNE 27, 1925 





Summer Sports Feature Lumbermen’s Outitngs 


Hardwood Firm Holds Annual Outing 

OAKDALE, La., June 22.—The big annual cele- 
bration—the sixth of its kind—of Hillyer 
Deutsch Edwards (Ine.), of this city, was held 
here June 19. This annual event consists of ball 
games between the three plants of the company, 
and its allied company, Hillyer Edwards Fuller 
(Inc.), the plants being located at Oakdale, Mab 
and Glenmora; followed by a big dinner given 
by the two comp:nies to all heads of depart- 
ments. At the dinner the program consists of a 
few friendly talks by members of the organiza 
tion with an inspirational speech by the well 
known orator. 

This year the first ball game was between 
Mab and Glenmora, the former team winning 
19 to 9. Mab then played Oakdale, being de- 
feated in an extra inning game 8 to 7. This 
is the third straight year Oakdale has won the 
championship. 

At the dinner, at which about one hundred 
men were present, J. B. Edwards, president of 
the company, acted as toastmaster. Among the 
speakers were F. L. Hillyer, of San Antonio, 
Who paid a high compliment to the men of the 
organization; J. ©. Burford, who reported for 
the safety council; Earl Dionne, advertising 
agent for the company, who spoke on the im- 
portance of the men ‘‘backing up’’ the adver 
tising. The principal talk was made by Gran- 
ville Jones, nationally known lecturer and orator. 


Mosquitoes Spoil Annual Outing 

ORANGE, TEX., June 22.—Some sixty depart- 
ment heads and male office employees of The 
Lutecher & Moore Lumber Co. were deprived of 
their annual outing on the Gulf this year due 
to a plague of mosquitoes. The party left on 
the Lutcher Stark houseboat in tow of the tug 
Chief for the Johnson’s bayou camp of the 
Cameron Farms Co. in Cameron Parish, Louis- 
iana, but, upon arrival there early Friday morn- 
ing, found the mosquitoes so bad they were un- 
able to disembark and forced to return home. 
The lady office employees of the Lutcher & 
Moore company, as well as those employed in 
the private office of W. H. and H. J. Lutcher 
Stark, were given a three-day outing at Gal 
veston, which they thoroughly enjoyed. The 
mills of the company at Orange and Lunita, La., 
as well as the logging headquarters at Fal, La., 
shut down Thursday evening for the remainder 
of the week in order that their hundreds of 
colored employees might fittingly celebrate June 
19, their racial independence day. All of the 
plants resumed operations this morning. 
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Annual Outing of Cincinnati Club 


CINCINNATI, OHIO, June 24.—The Lumbher- 
men’s Club of Cincinnati held its annual outing 
at the Pines Country Club, in the outskirts of 
Cincinnati on Tuesday afternoon and evening. 
More than one hundred members and guests at- 
tended. 

A short business session was held at which 
the club decided to raise funds for the planting 
of trees along the Road of Remembrance for the 
Soldier Dead on the Dixie Highway leading 
north out of Cincinnati. The cost of the tree 
planting is estimated to run about $1,000 a mile, 
and the club hopes to raise enough money to 
eare for at least a mile. The business session 
followed a country chicken dinner served in a 
big grove on the grounds of the country club. 
Edward Barber, as president of the club, pre- 
sided at the session. 

The afternoon was devoted to a baseball game 
between the hardwood men and the yellow pine 
men and to various athletic contests. The 
Hardwood team was victor in the game, defeat- 
ing the Yellow Pine team by the score of 11 to 
8. Ben Bramlage, Covington (Ky.) banker, of- 
ficiated as umpire. Emil Thoman was captain 


of the winning team and Ed Ward was captain 
of the Yellow Piners. 

Three golf approaching contests were held. 
R. W. Lucius was winner of the short approach; 


Joe Rodgers the middle distance approach, and 
EK. W. DeCamp the long distance approach. 

Mr. Lucius also won the egg race. Secretary 
W. F. Gammage was returned winner in the 
sack race. The three-legged race was won by 
the team consisting of Frank Haas and George 
Wilson. The winners at quoits were John Luecke 
and Kd Heisman, and in the horseshoe contesi 
Charles Anderson and Robert Mefford were vic- 
tors. 

The winners were presented with prizes for 
their efforts at the dinner. 
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Pittsburghers in Second Tourney 

PITTSBURGH, Pa., June 23.—Pittsburgh 
wholesale and retail lumbermen held their sec- 
ond golf meet of the season last Friday at the 
Westmoreland Country Club, up the Allegheny 
Valley, near Oakmont. There were about forty 
golfers present, a larger turnout than at the 
previous meet. After an enjoyable dinner in 
the main dining room of the club, the day was 
concluded with entertainment supplied by some 
of those in attendance. 


Buffalo Exchange in First Outing 


3UFFALO, N. Y., June 23.—The first outing 
of the year of the Buffalo Lumber Exchange, 
held this afternoon at the Buffalo Automobile 
Club, was attended by over one hundred, inelud- 
ing ladies and children. The efforts of Astro 
H. Weaver, chairman of the outing committee, 
and the able assistance of President H. A. 
Plumley and Secretary John 8. Tyler, of the 
Buffalo Lumber Exchange, contributed largely 
to the success of the outing which was favored 
with ideal weather. 

The ball game was spirited, but not too excit- 
ing, the only exhilarating moments being Harold 
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Hauenstein’s one hand catch and Hronek’s 
home run. The choosing was by Frank J. and 
C. Ashton McNeil, the former coming out ahead 
by a score of 16 to 12, after making a rather 
poor start. The high score was made by Frank 
J. MeNeil, with four runs. The umpires were 
C. Walter Betts for the home plate and George 
W. Little for the bases. 

Some of the visitors with a sporting turn of 
mind were rather disappointed because the last 
year’s trapshooting did not develop, so the other 
outside games had to be confined to pitching 
quoits, and even Peter Engelhardt failed to get 
there to take part in his favorite game. 


Haslam Tigers Bow to Pineland 


HASLAM, TEX., June 22.—McClung, the Pine- 
land ace, emerged the victor from a hurling 
duel with Prudham of the Haslam Champions 
today, despite the fact that Prudham’s gang 
proved mightiest with the willow. In every 
period the Haslamites placed men on the circuit, 
but were unable to swat in the pinch and had 
to suffer their first shut out defeat 3 to 0. The 
hitting of Prudham and Misenheimer was a 
feature of the game. Any fast amateur teams 
that desire games are asked to write to J.. W. 
McKee, business manager, care of W. R. Pick- 
ering Lumber Co., Haslam, Tex. 


Outing of Buffalo Dealers’ Association 


BuFFAo, N. Y., June 23.—The outing of the 
Buffalo Lumber Dealers’ Association on June 
17 was attended by about thirty-five members 
of the trade. A trip was made to the Buffalo 
Launch Club, the start being made on Com- 
modore Louis A. Fischer’s yacht Romana at 
1:30 p. m. from the foot of Amherst Street. 
The baseball game, which had been planned 
as the chief sport of the afternoon, was inter- 
rupted in the second inning by rain. The cap- 
tains for the game were Fleming Sullivan and 
Walter Sloan. Dinner was served at 6 p. m,, 
and was enlivened by a chorus of lumbermen, 
One of their songs was dedicated to a popular 
retired member of the trade, who is also a bache- 
lor. Commodore Fischer made a brief address 
at the dinner, expressing pleasure at so many 
being present and the hope that he might be 
able to carry the lumbermen on his yacht again 
next year at a similar outing. 


Long Island Dealers Annual Field Day 


VALLEY STREAM (L.I.), N. Y., June 23.—The 
Long Island Dealers’ Association announces that 
its fourth annual field day and outing will be 
held July 22 at the Narragansett Inn, Linden- 
hurst, L. I., beginning at 10 a. m. There will 
be a special shore dinner, followed by sport 
contests and entertainment all day. 
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Seattle Hoo-Hoo in Sports 


SEATTLE, WASH., June 20.—More than 200 
lumbermen with their wives and families, con- 
tributed to one of the most successful outings 
ever given in the Pacific Northwest, at the sec- 
ond annual picnic at Fortuna Park, under the 
auspices of the Hoo-Hoo Club of Seattle. The 
crowd began to gather at the lunch hour and 
continued to increase until mid-afternoon when 
the sports were at their height. The kiddies 
found the occasion to be a day beyond compare, 
with unlimited provender in the shape of ice 
cream, lemonade and peanuts. 

Alvin Schwager and Phil Hilditch, respect: 
ively president and secretary of the Hoo-Hoo 
Club, were early on the ground. Other early ar- 
rivals were William C. Krafve and Lou R. Fifer, 
of the general committee. They were assisted 
by Hugh Brady, Roy A. Dailey, Dana McDuffee, 
and Lee T. Gaynor. 

In the sports Bill Riley cut a swell figure as 
umpire of the indoor baseball games. His un- 
failing good nature was not even flurried at the 
insistent ‘‘razzing,’’ by the crowd and he just 
made them accept his rulings whether they liked 
them or not. The Manufacturers defeated the 
Wholesalers, 4 to 2, and the Lumber Buyers 
trimmed the Retailers 1 to 0. In the subsequent 
award of prizes each member ef the victorious 
teams was given a Webb sport belt as a sub 
stantial token in recognition of his skill. 

During the remainder of the program, the 
proceedings were enlivened by the antics of 
two real clowns, who later were revealed as Bil 
Feeley and Frank Compton. H. M. Hallenbeck 
and Carl Blackstock appeared as policemen, aul 
Lou Fifer as judge. The dignity of the cout, 
in his wig and robes, was upset by a pretty mis 
who informed His Worship that he looked like 
a picture of Martha Washington. 

A visitor at the picnic was Charley Marsh, 
the Red Cedar Shingle Bureau, who this even} 
is leaving for his headquarters in Chicago. At 
other guest, more or less distinguished Ww 
Maverick Terrill, author and playwright, wh 
ventured into the picnic grounds from his su 
mer home at Killarney, just across the water 
from Fortuna Park. One of the events arousilf 
a great deal of merriment was a penny scrall 
ble, open to boys and girls of all ages. Tl 
contestants bumped heads as they dug eageM! 
and frantically into a pile of straw for th 
elusive coins. 

During the races Ray Gardner and Rola! 
Williams officiated as starters. John D. Cres 
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forest photographer, was on hand with his 
movie camera, and stated at the close of th 
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day that he had run out forty feet of film. A 
prize picture by Mr. Cress showing the John 
McMaster mill at Kenmore with the lumber- 
men who assembled there May 14, 1914, was 
awarded to C. C. Bronson, who won because he 
was the only lumberman present with whiskers. 


June Tournament of Knot Golfers 


NEw York, June 22.—The Knot Golfers, who 
in reality comprise the lumbermen’s golf club 
of the metropolitan district, met at the Winged 
Foot Golf Club in Mamaroneck, N. Y., last 
Wednesday and staged their June tournament. 
The occasion was marked by a big turnout of 
players and on the whole scores were better 
than the usual club average. The Knotters en- 
joyed a delightful repast after the scores had 
been turned in and the occasion was pronounced 
a huge success. Membership in the Knotters 
is gradually increasing. 

The winners for June were T. M. Silver and 
J. S. Davis in Class B, and L. B. Anderson and 
J. H. Burton in Class A. Good scores were 
turned in by Arthur E. Lane, G. F. Herdling, 
Paul M. White, W. H. Chrystal, G. P. Hadden 
and A. H. Carpenter. 

Several of the ‘‘regulars’’ were absent, the 
tournament date conflicting with the Hoo-Hoo 
concatenation at Lindenhurst, Long Island. 


First Annual Wisconsin Tournament 

MILWAUKEE, WIs., June 23.—Thirty-seven 
lumbermen played in the first annual golf 
tournament staged by the Wisconsin lumber- 
men at the Tripoli Country Club, twelve miles 
out of Milwaukee, Thursday, June 18. The en- 
trants started playing in foursomes at 9 a. m. 
and continued throughout the day until 6:30 
p.m. Fifteen of the thirty-seven players turned 
in scores under 100 and six entrants shot the 
course in the eighties. 

Sixteen cities were represented by the players. 
Henry R. Isherwood, national secretary-treas- 
urer of the Coneatenated Order of Hoo-Hoo, 
brought his two sons with him from St. Louis. 
His son Bob, age 15, copped the second prize 
for the low gross for players under fifty, beating 
both his dad and older brother with a score 
of 85. 

Four of the eleven prizes were taken by out- 
of-State players. Harry Wolf, of Chicago, took 
first prize in the low gross score for players 
under 50 years old, with 82, while Robert J. 
Isherwood copped second. Fred Wonn, of Seat 
tle, took first place in the low net score for the 
afternoon play with 67 and F. E. Holland, of 
Grand Rapids, Mich., made the lowest score on 
No. 11 hole. 

Other prize winners were George W. LaPointe, 
jr, Menomonie, first, and C. P. Tinkham, Mil- 
waukee, second, in the low gross score for play- 
ers over 50 years of age; A. E. Severson, Mil- 
waukee, first, and C. K. Arp, Sheboygan, second, 
for the low net of the morning play; F. H. 
Gerdis, Milwaukee, took second in the low net 
for the afternoon game; and in the match play 
against bogey H. W. Wilbur, Waukesha, was 
first and John M. Rodger, Fox Lake, was second. 
The Wilbur Lumber Co., Waukesha, was given 
the prize for the firm having the largest number 
of representatives, who were Hawley Wilbur, 
Ray Wilbur, Al Copeland, J. F. Gerdis, Tim 
Buckley, and William Ihlenfeld. 

The fathers and sons at the tourney were the 
Isherwoods, of St. Louis; C. P. Tinkham and 
son Dick, of Milwaukee, and Robert Blackburn 
and son Win, of Milwaukee. Win Blackburn 
was tournament clerk and did not have a chance 
to play against his father. Mr. Tinkham held 
up his reputation by shooting a lower score 
than his son. 

Members of the Wisconsin Retail Lumber- 
men’s Association, the Milwaukee Hoo-Hoo 
Club, the Northwestern Lumber & Sash & Door 
Traveling Salesmen’s Association, and the 
Northern Hemlock & Hardwood Manufactur- 
ets’ Association and their guests from out of the 
State took part in the tournament. 

The committee in charge consisted of John M. 
Rodger, Fox Lake, Wis.; H. W. Wilbur, Wilbur 
Lumber Co., West Allis; A. E. Severson, Schoen- 
Wetter Lumber Co., Milwaukee; Robert Black- 
urn, Milwaukee, and Don S. Montgomery, sec- 


retary of the Wisconsin Retail Lumbermen’s 
., Association. 
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New Orleans Club Elects 

New ORLEANS, LaA., June 22.—Harry D. 
Knoop, president of the Otto Knoop Lumber & 
Realty Co., was elected president of the New 
Orleans Lumbermen’s Club at the annual elee- 
tion last Tuesday night, the other officers-elect 
being: 

First vice president—Philip Lanier. 

Second vice president—-M. 

Treasurer—R. J. Fine. 

Resident directors—Guy H. Mallam, sr., Lee J. 
Wilson, W. Brown Morgan. H. S. Rieeke, M. L. 
Rhodes, J. Frank Thomas and Harvey Moynan. 
Non-resident. direetors—C. J. Coppock, Picayune, 
Miss. : John Deblieux, Opelousas, La. ; C. E. Klumb, 
Jackson, Miss.: R. L. Gilbert, Baton Rouge, La., 
and Murray H. Bissell of Laurel, Miss. 


L. Costley. - 


The election was an all-day affair, the ballot 
boxes opening in the morning. The election re- 
sults were announced at the annual election din- 
ner that evening, and the customary jollification 
followed. 

Messrs. Harry D. Knoop, Harvey Moynan and 
George Gardiner, prominent members of the 
New Orleans Lumbermen’s Club, were hosts at 
a delightful dance given in the clubrooms last 
Saturday night to their fellow-clubmen and 
their ladyfolk. 


Nylta Club’s Drive for New Members 

New York, June 23.—‘‘ By Sept. 1 we will 
have 1,032 members, if each one of us succeed 
in persuading a friend in the trade to sign on 
the dotted line.’’ 

The above is the announcement of John A. 
Paterson, president of the Nylta Club, who esti- 
mates that there are 10,000 eligibles in the lum- 
ber trade in New York City, and who is confi- 
dent that the summer drive will enable Nylta 
to open the fall season with at least 1,000 men 
on its rolls. 

Frank A. Niles, founder of Nylta, is chair- 
man of the membership committee and is in 
personal charge of the campaign to boost the 
enrollment. Mr. Niles is emphasizing the fact 
that the club affords members of the industry 
‘“social as well as educational’’ advantages. 


Possibilities of Oregon Log Rafting 


SEATTLE, WASH., June 20.—Possibilities of 
log-rafting from the coast of Oregon to Puget 
Sound have been brought out this week through 
inquiries by interested parties as to insurance 
rates covering such a risk. There is no record 
that such an undertaking has ever been made, 
but that it may some time be regarded as feas- 
ible is evident from the fact that the insurance 
people have been asked to make quotations. 
One of the inquiries asked specifically for figures 
on a raft of several million feet from Coos Bay 
to Olympia, Tacoma or Seattle. It is thought 
that the parties making the inquiry have as- 
sumed that the increased freight rates on logs 
shipped by rail in western Washington may help 
to open the way for some of the low priced tim- 
ber which abounds along the coast of Oregon 
from the Tillamook country southward. There 
are large tracts of that part of Oregon still in 
the primeval state, with high grade timber 
gradually becoming commercially accessible. 

Up to the present time, the trend of log-raft- 
ing from Oregon has been generally southward. 
The Benson rafts have gone to San Diego, Calif., 
and the cigar-shaped rafts of the Davis type, 
taking in several million feet of logs, have like- 
wise found a market southward. There have 
been many obstacles to insurance of large rafts, 
but small rafts of a million feet or so have been 
protected at an acceptable rate. It is stated 
here that a new method of making up small 
rafts from Coos Bay has been followed with 
varying suecess, by boring the logs at the ends 
and binding them together with chains. A raft 
of that kind went ashore recently, but the second 
attempt at such a shipment is reported to have 
been successful. 
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4052 Princeton Ave., CHICAGO Tel. Boutevard 0636 
6-27-25 





ROBERT W. HUNT CO. 


INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING - TIES 
TREATED MATERIALS 


New and Used Rail and Equipment 


NEW ORLEANS, LA. 
Carondelet Bldg. 


Gen’! Office 


JACKSONVILLE, FLA. 
Clarke Bldg. 


-2200 Insurance Exchange, CHICAGO 








GILBERT NELSON & CO. 


Public Accountants 
11 SOUTH LASALLE STREET 
CHICAGO 


TELEPHONE RANDOLPH 2220 














PENCILS 


ADVERTISING AND COMMERCIAL 
Best advertising novelty for retailers and wholesalers. 
Send for free samples and prices. 
Salesmen Wanted. 


ABBOTT PENCIL CO., Beat Nich” 
a 





Established 1847 


| C.B. Richard & Co. 


Foreign Forwarders, 
Customs Brokers. We 


29 Broadway, NEW YORK handle = classes of 
Qs cargo, = invoices 

Ocean Freight = Ginmercia credits 
Brokers for Exports& Imports 





Special department handling export lumber shipments 
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West Penn Lumber Co. 


Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 


PITTSBURGH, PA. 
































White Pine MINNESOTA 
WESTMONT 
LONG and SHORT LEAF 


ALSO | Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 











| B. W. Cross Lumber Co. 


301 Oliver Building, PITTSBURGH, PA. 
WHITE PINE YELLOW PINE 
HEMLOCK and FIR 











A new book by 
** The 


Lumberman 
Poet’’ 


Come 
On 
Fiome 


DOUGLAS MALLOCH 






“Pack your things” and “come on 
home” to “church and Mother and 
Home and Dad, the grassy road and 
the village school.” 


Make the acquaintance of Great- 
grandfather Green, Elder Jones, 
Private Hill, Pa and Ma, The New 
Preacher, Crazy Pete and others. 


They will bring a warmth to your 
heart, a smile to your lips, perhaps a 
tear to your eyes. They will tighten 
home ties, make life worth living. 


You will want “Come on Home” 
for yourself, and to send to the ab- 
sent. Postpaid, $2. Bound in blue 
cloth, 222 pages. Address: 


American Lumberman 
431 South Dearborn Street, CHICAGO 











Georgia-Floridans in Regional Meeting 


PENSACOLA, FLA., June 22.—A regional meet- 
ing of the Georgia-Florida Saw Mill Association 
held here, on June 17, was well attended, prac- 
tically all the larger operators in that immediate 
section being represented. 

President J. Baker Arnold presided and ex- 
pressed his gratification at meeting such a rep- 
resentative number of manufacturers. He stated 
that while he would have liked to have seen 
every manufacturer in that entire territory, it 
was his observation from severa: years of expe- 
rience in association work that it was never 
possible to get out the number that should at- 
tend, but that it was always possible that suffi- 
cient of the faithful could be depended upon to 
come, ready to do their bit for the advance- 
ment of the industry and for the association 
itself. 

Standardization of sizes and grades, as had 
been recommended by the United States Depart- 
ment of Commerce was discussed. It developed 
that the recommended standards are slowly com- 
ing into general practice, and are being ac- 
cepted without comment. Of course, the dis- 
tributers prefer one standard so that there will 
be no difficulty in matching up the shipments 
from various mills, but there is such a slight 
difference, particularly in flooring that it is 
likely that the universal thickness will very 
shortly be 25/32-ineh. 

Next came a discussion of grading rules for 
structural timbers. The secretary reported that 
this matter is now being considered by the 
grading commitee. 

President Arnold reported that it had come 
to the attention of the association that mutual 
and reciprocal insurance companies had been 
increasing rates and in instances coverage had 
been entirely cancelled. This had only been 
noticeable in the peninsular section of Florida, 
but it would undoubtedly extend north and west 
gradually. Mr. Arnold also stated that the 
secretary had communicated with the manager 
of the National Lumber Manufacturers’ Inter- 


Insurance Exchange, of Chicago, and read a 
telegram from him saying that the National 
had not up to that time made any change in its 
insurance rates. 

There was a very lengthy discussion of this 
matter of insurance, and it developed that, as 
far as possible, the mills are making such 
changes and installations as are recommended 
by the insurance companies, but even when this 
is done it is difficult to meet with their entire 
approval. 

In regard to the decision of the Supreme 
Court in the case of the maple flooring and 
cement manufacturers, satisfaction was ex- 
pressed, in that the work of trade associations 
has now been put upon a basis where they 
know what they can do, the element of uncer- 
tainty having to a great extent been removed. 
In other words, the millmen can give out infor- 
mation that will be helpful to themselves and 
others without fear of conflicting with any law. 
In this connection, there was emphasized the 
necessity of reporting sales and other necessary 
association statistical information for distribu- 
tion among the membership, which information 
is also available to those who have any interest 
whatever in lumber statistics. A poll of those 
present brought out a promise that they would 
hereafter report their sales regularly and 
promptly. 

Traffic Manager J. S. Farish was unable to 
be present, on account of the illness of his 
father. He had, however, prepared a statement 
of conditions, which was read by the secretary, 
and which outlined the rate situation as ap- 
plied to the industry in the Southeast today. 

After the meeting a luncheon was served with 
the compliments of the association. 

President Arnold announced that the mid- 
summer meeting of the association would be 
held at Jacksonville Beach tentatively Aug. 18 
and 19, depending on hotel accommodations, so 
that the manufacturers will have ample time 
to discuss different subjects of interest. 


Sawmill Managers Discuss Grade-Marking 


LAUREL, Miss., June 23.—The second meeting 
since organization of the Mississippi-Kast Louis- 
jana Sawmill Managers’ Association was held 
here today at the Hotel Pinehurst. President 
John M. Bissell, general manager of the Mara- 
thon Lumber Co., called the meeting to order 
and announced the successful launching of this 
organization, ©The roll call was conducted by 
the secretary, H. R. Orchard, of the Marathon 
Lumber Co. 

The Mississippi-Kast Louisiana Sawmill Man- 
agers’ Association is the first of a number of 
similar organizations being formed among the 
east side mills. Through the medium of these 
associations, it is hoped to furnish opportunity 
for the interchange of mechanical and technical 
knowledge relating to the sawmill industry, all 
being in the interest of conservation and in har- 
mony with the plans of the waste utilization 
conference held in Washington, D. C., Nov. 
19 and 20, 1924, and of which Secretary of Com- 
merce Hoover is chairman. 

The topics discussed today by the Mississippi- 
Nast Louisiana association were ‘‘The Mechan- 
ical Problems Attending the Grade-Marking of 
Lumber’’ and ‘‘ ‘Safety First’? Problems as 
Applied to Lumbering Operations.’’ The first 
topic consumed the morning from 10:30 0’clock 
until noon, with an intermission for luncheon, 
and the other topic occupied the afternoon, until 
adjournment at 3:30 o’clock. 


Discussion of Grade-Marking Methods 


President Bissell announced that discussion 
of the merits of grade-marking should be elim- 
inated because upon that subject practically all 
minds are agreed; but, that this was a splendid 
opportunity to discuss grade-marking methods, 
which would always admit of improvement. 

Mr. Bissell, who gave some fine pointers him- 
self, called upon Secretary-Manager H. C. 
Berckes, of the Southern Pine Association, who 


told of the steps which that association had 
taken to improve the present method of marking 
by machines and with rubber stamps. 

While the rubber stamp method can not be called 
completely satisfactory, said Mr. Berckes, with 
proper trimming of their product the mills can 
produce a very clear and legible mark. But, it 
must be said of the rubber stamps, however, that 
they furnished the means of getting this great 
movement of grade-marking under way, and it will 
not be long, with the great demand that is now 
coming from the retailers, architects, engineers 
and consumers for this protection, before the minds 
within our great industry will efficiently and eco- 
nomically solve the mechanical problems of mark- 
ing. 

Secretary Berckes announced the contest about 
to be conducted by the Southern Pine Associa- 
tion, wherein prizes amounting to $1,000 will 
be given for the best ideas to improve the 
methods of marking. 

President Bissell told of the success he was 
meeting at his mill and called upon other manu- 
facturers present to discuss their problems and 
views. Mr. Bissell introduced to the members 
of the association L. D. O’Harrow, of the South- 
ern Pine Association, who has been acting as 
field representative and had visited many of the 
mills of subscribers who were grade-marking. 
Mr. O’Harrow related the various experiences 
which were had by the mills he visited and the 
manner in which these problems were met. 

The most interesting phase of the meeting 
was the open and frank discussion among the 
members of their attitude toward grade-mark- 
ing, both in the past and at the present time. 
With intimate study, many mooted questions 
were cleared up and seven large operators who 
up to this time had not been grade-marking 
their output announced their intention of pro- 
ceeding immediately to make grade-marking ef- 
fective at their plants. 

Many valuable suggestions were made for the 
handling of lumber during the process of mark- 
ing. Considerable time was devoted to the study 
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for better methods of trimming lumber and 
thereby insuring better marking surface. 

The experience of all members present was 
that they had met no serious objection from any 
branch of trade to grade-marking, but that, on 
the contrary, the interest manifested by the dis- 
tributers of their product, by the architects, 
contractors, engineers and consumers, was most 
pronounced. 

Samples of lumber were submitted, showing 
the comparative effect of grade-marking upon 
lumber which had been trimmed with care and 
upon lumber which had been subject to the or- 
dinary sawmill trimming. 


‘*Safety First’’ Work Afternoon Topic 

The afternoon session was devoted to ‘‘ Safety 
First’’ work, accident prevention and methods 
of handling same in the mills and in the woods. 
Operation of hospitals, liability, sickness, and 
accident insurance also were included among 
the topics under discussion. 

President Bissell announced that through 


Southern Illinoisans 


East Sr. Louts, Iuu., June 24.—Credits, col- 
lections, competitors, contractors, customers, or- 
ganization and trucks were some of the subjects 
discussed at a most interesting meeting yester- 
day afternoon of the members of the seventh 
district of the Illinois Lumber & Material Deal- 
ers’ Association at the Elks Club. The meeting 
was preceded by a luncheon, at which wives of 
members were present. 

In discussing ‘‘Credits and Collections,’’ A. 
C. Gauen, of Collinsville, president of the State 
association, urged dealers to place more confi- 
dence in the statements of their competitors than 
in those made by their customers, a note that 
was sounded by other speakers. 


Mr. Gauen declared that conditions in the 
extreme northern and southern parts of the State 
had not been favorable to the lumber business, 
and that because of the falling off in trade there 
were too many yards. In some localities, he 
said, the business had been cut as much as four- 
fifths in volume. 


Credit Situation Improving 


The speaker told of one concern doing $25,000 
worth of business last year that carried over 
$7,000 in book accounts, which he regarded as 
a very bad situation. The credit situation is 
improving, a condition, which he said the State 
association was responsible for through the 
adoption of terms of sale. 


Mr. Gauen said that the retail lumber con- 
cerns of Illinois were cleaning house, and that 
this improvement was being noted by the bank- 
ing business. The practice of lumber concerns 
charging interest on deferred accounts was ap- 
proved, principally for its moral effect on the 
contractors and the general public. 

Reverting to business conditions, Mr. Gauen 
said that spotty conditions existed in the lum- 
ber business. There was a tendency on the part 
of all industries to reduce stocks and to buy in 
small quantities. 

In discussing costs, Mr. Gauen said there was 
a time when the retail lumber dealer added 6 
to 7 pereent for overhead, while today twice 
that amount would not cover it. The cost of 
doing business now is closer to 20 percent than 
14 percent, he said. Mr. Gauen closed with an 
appeal to lumber dealers to reduce their book 
accounts as much as possible. 

John Bryden, of the Springfield Lumber Co., 
Springfield, reviewed the work of the legisla- 
tive committee, of which he is chairman, at 
Springfield last winter in connection with the 
efforts to amend the lien law. He said that 
Some such efforts to nullify the Illinois lien 
law might be expected at each session of the 
Legislature. 


Joseph Springman, of the Springman Lum- 
ber Co., Alton, who was chairman of the pro- 
gram committee of the last convention of the 
State association, pleaded for greater coépera- 
tion between the dealers and the association and 


questionnaires it was hoped to obtain detailed 
information on these subjects from all members 
of the association. The information thus ob- 
tained and when compiled would be of interest 
to all members of the Mississippi-East Louisiana 
association, and if arrangements could be made 
for the interchange of this information for sim- 
ilar data from the other districts of mill man- 
agers’ associations, it would furnish a valuable 
compendium of safety first knowledge. 

The afternoon session, like the morning, of- 
fered a free, frank open discussion with some 
very valuable exchange of ideas, which will 
doubtless be put into use. 

Just before adjournment, suggestions were 
offered for the next meeting place, and for the 
topic to be discussed. At the suggestion of D. 
H. Foresman, general manager Sumter Lumber 
Co., Electric Mills, Miss., it was decided that 
the next meeting, scheduled for Sept. 15, be 
held with the Adanis-Banks Lumber Co., at 
Morton. The subject of ‘‘Kiln Drying’’ was 
selected as the topic for discussion. 


in District Meeting 


for greater confidence between dealers rather 
than relying on the word of customers. 


Warns Against Over Trucking 


Mr. Springman, who is an authority on trucks, 
warned against ‘‘over trucking,’’ which was 
even worse than not having enough. 

Nothing will encourage price-cutting more than 
an oversupply of trucks, said Mr. Springman. If 
your big trucks are idle, you will be more inclined 
to cut prices to get a big juicy order so that you 
may keep your trucks busy. With too many trucks 
there is a temptation to make long hauls and en- 
croach on your competitors’ territory. There is no 
profit in long hauls. We allow 3 percent of our 
gross sales for truck service, and the average haul 
per order is 2.5 miles. 

William G. Joyce, business manager of the 
Cahokia Club and a field man for the State as- 
sociation, urged members to help themselves to 
solve their problems. ‘‘If there are too many 
accounts on your books, no one is to blame but 
yourself,’’ he said. Mr. Joyce said that it was 
important that members should know their costs. 

‘“Tf everything else in your business is ar- 
ranged as it should be, price will take care of 
itself,’’? he said. ‘*‘The moment we realize what 
it costs us to do business, we realize what we 
must sell our goods for to make a profit.’’ 

The speaker urged that dealers place facts 
before the association, declaring that it was 
ready and eager to serve them whenever possible. 

The Value of Organization 

J. F. Bryan, secretary of the State associa- 
tion, discussed ‘‘Organization,’’ in which he 
pointed out the many advantages of the State 
association, and the things it had accomplished 
and could accomplish only through organiza- 
tion. The lien law was saved only through or- 
ganization, he said. ‘‘The publie does not ex- 
pect you to sell goods except at a reasonable 
profit to which you are entitled,’’ he said. ‘‘ The 
moment you begin to cut prices, the publie be- 
comes mistrustful.’’ 


Mr. Bryan said that the association now has 
a membership of over seven hundred and since 
the State convention had added more than fifty 
members. Seventy percent of the Illinois deal- 
ers handle other building material as well as 
lumber. 

The question of grade-marked lumber was 
brought up, but was not generally discussed, 
and no action was taken. 

John B. Bruso, of Collinsville, chairman of the 
seventh district, presided at the luncheon, at 
the meeting and also at a meeting of the Cahokia 
Club in the evening. About thirty-five dealers 
were present. 

Mrs. Bruso, as chairman of the Ladies’ Aux- 
iliary for the district, presided at an organiza- 
tion meeting of the auxiliary. The ladies were 
guests at the home of Mrs. Charles Goedde in 
East St. Louis during the afternoon, and follow- 
ing the dinner were guests at a theater party in 
St. Louis. 
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H.B. Waite 


Lumber Co. 


MINNEAPOLIS, MINN. 





Long Fir Joist 


and 


Big Timbers 
Bungalow Siding 











Fir, Cedar, Spruce and 
Western Pine Lumber 
and 


Red Cedar Shingles. 
MIXED CARS 


from 


Minnesota Transfer 
Yards or our 


Granite Falls, Wash. mills. 
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F ™ Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 


The American Credit-Indemnity Co. 

OF NEW YORK 

1045 Ill. Mer. Bank Bid. 
Chicago, Ill. 








| §11 Locust St. 


80 Maiden Lane 
| Be St. Louis. Mo. 


New York, N. Y 





























Pickrel Walnut Co. 


Manufacturers 


Walnut Logs, Lumber 


ST. LOUIS, MISSOURI, U, S. A, 
Cable Address: “*Pickwood,”’ St. Louis 














WRIGHT, GRAHAM & CO., Wood Brokers 
86 St. Vincent St., Glasgow, Scotland, 3 Eastcheap St., Lon- 
don, E. C. Cable Address: ‘‘Brackridge,’’ Glasgow. Cable 
Address: ‘“‘Nivarium,’’ London. Agents for the sale of all 
kinds of American Hardwoods in Logs, Lumber and Dimension 
Stock. White Pine, Pitch Pine, N. C. Pine, Spruce and Oak 
Staves. Shipments to any of the principal ports in the United 
Kingdom or Continent handled to the best of advantage. 





HANDY BOOKS For LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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We can Daily 
Surface Capacity 
or Resaw BRAND 100,000' 


Steam Treated 


Cypress 
Gum 
Poplar 
White Ash 


and Other Southern 
Hardwood Lumber 


The KORN Co. 


Sumter, S. C. 
Band Mills: Sumter, S.C. and Augusta, Ga. 


Korn-KuRED 


Gum 
A Specialty 

















NorthernWoods 








Dry 
Hardwoods! 


BIRCH 
3 cars 4/4” Ist & 2nds 
cars 4/4” No. | Com. & Sel. 
ears 4/4” No. 2 Common 
cars 5/4” Ist & 2nds 


BASSWOOD 


cars 4/4” Ist & 2nds 

cars 4/4” No. | Com. & Sel. 
cars 4/4” No. 2 Common 
cars 5/4” Ist & 2nds 

cars 5/4” No. | Com. & Sel. 
ears 5/4” No. 2 Common 


— FT MAPLE 
Jean LaRue says: oh . 
cars 4/4” Ist & 2nds 


*“She’s dam’ good cars 4/4” No. | Com. & Btr. 
mans to deal wid. 3 cars 4/4” No. | Com. & Sel. 


The Adams-Thom 
waus"- Lumber Co. 


HOD 





ow 








JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 


Maple, Elm, Birch, Beech 
Basswood, Hemlock,Pine, 
Spruce, Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bldg., Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 











Remember 


Mershon, Eddy, Parker Company 


SAGINAW MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 

Western White Pine and Idaho White 

Pine for direct shipment from Idaho. 











17 17 
VON PLATEN -FOX COPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 


of Northern Hardwoods 
17 
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Joint Picnic Attracts Record Crowd 


When the weather man did his bit by sending 


along one of those perfect June days renowned 


in song and story, a record crowd turned out at 
Exposition Park, Aurora, DL, on Thursday, 
June ‘1s, for the joint picnic given by the North- 
ern [llinois Lumbermen’s Club, the De Kalb 
County Lumbermen’s Club, and the Splinters 
Club. 

Young folk, old folk—fat folk and thin folk 
came by rail, auto and foot from nine counties 
in northern Illinois; and when the dinner gong 
sounded at 6 p. m., 236 lumber and material 
dealers and their kin gathered at the long ta 
bles which stretched from end to end of the 
spacious dining hall. 

It was a day of great festivity. The opening 
feature was the race meeting held under the 
auspices of the Fox River Jockey Club at the 
exposition race track at 1:30 p.m. and at- 
tended by approximately ten thousand. In 
honor of the retailers and their picnic, the 
purses of the day were named for the three 
lumbermen’s clubs and for their respective 
presidents, Floyd E. Covalt, A. H. Holcomb, 
and Charles L. Schwartz. In the latter race 
the winning horse, Sun Lady, was crowned with 
«a wreath of roses by Mrs. C. L. Schwartz, of 
Naperville. 

While the races were in progress a number 
of the picnickers took advantage of the world’s 
largest swimming pool, located on the exposi- 
tion grounds, to enjoy a cool and refreshing 
dip. : 

‘‘Slims’’ Beat ‘‘Heavies’’ in Opening Event 


At 4 p. m. all in attendance gathered at the 
large open area Jaid out for the races and con- 
tests, where the program of races took place. 
The opening event was a relay between the fat 
men and the thin men. The following heavy- 
weights, captained by Ralph Wells, of Sycamore, 
tried out their running ability: F. A. Road- 
strum, Wheaton; Charles L. Schwartz, Naper- 
ville; Theodore L. Gross, Joliet; W. H. Norton, 
Somonauk; Harold Harbaugh, St. Charles; S. A. 
Holcomb, Sycamore, and J. F. Bryan, Chicago. 
The slim contestants, headed by A. H. Holcomb, 
of Syeamore, included L. I. Perkins, Marengo; 
Arthur Todd, Aurora; C. Laine, Chicago; E. P. 
Krum, Bloomington; H. W. Norton, Somonauk ; 
Henry Krum, Elgin, and Albert Smith, Dundee. 
The old theory that avoirdupois slackens speed 
was proved again when the thin men carried 
off the honors, and the fat men received con- 
solation tokens of enormous black make-believe 
cigars. 

The standing broad jump, carrying a prize 
of a Gillette safety razor, was won by H. W. 
Norton, of Somonauk. Mr. Norton proved him 
self an athlete of quality, when he also captured 
the Wahl fountain pen offered for the standing 
hop, step and jump, and the box of cigars offered 
for the 50-yard dash. Although some thirty 
men took part in each event, Mr. Norton out- 
stripped all other contestants. 

The standing broad jump for boys 10 to 16 
was won by La Verne Hogan, of Joliet, who re- 
ceived a sport belt; and the box of candy of- 
fered for the 50-yard dash went to his athletic 
junior brother, Jack Hogan. In the 50-yard 
dash for boys under 10, Billie Wells, of Syea- 
more, carried off the honors and received a box 
of candy. 

Helen Holeomb, daughter of A. HT. Holeomh, 
of Sycamore, who has won several athletic con- 
tests while a student at the University of Tlli- 
nois, won easily in the 50-yard race and the 25 
vard backward walking race for women, and 
received both the manicure set and the gold 
vanity compact offered for the events. In the 
50-yard dash for girls 10 to 16, Margaret Fitz- 
gerald, of Chicago, was the prize-winner and 
received a two-pound box of candy; while in 
the 50-yard dash for girls under 10, little Ruth 
Smith, of Dundee, came out prize-winner. 

The specialty contest, a balloon and fly-- 
swatter race, was won by Craig Laine, of Chi- 
cago, who received five dollars in gold. This 
was the source of considerable hilarity, both on 
the part of the contestants and the audience. 
Candidates were given a fly-swatter with which 


to chase their balloons 100 yards, and the man 
who got his balloon over the goal line first car- 
ried off the prize. As the score of contestants, 
fat and lean, romped about the green after the 
vari-colored balloons, a high degree of excite- 
ment prevailed, and the ‘‘rooting section’’ 
cheered on their favorites to victory. 
Divide Prize for Largest Family 

The prize offered for the largest family, five 
dollars in gold, had to be divided between 
Arthur Todd, of Aurora, and Albert Smith, of 
Dundee, who both had seven of their family in 
attendance. 

At 6 p. m., with appetites enhanced by the 
lusty cheering and an afternoon in the open air, 
the 236 picnickers answered the call of the im- 
provised dinner bell—a dishpan and soup ladle— 
sounded by Maurice Brown, of Geneva. A home- 
cooked picnie luncheon, prepared and served by 
the Women’s Relief Corps of Aurora, was in 
readiness on the flower-bedecked tables; and as 
the guests filed in, Floyd Covalt, of McHenry, 
distributed gayly colored paper hats, horns, 
whistles, noisemakers of several varieties, and 
carnival paraphernalia of all kinds. The air 
was filled immediately with deafening noises, 
and the festival was on. 

The prizes were distributed during the dinner; 
and at the conclusion of the meal, to the tune of 
the snappy orchestra selected by Music Chair- 
man Ralph Todd, of Aurora, the guests danced 
until the midnight hour. William Martin, of 
Geneva, was dancing master of the occasion. 

The entire affair was voted by all in attend- 
ance a highly successful and enjoyable one, 
and as the crowd dispersed one could hear on 
all sides the unanimous suggestion to repeat it 
in 1926. 

The executive committee that had charge of 
the event was composed ot Floyd Covalt, Me- 
Henry; Omar Wright, Belvidere; A. H. Hol- 
comb, Sycamore; W. T. Fitzgerald, De Kalb; 
Harold Harbaugh, St. Charles, and Ralph ' Todd, 
Aurora. Maurice Brown, of Geneva, was in 
charge of games and contests, and E. S. Todd, 
of Aurora, handled the menu and pienie dinner. 

KE. P, Krum, a former president of the State 
association, with his wife and daughter, drove 
up from Bloomington and took an active part in 
the festivities. His daughter, Miss Mary Ellen, 
was an attraction in the big swimming pool. She 
recently won the swimming championship at 
Bloomington, and came to the pienie at Aurora 
especially for the purpose of enjoying the swim- 
ming pool and doing some of the stunts that 
helped to win for her the championship. 


e eye e e e 
Liability for Error in Billing 

In adjusting a controversy which arose between 
a buyer and a seller owing to an error in billing 
made by the latter, an arbitration committee of 
the National-American Wholesale Lumber Associa- 
tion held that the seller was liable for extra freight 
charged on account of the error. On Dec. 16, 1922, 
the buyer ordered one car of cottonwcod from the 
seller for delivery to Harrisburg, Pa., via P. & R. 
R. R., which seller acknowledged Dee. 19. On Dec. 
20 buyer requested a change in shipping instruc- 
tions to Reading, Pa., for P. & R. R.R. delivery. 
On Jan. 8 seller invoiced the car showing Reading 
destination and P. & R. R. R. routing, but failed to 
specify this on the bill of lading. On Feb. 14 the 
buyer notified seller that this error caused the cart 
to be delivered on the Penna. R. R. which resulted 
in demurrage and other charges, which the buyer 
said would be charged to the seller. As the buyer 
wanted to direct the car to another point a local 
charge plus reconsignment and demurrage was as 
sessed. The seller contended that all he was liable 
for was switching charges to P. & R. R. R. 

Tle arbitration committee held that if the ship- 
ment had been properly routed the buyer could 
have effected delivery at destination on the throug 
rate of freight, but that as the car arrived in Read- 
ing on the Penna. R. R., this could not be accom 
plished, and that as the error was due entirely t? 
the seller, it was held that the buyer is entitled to 
all the charges claimed, with the exception of the 
$2.70 diversion charge. 


SHR ELBBALAEGLLAAGEGSAG: 


THE TOTAL value of fire wood produced i 
Japan in 1922 amounted to $45,059,063. 
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Recent Hoo-Hoo Happenings 


Seventeen Kittens at Coeur d’Alene 

SPOKANE,. WASH., June 20.—A highly success- 
ful and most thoroughly enjoyable coneatena- 
tion at which seventeen kittens saw the light was 
held at the Masonic Temple in Coeur d’Alene, 
Idaho, Thursday night. This was preceded by 
a banquet at which covers were laid for 100. 
About sixty old cats motored over from Spokane 
to see the affair put on right. A great deal of 
credit for its success is due W. G. Ramshaw 
who handled the arrangements in conjunction 
with Vicegerent Snark R. L. Bayne, and D. C. 
Spoor. 

Short speeches at the banquet were made by 
Supreme Scrivenoter Andrew MacCuaig, Vice- 
gerent Snark R. L. Bayne, R. J. Stephens and 
A. Grantham, of Spokane, and by C. H. Potts 
and Ralph I. Bockmier, of Coeur d’Alene. E. 
L. Smith and H. L. Masterson, of the Spokane 
Hoo-Hoo Club quartette, sang several solos and 
Knute Engdahl, head of the Spokane Sash & 
Door Co., sang several of his humorous Swedish 
dialect songs. 


(BRERA 


Twelve Kittens Have Eyes Opened 

NEw York, June 22.—Twelve candidates were 
inducted into the mysteries of Hoo-Hoo and one 
former member was reinstated at the concatena- 
tion held June 17 at the Narragansett Inn, 
Lindenhurst, Long Island. More than seventy 
celebrants spent the day at the resort and as a 
novelty much of the fun was had on the ‘‘hot 
sands.’? It was a gala occasion, T. M. Ralston, 
Vicegerent for the New York district, char- 
acterizing it the most enjoyable of the many 
similar occasions the order has celebrated in 
the metropolitan area. 

From early afternoon until after a sumptuous 
dinner in the evening it was a round of pleasure, 
the concatenation taking place just before the 
feast was spread. The order itself was ac- 
claimed in a number of speeches by Long Island- 
ers and other visitors. The ‘‘orators’’ included 
W. R. Pettit, president Northeastern Retail 
Lumbermen’s Association; H. B. Coho, secretary 
New York Lumber Trade Association; George 
Bahr, secretary Long Island Dealers’ Associa- 
tion; Fred Bruce, former president Nylta Club, 
and Mr. Ralston. 

Mr. Ralston announced that a dinner would 
be given in July, with P. A. Simpkin, Chaplain 
of Hoo-Hoo as the guest of honor and the next 
concatenation will take place in this city e: arly 
in September. 


Hoo-Hoo Active in Pacific Northwest 
SEATTLE, WasH., June 20.—At the Thursday 
luncheon of the Hoo-Hoo Club of Seattle, 
Arthur Edgecumbe, of the Edgecumbe-Newham 
Co., Vancouver, B. C., invited the membership 
to attend a coneatenation in Vancouver July 10, 
at which time it is expected that a large class 
will be initiated. Mr. Edgecumbe stated that 
as a result of the concatenation plans were un- 
der way to form the Hoo-Hoo Club of Van- 
couver, which he hoped would be organized with 
a membership of approximately 250. The or- 
der, he said, was flourishing in that city, with 
leading exponents of the industry active in 
furthering the ends for which Hoo-Hoo had been 
reorganized. He related that some months ago 
when the effort was made to revive the order 
there was a total of only seven members in Van 
couver—not enough to make out the necessary 
nine, but that today the total membership was 
127, guaranteeing that the new Hoo-Hoo club 
would be one of the largest in the country. 

Mr. Edgecumbe was introduced by Roy A. 
Dailey, who stated that when Hoo-Hoo was due 
to be revived in any community some one 
stepped forward, grasped the ‘‘old cat’’ by the 
back of the nec k, and shook it vigorously before 
setting it on its feet; and in Vancouver Mr. 
Edgecumbe had been ‘that man. 

J. P. Austin, of the AMERICAN LUMBERMAN, 
a member of the Hoo-Hoo Club of Se: ittle, and 
also of the Hoo-Hoo Club of Spokane, deliv- 
ered a message from the latter organization, 
urging that a large and thoroughly representa- 


tive delegation from Seattle attend the Hoo- 
Hoo Annual in Spokane, Sept. 14-16. 

President Alvin Schwager stated that in his 
opinion there would be a creditable response 
to both invitations. 

Ralph L. Morse, attorney, of Seattle, gave an 
interesting talk on the aims and ambitions of 
the American Legion. 


Twin City Hoo-Hoo Activities 

MINNEAPOLIS, MINN., June 23.—Members of 
the Twin City Hoo-Hoo Club are pepping up in 
anticipation of and in preparation for the Hoo- 
Hoo Annual at Spokane, Wash., in September. 
The Twin City club, at its meeting last Thurs- 
day, carried out a unique program, with E. 
Hamilton Broughton, member of the club, as 
the principal entertainer. He waxed facetious 
and entertained the Hoo-Hoo at the expense of 
some of the trade methods and individuals. He 
became serious, however, and pointed out some 
of the ills of the trade and methods at remedy- 
ing them. John O. Busse, Vicegerent Snark, of 
Fargo, N. D., was one of the guests. 


Warren Hoo-Hoo Initiate Ten 


WarREN, ARK., June 22.—The local Hoo-Hoo 
club held a concatenation last Thursday night 
in the American Legion Hut, the affair being 
preceded by a banquet, at which the principal 
speaker was William Baldwin, who discussed 
reforestation. Immediately following the ban- 
quet ten kittens were initiated. 


(fea @f2e@eu0e0g 088: 


Milwaukeeans in Outdoor Concat 

MILWAUKEE, WIs., June 22.—The Milwaukee 
Hoo-Hoo Club held its first annual outdoor 
“concat’’ at the summer home of Rudolph Best 
on the Milwaukee River just south of Thiens- 
ville, June 20. The members assembled at the 
place for luncheon after which a sports program 
was put on. A putting contest resolved itself 
into a tie with Norman Anderson, Harry Koer- 
ble, and B. H. Ward tied for two each. Harry 
Koerble won the playoff of the tie. The feature 
event on the program was the baseball game 
between the teams representing the Carl Miller 
Lumber Co., and the Best & Lade Lumber Co. 
Home runs made by the Carl Miller team won 
the game for them by a score of 6 to 3. 

An initiation followed the sports. Three kit- 
tens were taken into the order. They were 
Walter Spaller and Marvin Burmeister, of the 
Advance Woodwork Co., Milwaukee, and B. H. 
Ward, field representative of the Northern Hem- 
lock & Hardwood Manufacturers’ Association, 
Oshkosh. The members paid a tribute to George 
T. Johnson who was accidentally killed that day. 
Don Montgomery, secretary of the Wisconsin 
Retail Lumbermen’s Association spoke of the 
life of Mr. Johnson, his membership in the Hoo- 
Hoo, and his high standing in the lumber in- 
dustry. 

Rudolph Best and his son, Louis, were the 
hosts for the affair and tendered the luncheon 
at noon and dinner-in the evening. Fifty mem- 
bers were in attendance. 


Reaffirm Grade-Marking Principle 


St. Louis, Mo., June 23.—The following 
statement, signed by thirty-six concerns, issued 
here today is self-explanatory: 


The following retail lumber dealers of the city 
of St. Louis have fully considered the subject of 
grade-marking of lumber, as related to a survey of 
this, the St. Louis market, and our conclusions are 
as follows: 

First, we feel that specific endorsement of the 
grade- marking cf yellow pine manufactured only 
by Southern Pine Association members would limit 
our source of supply of grade-marked lumber. 

Second, the consuming public is now offered by 
us, as distributers, lumber from many competitive 
sources producing all woods, including yellow pine 
of which only a little more than a negligible per- 
centage is furnished us by Southern Pine Associa- 
tion mills according to our judgment of this market. 

Third, we reaffirm our endorsement of the basic 
principle of grade-marking of lumber of all species. 


— 























Below are a few items of dry stock 
which we are featuring as specials 
this week. Write or wire ie prices. 
13M’ 4/4” Sel. & Btr. Ash 

25M’ 4/4” F. A. 8. Basswoed 

50M’ 4/4” No. | Com. Basswoed 
150M’ 4/4” No. 2 Com. Basswood 

F. A. 8. B ‘ood 


° . Basswi 
60M’ 4/4” F. ‘ea S. Birch 










































































Rust-Owen Lumber Co. 


DRUMMOND, WIS. 








Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 


Drewed EXTRA STANDARD” 





















HARDWOOD FLOORING 
Maple - Oak - Beech 
a i Birch 





NICHOLS & COX 
LUMBER COMPANY 
GRAND RAPIDS, MICHIGAN 











HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 Se. Dearborn St., CHICAGO 
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Factory 
Hardwoods 


We are building up a 
mighty fine trade among fac- 
tory buyers of hard woods by 
reason of the values we con- 
sistently offer. Our lumber 
is cut from trees that have 
reached perfection in the 
rich delta region along the 
Arkansas and White Rivers. 
You will find it worth your 
while to keep in touch with 
our offerings in 


OAK-GUM-ASH-ELM 


Get our quotations. 


BREECE 
“WHITE 


Manufacturing Co. 
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Interior Trim 
& e 
Finish 
One way to increase your 
sales and profits is to let your 
customers know you can sup- 
ply any quantity of fine qual- 
ity, soft textured Oak flooring, 
trim and finish. 
The market is developed 
—it is up to you to go after 
the orders. t 


| McMinnville soft textured 
‘Oak is unexcelled for beauty, 
durability or milling. 


Order in Straight 
or Mixed Cars 


(to suit your needs. Do it now. 


ee 


MCMINNVILLE,TENN. 


@@'*s 
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Cost of Operating Eight Ford Trucks 


At the 
ber & Millwork 
lando, Fla., one 
was that of motor 
ing on this subject, D. U. 
land Manufacturing Co., 
the method employed by 
such costs and presented the 


fifth annual meeting of the Florida Lum- 
Association held recently at Or- 
of the important topics considered 
truck delivery costs. In speak- 
McGinnes, of the Lake- 
Lakeland, Fla., outlined 
his company in keeping 
following data show- 






ing the averages for the four months’ period from 

Jan. 1 to April 30, inclusive, covering the opera- 
tion of eight Ford trucks: 

No, Cost 

Gas and Over- of per 

Labor Repairs Oil head Total Trips Trip 

Jan. ..$993.40 $17.89 $123.33 $385.00 $1519.62 2084 .73 

Feb, .. 827.68 97.56 177.74 385.00 1487.98 1748 “85 

Mar. .. 894.75 228.27 262.19 385.00 1770.21 2129 .83 

April .. 990.25 5.00 183.40 385.00 1564.15 1799 .87 

4 mos. .3706.08 349.22 746.66 1540.00 6341.96 T760 — .82 


Mr. MeGinnes stated that the cost per trip shown 
above is slightly in excess of what it should be, 
as one truck is used in hauling lumber from the 
yard to the mill, and no record is kept of the 
trips this truck makes, but the expense is included 
with the other truck expense. 

The average cost of operation per hour was: 
Gas, oil, repairs and overhead, 44 cents; truck 
driver, 45 cents, and average total cost, S9 cents. 

For different items the cost was: 


Amount No. Time 
Item delivered trips Hr. Min. Cost 
i Bee 16,100 pe. 28 35 45 $2.01 a thousand 
Pine lath. ..46,500 pes. 12 11 10 .22 a thousand 
Plaster 395 bags 15 15 35 .70 a ton 


Satisfactory After Four Years’ Service 


“We use a 1%-ton Dodge Bros. (Graham) truck 
with special built body,” states H. M. Gay, manager 
of the Rogers Lumber Co., of Minot, N. D., in 
commenting on the delivery equipment utilized by 
that concern in its retail lumber business. ‘This 
has been in use for about four years and is still 
giving satisfaction. We use pneumatic tires, figur- 
ing that they wear the longest and save the truck 
in addition. We are getting along with this one 
truck, but were we to have added equipment in 
case of additional business we would figure the 
ideal combination to be a good heavy 1%- or 2-ton 
Dodge-Graham truck with 12-foot body, and a light 
Ford truck for small orders where quick service 
is necessary.” 


Quick Service with Light Trucks 


Light trucks of 1- and 2-ton capacity have given 
quicker and better service than the heavier style 
equipment, according to the W. R. Spalding Lum- 
ber Co., retailer, with main office at Visalia, Calif., 
and branch yards at Exeter, Lindsay, Strathmore, 
Woodlake, Porterville and Tulare. 

In commenting on its truck service, W. 
ing, president of the company, says: 
operating two 1-ton Graham-Dodge and five 2-ton 
trucks in our delivery service. We adopted the 
2-ton truck as our standard equipment instead of 
5-ton trucks, finding that we could make quicker 
deliveries and handle our lumber business better 
in small amounts, making quick round trips, in- 
stead of using heavier style trucks. 

“All our seven yards are located within a radius 
of thirty miles. Visalia is headquarters where we 
carry our large stock of lumber, our small yards 
drawing their supply from this point. During the 
busy season we keep seven trucks on the jump. 
Three of the 2-ton trucks have been in continuous 


R. Spald- 
“We are 





NG LUMBER Co. 


* 


' 





service for five years and two have been in service 
for three years. They are as good today as the 
day we first began operating them.” 


(BEEBE BaAaAa: 


New Warford Take-Off Unit for Fords 


Another recent development in special equipment 
by the Warford Corporation, of New York City, for 
Ford trucks is the Warford power take-off unit, 
which in combination with the 6-speed auxiliary 
transmission places the Ford on a par, so far as 
utility goes, with more expensive trucks on the 
market. 

The new unit is bolted to the transmission case 
and is operated by the large countershaft gear. 
This assembly allows power take-off operation at 
the Ford speeds—two forward and reverse. An 


exclusive feature of the new unit is the fact that 
the transmission may be engaged and the truck 
driven with the power take-off in operation. The 





Warford power take-off unit for Ford trucks 


device is furnished with the sprocket shaft ex- 
tending either forward or back of the unit, as may 
best suit the requirements of the customer. 

To permit the device to sustain heavy loads over 
long periods of time with varying speeds and to 
provide for silent, frictionless operation, the new 
unit is equipped with Gilliam tapered roller bear 
ings throughout. 

There are many users of the power take-off at 
present, but the number has been considerably re- 
stricted, however, because such equipment has 
heretofore been limited to the high-priced trucks. 
A practically unlimited field of utility is now 
opened up to the Ford truck through the avail- 
ability of the remarkably ingenious power take-off 
device above described. Already the new unit is 
successfully operating such equipment as concrete 


mixers, pumps, dump bodies (mechanical or hy- 
draulic hoists), spraying outfits, electric genera- 


tors, electric welders, winches (such as used by 


telephone companies for pulling cables), sand 
blasts, air compressors, drilling rigs, for water 


wells, post holes and light ditching. 











Part of the truck equipment of the W. R. Spalding Lumber Co., Visalia, Calif. 
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Too Much Direction 


Where Murphy’s rails met Larson’s road 
There weren’t any crossing gates, 

Nor semaphores, nor any mode 
That in the city regulates 

The flow of traffic. In the sticks 

We haven’t any funds to fix 
Our crossings up with gates and things, 
A flag that waves, a bell that rings. 


Where Larson’s road meets Murphy’s rails 
The traffic isn’t very thick; 
A train brings in a keg of nails, 
Some rookie leaves because he’s sick, 
There isn’t much outside of that— 
In fact the business we are at, 
And all we ever likely will, 
Is getting logs to Murphy’s mill. 


But someone came up here one time, 
Where Murphy’s rails met Larson’s road, 
And said a crossing was a crime 
Unless some sort of warning showed. 
So Murphy had a warning fine 
Made up, the usual X design, 
With nice, new paint, with words a-glisten 
That bade the world stop, look and listen. 


Next day when Larson drove to camp, 
Perhaps to get that keg of nails, 
He saw the sign, the paint still damp, 
Where Larson’s road met Murphy’s rails; 
He saw the sign, and yelled, ‘‘ Whoa, Buck! ’’ 
And in his mouth his finger stuck, 
Yes, stopped the oxen, turned about, 
And did his best to spell it out. 


Where Murphy’s rails met Larson’s road 
There Murphy’s train met Larson’s steers, 
And Larson’s team and Larson’s load 
All over forty acres smears. 
8-T-O-P, L-0-0-K, 
He made that out without delay, 
But L-I-S and T-E-N 
Would puzzle even greater men. 


And that’s the way that learning fails. 
The landscape still exhibits sears 
Where Larson’s road met Murphy’s rails 
And Larson’s steers met Murphy’s cars. 
The ordinary man will get 
Along all right, if folks will let 
A man alone; but people try 
To paint new signs to guide him by. 


The moral of this episode 
Is merely this: Now, Larson knew 
Where Murphy’s rails met Larson’s road 
And, when he got there, what to do. 
But someone knew some better way 
To tell him what—just like today 
We hear new ways to live life’s part 
Who know the old ways all by heart. 


We See b’ the Papers 


Well, Bob LaFollette has lost another battle; 
but he was used to it. 

A number of young American financiers have 
made their mark lately, but not in marks. 

We hope that the difficulties of the St. Paul 
railroad awaken no chortles in Minneapolis. 

Mandy Brooks has made his ninth home run 
in three weeks, and we hope that Tennyson was 
right. 

In New York they say that the times are 
better. But we think that the Journal are 
worse. 

The farmer’s corn is said to be improved by 
rain, but it has a different effect on his rheu- 
matism. 

There will be three billion bushels of: corn 
this year, so the future of the hoe-cake appears 
to be safe. 

Abd-el-Krim is inviting American capital to 
invest in Morocco. We Americans are quite 


used to being invited places on account of our 
money. . 

A girl in a Chicago taxicab held up the driver 
and took $8 away from him. Well, every dog 
has her day. 

The Chinese say they want the United States 
to lay its cards on the table; but we hate to 
lose the cards. 

Trade in England was interrupted by the 
Ascot races, proving that we Americans are not 
the only ones. 

A Chicago girl was robbed of a $1,500 wrist 
watch, but we find it hard to get up any sym- 
pathy for anybody who has a $1,500 watch in 
the first place. 

The United States and Mexico are the only 
two great nations that don’t belong to the 
League of Nations, and the only two that are 
reducing their armies. 

Of course a perfect state of affairs would be 
one under which the Government would guaran- 
tee us a profit on our products and compel the 
railroads to haul them at less than cost. 


A Chicago morning paper reports that ‘‘ Joe 
Draco, an employee of a morning newspaper,’’ 
was drowned. The small-town newspaper man 
believes that, if you shut your eyes, it isn’t 
there. 

The Illinois legislature refused to provide 
the State with a State police, and some of us 
will vote again for the same fellows, without 
ever finding out how they stood on the State 
police question. 

Mexico has cut its army appropriation from 
$200,000,000 to $85,000,000. The Chicago 
Tribune calls this a reduction of 47 percent, 
but, of course, anyway, figures are just a ques- 
tion of how you figure. The important thing 
is that cutting army appropriations is eminent- 
ly more effective than passing resolutions. 


Between Trains 


AUSTIN, TEX.—Once in awhile there is a poem, 
a picture, or a piece of architecture that is an 
inspiration. One of those happy moments seems 
to have come to the architect who designed the 
Texas capitol. Successful architecture has two 
requirements: It must have form, and it must 
have fitness. In these respects the Texas capitol 
is a conspicuous success. It is in itself beauti- 
ful, but, in addition to that, the architect has 
achieved a cool and airy lightness that, when 
one works in stone, is always nothing short of 
an inspiration. Looking at the Texas capitol 
on a hot day is like looking at a snow-scene. 

When one thinks back, and thinks of the 
Tennessee and Ohio capitols, one realizes how 
beautiful this one is. And yet one is con- 
strained sometimes to ask, why the dome? The 
man who made the capitol at Washington for 
some reason took St. Peter’s or St. Paul’s for 
his pattern. Our fathers said a great many 
things about the separation of church and State, 
and then built the nation’s capitol along eeclesi- 
astical lines. They never thought of that. We 
never do. We brag a lot about our American 
originality, but we imitate as much as the Japs. 
No doubt right now if some State had a new 
capitol to build and appointed a committee 
that was solid Ku-Klux, the committee would 
enthusiastically approve a design swiped from 
some well known cathedral. 

No, our architects have not done much more 
to give us an American architecture than our 
composers have done to give us an American 
music. Our skyscrapers are about as satisfying 
to the eye as our jazz is to the ear. If we can 
not think up something new, and must imitate, 
why not imitate Greek architecture in our pub- 
lic buildings? The Grecian temple was a ‘re- 
ligious edifice, also, but it had more or less to 
do with law-giving, too. Sometime we may 
achieve a capitol without a dome, but we feel 
sure that it will not be during the life of any 
of our present legislatures. 


j 
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HUMvet nite rteie eect 


A SUGGESTION 


for Retail 
Lumber Dealers 


After you have worn blue 
suits for a couple of years, you 
liketoget a grayone or a striped 
one. Now that same thing is 
true of people building homes. 


In their new home they wel- 
come the opportunity to get 
away from the old familiar pine 
flooring and interior trim and 
get the delightful effects of 
hardwood trim and _ flooring. 
And they’ll pay you a little ex- 
tra profit to get it, too. Make 
up a mixed car of floorings and 
interior trims listed in the box 
below and start getting the ex- 
tra profits this stock offers you. 








FLOORING— 
White Oak 
Red Oak | 
Maple 
Birch 
Beech 


INTERIOR TRIM— 
Oak 
Chestnut 
Maple 
Poplar 
Basswood 





Also all West Va. Hardwoods 
—air dried or kiln dried. 











Write for book showing moulding 
designs and flooring sizes 
we manufacture. 


THE MEADOW RIVER 


LUMBER CoO. 
RAINELLE, WEST VA. 
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cH LOUISIANA C—] _Lumberman King of Rose Festival 


Real Values in 
Southern Hardwoods 





3 1 car 5/8 Qtd. Sycamore 

SS 1 car 5/8 Plain Sycamore 
50,000' 4/4 Log Run Willow 

Gum 50,000' 4/4 FAS Pl. Sap Gum 


— 


Cottonwood | 75,000' 4/4 No. 1 Com. Plain 
Sycamore Sap Gum 

Red Gum 1 car 4/4 No. 1 Com. Red Gum 
Willow 1 car 4/4 FAS Red Gum 





— 





Don’t delay—write or wire for 
quotations today. 


S.B. Anderson & Son, Inc. 


PLAQUEMINE, LOUISIANA 





HARDWOODS 


Our band sawn hardwoods, 
well manufactured, will please 
you. Grades guaranteed under 
rules of National Hardwood 
Lumber Association. 

We solicit your inquiries. 


Bonita Lumber 


Company, Inc. 


BONITA, 


— 
Parish 


LA. 













































-Lumeer Co. Lo. 
HAMMOND.LA. cre 


Manufacturers of Long and Shortleaf 
Southern Pine Lumber 














100,000 Capacity © 
For Sale Circular and Gang Mill 
complete, with Planing Mill, Dry Kilns, 


Sheds and Buildings; Five years old—In 
A-1 Condition. Can deliver early in 1925. 


LOCK, MOORE & CO., Lid., Westlake, La. 


K. Moore, Pres., M.P.Paret, Vice-Pres., G. W. Law, Sec’y-Treas. 
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Lake Charles, Louisiana 





Manufacturers 


Short Leaf Pine and Hardwoods 








PORTLAND, OreE., June 19.—The most success- 
ful and magnificent Rose Festival in Portland’s 
history closed here today with the city thronged 
by people from all parts of the Northwest. 

John T. Dougall, in private life secretary- 
manager of the Columbia River Loggers’ In 
formation Bureau, reigned today us Rex Ore 
gonus during the Merrykhana parade, devoted to 
industrial displays and fun making, and he was 
a jolly good ruler, as will be seen from the ac 
companying photo with his crown and evers 
thing. 

“Boys you haven’t 
seen half of it yet,’’ 
was his message to the 
crowd as the crown of 
authority was placed 











JOUN Ll. DOUGALL, 
As Rex Oregonus in Port 
land Rose Festival 








upon his massive brow. 

The features of the 
Merrykhana parade 
were the Chinese and 
Japanese floats and sec- 
tions in gorgeous cos 
tumes of oriental splendor. 


Of the bands that 
made them step lively, the Lumberjacks’ Band, 
representing the Shevlin-Hixon Co., of Bend, 








Ore., held probably first place. It was the fin- 
est industrial band heard here in many a day. 

The floral parade of Thursday was up to its 
usual high standard with floats representing a 
number of distant cities, especially those of 
California. 

‘*Rosaria,’’?’ a pageant in nine magnificent 
episodes was a new feature of the celebration 
that has made Portland famous. It was given in 
the natural amphitheatre of Multnomah ath- 
letic field, attended by thousands on each of the 
five nights it was presented. 

‘¢Rosarin’’? was the story of the rose, written 
by Mrs. Doris Smith, of Portland, and set to 
musie by the American composer, Charles Wake 
field Cadman, Visitors pronounced it the most 
dazzling pageant ever staged. 


Five Officials Acquire Machinery Firm 


Be.oit, Wis., June 22.—The controlling in- 
terest in the P. B. Yates Machine Co., aceord- 
ing to recent announcement from the company’s 
headquarters here, has been acquired by a group 
of officials, consisting of P. G. Farrow, Beloit, 
former assistant to the president in charge of 
sales and operations; William H. Payne, man- 
ager of the Portland (Ore.) branch office of the 
company; EK. L. Hart, manager of the Chicago 
office; B. F. Bader, manager of the San Fran- 
cisco branch, and George W. Robinson, manager 
of the Canadian branch factory at Hamilton, 
Ont. Included in the purchase is all of the 
interests in the business formerly held by the 
P. B. Yates Estate, the Florence Argall Yates 
Trust Hstate, the Ella F. Forbes Estate, and 
all the bequests of stock made under the will 
of the late Porter B. Yates, founder of the 
company. 

It was further announced that the group of 
five men who now own a controlling interest in 
the great industry, and to whom in a large 
measure is due its success in the past, will make 
arrangements to include other employees of the 
company in part ownership. Details of the plan 
to extend the ownership to other employees have 
not yet been worked out, but will be given at- 
tention in the near future, according to Mr. 
Farrow, now general manager of the company, 
who stated that there will be no change in the 
policies of the P. B. Yates Machine Co., under 
the new ownership, neither will there be any 
change in the personnel. The new owners ex- 
pect to continue operations exactly in the same 
manner as in the past and under the same poli- 
cies that have made the Yates concern one of 
the largest manufacturers of woodworking ma- 
chinery in the world. 

While no definite figures relative to the 


amount involved in the transaction have been 
given out, it is estimated that the purchase 
price was approximately $7,000,000. The five 
executives who have purchased the company 
will own outright a controlling interest, and 
they will have associated with them as holders 
of a minority interest the Continental & Com- 
mercial Securities Corporation of Chicago, which 
in turn is owned by the Continental & Commer- 
cin] National Bank of Chicago. A new corpora- 
tion is being formed by the purchasers of the 
company and as soon as this is done new officers 
will be elected. It is planned to erect an addi- 
tion to the Beloit plant to take care of the steady 
growth in business. 


Million Feet of Lumber Burned 


JACKSON, MIss., June 23.—Fire of undeter- 
mined origin, which broke out about noon Sun- 
day, consumed about a million feet of lumber 
in the yard of the White-Central Lumber Co., 
local retail concern. It also destroyed several 
wagons and trucks. The total loss is estimated 
at $50,000 to $60,000. Officials of the company 
stated Monday they would start immediately 
to rebuild the sheds destroyed and replace the 
lumber consumed. Hugh L. White, prominent 
manufacturer of Columbia, Miss., is president 
of the White-Central Lumber Co. 


e ee 

Floridans Organizing New Company 

JACKSONVILLE, FLA., June 23.—To be cap- 
italized at $1,000,000, the General Lumber & 
Supply Co. is being organized by a group of 
Ilorida lumbermen, who have applied for a 
charter for the company, the home offices of 
which will be in Jacksonville, it was learned this 
week. The company will deal extensively in 
lumber and other building materials, it was said. 

Temporary officers of the new company are 
M. L. Fleishel, president; George V. Booker, 
vice president, and William J. O’Brien, secre- 
tary and treasurer, who also are directors of the 
concern. Mr. O’Brien and Mr. Fleishel are 
prominently identified with the lumber industry 
in Jacksonville, and Mr. Booker is a big figure 
in the industry in Tampa. 

Offices and lumber yards will be established 
in Jacksonville as soon as the company is in 
chartered operation, it was reported. 


e e e 

Appointed Commissioner of Forestry 

MINNEAPOLIS, MINN., June 23.—Grover M. 
Conzet, present State forester of Minnesota, 
yesterday was appointed commissioner of for- 
estry and fire prevention by Gov. Theodore 
Christianson. The ap- 
pointment is one in the 
reorganized State gov- 
ernment authorized by 
the 1925 Minnesota leg- 
islature. The appoint- 
ment is for a term of 
two years and carries a 





GROVER M. CONZET, 
St. Paul, Minn.; 
Commissioner of Forestry 





salary of $4,000 a year. 
Mr. Conzet, by virtue of 
the appointment, be- 
comes chairman of the 
newly created depart- 
ment of conservation, 
which is to consist of 
the commissioners of 
forestry and fire prevention, lands and timber 
and game and fish, An emergency fund of 
$150,000 has been set aside by the legislature 
to be used by Mr. Conzet in fighting fires if an 
emergency arises. 

Mr. Conzet became State forester last year 
when the forestry board declined to appoint 
W. T. Cox. Under the new law the forestry 
board goes out of business July 1 and Mr. 
Conzet is in full charge, subject only to super- 
vision by the governor. 
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New Smooth End Trimmer Saw 


INDIANAPOLIS, IND., June 22.—A new type of 
saw, known as a smooth end trimmer or cut off, 
for users of marking machines, is being put on 
the market by E. C. Atkins & Co., the ‘‘ Silver 
Steel Saw People’’ of this city. This new saw 
is designed specifically for trimming off the 
ends of lumber that goes through a marker. 
The principle of this smooth end cut-off saw is 
that it has one hollow ground side (without set) 
that runs next to the board which is cut off. 
The flat side (with set) runs on the side next 
to the outside end which permits the lumber be- 
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Method 
\ ting and grinding Atkins 
smooth end cut-off saw 


of toothing, set- 





ing trimmed with a smooth, 
clean end for marking. 

The accompanying illus- 
tration depicts the method 
of toothing, setting and 
grinding this smooth end 
cut-off saw. This method 
| of manufacture, according 
Yh to the Atkins company, pre- 

vents burning of the saw 

because it has plenty of 

clearance and it does not 

7th le (180) make any difference if the 

' end of the board or timber 

which is cut off is a rough 

cut, inasmuch as the short 
end goes to the scrap. 

Many large sawmills have 
pereeived the need for a 
saw that would trim boards 
and timber smoothly, and 
Ki. C. Atkins & Co., with the 
object of meeting this in- 
; sistent demand, are present- 
ing to the trade in this new saw a type of trim- 
mer saw which will enable the user to trim the 
ends of his boards smoothly enough for the 
marker, and to accomplish that result without 
the difficulties that have surrounded the opera- 
tion of a smooth cutting cut-off saw up to this 
time. 

In ordering these saws it is advisable for the 
customer to specify, in addition to the regular 
specifications for the circular saw, viz., the size, 
gage and diameter of hole, whether when the 
saw runs toward the operator the board passes 
to the right or to the left of the saw. The 
customer should also specify the size of the 
mandrel collars to permit of hollow grinding on 
one side clear down to the collar. These saws 
should be specified two or three gages heavier 
than the regular set tooth trimmer saw which 
has been used heretofore in connection with 
lumber marking machines. 

Interested parties can secure additional in- 
formation relative to this new smooth end trim- 
mer saw by addressing EK. C. Atkins & Co., In- 
dianapolis, or any of their branches at New 
York City, Chicago, Minneapolis, Atlanta, Mem- 
phis, New Orleans, Seattle, San Francisco, Port- 
land, Ore., Vancouver, B. C., or the Atkins 
Canadian factory at Hamilton, Ont. 
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Thin Lumber Not Standard 


WasuHiIneTon, D. C., June 22.—The Central 
Committee on Lumber Standards has issued the 
following warning against the use of material 


that does not measure up to official specifica- 
tions: 


Standardization of lumber sizes and grades is, 
sbeve everything, a quality guaranty for the house 
uilder as well as for the general lumber user. 
After more than two years of exhaustive study by 
experts in government offices and laboratories as 
poy as engineers employed by the great commer- 
con lumber manufacturers, American Lumber 
- andards have been adopted by makers of lumber 
= officially endorsed by the Departments of Com- 
, erce and Agriculture. All this has been done to 
Mprove the product and insure uniformity of 


grades, sizes and quality, so that those who buy 
and use the material may be sure of getting satis- 
factory service. ° 

Having provided American Standard lumber that 
meets every requirement, it is now squarely up to 
lumber users to take full advantage of this great 
industrial achievement. Unless consumers of the 
product demand and secure lumber made upon 
standard specifications, now sold almost every- 
where, lumber satisfaction can not be guaranteed 
by manufacturers. The Central Committee on 
Lumber Standards, created under Secretary Hoo- 
ver’s supervision, is now engaged in impressin:: 
upon the lumber-buying public the necessity of 
ecoébperation in putting lumber standardization into 
universal practice. Unfortunately there are still 
some lumber manufacturers who insist upon mar- 
keting sub-standard material, that is, lumber that 
is thinner than good service demands. Lumber 
thinner than standard specifications contains less 
material, and, weighing less, saves in freight. Con- 
sequently, sub-standard lumber can be sold in some 
places at a lower price than standard lumber. 
This is especially true of certain grades of western 
shiplap. Some of this siding is only jjth of an 
inch thick, whereas standard specifications call 
for 48d, dry and dressed. Apparently the dealer 
and customer look only at the price and do not 
weigh the advantages of efficient utility; conse- 
quently, this thin shiplap is sold for sheathing 
purposes in some markets almost to the exclusion 
of American Standard shiplap in other species. 

The American Lumber Standards definitely fix 
the finished thickness of one inch dry shiplapped 
common lumber at 48d of an inch. This thickness 
was established as the maximum size obtainable, 
under average conditions of good manufacture, 
from one inch rough green lumber, and at the same 
time serve efficiently the requirements of those 
uses, such as wall and roof sheathing and concrete 
form material, to which purposes the majority of 
such lumber is put. Therefore, the manufacture 
and sale of }jth inch shiplap is wholly in violation 
of American Lumber Standards, and such material 
can not be expected to meet satisfactorily the re- 
quirements of use, thus making it uneconomical 
to the consumer in the long run. 


May Shipments from Willapa Harbor 


RayMOND, WasH., June 20.—During May 
16,227,205 feet of lumber and lath and 2,900,000 
pieces of shingles were shipped from Willapa 
Harbor lumber mills, being marketed in Cali- 
fornia, on Atlantic coast points, in China and 
in Japan. Sixteen vessels cleared Willapa Har- 
hor ports in the delivery of cargoes. Twelve 
vessels carried 8,907,573 feet of lumber and 
lath and 1,000,000 shingles to California. Two 
vessels carried 3,494,335 feet of lumber and 
lath and 1,900,000 shingles to Atlantic coast 
points. Two vessels carried 3,825,297 feet of 
lumber and lath to Japan and China. 


Now Meets in New Hotel 


TACOMA, WASH., June 20.—Citizens of Ta- 
coma recently celebrated the opening of their 
new hotel, the Hotel Winthrop, which was 
constructed through finances obtained by popu- 

















The Hotel Winthrop, Tacoma, recently opened 
P; y OF 


Jar subscription, and is an expression of the 
civie pride of the community. The Tacoma 
Lumbermen’s Club, one of the live wire organi- 
zations of lumbermen of the Pacific coast, has 
now begun holding its weekly luncheon meet- 
ings in the Gold room of this hotel. Practically 
every member of the club is a stockholder in the 
new hotel, as this club takes a prominent part in 
all Tacoma activities. 
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THE MARK OF 


ep 


ON EVERY STICK 


Send 


We know you will not any- 
way, but our point is that our 
talks to you in this space are 
worth money to you, even 
though we do not charge for 


them. (That is the sales de- 
partment’s business any- 
way.) 


We want the factory trade 
of America to know that we 
manufacture the very high- 
est cutting grades that can 
be made from hardwood 
logs. 


Our system of sawing a tim- 
ber from every log eliminates 
heart defects in our lumber; 
and our No. 1 and No. 2 
Common are of those grades 
because of other defects than 
those surrounding the heart. 


Which brings us up to 
“FIFTY-CLEAR.” This 
thrilling story will be told in 
our next advertisement. 


Hillyer Deutsch 
Edwards, Inc. 


Hardwood Lumber 
Oakdale, Louisiana 


BRANCH OFFICES:— 
CHICAGO DETROIT 
223 Railway 11-239 General 
Exchange Bldg. Motors Bldg. 
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| MOULDINGS, LATH, 


SHINGLES 


P| Sales Agent for the Following Mills:— 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 






Varnville, S.C. 
BLACK RIVER CYPRESS CO, LYON PINE COMPANY, 
Gable, S.C. Odessa, Fa. 


BURTON - SWARTZ 
CYPRESS CO. OF FLORIDA 
Perry, Fla. Pineora, Ga. 
SAVANNAH RIVER LUMBER Also agents for 
COMPANY, DIBERT, STARK & BROWN 
CYPRESS CO. 
In territory east of Pittsburgh. 


PINEORA MANUFACTURING 
COMPANY, 


Vale Royal Mill, Savannah, Ga. 
Gilmania Mill, Gilmania, S.C. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 











3%" and %" CEILING. 
%" and %" BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 
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WELDON, WILLIAMS & LICK 


FORT SMITH, ARK. 
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Favors Reforms in Federal Taxation 

Three steps Jooking toward fundamental re- 
forms in the present system of taxation are ad- 
vocated by an overwhelming vote of the business 
organizations of the country constituting the 
Chamber of Commerce of the United States in 
a referendum, the results of which were an- 
nounced Sunday. The national chamber goes 
on record as against the levying of ‘‘death’’ 
tuxes—estate and inheritance taxes—by the 
Federal Government, as urging the immediate 
repeal of the Federal estate tax, and as urging 
the establishment of an organization represent- 
ing both State and Federal governments to co- 
ordinate the two systems of taxation. The 
position of the national chamber in this regard, 
as determined by referendum, is in conformity 
with that taken by President Coolidge, the Na- 
tional Tax Association and the trust division 
of the American Bankers’ Association. It is 
contended that great confusion exists by reason 
of the Federal Government taxing the same 
sources as the States, resulting in multiple and 
burdensome taxation. 


Plans to Restore “Old Ironsides’’ 

At the request of Secretary of the Navy Wil- 
bur, Grand Exaited Ruler John G. Price has 
asked some fourteen hundred lodges of Elks 
throughout the country, having a membership 
of nearly a million, to assist in the campaign to 
raise $500,000 through school children of the 
nation to rebuild ‘‘Old Tronsides,’’ the U. 8.58. 
Constitution, most famous fighting ship of the 
American Navy. The famous veteran wooden 
fighting ship of the line is now lying at her 
moorings at the Charlestown Navy Yard, Mass. 
Rear Admiral L. R. de Stieguer, commandant 
of the first naval district, with the approval of 
Secretary Wilbur, has designated Oct. 12-18 as 
““QOonstitution Week’? and has asked the Elks 
during those days to arrange for patriotic exer- 
cises in every school in the nation and retell 
the thrilling history of ‘‘Old Tronsides’’ and 
the early days of the Navy. Congress authorized 
the restoration of the famous fighting ship so 
she may be preserved as she was in her prime, 
but made no appropriation to defray the ex- 
pense. The understanding at the time was that 
the school children of the nation would be asked 
to contribute pennies, nickels and dimes for this 
purpose. No contribution larger than a dime is 
to be received. 


Jurisdictional Dispute Not Settled 

Secretary of Labor Davis failed to bring 
about an agreement between the Operative 
Plasterers’ International Union and the Brick- 
layers’ Union after three days of conferences. 
Mr. Davis warned representatives of both unions 
that unless they reached an agreement between 
themselves and resumed work they must ‘‘as- 
sume full responsibility.’? The jurisdictional 
dispute just now is tying up between seventy- 
five and ninety million dollars’ worth of con- 
struction work. 


Future Course of Trade Commission 

The Federal Trade Commission—a majority 
of its members—has made publie the order out- 
lining its future course with regard to investi- 
gations requested by Congressional resolution. 
Under the provisions of law, effective July 1, 
the commission may not expend any of its funds 
on an investigation requested by only one branch 
of Congress unless it involves a specific alleged 
violation of the antitrust laws. The order 
places upon the members of the commission 
themselves the responsibility for determining 
what investigations shall or shall not be made. 
Jommissioners Thompson and Nugent put in 
their usual dissent. Apparently the dissenting 
members are at odds with the majority as to 
how to distinguish an investigation involving 
an alleged violation of the Sherman or Clayton 
laws from other inauiries requested by a branch 
of Congress. The majority feel that the order 


will result in applying the commission’s work 
more directly to antitrust violations. They de- 
clare, also, that the order merely shows to the 
public and to Congress that the commission is 
trying to obey the law passed at the last session 
for the purpose of stopping the practice of the 
Senate or House calling upon the commission 
for this or that investigation without regard to 
the prospective expense or any real appreciation 
of the work involved therein. 


Freight Loadings Ahead of Year Ago 


WASHINGTON, D. C., June 23.—Revenue freight 
loadings during the week ended June 13 totaled 
987,196 cars, according to reports filed today by 
the carriers. Compared with the corresponding 
week last year, this was an increase of 84,604 cars, 
but a decrease of 21,642 cars under the correspond- 
ing week in 1923. The total for the week of June 
13 was a decrease of 7,678 cars under the preced- 
ing week, decreases being reported in the loading 
of all commodities except coal and miscellaneous 
freight. 

Coal loading totaled 157,559 cars, an increase of 
5,993 cars over the preceding week and 19,319 cars 
above the same week last year. Compared with 
the corresponding week two years ago, however, 
it was a decrease of 29,396 cars. 

Grain and grain products loading amounted to 
35,570 cars, a decrease of 2,222 cars under the 
week before and 2,143 cars below the same week 
last year. Compared with the corresponding week 
in 1923, it was, however, an increase of 1,656 cars. 
In the western districts alone, grain and grain 
products loading totaled 22,753 cars, a decrease of 
721 cars under the corresponding week last year. 

Forest products loading totaled 73,505 cars, 
4,421 cars below the week before but 4,452 cars 
above last year. Compared with the same week 
two years ago it was a decrease of 4,562 cars. 

CRRA BaAAS 
HYMENEAL 

WILSON-DODGE. The marriage of Mrs. 
Matilda R. Dodge, widow of John F. Dodge, one 
of the founders of Dodge Bros., automobile manu- 


facturers, of Detroit, Mich., to Alfred G. Wilson, 
of the Wilson Lumber Co., also of Detroit, will 





MRS. M. R. DODGE, 
Detroit, Mich. 


ALFRED G. WILSON, 
Detroit, Mich. 


take place on June 29. The wedding will be a 
simple and quiet one, attended only by the mem- 
bers of the immediate families of the principals. 
The ceremony will be performed at the home of 
Mrs. Dodge, 244 Lincoln Road, Grosse Pointe, at 
4 p. m., by Rev. Samuel N. Wilson, father of 
the bridegroom. The bride will be attended by 
her sister, Miss Amelia Rausch, and Mr. Wilson 
will have his brother and business partner, Don- 
ald C. Wilson, as best man. Mr. Wilson is well 
known in the lumber industry and was formerly 
sales manager for the Mason-Donaldson Lumber 
Co., of Rhinelander, Wis. For several years 
past he has been associated with his brother, 
Donald C., in the lumber business at Detroit and 
in addition operates a hardwood assembly plant 
at Fort Wayne, Ind. 
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Railroad Projects Claim Attention 


SACRAMENTO, CALIF., June 20.—Railroad plans 
in the northeastern corner of California and 
southern Oregon continue to have the close at- 
tention of lumbermen and each development in 
the ‘‘war’? between the Southern Pacific and 
the Hill lines is regarded as affecting future 
timber trade. How closely the lumber business 
and the opening of new timber tracts are in- 
volved in the movements of the two railroad 
groups for additional traffic territory was made 
evident this week when R. EK. Strahorn, presi- 
dent of the Oregon, California & Eastern, which 
the Southern Pacific has agreed to finance in 
its extension to Lakeview, Ore., speaking at a 
meeting in the latter city, pointed out that the 
joint use of new lines now under construction 
would not open northwestern markets to south- 
ern Oregon and California timber, as had been 
claimed, but on the other hand would throw 
this lumber field into competition with Wash- 
ington forests so much closer to tidewater. 

Presidents of the Northern Pacific, Great 
Northern and Oregon Trunk Line, the Hill roads, 
in Klamath Falls today, let it be known that 
if the Interstate Commerce Commission gives 
them permission to extend the Oregon Trunk 
from Bend to Klamath Falls, the Weyerhaeuser 
Timber Co. will make public plans for construc- 
tion in Klamath Falls of one of the largest saw- 
mills in Oregon. Charles FE. Perkins, a director 
of the Chicago, Burlington & Quincy and a stock- 
holder in the Weyerhaeuser concern, said it was 
his understanding that the company plans to 
start operations in southern Oregon as soon as 
the northern lines are given permission to make 
their requested extension. The visit of the 
Hill executives to Klamath Falls was also the 
oceasion for an announcement from President 
Ralph Budd, of the Great Northern, that the 


Hill interests are considering further extensions 
southward and the line has been projected as 
far as Susanville, Calif. 

A vast new field of practically virgin timber, 
worked now only by small plants and hitherto 
handicapped by lack of adequate transporta- 
tion, will be opened up if the Interstate Com- 
merce Commission grants the application of the 
Southern Pacific, sent to Washington yesterday, 
for a permit to build a line southeasterly from 
Klamath Falls through Malin, Ore., to Cornell, 
Calif., a distance of 40 miles. This unit would 
connect up with the route surveyed for the 
Modoe Northern, projected before the war but 
never built. This line would give a new rail 
outlet eastward for southern Oregon timber, 
connecting with the Ogden Route of the South- 
ern Pacific at Fernley, Nev. President Wil- 
liam Sproule, of the Southern Pacific, said 
yesterday the proposed line was part of the rail- 
road’s program of development, but it is re- 
garded as significant that the move follows 
within a fortnight of a protest mass meeting at 
Malin, Ore., at which were adopted resolutions 
denouncing the Southern Pacifie for having 
failed to build the Modoe Northern and invit- 
ing the Hill lines to tap that territory. 


A FAMOUS TREE at Geneva, N. Y., a balsam 
poplar named for Gen. Lafayette, still stands, 
and has stood for a century to mark the spot 
where the famous French officer was received 
when he visited the city in June, 1825. The 
location is at the head of Hamilton Street and 
the tree has been noticed and admired by many 
automobile tourists. It is of great height and 
wide spread of branches, and Genevans are 
hopeful that the landmark may be preserved 
for many years. 


Reports on “Shut Down” Rule 


SAN FRANCISCO, CALIF., June 20.—The official 
return of the committee named by the Cal- 
ifornia Development Association to meet with 
Col. William B. Greeley, of the Forest Service, 
to arrive at some mutual agreement over the 
proposed regulations which it was intended to 
write into the contracts covering national tim- 
ber land leases, has been made to the California 
White & Sugar Pine Manufacturers’ Associa- 
tion and experiments under the supervision of 
both lumbermen, the association and the Forest 
Service have been begun. 

Of the two matters referred to the committee, 
comprised of N. H. Sloane, manager of the 
California Development Association, Charles B. 
Dunwoody, of the association, Col. William B. 
Greeley and Paul G. Redington, of the Forest 
Service, and Elmer H. Cox, of the Madera Sugar 
Pine Lumber Co., and F. B. Hutchens, of the 
Fruit Growers’ Supply Co., representing the 
lumbermen, the first was the ‘‘shut down’? re- 
quirement. After a full discussion the com- 
mittee conceded that this requirement would be 
expressed substantially as follows: 

During periods of exceptional emergency, cre- 
ated by hazardous climatic conditions or otherwise, 
the forest supervisor, or the officer to whom he 
may have delegated the authority for this purpose, 
shall require such additional patrols or other emer- 
gency measures as he may determine to be neces- 
Sary to meet the situation, which requirements, 
as far as practicable, will be set forth in the fire 
Plan, which is to be a separate agreement outside 
the original timber contract, and if, in the judg- 
ment of the supervisor the operator shall not com- 
ply with the emergency measures required, the 
Supervisor or other authorized officer shall have 
authority to close down such machines or such 
parts of the logging operations as should be dis- 
continued during the period of the emergency or 
Until the emergency requirements are met by the 
operator. 

’ It is understood that shutdown will only be re- 
Sorted to in cases of extreme hazard when req- 
Usite safety can not be obtained by other pre- 
Cautionary measures. 

Fuels and Types of Equipment 

The other measure referred to the committee 
Was the policy to be followed in regard to fuels 
and types of equipment for donkey and railroad 


operations. The program accepted for California 
may be summarized as follows: 


1. Oil burning locomotives will be required on 
all trackages with main line connections. 

2. Track operating loaders and other machines 
operating on tracks with main line connections are 
to be converted to oil burners as rapidly as prac 
ticable. 

3. No present equipment is to be junked. 

4. Donkey engines operating on tracks with main 
line connections or within practicable oiling dis- 
tunce of such tracks will be converted to oil burn- 
ers as rapidly as practicable. 

5. Wood burning equipment may be continued 
in use beyond practicable oiling distance from 
tracks. Outside exhausts for wood burning en- 
gines will be tried out on an experimental basis. 
A study to determine types of spark arresters 
which may be satisfactorily used with inside ex- 
hausts will be conducted by the Forest Service and 
lumbermen jointly. The determination of stand- 
ards for new wood burning machines will be de 
ferred until the results of these investigations are 
known. If a type or types of spark arrester equal 
in safety to the outside exhaust can be selected 
or devised, the Forest Service will accept the in- 
side exhaust with the use of such types as satis- 
factory. 

Outside Exhaust Tests Unsatisfactory 

The first experiment of the outside-the-stack 
exhaust was made under supervision of Klmer 
H. Cox, president of the Madera Sugar Pine Co., 
Forest Supervisor Benedict and Forest Ex- 
aminer Sanford, which was held at the mills 
of the Madera company to determine the pos- 
sibility of operating efficiently with exhausts 
on the outside. The report of these tests are 
as follows: 

Four tests were made with exhausts on the out- 
side. Immediately following, the plug was _ re- 
placed and the engine operated with the exhaust 
on the inside with the following results: With 
the exhausts on the outside the engine averaged 131 
feet a minute; with the exhaust on the inside, 
266 feet a minute, Scribner’s scale, showing in the 
first test a net loss of 49 percent. 

Yarding with exhausts on the outside was at a 
distance of approximately 1,000 feet, while with 
the exhaust inside, the line was carried out ap- 
proximately 1,300 feet. Still another important 
factor is the fact that when the plug from the 
outside exhaust is removed, part of the exhaust 
will still go through the stack. 








Four of 
Our Specialties 


We have built our rep- 
utation for good lumber 
on accurate grading, full 
measure and old-fash- 
ioned square dealing. 


Our STA-PUT Oak 
Flooring is properly 
kiln-dried and is milled 
from selected stock to 
give best service. 





OurSTRONG-HOLD 
Plaster Wall Board has 
a grooved edge which 
provides a perfect clinch 
for the joint filler. 


Our Builders’ Steel 
Products are built to 
stand the severest tests 
and give lasting satisfac- 
‘tion. 


GOODFELLOW 


Lumber Company 


Ours is the Trade that Service Made 
NATURAL BRIDGE AT GOODFELLOW 
ST. LOUIS, MO. 























Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
**‘Ask the Wholesaler’’ 


The Alger - Sullivan Lumber Co. 


CENTURY. FLORIDA 














Cummer Gypress Co. | 











Mills: Jacksonville and Sumner, Fla. 


“ : LUMBER 
Cypress 


Rough and Dressed 


Shingles and Lath 


| Sales Office, 300 Madison Ave., New York City | 




















YELLOW PINE 
Pelahatchie Lumber Co. 


Pelahatchie, Miss. 
Sales Office: Jackson, Miss. 


QUALITY—SERVICE—SATISFACTION 

















FT. SMITH LUMBER CO. 
PLAINVIEW, ARK. 
Manufacturers 


‘aan Leaf Yellow Pine 
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2% Cents | 


per 100 pounds (about 50 
cents per thousand feet on 
dressed stock) is all it costs 
now over the through rate 
to reship lumber out of St. 
Louis. Cut your stock in- 


vestment and increase your 
turnover by buying your 
needs from our bi¥ concen- 
tration vard in St. Louis. 
Stock shipped same day 
order received. 


Longleaf Yellow Pine 
Louisiana Red Cypress 
Sitka Spruce, Douglas Fir 
Washington Red Cedar 
Tennessee Red Cedar 
California White and 
Sugar Pine, Redwood, 
White Oak, Maple, Beech 
and Birch Flooring. 


Mixed cars a specialty — 
stock dressed as desired. 
Special sizes cut to order. 





LUMBER CO. 
St.Louis, Mo. 











We can most always furnish orders for 
SAWN RED ° 
& WHITE Oak Cross Ties 
Standard 6x8-8' 0” 


Let us know what you can furnish. 
We also buy Switch Ties and Crossing Plank. 


Southern Tie & Timber 
WINNFIELD, LA, Company, Inc. 


TT [UMBER COMPANY 


ao RUSTON, LA. 
SS a 


| j of Manufacturers of 


Shortleaf Yellow Pine 
I 















Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 


Mille at 
GANDY, LA. 








Office, 
RUSTON, LA. 














Ready Reference 
Inventory Book 


This is one of the most practical inventorv books 
ever published. Thousands of copies have been sold 
and companies who have used them re-order time 
and again. 

The pages are indexed so that inventory can be 
taken quickly and accurately. The count is so 
arranged in the proper page that any errors are 
quickly checked. The book is 8%x3% inches and 
has heavy manila cover with stiff cardboard back. 


Prices quoted are POSTPAID 
1 copy, $1.50; 4 copies, $5.00; 
10 copies, $10.00 


American Lumberman 
431. So. Dearborn St., Chicago, IIl. 
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EVANSVILLE, IND. 


June 22.—The demand for hardwoods has held 
up fairly well during the last few days. Prices 
have changed but little and some items are reported 
rather low. A good many inquiries are coming 
in. Wood consuming plants are operating on 
fairly good time. Furniture manufacturers believe 
they will get sufficient orders at the Chicago and 
Grand Rapids shows to keep their plants in steady 
operation for the balance of the summer. There 
is a better outlook in the rural districts than a 
month or two ago. Box manufacturers report a 
steady business and they still are in the market 
for considerable lumber. Among the retailers 
there still is a great deal of hand-to-mouth buying. 
Building operations are calling for more or less 
hardwoods in Evansville and surrounding towns. 
Veneer manufacturers report fairly active trade. 
Automobile and musical instrument concerns are 
still in the market for a great deal of lumber. Logs 
are coming in freely from southern Indiana points. 

G. E. Bauman, of the G. E. Bauman Hardwood 
Co., this city, who returned a few days ago from 
a southern business trip, is of the opinion that 
trade will show some improvement later on in the 


MARINETTE, WIS. 


June 22.—Improved business conditions are re- 
ported by the Wisconsin Cabinet & Panel Co., one 
of New London’s principal industries. Following 
a period of slack business, the plant is now oper- 
ating on the average of five and a half days a 
week, giving employment to about 225 people. 

Thomas KE. Lee, of the Below Lumber Co., is 
able to be about again, though obliged to use a 
erutch temporarily, after a severe siege with 
rheumatism, 


DETROIT, MICH. 


June 22.—Demand for hardwoods is holding up 
fairly well in the automotive industry, although 
prices are by no means satisfactory. While of- 
ferings are not quite so extensive as formerly, there 
is a tendency on the part of purchasing agents to 
await lower prices in view of the fact that surplus 
stocks have been offered at low figures during the 
last few months. According to trade factors, the 
market is steadily gaining strength as larger 
quantities are being absorbed. 

There is a better tone to the wholesale market 
in softwoods. Weak offerings from mills are dis- 
appearing for the most part, in view of an im- 
proved general demand. Buying by local yards is 
reported in fairly good volume. Transit cars are 
plentiful, but are moving quite satisfactorily. Vol- 
ume of apartment house construction in this sec- 
tion has fallen off to some extent, but single resi- 
dences are strongly to the fore in Detroit’s build- 
ing program, 


COLUMBUS, OHIO 


June 22.—!ardwood trade is of a fair volume. 
Buying is rather equally distributed between fac- 
tories and retailers, The general policy of all buy- 
ers is to purchase hand to mouth. Retail stocks 
are only fair and in some cases are badly broken. 
Price cutting is still pretty general, but larger 
companies are holding quotations firmly. F. B. 
Pryor, sales manager W. M. Ritter Lumber (Co.. 
said the amount of business is slightly larger than 
during the preceding month. ‘There is still con- 
siderable price cutting, mostly by smaller mills. 
M. W. Stark, of the American Column & Lumber 
Co., reports a steady demand for hardwoods with 
prices holding up fairly well. 

Southern pine trade is somewhat irregular, al- 
though a number of readjustments have taken 
place. Some items have been advanced, while 
others have softened. Transit cars are numerous. 
and are often sold at much less than the usual 
market figures. Building operations in Columbus 
continue active. 

C. E. Bitzer, Columbus, treasurer; H. F. Krebs. 
secretary, and Glen E. Frye, vice president, of 
the Columbus Hardwood Manufacturing Co., have 
decided that since all machinery had been installed 
and the company has about 100,000 feet of oak, 
hickory and walnut timber in Athens County, it 
would be better to operate the mill, so if the con- 
cern can not be sold within the next month opera- 
tions will start. President J. W. Frye met his 
death very suddenly and tragically at his home in 
Dayton, about six weeks ago. 

The Herbst-Black Lumber Co., a retail concern, 
has just completed the erection of a shed which is 
believed to be the largest in the city. 

The Eureka Avenue Lumber Co., a new retail 
concern, will install a double drum sander. 

J. A. Andrew, head of the Andrew Lumber Co., 





a wholesale concern, left recently for a months’ 
fishing trip at Walloon Lake, Canada, 

Il. R. Allen, head of the H. R. Allen Lumber Co., 
returned June 19 from a four weeks’ trip to the 
Pacific coast to attend the annual meeting of the 
Mystic Shrine. He is captain of the Columbus 
patrol. 

F. B. Pryor, sales manager W. M. Ritter Lumber 
Co., is receiving congratulations over the arrival 
of a baby daughter who has been named Alene. 

W. M. Ritter, head of the W. M. Ritter Lumber 
Co., arrived in Columbus June 22 and will go over 
the business of the various departments. 


MEMPHIS, TENN. 


June 23.—Domestic demand for hardwood con- 
tinues active. Sales are heavy, and shipments are 
far above the average for this season. Prices are 
still low, but show some evidence of strengthen- 
ing. The building trades demand has exceeded all 
expectation, and orders are rolling in from this 
group. ‘The demand from the flooring and interior 
trim makers continues in good volume, and there 
is a new demand from the agricultural implement 
people, due no doubt to better crop conditions. 
The rural demand for lumber is increasing. The 
automobile demand continues, for plants are run- 
ning full time, and factory hardwood buyers seem 
to be confident of continued demand for new 
models. The furniture demand is slightly off, due 
to the opening of the furniture shows and vacation 
period. The export trade is less active and little 
new business is developing. The shipments over- 
seas have been exceptionally heavy, and May ship- 
ments were up to the high mark set in April. June 
shipments, however, are not as heavy as in the 
two previous months. 

Hardwood production is being considerably cur- 
tailed. Many mills are down for repairs, and some 
are running short of logs. With mills down and 
demand active, stocks will soon be reduced. Many 
mills will be down several weeks. The Valley Log 
Loading Co. reports still fewer logs along the right- 
away, with loadings running around the 250 car 
mark, with only two loaders working, which is a 
reduction of about 100 cars below the figures of 
a year ago. 

N. B. Reynolds, formerly with W. D. Jemison 
& Co., wholesale hardwood firm of Memphis, is 
now vice president and general manager of the 
G. C. Younger Lumber Co. (Inec.), of Memphis. He 
has purchased an interest in this concern. The 
company has been organized only a few months. 


MERRILL, WIS. 


June 22.—The lumber industry is showing im- 
provement with the opening of the tourist season, 
and indications are that there will be a_ steady 
demand. Building, especially of residences, is very 
active. 

The Smith Wood Products Co., of Merrill, has 
changed hands and EF. C. Weiss has succeeded R. H. 
Smith in the management. Mr. Smith will con- 
tinue to reside in Merrill. 


LOUISVILLE, KY. 


June 22.—Improvement in business is reported. 
with better orders and larger inquiries, it being 
stated that hardwood consumers are rushing ship- 
ments and using the wires more freely. There is 
good movement reported in poplar, with a some- 
what better demand for red gum, while oak, asb, 
elm and maple are finding some favor, and there 
have been scattered orders for cedar, basswood, 
cherry and beach. Veneer and plywood business 
is reported to be a shade better than it was, there 
being better call from radio, furniture and piano 
interests. While demand is better, prices have not 
shown any advance, although less shading is being 
done. Quotations on inch stocks at Louisville: 
Quartered ‘white oak, FAS, $125@140; common. 
$75@85; quartered red oak, FAS, $105@110; 
common, $65@67.50; plain white, $85@100 for 
FAS ; and $60@62.50 for common; plain red, FAS, 
$82@90; common, $55@58. Gum, quartered red, 
FAS, $82; common, $57; plain red, FAS, $80: 
common, $53; quartered sap, FAS, $57; common, 
$40; plain sap, FAS, $52; common, $34. Poplar. 
FAS, $105@110; saps and selects, $70@T75; com- 
mon, $50@55. Walnut, FAS, $215; selects, $150; 
common, $110; No. 2 common, $50. Ash, $95 and 
$55. Basswood, $85 and $55. Chestnut, $105 
and $57. Cottonwood, $55 and $40. 

Local reports indicate that the stave and head- 
ing business of the South, like the hardwood busl- 
ness, is suffering from overproduction over the 1008 
dry winter and spring period, with the result that 
red oak oil staves and gum staves are being of- 
fered as low as $30 a thousand at mill points, with 
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white oak at $35; red oak heading, circled, 38 
cents a set; white oak, 40 cents; and gum heading, 
30 cents. Practically all stave and heading mills 
are now shut down as a result of slow demand and 
low prices. 

Basil E. Kenny, vice president W. P. Brown & 
Sons Lumber Co. and manager of its Fayette (Ala.) 
operation, who with Mrs. Kenny recently spent a 
week at Louisville headquarters, has returned to 


Alabama. 
JACKSON, MISS. 


June 23.—While the volume of hardwood busi- 
ness is good, prices are too low to net any profit, 
and manufacturers generally are disposed to shut 
down. In fact one of the mills of Faust Bros. 
Lumber Co. closed down June 1, reducing output 
50 percent. The log supply is still poor, as pres- 
ent log prices will not induce the farmers to leave 
their crops to get out logs. Crops are the best in 
ten years in this section. 


MILWAUKEE, WIS. 


June 23.—Though activity in building is on the 
wane, enough is being done to maintain a good 
volume of yard business. There is good city in 
comparison with country business. Better country 
business is expected when crops are marketed. Re- 
tailers are conservative, and will not buy more 
than actually needed. Quotations are low and 
profits below normal. Millwork factories state 
that they have cleaned up the spring orders. In- 
dustrial demand shows little sign of picking up. 
The large mills are receiving nice orders now for 
July and August deliveries and are operating at a 
normal capacity, but smaller mills are not getting 
such business. 

The Milwaukee road is installing $175,000 worth 
of new equipment at the West Milwaukee shops 
as part of the program calling for the spending of 
$6,000,000 for the rebuilding of cars. The Allis- 
Chalmers Co. here is furnishing most of the elec 
trical equipment. 

Racine may become one of the leading centers 
for manufacturing buses. President Sheldon of the 
Murray Body Corporation, which recently took over 
the body plant of the H. & M. Body Corporation 
here, stated a few weeks ago that the local plant is 
fitted for the manufacture of bus bodies, a_busi- 
ness which has scarcely been touched. 


CINCINNATI, OHIO 


June 23.—Volume of business is not up to nor 
mal. Buyers order stock only as they need it, 
placing several small orders where formerly a large 
order covered the requirement. There are some 
indications among hardwood consumers of an in- 
tention to strengthen stocks. It is believed that if 
the tendency to shade prices comes to an end and 
the market shows real stability, considerable busi 
ness will develop. The pine market has shown 
stability in June, and dealers are saying that prices 
are about at the low level. Retail business con- 
tinues active with the building season in full 
swing, but retailers are allowing their stocks to be- 
come diminished. The retail business if continued 
at present rate will equal if not exceed last year’s 
total in the Cincinnati district. 

Fred W. Mowbray, formerly of the Mowbray & 
Robinson Lumber Co., is here on a short visit. 
Mr. Mowbray: still retains his home in Cincinnati, 
though spending but a small part of the year here, 
Mr. Mowbray was in Arizona during the winter 
and spring and plans to leave for California short- 
ly, where he expects to spend the summer. 





Unreasonable Delay in Complaint 


In a case submitted to the National-American 
Wholesale Lumber Association for arbitration, it 
appears that on May 9, 1923, buyer ordered a sp°- 
cific transit car of No. 2 common and better yellow 
pine. On May 10, the seller accepted the order by 
letter and invoiced the car with printed condition, 
that no claims for deduction would be allowed un 
less made in five days from receipt of the car. The 
buyer apparently stamped same as “Goods ree ived 
May 23, invoice O. K. ‘B’ freight $274.05." Freight 
bill was then sent to the seller without any claim. 
On July 14 the buyer wrote to the seller submit- 
ting a check to cover, less $84.56 on account of 
4.510 feet of culls. and $9.35 discount. This the 
seller returned to the buyer, who again returned 
the check with an additional check for $9.35 to 
cover discount. The seller deposited both checks 
and the buyer contends that the complaint was reg- 
istered orally with the seller's salesman and sup- 
ports this with statements of several employees. 
He says also that the seller accepted the check in 
full which terminated the dispute. The seller dis- 
putes the buyer’s contention regarding the oral 
complaint and claims no word of complaint was re- 
ceived until buyer’s check arrived. 


The committee held that it is an established 


trade custom that all complaints of quality be reg- 
istered in writing to seller immediately. Further- 
more, the seller’s inv roice which was issued in ac- 
ceptance of the buyer’s order plainly quoted this 
custom, to which the buyer took no exception. It 
held also that an oral complaint to a salesman is 
insufficient even though made immediately, and no 
evidence was introduced that this oral complaint 
was made immediately. The first tangible evi- 


dence of a claim was made on July 10, 1923, or . 


about 48 days after the car arrived. This cer- 
tainly was unreasonable delay. The tendering and 
accepting of a check marked ‘in full” on an un- 
disputed or liquidated claim is not a waiver on the 
seller’s part to claim additional compensation. 


Lumbermen Standardize Molding Sizes 


HACKENSACK, N. J., June 22.—Some time ago 
the lumbermen ‘of ‘Bergen County, New Jersey, 
got together with a view toward simplifying and 
standardizing the various molding sizes and 
styles. It was found that almost every yard 
carried something different in stock with conse- 
quent disadvantages. If a builder could not get 
a certain molding he had been buying from one 
yard there, he was not able to finish up, nor 





































BC 302 - aC 
oe es eee \ 
ih = BC 336 
ti 7 a* V6 
BC 304 ia 
S 6° 2% a ‘ ~ | 
(—~—-«~BC305t~C~* y 
a* 9% 
Psa, ; 
| ae BC 334 | 
Sees! 0 age aie 
f —] Bc 310 
BC C ’ 
a 9 a] iixth | [Be33s 
77 Bo 308 L__] ja * ( | 
[ ‘LT ww | 
~tH7)] [a \ on | 
Fas | (ik \ (ms ES | 
| 22) a 
- iN Uni \ 
focas— ES CE BC 325 fr 2 
IL a | 





|= BERGEN - COUNTY - STANDANDIZED- MOULDING = 








could that yard which had been supplying him 
pick up the molding from a friendly competitor 
nearby. Besides this the duplication of sizes 
and patterns entailed a much larger investment 
than was necessary and cut down the turnover 
considerably. 

With this in view a committee was formed 
with Morton T. Brewster, one of the first presi- 
dents of the New Jersey Lumbermen’s Associa- 
tion, at its head to standardize on the moldings 
for Bergen County. The results have been very 
gratifying, in each case the pattern being great 
ly simplified and the sizes to be carried cut 
down to a minimum. A large electrotype was 
then struck off and each lumber yard in the 
county has the privilege of calling for as many 
copies of the new standard molding sheet as he 
wants, in order to distribute them among his 
contractors and carpenters. In ordering mold 
ing all the buyers are going to observe as strict- 
ly as possible the new standard, the idea being 
to work entirely out of the old stock and re- 
place it with the new standard. It is certainly a 
move in the line of progress and Mr. Hoover’s 
idea of economy through standardization. Also 
just another example of the great benefit to 
various businesses to be found in trade organiza- 
tions. 


TWENTY THOUSAND motor buses are used in 
the daily transportation of 470,000 school chil- 
dren to their respective schools. 








New School Built 
During the Summer 


vacation should be floored with Michi- 
gan Hard Maple flooring. There is no 
more durable flooring made for such 
purposes. 


Check up on the new schools to be 
built in your locality and then let the 
school trustees know you can supply 
them with the best Maple flooring. 
Such flooring is known to the trade as 





We have manufactured more Maple, 
Birch and Beech flooring than any 


other manufacturer, in fact, we have 
furnished probably 20% or better of 
this flooring sold. This fact is evidence 
of the superiority of our products and 
of their salability for dealers. 


Is Your Name on Our 
Mailing List? 


If not, just fill out and mail the cou- 
pon below and we will see that you re- 
ceive all of our stock lists and special 
offerings as they are issued from time 
to time. 


We also manufacture Maple, 
Beech, Birch, Elm and Hemlock lumber 


Grand Rapids Trust 


Company 
Receiver for WILLIAM HORNER 
Perkins Building, 


" ~ GRAND RAPIDS, MICH. 
Plant: 
ions en Newberry, Mich. 
Trust Co. 
| ang A N ~ MAIL 
ee eee COUPON 
Perkins Bldg., 
| Grand Repids Mich. “ . TODAY 
Gentlemen:—Please send me 
| your latest stock list of Hardwood 
Flooring, also see that my name is put  ‘™% 
| on your regular mailinglist. Thisdoes not g 
obligate me in any way. | 
I Ik dict aes Sat gedaan saeneseaes 
Cavin cae 480 3605s maaan sane | 
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We Have a Market 
for YOUR STOCK 


We have built up a fine 
steady trade and offer re- 
liable manufacturers an 
A-No.1 outlet for their 
products. 












ae SEs RI-STATE-|UMBER= 
"| “grd- SHINGEE~ COMPANY. 








 beeeatatevnns yuvtuetavayetvoncem 

Marulachrers” Aygenis~ 
R. A. Long Bldg., KANSAS CITY, MO. 
111 W. Washington St., CHICAGO, ILL. 
Ford Building, DETROIT, MICH. 
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Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 


You'll find our prices 
right and our quality 
unexcelled in 


Partition, Ceiling, 
Moulding, Trim, 
Lath, Dimension, 


3, 
(o) 
&, 
SS 
Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Manufacturers 


9th Floor Union 
Trust Building, 


Incorporated 1885 


Baltimore, Maryland 








-Get All the Facts 


and then you’ll see where it 
will pay you to sell our 
Ceiling 


N. C. Pine ésisc 


Stertieet Yellow Pine "prehej* 


G. 


Flooring 





Car and Cargo Shipments. 


ie 
Ellington & Guy, Inc., "sss" Richmond, Va. 








QUICK SELLERS—T hat is what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully Kiln dried. 
Rowland Lumber Co., ‘°felk. 


Virginia 
Operating John L. Roper Lumber Co. 
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TACOMA, WASH. 


June 20.~-Market discussion occupied most of 
the regular meeting of the Tacoma Lumbermen’s 
Club last Wednesday noon. The meeting was held 
at the new Winthrop Hotel, which has been 
adopted by the club as its headquarters. Aeccord- 
ing to practically all of those present, the market 
has shown some improvement during the last ten 
days. Atlantic coast prices are reported to be 
advancing with a heavy demand. Some large or- 
ders have been placed from both Australia and 
Japan and, while export prices have not advanced, 
the general trend of the market is more hopeful. 
Buyers report that the mills are less ready to sell 
at present quotations. The manufacturers believe 
the bottom has been passed, and that conditions 
should improve from now on. Orders are said to 
be very large. Three new members were intro- 
duced and welcomed into the club. They were 
Donald McKFaddon, Maine Logging Co.; Chris 
Kreinenbaum, Reed Mill Co., and Max Hayden, 
Rudell-Hayden Lumber Co. A number of out of 
town guests were present and took part in the 
discussion. They included Charles Hill, formerly 
of Tacoma and pow a resident of Olympia; W. 4 
Whitman, of the West Waterway Mill Co., Seattle ; 
Frank Smith, formerly of Tacoma and now with 
the Wallace Ballord Lumber Co. at Seattle, and 
Rk. F. Seeley, of the Hirsch Lumber Co., Seattle. 
No business was transacted during the meeting. 

The annual picnic of the Northwest Lumber 
Buyers’ Club will be held July 25 at Benbow Inn, 
on Tanwax Lake, near Kapowsin. The committee 
in charge of the arrangements is composed of Fred 
Roberts and V. W. North, Tacoma, and M. .R. 
Phillips, Seattle. The committee is working to 
vet all the buyers of the Northwest out for the 
picnic and will bave a fine entertainment program 
arranged for the affair. 

Tacoma Jumbermen are taking an active part 
in the annual Pacific Northwest Golf Association 
meeting which starts today at the Tacoma Country 
& Golf Club. Besides a number of the local manu- 
facturers who are entered in the amateur events 
the lumbermen will assist in the open champion- 
ship by acting as referees and scorers. Among 
those appointed in this capacity ~ Everett G. 
Griggs, D. C. Scott, J. W. “gag ais Suchanan, 
J. G. Dickson, L. L. Doud, J. / wont “p, lL. Reese, 
If. R. Kilworth, A. E. Law, a as Murray, Fr. D. 
Oakley, H. N. White and E. V. Wintermote. aul 
Il. Johns and E. W. Demarest are serving on the 
general tournament committee. 

Lumber carriers at the Tacoma docks during the 
present week included the following: Portacoma 
docks, Celilo, California, 500,000 feet (part cargo) ; 
Jacog, California, 150,000 feet (part cargo) ; Tal- 
thybius, Japan and China, 660,000 feet (part 
cargo) ; Tiger, Atlantic coast, 1,000,000 feet (part 
cargo) ; J. L. Luckenbach, Atlantic coast, 500,000 
feet (part cargo), and City of Spokane, Japan, 
275,000 feet (part cargo). Puget Sound Lumber 
Co., Viger, Atlantic coast, 1,500,000 feet (part 
cargo); Dickman Lumber Co., Orinoco, Atlantic 
coast, 350,000 feet (part cargo) ; Regulus, west 
coast South America, 550,000 feet (part cargo), 
and Centaurus, Atlantic coast, 400,000 feet (part 
cargo). Balfour dock, John C. Kirkpatrick, Cali- 
fornia, 250,000 feet (part cargo). Sperry dock, 
President Grant, Japan, 200 tons box shook (part 
cargo). Terminal dock, Robin Goodfellow, <At- 
lantic coast, 2,000,000 feet (part cargo). Defiance 
Lumber Co., W. R. Chamberlain, Jr., California, 
375,000 feet (part eargo). St. Paul & Tacoma 
Lumber Co., City of Vancouver, Australia, 700,000 
feet (part cargo), and Orinoco, Atlantic coast, 


500,000 feet (part cargo). Milwaukee dock, 
Arizona Maru, Japan, 500,000 feet (completing). 


saker dock, Jacowxv, California, 200,000 feet Jath 
and 100,000 feet lumber (part cargo) ; Floridian, 
Atlantic coast, 3,928 doors, 460,000 shingles and 
5,000 feet lumber (part cargo), and Virginian, 
Atlantic coast, 7,250 doors, 4,215 cross arms and 
4,000,000 shingles (part cargo). 

An effort is being made by the railroads to have 
the log rate case, set for a hearing in the State 
courts June 22, transferred to the Federal courts 
on the grounds of diversity of citizenship. The 
attempt will be fought by the loggers and the State 
Officials. 

The Tacoma Veneer Co. has completed the in- 
stallation of an automatic sprinkler and two 50,000 
gallon tanks and the concreting of the floors in the 

yarehouse. Additional storage space has also 
been added to the plant. 

The wedding of Miss Dorothy Wintermote, 
daughter of E. V. Wintermote, of the Puget Sound 
and Tidewater mills, has been set for next Tues- 
day. Miss Wintermote will become the bride of 





Lieut. Jack H. Duncan, of the United States Navy. 
Irank Paramino, of the Paramino Lumber Co., San 
Francisco, accompanied by Mrs. Paramino, has 
arrived in Tacoma to attend the wedding. 

Albert R. Vierce, hardwood manufacturer from 
Michigan, was a Tacoma visitor this week and 
called on a number of the local lumbermen., 

The last real estate holdings in Tacoma of the 
old Tacoma Mill Co. were sold this week to the 
Minnesota Investment Co. The sale covers eighty- 
five lots in the residence district. 


DENVER, COLO. 


June 23.—T. J. Vincent, secretary Mountain 
States Lumber Dealers’ Association, who has just 
returned from an extended business trip through- 
out the southeastern part of the State, from Pueblo 
to the Kansas line, reports that the lumber business 
in that section is rather slow. This is attributed 
to the uncertainty of the crops due to prolonged 
drouth. He says most of the reservoirs are about 
empty, and no new source of irrigating water is 
available. The Jumber business is slightly better 
in the neighborhood of Lamar and Las Animas. 

Word from South Bend, Ind., reached Denver 
Sunday that William P. McPhee, president of the 
McPhee & MecGinnity Co., was elected national 
president of the University of Notre Dame Alumni 
Association. For the last two years he has been 
acting head of the Denver group of that institution. 
In addition to this latest honor, he was made 
an honorary member of the first Notre Dame base- 
ball team, which represented the university on the 
diamond when “Pop” Anson was the idol of the 
game in the ’70s. The entire team, with two ex- 
ceptions, returned for the Notre Dame reunion. 


SAN FRANCISCO, CALIF. 


June 21.—Optimism held full sway in the Bay 
district during the last week, as lumber sales took 
a sudden jump, the mills receiving an abundance 
of small rush orders from middle West and eastern 
retailers, and some large orders for both local and 
eastern houses. The redwood association reported 
that sales were 150 percent of production, with 
curtailment not yet in full effect at the mills. The 
California pine market was aided to some extent 
by the box shook business, an extra heavy shook 
demand resulting from the harvesting of the fruit 
— Fruit men declare that this year’s crop will 
be at least 30 percent above normal. 


Several sales representatives, including J. E. 
Martin, Chas. R. McCormick and Pete MecNevin, 
Pacific Lumber Co., are attending the summer vaca- 
tion trip of the San Joaquin Retail Lumberman’s 
Association which left Fresno Friday for a trip to 
“The Pines,” a resort in the mountains. <A _ trip 
to the mills of the Sugar Pine Lumber Co. will 
be ineluded in the itinerary. 

The-C, PD. Johnson Lumber Co. has completed 
a large shipment of airplane spruce to the British 
Isles for the British government. The shipment 
contained clear spruce of B grade and better, to 
be remanufactured abroad to meet certain specifica- 
tions, according to W. H. Morrison, local office 
manager of the company. The company is also 
seeking space for a million lath for the eastern 
seaboard. This is in addition to approximately 
a million feet of hemlock and spruce which will 
move to the Atlantic side during the month. 

The Coos Bay Lumber Co. is now working five 
days a week, operating one shift. Local, State and 
western increases in business are reported by 
George Weir, general sales manager of the com- 
pany. The most noticeable of these gains are 
shown in the bay district markets and down the 
Salina Valley. Los Angeles has also shown indica- 
tions of an increased demand while export business 
and retail consumption in the San Joaquin Valley 
are below expectations for this period of year. 

A satisfactory agreement and settlement of dif- 
ficulties, between trainmen in the logging opera- 
tions and the Pickering Lumber Co., which threat- 
ened to suspend operations in its large camp, has 
been effected. Due to the short duration of the 
trouble no serious results have been felt by the com- 
pany and logging is again in full operation. In ad- 
justment of the demands of the train crews it is un- 
derstood that they were promised a minimum of 
ten hours’ pay a day during the logging season. 

C. Stowell Smith, secretary-manager of the Cali- 


fornia White & Sugar Pine Manufacturers’ Asso- ; 


ciation, who has been ill at his home with a 
strange malady which physicians have been unable 
to diagnose, has been removed to the Fabiola Hos- 
pital, Oakland, for observation., 

The Albion Lumber Co.’s redwood shipments to 
Guaymas, Mexico, during the spring will total 
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nearly five million feet, according to Theodore 
Lereh, general manager of the company. This 
represents ties, timbers and lumber, most of which 
is to be used by the Southern Pacific in the exten- 
sion of its system from Mazatlan southward. The 
annual picnic of the Albion Lumber Co. at the 
mills at Albion, which is scheduled for June 27, 
may be postponed owing to urgency of orders, ac- 
cording to Mr. Lerch. 


BELLINGHAM, WASH. 


June 20.—Cargo business this week follows: 
Bloedel Donovan Lumber Mills, Vinita, 3,000,000 
feet, Atlantic coast; Orinoco (loading), 2,500,000 
feet, Atlantic coast; Makaweli (due), 500,000 feet, 
Hawaii; Makiki, 1,250,000 shingles and 140,000 
feet of box shook, Hawaii; Hauptmann (due), 
50,000 feet and 1,500,000 shingles, Cuba. E. K. 
Wood Lumber Co., Shasta, 400,000 feet, Oakland, 
in addition to 500,000 feet lifted at the company’s 
Anacortes mill; El Capitan, 2,200,000 feet, San 
Pedro; City of Vancouver, 1,200,000 feet, Aus- 
tralia. The port commission today completed a 
250-foot extension to its dock and it will now seek 
to increase the volume of lumber shipped from 
the pier. Next week it will enlarge the warehouse 
by 50 percent. 

The city’s request for the removal of Starr Rock, 
opposite the E. K. Wood Lumber Co.’s mill, is op- 
posed by Col. W. J. Barden, United States Engi- 
neers, in a report to the Government. One of his 
objections is that the improvement, which would 
cost more than $100,000, would chiefly benefit the 
lumber company. The Chamber of Commerce of 
this city will protest against his decision. 


A cut of 10 percent in wages has been made by 


case 


Courtesy Forest Products Laboratory. 


That small dimension can be profitably manufactured is illustrated 
by the products in the accompanying illustration. 





while fallers and buckers are working in the timber 
area that will be flooded by water after the com- 
pletion of the Baker River power dam, 

The lumber stock of the Rogers Mill Co. has 
been taken over by the recently organized Coast 
Lumber Yards at Anacortes. L. D. Rogers is man- 
ager of the new concern, which will add new 
stock. ; 

Fred J. Wood, president E. K. Wood Lumber Co., 
left this week on a business trip to California 


cities. 
LOS ANGELES, CALIF. 

June 20.—Practically no change is reported in 
the wholesale market during the last week. There 
is much talk of curtailment and of cutting down 
the amount of lumber being sent to this port. 
Ilowever, as yet there has been no appreciable 
let-up of the amount of footage being laid down 
here, wholesalers declare. As evidence of the 
amount being shipped here, on one day this week 
five boats discharged 8,000,000 feet. The volume 
of retail sales has been fair, but not large enough 
to encourage any stocking up before vacation time. 

The demand for heavy lumber in the Pacific 
Southwest is forging ahead of the supply, is the 
contention of Charles Wesson, superintendent of 
the McCormick Lumber Co. Mr. Wesson surveyed 
his lumber stocks yesterday and found that, de- 
spite the heavy inbound movement from the North- 
west, the supply on hand was considerably below 
normal and, instead of high stacks as heretofore, 
there were only a few small piles in the yards. Mr. 
Wesson pointed out that the demand for mining 
timber is better now than it has been for some 
months. Several local business men recently re- 
turned from Arizona declared that many of the 

- mines are working and 
that the majority of the 
communities in the neigh- 
boring State are in a 
prosperous condition. 


J. BB. Campbell, of 
Roy & Titcomb (Ine.), 
Nogales, Ariz., is the new- 
ly elected president of the 
Arizona Lumbermen’s 
Club. 


The large plant of the 
Los Angeles Lumber 
Products Co., at the local 
harbor, was closed this 
month. It is understood 
that the stock on hand 
of several million feet 
has been sold to two 
wholesale concerns at the 
harbor, and that the offi- 
cers of the company have 
offered options on the 
three vessels, Hl Abeto, 
Hl Cedro and El Cicuta, 
It is also reported that 
representatives have been 
sent to the Buckley Bay 
operations, with instruc- 
tions to close there. 


The operator in If. A. White, who has 


question is cutting an entire hardwood forest into small dimension. He een in charge of sales 


uses all the logs and limbs over 6 inches in the smallest diameter cutting 
them into 4-foot bolts like the ones in the photograph. 
bolts into flitches and saws the flitches into the various sizes of flat 


and square small dimension stock. 


soming. 
waste. 
bolts, which are satisfactorily used. 


of its entire output 


the Chinn Timber Co., which operates in the 
Maple Falls district. As yet no other logging con- 
cern in this district has announced a cut, but all 
camps will close within a fortnight, some of them 
for an indefinite time, and two have closed indefi- 
nitely, otherwise there might have been some other 
wage discussions. Log receipts on the Milwaukee 
are 50 percent of what they were a month ago. 
Vice President Joseph G. Earles, of the Puget 
Sound Sawmills & Shingle Co., announces that 
work preliminary to the erection of a modern plan- 
ing unit has been started and that the plant, to- 
gether with much other construction, will be com- 
pleted within three months. ‘The unit will have 
a capacity of 100,000 feet in eight hours and it 
Will replace the one destroyed by fire on April 8. 
As soon as it is finished the sawmill will resume 
operation. Other construction will include storage 
sheds, dry sorter, transfer sheds and an office. 
The company has no plans for running the shingle 
mill, which has been idle for many months. Mr. 
Earles says that in the Concrete district the com- 
pany is building four miles of main railroad to 
4 connection with the Great Northern Railway and 
that the line will be finished by Aug. 1. Mean- 


promotion with the Ham- 
mond Lumber Co., has 
been placed in charge of 
stock frames, a new line 


He rips these 


The stock is immediately made into just established by the 
** stickered’’ bundles to cut the cost of handling, and piled for air sea- 
With this procedure woods waste is extremely low, as is sawmill 
Crooked logs and limbs resolve themselves into several straight 
This small dimension mill has 
been in operation for two years, is running to capacity and is disposing 


company. These frames 
are for regular types of 
construction and are ¢car- 
ried in standard sizes. 
However, it was pointed 
out that they may be cut 
to intermediate sizes be- 
fore assembling. 

To Capt. John Lass, master of the MeCormick 
steamer Lverett, goes the honor of completing one 
of the fastest discharges of lumber from ship to 
dock ever evidenced at this port. 


COOS BAY, ORE. 


June 22.—Buyers are complaining that they 
can not obtain prices from operators that war- 
rant them in closing offshore contracts. On the 
other hand, manufacturers say the buyers for 
foreign markets are not offering prices that war- 
rant them in making contracts. 

The Biyo Maru, which loaded 2,500,000 feet of 
white cedar logs and some white cedar lumber 
here, finished the cargo on June 19 and sailed 
for the Orient via Grays Harbor. 

The Coos Bay Lumber Co.’s two mills at Marsh- 
field have worked six days for the last two weeks. 
Word is out that several veneer plants in Marsh- 
field will soon organize night shifts. Klamath 
Falls also reports double shifts. 

The California & Oregon Lumber Co. closed down 
its operations on June 20, including the mill and 
all camps. The shutdown affects about 700 men. 














Help 
Save Money 


You can do it when you handle 
Goldsboro N. C. Pine lumber be- 
cause its soft, easy working qualities 
reduce carpenter time and labor. 





Builders 


Dealers also save money because 
Goldsboro N. C. Pine is naturally 
suited to all building purposes. You 
can therefore obtain all items you 
need from one source. 


Why not try a car or two now? 


Johnson €& Wimsatt 


WASHINGTON, D. C. 





GOLDSBORO 


N. C. 


PINE 




















Camp's N. C. Pine 


Is Now Branded 

















You know what that means—every 
board is cut full 1%” in thickness 
which guarantees you,and your cus- 
tomers absolutely the strongest and 
stiffest lumber on the market. In 
the future obtain the full value for 
your money by insisting upon hav- 
ing the “Extra Standard Dressed 


Board.” 


We'll welcome your in- 


quiries and orders. 


Camp Manufacturing Co. 


FRANKLIN, VIRGINIA 


Or Address our 
Eastern Sales Offices, as follows: 


NEW YORK: 1214 Flat Iron Bldg. 
GEO. W. JONES, Mgr., Phone 7664 Ashland 
PHILADELPHIA: Otis Building 
E. D. WOOD, Manager 


PITTSBURGH: 


L. € 


Oliver Building, GEORGE 


‘AMP, Manager 





DAILY CAPACITY 





SON ya vddkancdedccsattacsianas . - 600,000 feet 
WR EID aac itcndcaddascccevauds 500,000 feet 
MILLS 
Franklin, Va. Marion, S. C. 


Wallace, N. C. 


St. Stephen, S. C. 
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CI PACIFIC COAST Co 


alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHICAGO, ILL. 


Tel. Harrison 1295 


IN MIXED CARS 


FLOORING, CEILING, DROP SIDING, 
FINISH, DIMENSION and BOARDS 


or can include 


CEDAR or SPRUCE BEVEL SIDING 
or CEDAR SHINGLES. 


John D. Collins Lumber Co. 


White Bldg., SEATTLE WASH. 


FIR" CEDAR 


Siding 




















and Finish, Long Bevel Siding, 
Timbers, Joists, Finish an 
Dimension, etc. Shingles. 








WE are manufacturing 40,000,000 ft. annually of Idaho and West- 


ern Pine at Dalkena, Washington. Send us your inquiries. 








IDAHO | WALLACE-BALLORD | WESTERN 
WHITE LUMBER CO. PINE 
PINE 609-614 Lumber Exchange, | We make a special- 
Grades Minneapolis, Minn. ty of Shop. 











C4 SAN FRANCISCO Co 


~COOS BAY LUMBER CO. 
Douglas Fir and | 
Port Orford Cedar 


GENERAL OFFICES: 
1000 Balfour Building, San Francisco, Cal. 
Los Angeles Office: 806 Central Bldg. 














ALL KINDS OF 
REDWOOD LUMBER 


STRAIGHT OR MIXED CARS 
ALSO 





California Sugar and White Pine 
Redwood and Cedar Shingles 


Wendling-Nathan Co. 
LUMBERMEN’S BUILDING 
110 Market St., SAN FRANCISCO, CAL. 











California White 
and Sugar Pine 


Write or wire. 


Frank P. Doe Lumber Co. 


—INC.— 
16 California Street, SAN FRANCISCO 























‘ 


Lumbermen’s Exchange 


R. P. PRAY R. H. BROWNE 


California PINE 


White and Sugar 


and North Coast Lumber, Box Shooks, | 
Cut Stock, Mouldings 


**S Beak Busine" SAN FRANCISCO 


ceteeeaiadaeeinae 























‘ness “looking better.’ 


No time was set for resumption of the work, R. T. 
Bourns, manager, and President Ribenack, said. 

Increase of railroad rates in Washington and 
consequent closing of camps will affect Oregon 
manufacturers favorably, it is held, as production 
in western Washington will certainly slow down 
because of the closing of camps. 

The Southern Pacific is threatening suit against 
the Stout Lumber Co., whose steamer Martha 
Buchner a year ago knocked a full span from the 
railroad bridge, interrupting traffic for five days 
and causing a loss estimated at $75,000. 

Frank J. Fish, a logger who had been operating 
for several years in white cedar near Bridge, has 
gone into voluntary bankruptcy. Mr. Fish has 
outstanding bills amounting to over $23,500, and 


no assets, 
SEATTLE, WASH. 


June 20.—Considering the time of year, new 
business is holding up remarkably well in the fir 
industry. A feature of the outlook today is that 
the mills appear to be well cleaned up with respect 
to uppers. A good summary from the standpoint 
of the wholesaler has appeared in the market letter 
of John D. Collins, of the John D. Collins Lumber 
Co., pointing out that quite a few mills are already 
arranging to close for the Fourth of July shutdown, 
and that some of the tidewater plants are begin- 
ning to report a shortage of clear logs in the 
water. There is an abundance of common and 
lower grade fir logs, as well as hemlock logs, with 
a prospect that the supply of such stock will carry 
the mills through until September. Admittedly, 
rail inquiries submit hard mixtures at prices too 
low to be attractive to the mills. On this point. 
Mr. Collins says: “Demand continues fairly good 
for mixed yard orders, but prices are somewhat 
lower than the majority of mills and wholesalers 
care to accept. We note quite a shortage of some 
items at the mills, and a tendency on the part of 
the mills to refuse orders calling for any items 
not on hand, and surplus items have been well 
cleaned up. Atlantic coast business is reported by 
water shippers to be very strong, with boat space 
practically all taken up to August. The California 
market is reported to be considerably better. The 
demand for car and railroad material is strong, 
especially siding, which has cleaned up the surplus 
slash flooring, notably 4-inch, and has turned mills 
to running car siding instead of drop siding and 
flooring, which is short at most mills. Prices re- 
main about the same—if anything, a little 
stronger, especially on straight car items of No. 3 
grades, such as %x4-inch No. 8 ceiling and 1x6- 
inch No. 8 drop siding No. 106; in fact, we find 
these items scarce, and mills having the stock 
demand $1 to $2 more than they did thirty days 
ago. In slash grain flooring 1x4-inch No. 2 and 
better in straight cars is fully $1 stronger than 
ten days ago, while 1x4-inch in Nos. 1 and 2 
vertical grain fir flooring is $1 cheaper in straight 
cars. Dimension is holding its own in mixed 
cars; but small mills which have no kilns and are 
able to ship only straight cars of common are dis- 
posing of some cars at 50 cents less than the 
prices ten days ago. 

One of the closest students of fir market devel- 
opments is Fred H. Parks, senior partner in the 
firm of Parks & Lawton, who among his activities 
keeps up a graph showing the relations of the 
various elements in the lumber industry. The 
most recent extension of the lines of the Parks 
graph would suggest that there has been an in- 
crease in the volume of unshipped cargo business 
during the last sixty days, but no increase in 
export. The conclusion follows that if the mills 
would adopt a policy of carrying larger stocks, 
and did not expect the yards to carry so much 
stock as in the past, regulating production in 
accordance with that plan, the whole effect would 
tend toward stabilization. 

A Seattle wholesaler is issuing a distinctive pub- 
lication in the shape of a monthly bulletin, cireu- 
lated gratis, giving an unbiased analysis of fir 
market conditions. The publication is widely 
known as the Worth Market Bulletin, and is pub- 
lished by Harry I. Worth, president of the Worth 
Lumber Co. One of its features is a chart show- 
ing each month the relation between fir produc- 
tion and sales; and uusually there is a graph por- 
traying unshipped orders of association mills. 

Roy A. Dailey, Coast manager of the National- 
American Wholesale Lumber Association, returned 
this week from an official visit to Coos Bay. having 
been accompanied from Portland by C. L. Lindner, 
vice president of the Henry D. Davis Lumber Co. 
and regional director for Oregon in the National- 
American association. They drove by automobile 
to Roseburg, Ore., and thence to Marshfield and 
North Bend. Their impression from the trip has 
a decided tinge of optimism, since they found busi- 
At North Bend they en- 
joyed a visit with Archie T. Summerville, assistant 
manager of the Stout Lumber Co. Mr. Dailey and 
Mr. Lindner noted with interest and surprise the 
volume of Port Orford cedar logs in the Coquille 


River, which literally was backed up for miles 
with the input from the camps. That part of 
Oregon is one of the few regions where the river 
drive still persists. Interest in the Coquille drive 
was heightened by the fact that movie photogra- 
phers were in the field at the time. At Eugene 
Mr. Dailey and Mr. Lindner were principal speak- 
ers at a Hoo-Hoo megting. They also speak in com- 
plimentary terms of the golf course in that center, 
an improvement due in great part to the efforts 
of A. C. Dixon, of the Booth-Kelly Lumber Co. 

A. R. Graham, of Spokane, has been a visitor in 
Seattle for the last few weeks, and left here this 
week for a trip into Oregon. ‘‘Andy,” as he has 
been familiarly known among retail lumbermen all 
through the western district, was for many years 
field representative of the Western Retail Lum- 
bermen’s Association, which has headquarters in 
Spokane. Mr. Graham left the employ of the as- 
sociation to become actively engaged in the retail 
lumber business, but after nine years of absence is 
back on the old job again, and not the least induce- 
ment for him to come back was the opportunity 
of again meeting and visiting with his many warm 
friends in the district. 

Ed T. Verd, a well known lumberman who re- 
tired from business some months ago, has organ- 
ized the Verd Lumber Co., and will establish a 
retail yard near Kenmore, on Lake Washington, 
Kenmore, which is a promising location on the 
Pacific Highway between this city and Bothell, is 
the site of one of the mills of the John McMaster 
Shingle Co. 

Ed Townsend, formerly of the Learned Lumber 
Co., with offices in Seattle, has disposed of his 
interest in the Tri-City Lumber Co., at Hermosa 
Beach, Calif., and plans to relocate in this city. 

The Foster-Wyman Lumber Co., Max A. Wyman, 
manager, has taken additional space at 909 White- 
Ifenry-Stuart Building. 

IB. R. Lewis, president Clear Lake Lumber Co., 
is absent on a business trip to Minneapolis and 
adjacent territory. 

Gilbert A. Brewer, manager statistical service 
West Coast Lumbermen’s Association, is on vaca- 
tion, and with Mrs. Brewer is touring eastern 
Washington and eastern Oregon by automobile. 

Ray F. Throm, formerly of Colby & Dickinson. 
Seattle, but now of Los Angeles, has been in this 
city renewing acquaintances. 

Ralph A. Clark, sales manager Bloedel Donovan 
Lumber Mills, is in California investigating busi- 
ness conditions. He will go as far south as Los 
Angeles. 

Ralph Marteney, secretary-treasurer Arkansas 
Valley Lumber Co., at Wichita, Kan., is in Seattle 
renewing his acquaintance with lumbermen of the 
west Coast. 


SACRAMENTO, CALIF. 


June 20.—The forest fire season is at hand, and 
the first fire in the State this season was reported 
today from the Cleveland national forest in south- 
ern California. About five hundred acres had been 
burned over. In preparation for the fire danger. 
forest supervisors have had their forces under in- 
tensive training. A new lookout station at Bloomer 
Hill, east of Oroville, was dedioated with special 
ceremonies yesterday. 

The Illinois Lumber Co.’s new mill in Langell 
Valley, near Klamath Falls, will begin sawing 
early next month. The mill has a circular rig and 
will have a capacity of 385,000 feet each shift. 
Woodcock Bros., owners, formerly operated near 
Grants Pass, Ore. They now operate another mill 
near Lakeview with a capacity of 25,000 feet daily. 
The company plans to build a planing mill later to 
handle the retail trade in and around Langell 
Valley. 

The Shasta View Lumber & Box Co. will add a 
night shift in its Klamath Falls plant tomorrow. 
The Peyton Logging Co. will log about 50,000 feet 
a day for the Shasta View plant. Grading of the 
track for the loading dock has been completed ; it 
will run nearly the entire length of the 800-foot 
spur. 

The logging camp of the Ewauna Box Co., Kla- 
math Falls, made a new record of 1,853,000 feet 
production in six days last week. More than thirty 
cars were loaded each day. The Ewauna force 
loaded out over 6,000,000 feet last month, using 
but one jammer, and Superintendent Villair de- 
clared that this month would be still heavier. Four 
weeks at last week’s rate would be 7,412,000 feet. 
The Ewauna’s five new dry kilns will be completed 
in about three weeks. The Ewauna mill was shut 
down a half day last Friday to make repairs follow- 
ing an accident. 

The Wecd Lumber Co. sawmill at Weed resumed 


“operations this week with the night shift after @ 


shutdown of several weeks during which time ex- 
tensive repairs were made. 

The J. W. Landis Milling & Lumber Co., operat- 
ing a sawmill and logging camp at Post Flat, El 
Dorado County, will resume Monday. Large shbip- 
ments of last season’s cut are being made. 

The rehabilitation of the Diamond-Caldor 1log- 
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ging road of the California Door Co. is progressing 
rapidly and hauling of heavy logging trains from 
the Caldor woods to the Diamond Springs electric 
mill greatly facilitated. All departments of the 
company are operating with full crews. Heavy 
shipments of shook and finished mill products are 
being made from the plant. 

Installation of new machinery in the Optimo 
mill, one mile south of Magalia, Butte County, has 
peen completed. The Pacific Investment Co., which 
has acquired the plant and several thousand acres 
of land for mining and lumbering operations, plans 
to operate at full capacity. Logging from the 
timber tract is being done by motor trucks and the 
company now has on hand 1,000,000 feet of lumber. 

John S. Owen, head and founder of the John 8S. 
Owen Co. of Eau Claire, Wis., owner of big timber 
interests in southern Oregon and Del Norte County, 
California, accompanied by John S. Owen, jr., his 
grandson, were visitors in Crescent City last week 
looking over timber acquired twenty years ago, 
after the elder Owen and his son had personally 
eruised the tract. Rumors that the Owen com- 
pany planned to build a mill in the Crescent City 
territory were not confirmed by them. Mr. Owen, 
sr., Who is near the fourscore mark, is credited 
with being the oldest active lumber and mill oper- 
ator in the United States. He was much inter- 
ested in the new equipment at the Brookings plant 
of the California & Oregon Lumber Co. 


ABERDEEN-HOQUIAM, WASH. 


June 20.—Schafer Bros. Lumber & Door Co. has 
had its new mill in South Aberdeen in operation 
during the last week, employing about fifty men. 
Improvements continue to be made by the new 
owners. Contract has been let for the construc- 
tion of a dock 260 feet by 180 feet. This will 
allow the docking of the largest vessels coming into 
the harbor. 

William E. Boeing, of the Boeing Airplane Co., 
Seattle, has been on the Harbor. He is interested 
in the Greenwood Logging Co., near Hoquiam. 

N. J. Blagen, of Portland, was a visitor on Grays 
Harbor last week. Mr. Blagen is a stockholder in 
the Grays Harbor Lumber Co., of Hoquiam, and is 
a father of the Blagen brothers now in charge of 
the plant. 

J. E. Fowler, sales manager A. J. West Lumber 
Co., has been elected junior grand warden of the 
grand lodge of Masons of Washington. 

The Hobi Timber Co. has made arrangements to 
build a storage boom at Grass Creek, where its sur- 
plus of logs will be stored. 

C. M. Weatherwax, of the C. M. Weatherwax 
Lumber Co., San Francisco, is in Aberdeen for a 
business stay of a week. Mr. Weatherwax made 
his home in Aberdeen for many years. 

The schooner Alvena, one of the few sailing ves- 
sels still in operation on the Pacifie coast, is due 
in Grays Harbor for a cargo of lumber for Ha- 
waiian ports. The Alvena and the Columbia are 
the only sailing vessels which make Grays Harbor 
a regular port of call. 


EVERETT, WASH. 


June 20.—An indication of the upward trend of 
the fir market is afforded by the bookings of one 
of the largest companies in this city, which states 
that not another foot of business is needed for the 
present, orders on hand being ample to carry the 
plant through the July shutdown. There are sev- 
eral instances of offerings of emergency contracts 
at a premium over the going market price, and at 
least one order of that kind, involving more than 
a million feet, has been placed at a price of $1 
over the current quotations. The shingle business 
continues to improve, with prices firm to rising 
on the advances registered earlier in the month. 

T. B. Sumner, vice president and general man- 
ager of the Sumner Iron Works, has returned from 
an absence of three weeks in California. New 
business booked by the Sumner Iron Works in 
cludes a 9-foot roller bearing band mill for the 
Benson Lumber Co., San Diego, Calif. Delivery 
will be made some time next week. The Beaver 
Lumber Co., at Prescott, Ore., has ordered an au- 
tomatic air lift trimmer and transmission machin- 
ery. The Weyerhaeuser Timber Co. has placed an 
order for a 15x20 steam feed for Mill A, insuring 
higher speed. Similar installations have been made 
by the Sumner Iron Works for the Clear Lake Lum- 
ber Co., Snoqualmie Falls Lumber Co., and the 
West Oregon Lumber Co. 

E. L. Turgeon, of Turgeon Bros. Lumber Co., 
Auburn, Me., operating distributing yards, is one 
of the notable figures in the industry who paid a 
recent visit. to Everett. Mr. and Mrs. Turgeon 
were conducted by: Robert Patterson, of Seattle, 
Who enjoys a wide acquaintance among the west 
Coast lumbermen. The visitors expressed a special 
Wish to inspect a modern flooring mill and a ply- 
wood plant, and while here were taken by Mr. 
Patterson through the mills of the Walton Lumber 
Co. and the Walton Veneer Co. Mr. Turgeon was 
impressed by the methods of manufacture, as well 


as by the grade of stock, and he expressed the 
opinion that eventually there would be a heavy 
increase in the volume of fir business in the North- 
eastern States. One of the side features of the 
visit to the plywood plant was the natty appear- 
ance of the girls who handle the output of the big 
lathe—attired, as they are, in caps, overalls, silk 
hose and shoes with French heels. 

Local shingle manufacturers are interested in 
the plans of the Long-Bell Lumber Co. to build a 
floating mill for cedar flitches and shingles, mak- 
ing a portable plant with two Sumner upright 
shingle machines and a flitch mill with a capacity 
of about ten thousand feet in eight hours. The 
portable shingle mill and sawmill, which will be 
operated electrically, will be installed on a barge 
thirty feet wide and ninety feet long, to be an- 
chor.d in the Longview drainage canal connecting 
with the log pond. Portable shingle mills have 
been tried, with varying success, by Everett cedar 
manufacturers, but not on the same basis as the 
projected plant for the Long-Bell Lumber Co. 


DULUTH, MINN. 


June 23.—A distinetly optimistic tone is evident 
in this market. Shipments of mixed cars of north- 
ern pine lumber to line yards are in better volume, 
with retailers beginning to sort up their stocks. 
Mill sales officials are of the opinion that the 
public will begin to come into the market more 
freely in another month. All items of northern 
pine are firm and it is to be noted that dealers 
venerally are hopeful that the trend will be upward 
during the next few weeks. Sawmills at Cloquet, 
Virginia and International Falls are operating at 
full capacity, with operators shipping out sufficient 
lumber to keep their yards from becoming con- 
gested. Heavy stocks are being carried in all the 
vards, but a comparatively small proportion of 
them is seasoned material. Interest in the lower 
grades of northern pine lumber is increasing, with 
better takings by box manufacturers at Duluth, 
Chicago and Milwaukee. The Pike Lake Lumber 
Co. is operating its sawmill at Tower, Minn., at 
capacity on a program to cut 7,000,000 feet of box 
lumber this season. Improvement is being re- 
corded in the lath market here. Round lot ship 
ments are going forward to jobbers at Milwaukee, 
Chicago and Detroit. The market is firm in stand- 
ard lath. The Grand Rapids (Minn.) veneer mill 
is finding a ready market for its product. The 
company is operating two camps this summer, 
cutting basswood and birch chiefly. Pulpwood con- 
tractors are making progress in cleaning up ship- 
ments to the paper mills. The mills appear ready 
to accept shipments of all material contracted for, 
and in some cases contracts are likely to be ex- 
ceeded. <A log drive containing about 8,000 cords 
of pulpwood and 14,000 railroad ties for delivery to 
the Itasca Paper Co., at Grand Rapids, Minn., is 
being wound up. The drive extended over several 
hundred miles and was carried through without a 


hitch. 
MINNEAPOLIS, MINN. 


June 23.—With keen competition still prevail 
ing, last week has seen normal or better-than- 
normal business in most branches of the industry. 
Summer begins with lumbermen of the Northwest 
in better frame of mind than for three or four 
years. They have had a satisfactory six months, 
with business being done closer to the cash basis 
than probably ever before. The city building pro 
gram is in full swing, and in the rural districts 
there has been used a larger amount of lumber 
than in several seasons. From the farming com 
munity come reports that excellent prospects for 
large small grain crops continue, with corn mak- 
ing splendid progress. There is every indication 
that in the fall good prices again will prevail. 

Railroads and wooden box makers are using a 
larger amount of northern pine this week than 
heretofore, and manufacturers and wholesalers of 
this product are doing a steady and large volume 
business. Northern pine manufacturers, producing 
lumber at capacity, are being pressed to keep up 
with the demands and at the same time lay in a 
supply to be drawn on later when production is 
curtailed in the winter months. One of the larg 
est of the mills affiliated with the Northern Pine 
Manufacturers’ Association reported that produc- 
tion is at least two weeks behind orders, while 
another is barely keeping even. The smaller mills, 
likewise, are handling a large volume of current 
orders.. This condition prevails despite the fact 
that there is little forward buying. Probably no 
better gage of the consumption requirements in the 
Northwest could be furnished. All statistics show 
that the business is on a healthy basis. 

From the northern hardwood wholesalers comes 
a report that they have been forced to make slight 
concessions, in some instances, while manufactur- 
ers are not inclined to recognize these reductions. 
The result is that some of the wholesalers are 
going on a slight margin of profit. This condition, 
however, does not prevail generally. Automobile 
body manufacturers are among the largest cus- 
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tomers of the hardwood wholesalers, while imple- 
ment manufacturers and furniture factories are 
taking a substantial amount. 

The demand for white cedar posts continues large 
and prices are slightly unsteady. The retailers 
have waited, in most cases, until their supplies are 
exhausted and now are sending orders to meet 
current needs. Rush business predominates. 

Some red cedar shingle manufacturers are selling 
direct to retailers and causing highly competitive 
conditions that in some cases have affected general 
prices, but to no great extent. There has been an 
emergency demand for repairs as a result of recent 
storms, 

Lumbermen in South Dakota look for a sharp in- 
crease in demand for their products after harvest 
or as soon as the crop is assured, according to 
J. W. Evans, of Evans & Givens, of White, S. D., 
who said in Minneapolis a few days ago that crop 
prospects in that State are uniformly excellent. 

sright sunshine, following abundant rains, have 
brought optimism over crop prospects in his sec- 
tion, said Norbert Borgerding, general manager J. 
sorgerding & Co., operating line yards with head- 
quarters at Melrose, Minn., who was in the Twin 
Cities in the last week. He said that recent 
storms brought an unexpected demand for lumber 
to rebuild barns which were destroyed. 

General business should be active this fall and 
a Jarge amount of lumber consumed in the Iowa 
territory if present crop prospects materialize, ac- 
cording to J. W. Hartray, superintendent of the 
S. H. Bowman system of line yards, who just has 
returned from a trip through that territory. There 
is plenty of moisture in Iowa and crops, he said, 
look excellent. 

lL. A. Page, jr., of Page & Hill, producers and 
distributers of northern white cedar poles and 
posts, this week is attending commencement exer- 
cises at Williams College, Williamstown, Mass., 
where his son Albert is being graduated. 

The R. C. Clark Veneer Co., Chicago, has opened 
a branch office in Minneapolis at 714 Lumber Ex- 


change, 
KANSAS CITY, MO. 


June 23.—While there have been a few more 
buyers in the lumber market during the last week, 
the total volume of orders placed does not seem to 
have grown to any extent, retail buying being held 
close to immediate requirements. More lumber is 
going to country retailers, while some of the city 
yards have been laying off. Sales managers here, 
while hopeful, are not banking on much of an in- 
crease in the volume of sales when the country 
yards do come in, believing that city yard sales 
will fall off to some extent. Local trade is heavy, 
and many builders are working their men seven 
days a week, but such overtime is not general in 
this section. On the whole, the market has im- 
proved somewhat from the selling standpoint in 
the Jast week. Southern pine mills are taking a 
firmer attitude, and this has helped the fir market. 
Some items of redwood and western pines are 
weaker, due to conditions on the Coast and the de- 
sire of mills to dispose of surplus stock in the mar- 
kets further east. 


WINNIPEG, MAN. 


June 22.—Continued rains throughout the West 
have to a certain degree curtailed building opera- 
tions, though retail sales have shown some increase 
over May. It is apparent that the farmers are 
going carefully, but there seems to be more figuring 
than for some months. In the larger centers, such 
as Winnipeg, Regina, Saskatoon and Calgary, busi- 
ness continues to be very active. Wholesale prices 
are still unsettled. The retailers continue to buy 
only what is actually needed. 

Harry Wells, of the McLeod Sash & Door Co., 
Vancouver, has reached Winnipeg after calling on 
retailers in Alberta, Saskatchewan and Manitoba. 

William Konantz, president North American 
Lumber & Supply Co., who now resides in Cali- 
fornia, was in Winnipeg last week attending the 
general meeting of the company. 


TORONTO, ONT. 


June 22.—Conditions as time passes seem to be 
more perplexing, for there is no stability to prices, 
and while volume of trade is fair the profit mar- 
gin is very slim for both wholesaler and retailer. 
Lower grades of white pine lath are very active. 
Mill stocks are scarce, and the new cut is being 
shipped fairly well up to the saw. Spruce, jack 
pine, red pine and other items are just holding 
their own. There is quite a spread in prices. 
White pine culls are in better demand than are 
higher grades. Demand for shingles has been good, 
but shipments have been very slow, as west Coast 
mills have been fairly well filled up with orders for 
some time, Shed stock at Coast mill points is very 
searce and shipments are slow. Prices are firm and 
there is a tendency toward a little higher level. 

George B. Nicholson, a member of Austin & 
Nicholson, who operate a large sawmill at Chap- 


leau, northern Ontario, was recently given the 
unanimous nomination of the Liberal Conservative 
party as candidate for parliament for the Riding 
of East Algoma, in the next Dominion election. 


LAUREL, MISS. 


The southern pine market seems to be 
there have been no marked ad- 
vances. Mill stocks are reduced, orders are in 
good volume and all for immediate shipment. The 
mills are not in position to ship as quickly as they 
have been shipping for the last few months. Indi- 
cations are that prices will soon go higher. De- 


June 22.- 
firmer, although 


mand for all special cutting is strong. ‘Timbers 
have undoubtedly strengthened materially. The 


export trade continues fair, but prices obtained 
continue to reflect the domestie situation, although 
sawn timber has made some advance. 

Charles Green, S. H. MeLaughlin, Murray Bis- 
sell and young Gardiner Green were among the golf 
enthusiasts attending the Mississippi golf tourna- 
ment held in Jackson June 16-20. Mr. Green, with 
Mr. Thompson, succeeded in winning the Griffith 
Cup. Mr. Green’s son, Gardiner, although a boy of 
just fourteen, made a remarkable showing, being 
runner-up in the fifth flight. 


MACON, GA. 


June 22.—Weather conditions in general are ex- 
cellent, and mills are producing more than they 
are shipping and most have a very good supply of 
dry lumber. They are reported to be low on orders, 
Some intend to close down unless better prices are 
offered. Wholesalers report buying in consuming 
territories has dropped off. Orders, they say, are 
few, and many buyers are picking up transit cars 
at less than mill cost. Transits are not moving 
well, and prices are low. Demand for 6-, 8-, 10- 
and 12-inch air dried roofers has fallen off consid- 
erably. Prices have slumped 50 cents on 8-inech and 
wider, and as much as $1 on 6-inch, as demand for 
6-inch has been weak. Some mills have made the 
differential between 6-inch, and S-inch and wider, 
$1.50, though it is usually $1. Prices for random 
cars of 2-inch air dried dimension are low, with 
mixed car orders fewer but at better prices. B&bet- 
ter shortleaf finish, kiln or air dried, is very slow. 
Air dried clears are weak, and kiln dried are being 
offered by many Georgia mills at $38 to $39 for 4/4 
by 6- to 12-inch, guaranteeing 35 percent to be 
10-inch and wider. No. 1 common and C kiln dried 
finish is not moving. 


NEW YORK, N. Y. 


June 23.—The lumber market is on the up- 
grade.e The general tone of the market is much 
stiffer than it was a week ago, and retailers freely 
admit that they are paying a good figure above 
what they could get lumber for a month ago. Some 
of the wholesalers consulted today said they 
had enjoyed very good business for the first three 
weeks of June. 

There has been a decided improvement in the 
eastern spruce situation, even though there is not 
a great volume on the market and manufacturers, 
especially those of Canada, are not pressing to 
supply customers here at prevailing prices. Some 
good rail shipments of eastern spruce have arrived 
in recent days and most of them were sold before 
arrival. Eastern spruce lath, by rail and cargo, 
have arrived in good volume, but there have been 
ready takers, 

The most decided improvement for the week per- 
haps has been in hardwoods. The volume of fit 


sold has been unusually heavy, all yards being 
well supplied. There are no complaints about 
transits. North Carolina and = southern pines 


prices have stiffened and now some retailers are 
finding it hard to get what they want on short 
notice. Flooring and trim are running out il 


fine volume and some large orders for timbers 
have been reported in recent days. From the 
Inland Empire, rail shipments are coming it 


promptly and the demand is good. 

The Alfred R. Sax Lumber Co. has been recom- 
mended to the board of estimate for the award 
of a contract for supplying ties and timber for 4 
part of the storage yards on the Pelham Park 
branch of the Interborough subway at Westchester. 
The Sax company’s ‘bid was” given out 4 
$38,282.40. 

L. E. Mitchell, sales manager of the Superior 
Oak Flooring Co., of Helena, Ark., has been in the 
Kast in connection with signing up eastern repre 
sentatives for products of the company. 

The Boyd Lumber Co., Brooklyn, has just closed 
a lease for larger quarters on Van Dam Street, 


Greenpoint. The company will take over the new 
premises July 1. 
H. F. Gorsline, of the National Lumber Co, 


suffalo, spent last week in this city, attending the 
State convention of Knights Templar. 

W. W. Schupner, secretary-directing manager of 
the National-American Wholesale Lumber Assoc 
ation, has returned to New York from a two weeks 
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trip in the Southeast, during which he visited the 
membership at Louisville, Montgomery, Macon, 
Birmingham, Memphis and Cincinnati. At several 
places, he met the members in groups and outlined 
recent accomplishments of the association and 
plans for further activities. During this trip, a 
number of new applications were received, and the 
wholesalers visited were much interested and 
pleased with the progress being made by the asso- 


ciation. 
JACKSONVILLE, FLA. 


June 22.—Orders and shipments of southern pine 
are running about equal. Production by larger 
mills continues very close to normal. Most smaller 
mills are running, but not on full time basis. All 
the mills have large stocks, especially in western 
Florida and southern Georgia. Local wholesalers 
and several mills report a slight increase in orders 
for immediate shipment. The mills, however, have 


very few orders on their books, and buyers feel 
that they have the upper hand in the matter of 
price. There is practically no forward buying. 


ITeavy rains fell this week but, on account of the 
long dry spell, logging was not hindered. 

All items of shed stock are 
Florida yards in good volume. 
fast reducing stocks. 


moving from the 
Retail dealers are 
The movement was larger 
than last week. Several shipments of flooring, in 
straight cars, were made to the Carolinas, Penn- 
sylvania and New Jersey points. Mixed car orders 
predominate and are all for quick shipment. Sale 
of 4-inch B&better flooring to the wholesale trade 
is only on mixed orders at $42 to $44; No. 1 is 
moving slowly at an average of $40, although some 


favored manufacturing, drying and_ shipping. 
Longleaf kiln dried roofers, owing to the difference 
in price of shortleafystock, are slow. No. 2, 6-inch, 
sell at $21 to $22, 


Kiln dried finish, both longleaf and shortleaf, 
rough or dressed, in B&better, is slow. Florida 


yards are the best buyers. The northern and 
eastern markets are taking very little. Some im- 
provement in inquiry is noted from the middle- 
western States. The large mills are holding prices 
firm, but small mills sometimes offer concessions. 
No. 1 D4S boards sell for the most part on mixed 
orders in specified widths at steady prices. Most 
orders for No. 2 boards eall for 1x6-inch. Price 
to the wholesale trade is $21.50. No. 3 were in 
fair demand direct from the yards at steady prices. 

Orders for all-rail shipment of large dimension 
and timbers to the North and East are searce. 
Southern dealers continue to be the best buyers, 
but their purchases are only small and call for 
nearly every item on the list. The larger mills 
are cutting their logs into export stock and small 
framing. No material change is noted in prices 
obtained by the large mills. The small ground 
mills will accept business at a close margin of 
profit. Small framing is not moving as readily 
and prices are somewhat off. 

The railroads and car companies are 
only to take care of repair work. 


buying 
Car framing and 


sills, with a small amount of decking, are the 
principal items moving. Prices have declined 
slightly. 

Several large orders for sawn timbers, scant- 


ling and kiln dried saps have been accepted by 
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Longview, Wash., not quite two years old and with a population exceeding 7,000, has 11 miles 

of streets paved with cement, 40 miles graveled, with 64 miles graded, and began work recently 

on an additional 15 miles of cement paving. Because of the city’s wide streets, 15 miles of pav- 
ing there is equivalent to 34 miles of 18-foot paving 





sales are made at $34 to $36 by mills that are 


overstocked ; No. 2 sells to the Florida trade at 
$18 to $19; No. 3 was in good demand at an 


average of $11. Movement of 38-inch B&better was 
larger than for several weeks at an average of $53; 
No. 1 was in better demand, but declined $1, sales 
being made at $40; No. 2 sells at $15 to $18; No. 
3 was a good seller at $10.75. B&better 38-inch 
rift sold at $71 to S72. There was a large amount 
of 6-inch No. 2 sold at $21; No. 3 brought $16.25. 

Sales of %-inch ceiling were in No. 2 grade only 
at $19 to $20. The other grades are steady in 
price, Call for thin ceiling continues light, and 
most of the movement is on mixed orders. B&bet- 
ter jg-inch was the best seller at an average of 
$24.50. Remilling plants are crowded for room 
and are slacking off on production. Partition is 
seldom called for but prices are firm. 

Bond siding has been a slow seller. Prices are 
not as firm, No. 2 selling direct to the retail trade 
at $26, and to the wholesale trade at $25. Novelty, 
in B&better and No. 1, is moving slowly and only 
on mixed orders. Prices are: B&better, $44 to 
$45; No. 1, $36 to $38; No. 2, $20 to $23; No. 3, 
$10 to $12. There is no demand for bevel, and 
Sales of square edge are light. Prices are being 
held firm by the larger mills. 

Demand for air dried roofers has been steady. 
No large bookings were made. Inquiry still leaves 
much to be desired, though day to day bookings 
enable the mills to operate at about normal. There 
Seems to be some improvement in demand from 
New England, but prices there are not attractive. 
Quotations are steady, 6-inch selling at $18.50 and 
8-inch and wider at $20 to $20.50. Weather has 


western Florida mills for forwarding by schooner 
and vessel to Cuba and the River Plate ports. 


WARREN, ARK. 


June 22.—Arkansas soft pine demand has been 
of about the same volume as last week, and prices 
have held firm. No. 2 boards in 6- and 8-inch are 
still weak, while 12-inch are a searce item and 
bring a good price. B&better finish has held 
strong. Edge grain floorings are moving in fair 
volume at good prices. B&better flat flooring sells 
below its value, but is no weaker. Inquiries are 
being received in fair quantities from the dealers, 
but seem to be for fill-ins. Industrial buying is 
light, although some business is being placed. De- 


mand for car material is light also. Production 
was curtailed by the holiday on June 19, some 
mills taking the last two days of the week. The 


volume of orders this week was probably in excess 
of both shipments and production. There are plenty 
of cars and a surplus of labor. Small mill produc- 
tion in this vicinity is still large, although it is 
rather spasmodic, due to scarcity of water rather 
than inclination to shut down because of an ad- 
verse market. 

The hardwood market is holding its own. Prices 
generally are firm, but at levels that have forced 
some mills to curtail. Flooring makers are taking 
some stock at fair prices. Upper grades of gum 
and oak sell well. Hardwood interior trim is in 
fair demand at good prices. Hardwood flooring is 
moving at fair prices. ‘The hickory market con- 
tinues dull, although some producers are shipping 
their stock as cut. Log supplies are heavy. 


(Continued on page 98) 





PORTLAND, ORE. 


AND THE COLUMBIA VALLEY 















Willapa Lumber Co. 
Fir 
Spruce 
Hemlock 


Our Specialty 


Vertical Grain Uppers 


Carefully dried—Well manufactured. 
Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE, 


Chicago Representative 
L. H. Dodd Lumber Co., 514 Railway Exch. Bldg. 


Old 
Growth 











/ “N 


Geo. T. Mickle 
Lumber Co. 


Manufacturers and Dealers - 


YELLOW FIR LUMBER 


We specialize in soft, old-growth, 
kiln-dried Yellow Fir in mixed 
cars, including Finish, Stepping, 
Flooring, Ceiling, Casing, Base and 
Mouldings, for the Yard Trade 


and can make instant shipment. 








North Portland, Ore. 


. / 











WE can save 


R. R. Material 


Factory Stock you money on Pac- 
Red CedarPoles| _ific Lumber Spec- 
Fir Piling ialties. Let us prove 
Garage Doors it on a trial order. 
P. O. Cedar 
} een 
olumns 
Mouldings | £4: J. ANDERSON 


rs LUMBER CO. 
Mixed Cars | *1 oe Portland, Ore. 














Estimate and Delivery Record Book 


This book is so designed, that, with less work than 
usual, the Balance-To-Go of any item is SHOWN CON- 
TINUOUSLY, and you do not need to spend anything 
more than the cost of ordinary record books to 
this advantage. 

The delivery record forms are on the back of the 
original estimate that is retained in the book. You can 
use the delivery form for the estimate facing it. 

The book contains 180 estimates and duplicates ruled— 
40 lines to the page—360 sheets 94x16 inches and 6-page 
A to Z index. It is bound in heavy canvas with carbon 
paper and press board. 


Postpaid, $4.75 


American Lumberman **! $9,;Desrborn St. 
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CHICAGO 








Conway Blidg., 


Big Four Lumber Co. 
—HARDWOODS— 


Dimension Stocks — Crating 
CHICAGO, iLL. 








HUTCHINS Storesc@e. 
Saw Mill, Band Resaw and Planing Mill 


GENERAL OFFICES, YARDS AND MILL: 
139th and Western Ave., BLUE ISLAND, ILL. 


Local Phone: 


Blue Island 800 


Chicago Phone: 


Pullman 8020 (No Toll) 





Douglas Fir, 
Yellow Pine, 
White Pine, 
Spruce, Norway, 
Railroad and 
Car Material 
ORDERS SOLICITED 








concerns. 
in extending credit. 


is known as 


vice, we’ll handle your claims. 


get it. 


CHICAGO, ILLINOIS 


Make Business Good 


Get in touch with the new lumber buyers given you 
TWICE a week by Clancy’s Red Book Service, which 
also gives names of all other active lumber buying 


This service will at all times enable you to play safe 
| It is recognized by lumbermen 
everywhere as being as valuable as fire insurance and 


“The Independent Authority” 
On Lumber Credits 


Write for rates and Pamphlet No.49-S 
Even though you do not subscribe for the above ser- 
i Our Collection De- 
partment is acknewledged as the best means for mar- 
ufacturing and whoiesale lumbermen to collect their 
accounts. Just advise us the amount due you. 


We'll 


LumBermen’s Crevit AssociaTION 
Suite 1740-68608 So. Dearborn Street 


Eastern Headquarters, 157 East 44th St., New York City 








As a bearer of your name most 
any card will serve, 
but if you place 
value on 


proper card 
representa- 
tion you 

&.K.HARRIG 
re) u g h t to SALES neat 
use 


Established 1857 
Engravers Plate Makers 
1108 South Wabash Avenue 


s 
PITTSBURGH. PA 


The Dual Service Card 










OTEEL COMPANY 





CIOHER BUILOING 
CHICASO 





Wiggins Peerless Patent Book-Form Cards 


They perform the dual service of announcing you or your sales- 
men, while at the same time adding prestige to your house. Send 
for tab of specimens; detach them one by one and observe the 
superiority of Wiggins engraved cards. You will like their smooth 
edges and the way they are encased in convenient book form style. 


The John B. Wiggins Company 
Die Embossers 


CHICAGO 














and reduce costs. 


108 South LaSalle Street, 
Southern Office: - - “ E 





Logging Reports 


“D&S” Reports cover the com- 
plete operation from stump to mill. 


We often recommend changes in 


equipment and methods of logging 
that will speed up your operation 


If you have not solved your logging 
problem, write us. Perhaps we can help. 


Drolet & Steenson 


Timber Estimators 
CHICAGO 


Tuscaloosa, Ala. 























Joun Hartigan, of the Vanlandingham-Cook 
Lumber Co., has been spending a two weeks’ vaca- 
tion in the country near Chicago. 

Martin W. McDonnell, jr., wholesaler, formerly 
located in suite 1305 of the Otis Building, is now 
established at T67 Milwaukee Ave. 


J. Ro MeQuillan, general manager of the Lang- 
lade Lumber Co., Antigo, Wis., was among the 


northern lumbermen transacting business in the 


Jocal market this week. 


W. A. Foster, of the Foster-Morgan Lumber Co., 
fir wholesaler with headquarters at Seattle, Wash., 
after calling on members of the lumber trade here 
this week, left for Kansas City, Mo. 


O. R. Lutz, sales manager of the Scott & ILlowe 
Lumber Co., Ironwood, Mich., hardwood manufac- 
turer and wholesaler, was a business visitor in 
the city the latter part of last week. 


If. BE. Woodeock, manager of the west Coast 
department of the Tri-State Lumber & Shingle Co., 
is broadcasting the glad tidings of the arrival in 
his family Saturday, June 20, of a seven and one- 
half pound baby boy. 

Frank H. Burnaby, president of the Sun Lumber 
Co., Beverly Hills, Calif., who has been spending 
the last week in Chicago, left Sunday evening on 
his way home. Mr. Burnaby expected to stop off 
at Kansas City for a day. 


(. KE. Conklin, seer tary and treasurer of the 
White Star Lumber Co... hardwood manufacturer 
and wholesaler, has returned from a trip to Mat 
toon, Wis., where the company’s mill is located, 
and other cities in that section. 


A. L. Groshong, of Collins Bros. Lumber Co., 
Madison, Wis., while passing through Chicago this 
week on his way home, reported that he had found 
a fair volume of business was being done, but, 
taken as a whole, it was rather spotted. 


James W. Ball, representative in the Chicago 
territory of the Gulf Red Cypress Co., Savannah, 
Ga., left this week on an extended trip through 
the Wisconsin territory. Ile will call on the cy- 
press consuming trade in the larger cities. 


A, B. Claney, hardwood manager of J. M. Stever- 
son, Birmingham, Ala., was expected to arrive in 
Chicago the latter part of this week to confer 
with the John Hansen Lumber Co., which rep- 
resents the Alabama concern in this territory. 


G. H. Bulgrin, sales manager of R. Connor Co., 
Marshfield, Wis., was in Chicago last week calling 
on the trade. He reported a fairly good volume of 
business but complained of the prices which north- 
ern lumbermen are receiving for their woods. 


C,. W. Ilapp, sales representative of the Lumber 
Mills Co., has returned from Webster City, Iowa, 
where he and his wife have been spending a two 
weeks’ vacation with relatives. Mr. Happ reports 
excellent crop conditions in that section of Iowa. 


John J. Manley, hardwood wholesaler, has been 
ill for the last two weeks and confined to his 
home, For a time he was threatened with pneu- 
monia, but his condition is improved now and he 
expects to return to his desk within another week. 


Chicago members of the National Association 
of Commission Lumber Salesmen, at their regular 
Thursday meeting, June 25, voted to close their 
offices at noon on Friday, July 3, in order to allow 
their employees the full benefit of the holiday 
on the following day. 


Willis B. Dye, of Thomas J. Dye & Son, Kokomo, 
Ind., was a Chicago visitor during the week. Mr. 
dye is an enthusiastic Rotarian and took advantage 
of the opportunity while in Chicago to attend the 
regular weekly meeting of Chicago Rotary Club 
No: &. 

The South Millwork & Lumber Co. is the title 
of a new concern, which, in incorporating, has 
taken over the plant of the Star Interior Finish 
Co., 5301 West 65th Street. It will be located 
at the same address as the former Star Interior 
Finish Co. 

Charles L. Baxter, of the 
Lumber Co., and Guy C. Baldwin, western manager 
of Cooney, Eckstein & Co. (Inc.), New York City, 
left the first of the week for Lac du Flambeau, 
Wis., on a fishing trip. They expected to return at 
the end of this week. 

R. Lockhart, of the Crawford-Lockhart Lumber 
Co. (Ltd.). Winnipeg, Man., spruee wholesaler, 
called on members of the local trade this week. 
Mr. Lockhart had been visiting some of the large 
consuming cities in the East and in Michigan, and 
Was on his way home. 


Charles L. Baxter 





of Sylacauga, Ala., yellow pine 


Rk. L. Rumsey, 
manufacturer, while calling on members of the lum- 
ber trade here last week, reported that many of the 
smaller mills in the South are closing down and 
that some are holding firm on their prices in the 
hope of an improvement in the yellow pine market. 


George Colton, of the Crumb-Colton Lumber Co., 
Rockford, Dl., was among the visitors to Chicago 
during the week. Mr. Colton says there has been 
some slowing up of building activities in Rockford, 
but that conditions generally are favorable and the 
outlook for business good. 


Cc. S. Lucas is now in full charge of the Chicago 
office of the W. M. Cady Lumber Co., Holbrook, 
Ariz., manufacturer of Arizona white pine, having 
succeeded F. G. Karrich, who has recently become 
associated with the commission firm of Albert I. 
Bland & Co., St. Louis, Mo. 


Clarence Boyle, jr., of Clarence Boyle (Inc.) was 
in Buffalo the fore part of the week and reports 
that business is rather quiet in that section, with 
very little buying going on. Mr. Boyle was ac- 
companied by his three daughters who were met at 
Buffalo by relatives and taken to Scranton, Pa., 
where his family will spend the summer. 


Clifton Lawton, of Parks & Lawton, fir whole- 
salers with headquarters at Seattle, Wash., accom- 
panied by his wife, stopped in Chicago this week 
for a short visit with members of the local lumber 
trade on his way home from the East where he 
has been making a survey of business conditions. 
Mr. and Mrs. Lawton resumed their journey west 
the latter part of the week. 


Morris L. Hecker, a well known retail lumber- 
man from Champaign, Ill., was in Chicago during 
the week. Mr. Hecker reports a very satisfactory 
business in his territory, and although an addi- 
tional yard recently has been established there, 
there seems to be plenty of business for all. Cham- 
paign has grown rapidly and much building still 
is being done in that section. 


Tf. Iu. Wood, of Sheffield, Ill., in addition to 
being a live wire retail lumberman is a member of 
the truck farming fraternity, devoting especial 
attention to the cultivation of onions. Mr. Wood 
was in Chicago this week, and reported that much 
damage to the onion crop had been done by a 
recent storm that visited his section. He reports 
business quite active in that territory. 


J. E., Walsh, treasurer and sales manager of 
James E. Stark & Co., Memphis, Tenn., was in 
Chicago last week conferring with W. H. Gleason, 
manager of the company’s Chicago office. Mr. 
Walsh, who was returning from the convention of 
the National Hardwood Lumber Association at 
Louisville, Ky., believes that the hardwood market 
has touched bottom and that an improvement is 
not far off. 


J. J. Pearson, of the J. J. Pearson Lumber Co., 
on his way home from the annual convention of 
the National Hardwood Lumber Association at 
Louisville, called on some of the industrial con- 
sumers in Indiana and found things rather quiet. 
Mr. Pearson says that the furniture manufacturers 
are holding off in their buying until after the sum- 
mer show, which is now under way. He expects 
business to be quiet, probably throughout July, 
with a marked improvement in August. 


A recent addition to the sales staff of the Chi- 
cago office of the Case-Fowler Lumber Co., of 
Macon, Ga., is V. B. Churm. Mr. Churm formerly 
was with the molding department at the Chicago 
Mill & Lumber Co., and is an authority on molding 
and trim. The Case-Fowler Lumber Co. is making 
a specialty of hardwood moldings and interior trim, 
for which it is finding a rapidly increasing demand 
in Chicago territory. The local office of the Case- 
Fowler company is at 1553 West Madison Street. 


E. S. Todd, of the Mid-West Lumber & Shingle 
Co., Aurora, Ill., and his son, Ralph L. Todd, of 
the Northern Illinois Lumber Co., Aurora, left 
Friday, June 19, for Ely, Minn., to be absent about 
ten days on a fishing trip. This is the first time 
in twenty-four years that Mr. Todd has missed 
being on hand in the fishing regions for the open- 
ing of the bass season on June 15, but this year he 
was delayed a few days because of the Northern 
Illinois Lumbermen’s Club picnic, which was held 
at Aurora, June 18. 


F. L. Leidinger, manager of the Inland Empire 
pine department of Burnaby Bros. Lumber Co., re 
turned the first of the week from an extended 
western visit. Mr. Leidinger made a comprehen- 
sive survey of business and mill conditions while 
in the Inland Empire and reports that the mills are 
doing a good volume of business although at unsat- 
isfactory prices. Stocks are not excessive, he says: 
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but the mills are operating at capacity and produc- 
ing lots of lumber. Under these conditions opera- 
tors do not look for any great improvement in the 
immediate future, 


Robert E. Coale, of Lutcher & Moore Lumber Co.. 
Orange, Tex., manufacturers of yellow pine, and 
Mrs. Coale arrived in Chicago the first of the 
week for a visit with the former’s two brothers, 
W. F. Coale, of the Lumber Mills Co., and George 
M. Coale, of the Coale-Fraser Lumber Co.  AIl- 
though the youngest member of the trio, Mr. Coale 
holds an important position in the export depart- 
ment of the Lutcher & Moore Lumber Co. and is a 
distinet credit to this well known lumber family. 
Accompanied by his wife, Mr. Coale left this week 
end on an auto trip east, which will furnish a 
delightful sequel to his Chicago visit. 


In a circular letter recently sent out to every 
retail yard in Illinois, the Metropolitan Lumber 
Co. enclosed a sample of Engelmann white spruce 
cut at the company’s mills in British Columbia. 
Printed on the face of the sample was an adver- 
tisement calling attention to the character of the 
wood as well as the fact that it could be obtained 
from the Metropolitan Lumber Co., which inci- 
dentally is one of the few firms able to ship pine 
and spruce in the same car. The mills represented 
by this company are contemplating a cut this year 
of 25.000,000 feet each of spruce and pine. 


L. M. Bayne, of the L. M. Bayne Lumber Co., 
Ottawa, Ill., who was in Chicago this week looking 
after business matters, reports considerable build- 
ing activity in his territory. His company oper- 
ates a line of five yards, and all of them report 
good business. Mr. Bayne says that it is his policy 
not to speculate in lumber but to buy for a normal 
stock and place orders more frequently as the need 
arises. Like a majority of the lumber dealers, Mr. 
Bayne feels that a stable price on lumber is more 
desirable than an extremely low price and a 
fluctuating market. The average dealer prefers to 
pay a little more for his lumber if he can be as- 
sured that the price is a stable one »id that lumber 
purchased one day will not be offered the following 
day at a lower price. There is considerable build 
ing activity in and around Ottawa, that whole 
section feeling the impetus of the recent addition 
of a large new industrial enterprise. 


F. W. Watts, of Kingston, Pa., sales representa 
tive of the’ Weyerhaeuser Sales Co. in northeast 
Pennsylvania, was in Chicago the first of the week 
en route home after an interesting and enjoyabie 
trip to the west Coast. Mr. Watts, together with 
a number of other salesmen representing the 
Weyerhaeuser interests, was taken on a tour of the 
various Weyerhaeuser mills in the Inland Empire 
and the Pacific Northwest. The salesmen compris- 
ing this party were those who had not heretofore 
had an opportunity to visit the Weyerhaeuser op 
erations. ‘They were given an opportunity to see 
the big mills in operation and to get a comprehen- 
sive idea of the kind of timber from which the 
lumber they sell is purchased, and each one now is 
in better position to acquaint the trade with the 
merits of the product he is handling. Mr. Watts 
Says there has been a remarkable building campaign 
in progress in his territory, and as this is in the 
midst of the coal mining section, practically all of 
the construction is of wood, for safety’s sake. The 
coal industry itself, however, is in a rather de 
plorable condition, and he believes that unless 
there is a decided change for the better in the 
matter of production costs, it will be only a ques 
tion of a survival of the fittest. While in Chicago, 
Mr. Watts consulted with R. G. Keiser, district 
sales manager for the Weyerhaeuser Sales Co. 


Hardwood Inspections for May 


A favorable outlook for the hardwood trade is 
seen by the Official Bulletin of the National Hard 
wood Lumber Association in its June issue report 
of the association’s inspection work. Total orig- 
inal inspections for May were 24,380,433 feet, of 
which 22,069,294 feet was the work of the asso- 
ciation’s salaried staff and 2,311,139 feet was fee 
service. Reinspections were made on 601,217 feet. 


Fast Air Mail Service to New York 


No need to worry about that business mail 
reaching New York on time. Uncle Sam will at- 
tend to that with his night mail. sjeginning July 
1, a new flying schedule will go into effect that 
will take Chicago’s mail at the end of the business 
day and put it in New York the next morning in 
time for the earliest business man. Under this new 
Schedule, mail for New York and vicinity posted 
at 5 or 6 o’clock in the evening, or at 7:15 at the 
post office drop window, will reach New York 
eleven hours sooner than the present day air mail 
Schedule and about eight hours faster than the 
fastest mail trains. The rate will be ten cents an 
Ounce or fraction thereof. 


Embarks in Wholesale Business 


PORTLAND, ORE., Juge 20.—‘‘The lumber business 
is getting better every day,” said William H. (Big 
Andy) Andersen today after having been in: busi- 
ness for himself as whole- 
saler for three days. ‘The 
first day I had no busi- 
ness at all; yesterday I 
booked two orders and to- 
day brought me four,” he 
continued, “I never was 
much of a kieker, but cer- 
tainly one has no ecause 





W. H. ANDERSEN, 
Portland, Ore. ; 
In Wholesale Business for 
Self 





for complaint when busi- 
ness is so brisk that it 
doubles each day. How 
long this prosperity will 
continue, I don’t know, 
| but I am in business to 
stay and have rented 
rooms in the Oregonian 
Building where as soon 
get to it, the name of 
lumber dealer, 
I hope to 





as the sign painter can 
William H. Andersen, wholesale 
will be inscribed on at least one door. 
add a door or two occasionally.” 

Until a short time ago, when he decided to 
engage in business for himself, Mr. Andersen was 
associated with the Gerlinger Lumber Co. Prior 
to that he was in business with C. C. Patrick, and 
he is one of the best known lumbermen in the 
l’acific Northwest. 


Golf Champion Adds to Laurels 


INDIANAPOLIS, IND., June 23.—John Simpson, 
champion of the Lumbermen’s Golf Association of 
Chicago for the last two years and prominent west- 
ern Indiana lumberman, added to his laurels on 
Sunday, June 21, when he won the national ama- 
teur invitational tourney at Indianapolis by one 
stroke. Mr. Simpson, who played under the colors 
of the Terre Haute Country Club, was on about 
even terms with the runner up throughout the 
entire two-day meet, but in the finals picked up two 
strokes on the sixteenth hole of the last eighteen 
and was one to the good after losing a stroke on 
the final hole. Mr. Simpson is also a former In 
diana amateur champion. 


Honored With Committee Head 

In naming W. N. Wrape, secretary and treasurer 
of the Kneeland-Bigelow Co., Bay City, Mich., 
chairman of its transportation committee, the Na- 
tional Lumber Manufacturers’ Association has 
chosen a man well fitted for the position through 
his wide business experience. 

Born in Carthage, New York, in 1S67, Mr. 
Wrape’s business career began a few years after 
his marriage to Miss Myra Cowan, of Carthage, in 
1892 when he became associated with the Brad- 
street Co. at Syracuse in the capacity of traveling 
reporter and canvasser. His original territory was 
in northern New York, 
but when he began to at- 
tract the attention of the 
company officials with his 


good work he was sent 
out on special missions 


and later became super- 
intendent of the com- 





W. N. WRAPE, 

Zay City, Mich. ; 
Chairman Transportation 
Committee National 
Association 





pany’s Bay City (Mich.) 
offices. 

Mr. Wrape secured his 
start in the lumber busi- 
ness in 1905 when he en- 
tered the employ of the 
Kneeland-Bigelow Co. as 
traveling salesman, after 
successfully engineering a 
deal in which this com- 
pany purchased the sawmill and timber holdings 
of the Wylie-Buell Lumber Co. So successful was 
he in this work, that three years later he was 
made sales manager and shortly afterward elected 
secretary and treasurer of the company. 














Elected to the presidency of the Michigan Hard- 
wood Manufacturers’ Association in 1923, Mr. 
Wrape served with distinction in this office until 
the association disbanded in 1924. He is now a 
member of the Hardwood Consulting Committee, 
the advertising committee of the Northern Hemlock 
& Hardwood Manufacturers’ Association and sev- 
eral social, commercial, and fraternal organizations 
as weli us a director of several important financial 
institutions. 

In assuming the chairmanship of the transporta- 
tion committee, Mr. Wrape succeeds C. A. Bigelow, 
president of the Kneeland-Bigelow Co., who has 
held this position several years, resigning recently 
because of the pressure of other affairs. 


(SEEGERS 


Mutual Casualty Company in Annual 


The annual meeting of the policy holders and 
semi-annual meeting of the directors and advisory 
board of the Lumbermen’s Mutual Casualty Co., 
held at the home offices here, Wednesday, June 
20, marked the close of a most successful year 
in the history of that organization. President 
James S. Kemper’s annual report for 1924 re- 
vealed an increase in premium income of $800,000, 
an inerease in assets of almost $1,000,000 and 
additional dividends to policyholders of over $500,- 
000. 

It was also brought out that, after setting up 
full legal reserves for losses, reinsurance and all 
liabilities, the company added $100,000 to its 
voluntary reserve for contingencies and increased 
its net surplus over $130,000. 

Concerning the matter of accident prevention, 
the report of the company’s central safety com- 
mittee indicated that the Lumbermen'’s Mutual 
Casualty Co. will continue to be in the vanguard 
in all movements for industrial, and street and 
highway safety. 

With the licensing of the company in New York 
State last year, the Lumbermen’s Mutual Casualty 
Co. is now legally established in thirty-eight 
States, the District of Columbia, and the principal 
provinces of Canada, according to reports on the 
extension of the company’s operations. Offices 
have been set up in New York City, Syracuse and 
3uffalo. The nation-wide claim service facilities 
have been still further extended, 

A good record was also made by the automobile 
department. Here the premium income inereased 
over $500,000 during the year, bringing the total 
up to over 500,000. The situation in regard to 
compulsory automobile insurance was ably sum- 
marized by Mr. Kemper who has been in close 
touch with this subject as chairman of a special 
committee appointed by the Chamber of Commerce 
of the United States to give it careful considera 
tion, and as president of the National Association 
of Automotive Mutual Insurance Companies. 





A Correction 


In announcing the appointment of L. H. Sabey 
as assistant to L. D. Thompson, general purchas- 
ing agent for the building material division of 
Harris Bros. Co., 35th and Iron streets, in its May 
23 issue, the AMERICAN LUMBERMAN inadvertently 
spelled Mr. Sabey’s name with an “F”’ making it 
Fabey. It is hoped that this correction will ob- 
viate any confusion which the error may have 
eaused. Mr. Sabey is in charge of lumber pur- 
chases for Harris Bros. Co. 


In an article printed on page 59 of the June 13 
issue of the AMERICAN LUMBERMAN, concerning re- 
forestation plans of the Dierks Lumber & Coal 
Co., of Kansas City, Herman Dierks was quoted 
as saying, “We have at present in the neighbor- 
hood of 90,000 acres.” This should have read 
“900,000 acres.” This was a_ regrettable typo- 
graphical error. 

BBB RBBGBEBAE 


*,* . 

Citizens’ Committee to “Carry On’”’ 

Following a meeting of the Citizens’ Committee 
to Enforce the Landis Award held at the Hotel 
LaSalle, Chicago, on Wednesday of last week, at 
which the situation created by the threats of the 
union leaders in some of the building trades to eall 
strikes on jobs employing nonunion men in the 
“open shop” trades was thoroughly discussed, the 
following statement was issued from the headquar- 
ters of the committee : 

The Citizens’ Committee to Enforce the Landis 
Award was organized at the request of the build- 
ing contractors’ associations, architects’ associa 
tions, and others interested in the building indus- 
try to assist in maintaining the principles of the 
Landis award and to establish conditions in the 
building industry in Chicago, that would protect 
the public against the then prevailing strikes, 
grafts, sabotage and boycotting of materials. Dur- 
ing the past three years through the help and in 
fluence of the committee, Chicago has experienced 
the greatest building boom in its history, without 
— or graft, and with a free market for mate- 
rials. 

Certain labor leaders have now announced a 
program of sympathetic strikes contrary to their 
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A Profit Record 
That Stands Alone 
Made by This Machine 





Atlas—IMPROVED PHILLIPS—Invented 


Window 


Frame Machine 


Get the profit facts TODAY 
from bulletin G-45. 


Atlas Manufacturing Co. 
Orlando, Florida 
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Dependable Wire Rope 

The one red-strand in Hercules 
Wire Rope is our guarantee that 
it isa product of the highest qual- 
ity. That it is a dependable and 
economical logging rope has been 
proven by its years of service in 
that field. 
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contracts, for the purpose of unionizing the present 
“open shop” trades, and again gaining a complete 
union monopoly of the industry, which monopoly 
in the minds of the committee and the contractors, 
would shortly result in the old intolerable condi- 
tions. The committee is determined to continue to 
support the Landis award contractors, to protect 
the publie’s interest in the building industry in 
Chicago against any aggression, and if any of the 
recognized unions strike, the committee will furnish 
other workmen to continue operations, and will 
consider such trades permanently on the “open 
shop” basis. 

If such strike occurs, the committee will again 
appeal to the general public for an additional 
$3,000,000 to augment its present resources to en- 
able it to carry out this policy. 


Twin City Lumbermen Vacationing 


MINNEAPOLIS, MINN., June 23.—Twin City lum- 
bermen are making the most of the vacation sea- 
son and they are doing their worst for the finny 
tribe in this “Land of Vacation Paradise.’”” The 
lumbermen are scattered throughout the woods 
with camping outfits and are on the streams and 
lakes, after long, strenuous labors over their desks 
in the competitive fields trying to dispose of bills 
of lumber. 

O. P. Foss, Minneapolis representative of Rad- 
ford & Wright, of Duluth; Oscar Johnson, of the 
Interstate Lumber Co., Stillwater; and Carl For- 
berg, who is affiliated with the Minneapolis offices 
of the W. If. Ross Lumber Co., have just returned 
from a week’s expedition at Grand Marais, Minn., 
where they were in quest of large fish. 

Emil J. Stuhr, of the Stuhr & Gerard Lumber 
Co., has just returned from northern Minnesota 
waters, where he spent a week, 

Kk. J. Fisher, manager of the transportation de- 
partment of the Northern Pine Manufacturers’ As- 
sociation, has returned from Bemidji, Minn., at- 
tending the annual outing of the railroad traffie 
men and traffic heads of various institutions. A. A. 
DD. Rahn, of the Shevlin, Carpenter & Clarke Co., 
also attended the outing. 

W. €. Moss, of Moss, Blais & Wilson, has spent 
a week in northern Minnesota, fishing for mus- 
kellonge. 

James G. Wallace, of the Wallace-Ballord Lum 
ber Co., of Minneapolis, left a few days ago for a 
two months’ trip to Europe. England, France, 
Scotland and Belgium are on the itinerary. 

George Schlecht, consulting forest engineer of 
Duluth, was in the Twin Cities in the last week, 
interesting lumbermen in a tour through western 
Ontario and northern Minnesota. 


° . 
Sawmill Boiler Door Gives Idea 

NEW YorkK, June 22.—IHlis observation of the 
action of a steam boiler, which he attended as a 
boy of 15 at a lumber camp in the Maine woods, 
have just resulted in John A. Spencer, of Revere, 
Mass., becoming’ a millionaire. The boiler was 
located in a lumber mill in the northern part of 
Maine. Spencer was employed in the night shift 
in the mill and in addition to making periodical 
tours of inspection, he had to maintain the fire 
in the boiler. 

The work of firing kept him particularly busy 
as, the weather being cold, the wood refuse used 
as fuel burned quickly. Therefore, Spencer, fre- 
quently had to run to the boiler room to see if 
the fire needed replenishing. 

The peculiarity of this boiler was that it had 
a rounded door which was constantly changing its 
shape with a Joud snap or click. At times the 
door would be convex and then it might snap into 
a concave shape. ‘This action of the door was 
known to every man in the lumber mill, but not 
one of them gave it serious thought except Spencer. 

The young watchman, however, was interested 
and he soon discovered the cause. When the door 
was hot it rounded inwards. As it became cool 
it reversed its shape. Spencer rigged up a device 
by means of which a heavy log was leaned against 
the door when it was bulged in and which was 
dropped on the floor whenever the door bulged 
out. He was then able to engage in other duties 
until the noise of the falling log attracted his 
attention. 

Several years ago, after Mr. Spencer’ had 
acquired a knowledge of mechanical principles, he 
recalled the action of the 


boiler door. He was 
impressed with the fact that no one had made 


use of this peculiar action. He investigated and 
worked out a formula of metals. The first prac- 
tical application was a toy. Later a very impor- 
tant use for the snap action developed. 

Electrical engineers had long sought some means 
of regulating the temperature of an electrically 
heated device, such as a flatiron, by turning the 
current on and off automatically. The Spencer 
thermostat has proved that it can master this 
condition perfectly and it is said that his invention 
will revolutionize the making of electrical heating 
apparatus. 

Mr. Spencer has just sold the American rights 
to his invention for $1,000,000. 


Encouraging Feature in Export Trade 


BALTIMORE, MD., June 22.—As far as Harvey 
M. Dickson, secretary National Lumber Exporters’ 
Association, is able to see the situation in the 
export trade he is not disposed to take a definitely 
encouraging view of it, though in commenting to- 
day about the existing state of affairs, he found 
some comfort in advices from abroad to the effect 
that consignment shipping is being curtailed. He 
said : 

“There is an old saying that if you can not 
speak well of a person, hold your tongue; and this 
saying could aptly be applied to the hardwood 
export trade at present. Reports from all United 
Kingdom ports are pessimistic. Large quantities 
of American hardwoods are arriving by practically 
every steamer and are adding to the already in- 
ordinately large stocks being held on the other 
side. General business in the United Kingdom is 
sluggish, and this applies to American hardwoods 
as well as to other commodities. 

“The one encouraging feature of the situation 
is that consignment shipments have fallen off con- 
siderably, and the large proportion of American 
hardwoods arriving in the United Kingdom is for- 
warded on firm orders, which means that the lum- 
ber will not be dumped on the market, but will 
be held for gradual consumption. Practically all 
of the ports of entry there report extremely heavy 
arrivals and small demand. 

“It appears from the advices received that Amer- 
ican exporters are standing firm and making little 
or no concessions in prices. According to informa- 
tion from some of the ports, slight concessions are 
offered, but as a rule the quotations are firmly 
maintained. 

“The Continental markets are sluggish and will 
probably remain so for some time to come. With 
sterling exchange on a pre-war basis, the way is 
thought to be cleared for a more satisfactory ex- 
port trade as soon as the foreign demand revives.” 


SASH, DOORS and MILLWORK | 


Sash and door manufacturers in the Minneapolis- 
St. Paul (Minn.) district in the last week report 
slight gains over the preceding week in the volume 
of business, which has been better than normal for 
the first half of the year. Most of the mills are 
on a heavy schedule. Trade is coming from a 
widespread territory. There are fewer weak spots. 
City construction work is at its height and from 
the rural districts substantial orders are being re- 
ceived. In the city most of the work is small home 
construction. A large part of the work being 
turned out by the sash and door mills is on a 
special order basis. Prices have not changed, and 
there is Jittle prospect of any shift for some months 
at least. 

With building operations at Columbus, Ohio, go- 
ing forward briskly there is a steady demand for 
all kinds of millwork. Mills have been kept fairly 
busy, and some have considerable business booked 
ahead. Labor is more plentiful, the scarcity which 
prevailed in the spring being past. There is con 
siderable figuring on new work. Prices are steady, 
although some producers have shown a tendency to 
cut in order to get business. 

Plants at Kansas City, Mo., report the market a 
little duller, with a falling off in the volume of 
new figuring. Demand for yard stock continues 
good. 

The amount of building at Buffalo, N. Y., has 
been slightly less so far this year than it was last 
year, but there has been sufficient work to keep 
the door factories and planing mills quite busy. 
Millwork men are looking for a spurt in the fall, 
but expect the usual mid-summer letup. 


Baltimore (Md.) sash and door men, while not 
giving out reports of any spirited demand, repre- 
sent the situation as one to inspire confidence. 
Building operations continue on a scale that holds 
out promise of large requirements in the way of 
sash and doors, and the local mills are getting 
enough orders for work of special sizes to enable 
them to keep them quite busy. 











With the exception of a few large Eastern cen- 
ters, distribution of window glass, which showed 
marked improvement within the last few weeks, is 
reported to continue to show a stronger trend. 
There are indications in some quarters that the 
situation may strengthen still further in the near 
future, according to several of the larger distrib- 
uters, and at all events it is obvious that there is 
a prevailing feeling of hopefulness which was lack- 
ing not so long ago. 


SAREE BEEEEBAEBAAB: 


A REPORT BY THE Chinese Government Bureau 
of Economic information states that prominent 
citizens of Wuhu, Anhwei, are organizing 4 
public forest bureau to promote forestation by 
private land owners in the southwestern villages 
of the district. The site chosen is divided into 
two areas adjacent to the district forest bureau. 
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Latest Reports on Lumber Prices 








MICHIGAN HARDWOODS 


Prices on hardwoods f.o.b. Lower Michigan mills are as follows, some reductions being noted on 
birch, hard maple and end dried white maple: 








No. 1 No.2 No.3 No. 1 No.2 No.3 
FAS _ Selects com. com. com. FAS __ Selects com. com. com. 
Bass woop— Sorr ELM— 
4/4 $ Ly 75 $ oe 65 $ se 50 $28@30 $23@25 | 12/4 115@120 100@105 90@ 95 50@55 a @. 
5/4 75@ 80 65@ 70 os 55 30 24@26 | 16/4 130@135 115@120 105@110 55@60 ..@.. 
et Se ee a a are 
oog@ee 4/4. 80@ 8 70@ 75 55@ 60 35@37 16@18 
ll 95@100 85@ 90 70@ 75 45@50 ..@.. | 5/4 go@ 95 28 80 60@ 65 40@42 18@20 
— 6/4. 95@100 80@ 8 70@ 75 43@45 18@20 
5/8 No. 2 common and better, 33@36 13@15 8/4 100@105 85@ 90 75@ 80 48@50 20@22 
4/4 65@ 70 55@ 60 40@ 45 26@28 18@20 | 10/4 115@120 105@110 90@ 95 55@60 23@25 
5/4 70@ 75 60@ 65 45@ 50 30@32 20@22 | 12/4 135@140 120@125 105@110 60@65 26@28 
/4 T@ 80 65@ 70 50@ 55 35@37 20@22 | 14/4 145@150 130@135 115@120 60@65 ..@.. 
8/4 85@ 90 75@ 80 60@ 65 40@42 20@22 | 16/4 160@165 145@150 130@135 60@65 ..@.. 
BircHh— > —_ 
4/4 110@115 90@ 95 50@ 53 30@32 18@20 | HARD Matin Froonina Sroee ow ese 20@22 
5/4 115@120 95@100 60@ 63 37@40 20@22 5/4 ...@.. @ 3 57 37 25@27 
r Hee fee 95@100 65@ 70 40@45 20@22 | goin Marie— a eae 
8/4. 120@125 100@105 75@ 80 45@50 ..@.. | * A 
10/4 125@130 105@110 85@ 90 50@55 ::@.. | A/A 40@ 75 60@ G5 45@ 50 28@at es 
12/4 130@135 110@115 90@ 95 50@55 |.@.. fr ot <a> ca cenas waa 
16/4 150@155 130@135 115@120 ..@.. ..@.. | Bf 430898 4 55 75@ 80 1045 bre fo 
Sort ELM—- END Driep WHITE MAPLE 
4/4 70@75 60@ 65 45@ 50 28@30 21@23 a Sa wee 
5/4 80@ 8 65@ 70 55@ 60 30@32 23@25 4/4 115@120 ...@... 90@ 95 ..@ @ 
6/4 85@ 90 75@ 80 65@ 70 33@35 23@25 5/4 120@125 ...@... 95@100 @ “a 
8/4 95@100 85@ 909 70@ 75 40@45 ..@.. 6/4 125@1380 ...@... 100@105 ..@ -@ 
10/4 110@115 95@100 85@ 90 50@55 ..@.. 8/4 130@135 ...@... 110@115 ..@ ‘@ 
Following are prices of hardwoods f.o.b. Wisconsin mill points: 
No. 1 No. 2 No. 3 No. 1 No. 2 No. 3 
FAS Selects com. com. com. FAS _ Selects com. com. com 
oe aii $ 85@ 90 $ 63@ 67 $35@37 $21 oo 
@105 $ 85 35 21@22 4 5 
5/4 110@115 95@100 @75 42@45 23@24 5/4 0 a Ol 530 56 BOE 20022 
6/4 115@120 100@105 iso 80 48@50 23@24 6/4 85@ 88 ...@... 55@ 60 32@35 20@22 
8/4 120@125 105@110 85@ 90 52@55 23@24 8/4 85@ 90 ...@... 65@ 70 35@40 21@23 
Bass woop— 10/4 90@ 9 ...@... 10@ 75 45@50 ..@.. 
4/4 70@ 72 60@ 62 50@ 52 28@31 22@23 12/4 95@100 ...@... 75@ 80 45@50 ..@.. 
Sa fi 4 a20 7 oe 57 30@32 24@25 Harp MAPLE— 
3@ 85 2@ 74 63@ 65 32@34 26@27 4/4 75@ 80 65@ 70 55@ 60 38@40 16@18 
8/4 983@ 95 82@ 8 73@ 75 40@42 ..@.. 5/4 90@ 95 80@ 85 65@ 70 42@45 isoze 
BrecH— 6/4 95@100 %85@ 90 70@75 43@45 19@21 
4/4 112@116 90@ 95 53@ 55 33@35 21@23 | ,8/4 100@105 90@ 95 75@ 80 48@50 20@22 
5/4 117@120 95@100 60@ 62 38@40 23@24 | 10/4 110@115 100@105 85@ 90 58@60 ..@.. 
6/4 122@126 100@105 65@ 68 48@50 24@25 | 12/4 115@120 105@110 90@ 95 63@65 ..@.. 
1/4 ee fen ers ta se = Pes 21@22 Sorr MAPLE— 
@135 @11 @ 50@60 ..@.. 4/4. 68@ 73 58@ 62 40@ 44 25@28 20@22 
12/4 ...@... ...@... 100@105 ..@.. ..@.. 5/4 80@ 8 65@ 70 55@ 60 35@38 21@23 
Sorr EL.mM— 6/4 90@ 95 75@ 80 60@ 65 35@40 21@23 
4/4 68@ 70 58@ 60 42@ 45 25@2 21@23 | 8/4 95100 80@ 8 T70@ 75 40@45 21@23 
5/4 75@ 78 65@ 68 50@ 55 30@35 23@25 | Oak— 
6/4 80@ 8 70@ 75 60@ 65 32@35 23@25 4/4 115@120 90@ 95 60@ 65 35@38 20@22 
8/4 90@ 95 85@ 90 70@ 75 40@45 23@25 5/4 120@125 95@100 65@ 70 37@40 22@24 
10/4 100@115 95@100 80@ 85 50@55 ..@.. 6/4 125@130 100@105 70@ 75 37@40 22@24 
12/4 110@115 100@105 85@ 90 55@60 ..@.. 8/4 130@135 105@110 75@ 80 50@55 23@25 








POPLAR 


Cincinnati, Ohio, June 22.—The following are 
average wholesalers’ carlot prices, Cincinnati 
base, on “soft texture’ poplar, from Virginia, 
West Virginia, Kentucky and Tennessee, and 
on Mississippi Valley poplar: 


Sorr TaxTuRE— 4/4 5/4&6/4 8/4 
Lf | Orr reece $ ee pe ar 112 $105@112 
Saps & select... 72@ 77 88 82@ 88 
NG. 3 COM. «4... 50 55 83 » 70 70 75 
No. 2 com. A.. 36@ 38 42@ 45 isa 48 
No. 2 com. B.. 25 27 27 29 28@ 30 

VALLEY— 

WA ackees as 7@ 92 $ 92@ 98 $ 98@103 
Saps & selects. 60@ 65 70@ 75 T5@ 80 
No. 1 com..... 5 48 370 55 55 60 
No. 2 com. A.. 33 35 37 40 40 42 
No. 2 com. B.. 25@ 27 26@ 28 27@ 30 





POPLAR BEVEL SIDING 


Cincinnati, Ohio, June 22.—The following are 
average wholesalers’ carlot prices, Cincinnati 
base, quoted on poplar bevel siding: 


No, 1 No. 2 


Clear Select com. com. 
OS adssdcadwassaa $55.00 $48.00 $30.00 $20.00 
ee vaedcedaceeuaws 55.00 45.00 30.00 20.00 
OO” séceeudaadane 50.00 40.00 23.00 18.00 


Louisville, Ky., June 22.—The poplar siding 
market continues steady. Local business is 
good, and there is good movement to the larger 
consuming points. Quotations at Louisville: 


Clear Select No. 1com. No. 2 com. 
6-inch ....$58 $46 $32 $22 
5-inch .... 58 42 30 22 
4-inch .... 50 40 24 18 





HARDWOOD DIMENSIONS 


Chicago, June 24.—Actual sales of clear short 
hardwood dimension, maple and birch selling at 
the same price as oak, were made f.o.b. Chicago 
this week at the following prices: 


Furniture stock— Plain oak Gum 
BGI (os cdesccceusqenesimeees $50.00 $48.00 
BIAGPGWIS cnccnscuvduccsecdete 55.00 60.00 
BORE,  ckGe eae wedceadsvedecsaeee 65.00 60.00 
PREM cic cccdcccdsscaeeres 75.00 65.00 
SURUNO Sic cacsdadwadsavawcaccus 80.00 70.00 

Chair stock— 

Ine and: wider &. 19%. cc. ccccs.cs 55.00 55.00 
1%x4” and wider x 19”......... 60.00 60.00 
an4* and wider XZ 19% ...6.0<cs«- 75.00 70.00 
EHAIERAD  cecccissesecrcessvenss 70.00 70.00 





WISCONSIN HEMLOCK 


The following are f.o.b. mill prices on Wisconsin hemlock: 





No. 1 HeMLocK Boarps, eo HEMLOCK, No. 1, S1S1E— 
ix 4” $26. 0028. 00 $27.00@29.00 $29.00@31.00 $31 5033.50 $28 d0@30 00 Des: 133.00 $34 o0@36 00 $35 736 36.00 
Aa : : : , 5 ; 2x 4” $31.00@33.00 $30.00@32.00 $31.00@33. 5 ; ’ q 

ix 6” (28.50@30.50 29.50@31.50 31.00@33.00 33.50@35.50 30.00@32.00 | 2x 6” t. 50@ 28.50 +e 5039.50 30.00@32.00  33.00@35.00  35.00@36.00 

Ix 8” = -30.50@ 32.50 ~— 31.50@33.50 —33.00@35.00 —35.50@37.50 32.00@35.00 | 2x 8”  30.00@32.00 30.00@32.00 31.00@33.00 33.50@35.50 —35.00@36.00 

1x10” = 31.50@33.50 — 32.50@34.50 — 34.00@36.00 36.50@38.50 + 33.00@35.00 | 2x10”  30.00@32.00 32.00@34.00 33.00@35.00 35.00@37.00 —36.00@37.00 

1x12 32.50@34.50 33.50@35.50  35.00@37.00  37.50@39.50  34.00@36.00 | 2x12”  31.00@33.00  33.00@35.00  34.00@36.00  36.00@38.00  37.00@38.00 
For merchantable S1S, deduct $3 from price of No. 1; for No. 2, deduct $5. No. 3 hemlock rough, 6’ and longer: 2x4” and wider, $17@19; 1x4” and 
For shiplap or flooring, add 50 cents to prices of No. 1 boards. wider, $18@20. 





SOUTHERN HARDWOODS 


St. Louis, Mo., June 22.—Current quotations on southern hardwoods f.o.b. 


Guu— 4/4 
Qtd. red 
| | eer $ 82@ 84 $ 
No. 1 com 4 5d 
No. 2 com. 30M 32 
bay? red, S.N. D.: 
1} re '53@ 54 
Ne 1 com. & 
| _ aa 38 40 
No. 2 com.. 25@ 26 
Plain red: 
) rr . 76 
No. 1 com.. 51@ 52 
No. 2 com... 29@ 30 
Plain sap: 
| rere 46@ 47 
No. 1 com... 30 31 
No. Zcom... 21@... 
Corron woop— 
BO cccsccss (60 pe 
No. 1 com..... 35 
0. 2 com..... 30 3 
QuanTeRED WHITE OaK— 
LT aes 120@122 
No. 1 com. and 
ee ee 72@ 75 


5/4&6/4 
84@ 86 $ 


63@ 65 
33@ 39d 


55@ 56 


40@ 41 
28@ 29 


82@ 82% 
60@ 62 
31@ 32 
52@ 53 
34@ 35 
23 : 


53@ 54 
isa 40 
35@ 36 
135@140 1 


8/4 
84@ 86 


63@ 65 
35@ 38 


55@ 56 


40@ 41 
30@ 31 


84@ 86 
65@ 66 
386@Q@ 3 


54@ 55 
38@ 40 
23.50 


ge 


50@155 


82@ 84 90@ 95 


St. Louis: 
4/4 5/4&6/4 8/4 

QUARTERED RED OAK— 

Sf ere. ar 110 $120@125 $130@135 

No. 1 com..... 68 70 72 75@ 77 

No. 2 com... da 46 50 53 60 
PLAIN WHITE OAK— 

Ow Kawa wees 79@ 80 108@110 118@120 

No. 1 com. and 

OO SPORE re 6 57 64@ 65 68@ 70 

No. 2 com..... 36@ 37 39@ 40 42 44 

No. 3 com..... 20 - 24@ 26 24@ 26 

Sound wormy.. 31 "32 48@ 49 55@ 57 
PLAIN RED OaK-— 

Me odameuma 76@ 78 98@100 108@110 

No. 1 com. and 

“| eee 5@ 56 60@ 62 65@ 68 

No. 2 com..... 35@ 36 38@ 40 42@ 44 
PoPpLaR— 

i | ere 88@ 90 100@105 105@110 

Saps and sel.. 62 65 72 75 78 80 

No. 1 com. ..4' 47 48 49 50 51 52 

No. 2 com. A.. 33 34 36 38 37 38 

No. 2 com. B.. 27 28 30 31 32 
Sorr MaPLe— 

ee eee 38@... 55@ 60 65@ 70 





HARDWOOD LOGS 


Memphis, Tenn., June 22.—Following are av- 
erage quotations on logs in Memphis, and at 
points in the Memphis territory, based on aver- 
age dimensions, 14-inch and up in diameter, and 
12- to 16-foot in length: 


F.o.b. cars 

Delivered Memphis 

ee territory 

Varie rM Per M 

Red & hie oak. = - to ‘930 P $17.00 to $22.00 
CE a icaccdeadoua 12.00 to 14.00 
i sicinadeuns 37:00 o 33 $0 20.00 to 26.00 
1 eee 20.00 to 22.00 12.00 to 14.00 


Ash (12” and up). 30.00 to 45.00 23.00 to 38.00 
Hickory (12”& up) 25.00 to 35.00 17.00 to 27.00 

Logs are classified by buyers here roughly as 
No. 1 and 2, and the foregoing price range is 
supposed to cover the average prices paid for 
both. 

The difference in variation as between deliv- 
ered prices and f.o.b. prices is based on the 
distance the logs are hauled, and the weight of 
the timber. Oak, ash and hickory are drawn 
from wider distances; while gum, poplar and elm 
can be profitably drawn into Memphis only from 
nearby points. 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


-Average wholesalers’ prices, carlots, Cincinnati base, on am West Virginia and ~~ hardwoods today: 


Cincinnati, Ohio, June 22.- 





4/4 5/4&6/4 8/4 
QUARTERED WHITE OAK— 
BS: setmaeben $135@145 $145@155 $155@165 
Selects ....... 105@110 110@115 115@120 
No. 1 com 85 @ yO 90@ 95 3 100 
No. 2 com 45@ 50 54@ 59 55@ 60 
Sound wormy.. 43@ 45 52@ 57 55@ 60 


QUARTERED RED OAK— 


| Pee ee $110@115 °...@... J... 
No. 1 com..... 60@ 65 ...@... -@.. 
No. 2 com..... 40@ 45 ...@... 7 ae 
PLAIN WHITE AND RED OAK— 
| er $105@108 $115@125 sesee' 40 
ee es TO@ 75 80@ 85 85@ 90 
No. 1 com..... 60@ 65 TO@ Th 70@ 75 
No. 2 com..... 40@ 45 45@ 47 45@ 49 
No. 8 Com...» 21@ 23 22@ 25 23g 26 
Sound wormy.. 43@ 48 55@ 60 55 60 
Bass woop— 
FAS .........$ 70@ 75 $ 75@ 80 $ 75@ 80 
No. 1 com..... 50@ 53 55@ 58 55@ 58 
No. 2 com..... 28@ 31 33@ 38 38@ 43 
CHESTNUT— 
eer $10: 5@110 $115@120 $125@13 
No. 1 com..... 65@ 70 70 @ 75 ue 80 
No. 3 com..... 20@ 21 21@ 22 21@ 22 
Sd. wormy and 
No. 2 com... 31@ 33 383@ 2% 33@ 35 
Sd. wormy and 
No. 1 com. & 
better ...... 35@ 37 387@ 39 39@ 40 
BircH— 
| eee $115@120 $120@125 $125@130 
No. 1 com. and ss 
ns 67@ 72 T2@ TT %2@ TT 
No. 2 com..... 383@ 35 35@ 40 40@ 42 








Hickory— 4/4 Poh rth Berch— ot. 8/4 
_. Sa eee -@. $ 95@105 $ 95105 PM. Secesieces $ ea 70 70 $ big 75 $ 75 
nO. 1 Om...» AD... 65@ 70 65 @ 70 NO. 1 COM. oes @ 50 47@ 50 
No. 2 com..... 1.:@... 35@ 40 35@ 40 No. 2 com..... 27@ 30 300 83 383@ 35 
MAPLE— 4/4 5/4&6/4 8/4 10&12/4 16/4 
RSS. «5.515 awn bn Gan Oo igi NETO $ 80@ 85 $ 85@ 90 $ 85 90 $ >: fe $115@120 
a a en werner reyes © 5O@ A5 65@ 70 65 70 95@100 
PION Be COIN se. 6.6. 4.50 66-T oa SS BSI 38@ 43 40@ 45 388@ 43 40@ 45 45@ 50 
WHITE ASH— 
a, asa art eo sus Sic BVI S GaN $ 90@ 95 $105@110 $110@115 $125@130 $155@160 
NOs, toto cA BELG n5:7.0.5265i0.6 50@ 5d 70@, 75 75@ 80 ot ee 95@100 
BE Bo NIN 5a, 550 a'a nko apes ea eelore ate 30@ 32 33 38 38 43 45 50 50 55 
Cincinnati, June 22.,—Average wholesalers prices, carlots, Mississippi Valley woods, Cincinnati: 
GuM— 4/4 5/4&6/4 5/4 CoTTon Woop— 4/4 5/4&6/4 8/4 
a7 red : FAS, 6” &wdr.$ 50@ 53 54@ 57 ...@. 
FAS .....-. 80@ 85 $ 85 @ bog $ 90@ 95 No. 1 CORD i068 $ 35@Q 37 pi 40 ea 
No. 1 com. 55@ 60 62@ 6 65@ 70 No. 2 com 20@ 32 29 BA @ 
Qtrd. red, Rap no de ROCESS aut I, ecg ae id yes, 
BAD. Ssieusiree ws 54 59 64 QUARTERED WHITE OAK— 
No. 1 com. 40 42 47 ee $120@125 $125@1230 $130@135 
=e coe sees oat Selects ahaa 90 @ 95 95@100 100@105 
sf 7 . , yd iO. 1 COM..... TH 75 T5@ 80 80@ 85 
Pg 1com... 50@ 55 55@ 60 60@ 65 No. 2com..... 40@ 45 45@ 50 50@ 58 
erg i 60@ 65 PQs OO sie« QUARTERED RED OakK— 
Jain FAS 6” cid ee ; 
& wider... 45@ 50 50@ 55 55@ 80 BAS We ea ae ane $105@ EO. oD ee ee 
No.1 com... 31@ 33 34@ 38 39@ 4 2 No. 1 com..... 65@ 70 ee = a sles 
No. 2 com... 21@ 23 23@ 25 28@ 25 No. 2 com.. BIO 40 sot Qine coe QDavs 
MAPLe— - PLAIN WHITE AND RED OakK— 
Spot worms N. _ FAS $ 75@ 80 $ 95@100 $105@110 
D., log run. .$ 40 $55 $60 Selects 2222/7!  57@ 62. 62a 67 67@ 72 
Sorr ELM— 4/4 5/4 G/4 8/4 NO. 2 GoM... :.. 48@ 53 53@ 58 58@ 63 
PAS 6 cwinwaike $623 $65 $65 $70 No. 2 com..... 35@ 38 40@ 45 45@ 50 
No. 1 com 45 48 48 55 INO. 3 GOM. 5+ 20@ 22 22@ 25 25@ 30 
No. 2 com 24 26 26 26 Sound wormy.. 32@ 34 38@ 43 43@ 48 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
of maple, birch and beech flooring, D&M, as re 
ported to the Maple Flooring Manufacturers’ Asso- 
ciation, averaged as follows, f.o.b. cars flooring mill 
basis, during the week ended June 20: 


MAPLE— Cleat No. 1 Factory 
| Ee Ya earn i $76.15 $57.06 $30.10 
Bo. gore nay & Oeim's $5.00 B7.46 abs 
2Y, errr rer 92.04 ci Tg | 39.62 
Be”) Sb cKA SHEERS HESS e 8 8 8 Sreee 43.22 
P<: 4 gi ee ee 70.00 37.56 
3 Y, MES £ib dae es BREESE 086 REO 48.38 
8 hl 65.30 oe witnkr 
DP”. nukaatianes 60.17 10 sass 
BEECH- 
Oe 8 ge GE 
8,x1 1% OO” on compo 0st 5005; 6. tt ee 
BIRCH 
COREA” isan seed e 30 Seo 1 2 | | ere 





OAK FLOORING 


The following are average prices, Memphis base, 
obtained for oak flooring during the week ended 
June 18, as reported by the Oak Flooring Manu- 
facturers’ Association : 





J8x114" 49x2%y" %x1'h” % x2” 
Clr. qtd. wht... .$136.19 $136.85 $100.91 
Clr. qtd. red..... 97.29 OBO noes caves 
Sel. qtd. w&r.... ..... 79:26 SO8.23 nove 
Clr. pin. wht.... 3.12 91.89 56.16 65.27 
Clr. pln. red.... 72.45 $1.22 55.43 58.73 
Sel. pln. wht.... 61.42 74.78 47.18 47.82 
Sel. pln. red.... 57.66 69.90 AT.95 19.45 
No. 1 common. 48.05 55.63 21.90 26.59 
No. 2 common... ..... 19.41 |e (| eee 
Myx1%y” %x2” 
Cle pis WHE... sss 5s $80.95 
Cir. pin. red....$ 77.08 74.21 
Sel. pln. wht.... 61.83 72.61 
Sel. pIn. red..... ..... Sek ke wee we awd 
No. 1 common... 32.08 41.56 





OAK FLOORING STRIPS 


Chicago, June 22.—The following are carload 
prices, f.o.b. Chicago, on ~,x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet. 


——White——- ———Red———_ 

Qtrd. Plain Qtrd. Plain 

LSIOOE: socscsscant $129.00 $82.00 $116.00 $79.00 
Sap clear ....... HCY éswscs 8 deboSis, socesidis 
a 89.00 71.00 9.00 71.00 
No. 1 

SORNOUR: 6 ss0s5sions ssuneababaa siete seaseuate $42.00 





BLACK WALNUT 


Cincinnati, Ohio, June 22.—The following are 
today’s prices on, American black walnut, f.o.b. 
Cincinnati: 


4/4 5/4 6/4 8/4 
2 eS $215.00 $225.00 $230.00 $240.00 
LS es eee 150.00 155.00 160.00 170.00 
LE BE ee 100.00 110.00 115.00 125.00 
CSE 25 Sere ae 45.00 47.50 47.50 50.00 





CYPRESS 


The following are current f.o.b. Chicago prices 
on cypress: 
GULF COAST RED CYPRESS— 


New Grades 
Factory, Rough 


Factory 


Tank FAS Selects Shop Box Peck 
4/4....$118.50 $108.50 $ 76.50 $51.50 $34.50 $34.50 
5/4.... 123.50 113.50 86.50 638.50 36.50 34.50 
6/4. 126.50 116.50 89.50 66.50 36.50 34.50 
8/4. 135.25 124.25 97.25 74.50 35.25 35.25 
10/4 243.25 180/25 208:25 80.20 cecese seace 
12/4... FER25 T8025 10825 S20. .ccsc sees 
16/4.... 146.25 135.25 108.25 86.25 ..... 47.50 

Boards, or 
No.1 No.2 No.3 
1x4 to 12”, random length.. $55. 50 $44.50 $36.50 
ad $2s, — - sical 
heart ic D 
1x4 to 11”. i08 00 $104. ‘40 $ 94. bo $84.00 $74.00 
ix2 to 11”, 
spec. wdths. 109.00 104.00 94.00 84.00 74.00 
Es | ol 116.00 112.00 102.00 93.00 81.00 


For 5/4, add $5 to above prices; for 6/4 add 
$8; for 8/4, add $16; for 5/4 and 6/4 ‘‘D” grade, 
add $3; for 8/4 add $6. 


Bevel Siding 
A B Cc D 
or 6”, std. lgths.$49.25 $45.75 $41.75 $28.75 


%”x4, 5 
Bungalow aaa 
B C&btr. 
448” from 1” stock...2s.ees $53" $45.75 $43.75 
% 28” from 134” stock oc. 71.2 62.25 60.25 
For 10-inch, add $5. 
Lath 
No.1 No. 2 
DUR NR. 6s ose anekiknuaeenaneeean $9.25 $8.25 
RED CYPRESS— 
Old Grades Factory, Rough 
No.1 No.1 No. 2 
FAS Selects shop eom com 
4/4 ....$100.00 $ 90.00 $ 55.00 $50.00 $40.00 
6/4 .... 105.00 95.00 70.00 50.00 40.00 
6/4 .... 107.00 95.00 70.00 50.00 40.00 
BI4. «cvs BIO00 100.00 80.00 50.00 40.00 
10/4 .... 135.00 120.00 Seen peas’ “Kerumes 
12/4 .... 135.00 120.00 95.00 Sra,  alalanche 
16/4 .... 145.00 130.00 100.00 Sis § scene 
Boards, Rough 
No. 1 com. No. 2 com. Peck 
1x4, aD 2 || ge $53.50 $43.00 .... 
BRN rie ctchcwatsa ee aie nye sie awe 60.50 SZ.00- _csinas 
ig alia nae hoe ae ee Salas tines $28.50 
YELLOW CYPRESS— 
Factory, Rough : 
Ne.1 No, i No. 2 
FAS Selects shop com. com. 
| Se $ 85.00 $65.00 $44.00 $37.00 $33.00 
34 Fee > ogy 70.00 54.00 39.00 34.00 
BR sis win 95.00 70.00 56.00 41.00 34.00 
5 100.00 79.00 66.00 42.00 35.00 
Boards; Rough 
No. 1 No. 2 
Selects com com. ec 
AG” swesve «+ - $75.00 $44.00 $37.00 $29.00 
BEB xawiewccsen: eee 44.00 37.00 29.00 
| er 77.00 44.00 38.00 29.00 
Ls gE ee 85.00 54.00 41.00 31.00 
1” random Leanne nae nee 27.00 


Cincinnati, Ohio, June 22.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 


RED CYPRESS— 
Rules of March 18, 1922 


Factory— Selects, rough Shop 
fh rs pahiereturert otaier bibl ateamietae rer $74.25 $49.25 
og Se ee Ree re TNC Ree 84.25 61.25 
IE. sistetkints saa terices ani ateiate. tines alow 87.25 64.25 
Yh vo oib-oip wah aibiele eis a evéin peewee - 95.00 72.00 
Common, Rough— No. 1com. No. 2 com. 
1”, random widths and lengths. $53.25 $42.25 
Finish, S1S or S2S— 

Clear 

Heart A B ( D 
26 £0: 12" bce - $107.50 $102.50 $92.50 $82.50 $72.50 


For 5/4, add $5; 6/4, add $8; 8/4, add $15.50. 
YELLOW CYPRESS— 


Factory me No.1 Rand widths 


; AS Sel. Shop No.1 No.2 
4/4 .......$75@85 $60@65 $37@42 $33 $25 
5@6/4 .... 80@90 T70@75 52@58 38 27 
8/4 .....-. 90@95 80@85 57@62 41 30 
Boards— No. 1 com. No. 2 com. 
Se eg ene eee ee $40.00 $33.00 
OEIC CN 22” 6s ccec0sies os stare 47.00 30.00 





St. Louis, Mo., June 22.—The following are cur- 
rent quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 





Factory 
Tank Selects Shop Box 
$ 68.75 $48.75 $32.75 
78.75 60.75 34.75 
81.75 63.75 34.75 
94.00 71.50 33.50 
102.75 (ge: Sec 
102.75 Chae = «0 
A 107.75 Bae - shaens 
Peck random 6/6" . ocicccvivecs Rains s'cc sles craven $24.75 
Common a No. 1 No. 2 No. 3 
SRASEEO 556454034 ssew eke $52.75 $43.75 = 75 
PRUE e.aicva nies samen wean eae 59.75 48.75 1.75 


Add $2 for specified lengths on common pn 
Finish, $1S or S2S— 





—, 

Cc 
1x4—10” . $104 00 $ 99. 40 $ oot 00 $ 82.00 $72. P00 
(oo) —_— .. 110.00 108.00 110.00 90.00 79.00 
Ixia” |. e+. 127.00 122.00 112.00 104.00. ..... 
DONO” eewreicers 137.00 132.00 122.00 . 00 aces 
ey aed Bevel Siding— A &btr, 

PAAR UN g./ol.0/)eibiSisi nie pb: 4iaidibco(o see $66.75 CeO as 
TN ic esciseeees wears . 79.75 70.25 68.26 
Bevel Siding— B © D 
TEGO —-6.Aaissee.ee0le ere ooo $48. 40 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 

Factory— No.1 No.1 No.2 
FAS Select shop com. com. 

Vk Ceara $ 78 $60 $38 $31 $26 

Fd ee 80 63 50 35 29 

nS tO A 80 65 52 35 29 

BU Aes iiierores ter 85 70 55 37 30 
TOPE ccscccees LOR 80 70 ae ee 
Boards— No. 1 com. No. 2 com. 1” random 
EMR. Ancmeaienctnce 42.50 TocUG 8 =——Sstn ew o's 

EN Hs pba raee ae 42.50 34.00 sieseo 
MME y aiicaeraxacaecs bale 43.50 S000 9 sysratce 
ay ie a Sb re 6 53.00 S600 sence 
WOCK, AEIC”  vvisis's. Sexes Wabire $23.00 


ay 


rr - 


80 
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ack : h 
@ 80 ™ sonville, Fla., June 22 RMAN 
2 hae Following ts a SOUTHERN 
= June 20 June 1 x recapitulatio a PINE 
b/4 Floori 3 Week n of price 
120 1x4 B&bett ing sek ended— s obtained i ; 
100 No. 1 pond eS 8. He $42 00 June 20 June 13 n this territory d ; 
@ 50 Ma & o0eh......... 41.00 $48.93 | Bond, 1x6” Siding 213; Week ende y during the tw 
No. 3 com........ 19.2 44.76 B _ieemel ed— o weeks 
m 3 com.. . 19.39 19.95 s& better June 20 J ended June 2 
@16 1x3 B&bette POOR OEE iL os oO =. ita... B B une 13 - e 20: 
0 tte aa com oceans - &be oard We 
@100 Setate: iat. 71.00 ..... No. Lcomeveee esses i ye eee on ek ended— P 
No. a | Se anna athe 0. 2 com......-.... | ‘is a 7.00 . : - une £ 
= No. ; pe flat... 41°39 51.96 red 1x6”— -» 26.37 27.19 he - naa Pr anAN NON s aie 55.00 No. 3 « Boards attain 
No. 3 cc eR a 3 165 po aan ed petter 1 Rea ied 45.00 : 1; -ommon— 
r a ym. flat. ee 3.86 17.06 —i-n KB DAS veces eee. BAB x6 D4S . 
1x6 No. 2 com.. = es 10°13 No. 2 eee aa 1X10 DAS wees eee eee cee, 50.36 os pee. 19.00 18.2 
re pe ee Oe eats aa 6 N ere Se e5'5¢ Fabry ae N Se ia on FO ae gedent Gite . q 
a com......... get ae ise i ide daa 22.44 ws 38 No. 1 a. 53.50 Gabseensdiniienesamens re 
125 eee cation i ive x 6 D4S B on, No 
@.. Pine Shi B&better _ — ae 10- to 2 etter D4S 2 and 
@... 4x18 No. 2 angles No. 1c Be fecseaas 945 1x 8 DAS wees ee, 49.00 | 2% 0-foot— 
@... aa. Ce 18 No. 3 COM... esses. 50 5/4x12 AS cicteteess ae pe RRR Straight cars 
Jess a 1.69 . 20.00 Se ieee wks 55.00 Sb isiisa ais “di 
we — pea 10.00 y Pro Thebans Cag caus Ox ee lengths— ey 
ass ad ey Lath, Std. 4-Foot —e ee eiling wre DAS voeseeeee eee pe ax 6 pANnSorhaeenendes 23.50 
NO. c ‘ . om. ania, | - » Eo Serntenesenie aaa 3 Tes 
a be No. 1 oe srorguecevs 3.96 ‘ r xd Ne faan, paeakend Games 42.00 1x ‘i = 61.00 og sPecified lengtl ES ag cece 
4 2 Geneon 3.4 -00 sX3% No. 2 com...... 19.46 20.5: oe  alaladat 2x4 ........ ii etme deans 
2 3.95 aie uae: — a seins 1x 6 land Rn aaa 23.00 So ee wie — 
r hatice........, 3b 00 ae x8 D =~ Seeaeghaaes 99 09 nae Daa ‘ .00 
o. cee am 1x 8 Sipe 2222020 22.02 23.61 ne ie ala 2468 
@... .o.b. mill prices are taken f 1x12 D4S_ SR teat ete a6.88 poactetiege ae om 
30s SpUIeE EEE IpEERSSNEENTTENESTEn . Sees .00 1x6 N ia Air bab dle.s »D 23.75 
Alex Bir- Hat- K ales made during th online ™ ie 2 eee, Dried Roofers ike 
+ = hams burg, sas e week ended June 27 PUPA aanskveceees 19.50 
fa " ’ urg, Cc 27 in ee Sa aeae . eo 
@ a2 1x8” EG A ... Flooring Ala. Miss. — i a 2 sections named: 18.50 
(QD Ve ite ....... : ex- sof at- ‘ 
(@ 50 B better ......- 85.00 72.00 84.75 andria ming- _ties- Kan- 
‘@ 30 Bo veeeseteeeeees 00 72.00 mee eee B&l ta; = burg Cite 
@ 48 Goviieiteee sees tee a Pee Casing and Ba Ia’ Mise. Mo. 
nn Do vieteeceeesree rttee case 58. ee 8 and 6”... _— ia Ale Bir- Ha 
Noo Tovseteees arse 56.00 <0 sna... x- ming- t- Kan- 
0. . > eee ¢ oe : andri g- ties 
eG Noite Rig 56.00 ccn0s | Ti eeamieceaere aed _ ” e va a, heme. burg, = 
ee Saree ses 35 =o eee s ee 36.15 No. 1, 1x10” roo ‘ a. ° ty, 
D occgcrceeensests Bis 5000 53.43 3350 | 1x ee —_ | 72.88 wikia — oe 
g are No en ees 3.43 52.01 He 4 and 6” igts... 
: 1x4” EG Re ee coke aan 43.67 Vv, 1% & 2xt & 6"... iis 
oe EG B&better ......-. SEED Yotoo 10.46 g & 2xt & 6"... veeee 57.25 No. 1, 1x 8”, Oth —_— 39.25 
) seveee terete neeee sige 6 6 cg ae we ogy Boards S18 oF 8 6365 1. 727 N 1x10”, er lgts ; 
. Dovgirssseeeee tense eens No. 1, 1x 8” Board SS : e No. 2 ( » Other bts... me ” 
FG Bl cae meet es 1x10”, ‘nn ists. 818 or 828 72.75 byl 20°): Igts.... 0 2.2. 33.00 .. ons 
 yaeeeerhetsids 42.37 Jeawe. taeee 1x12”. aulatee ten oe , tae tet eee ee ¢ ».56 
Sho NS aberdeen 237 48.21 45.06 43. , Other Igtx... ae eee. 33.50 35.06 a eee 21.08 : -++ 38.83 
$49.3 Now Lo sseeeeeess aii 3464 a SS is ‘big ace a oe pean enees 38.28 (all Jengths): MO Me 29 
61:98 aces a eeancies 33°78 bg 35:90 |... 1x6 a Se ONES: nti 50.00 2... vee. oO le - 20.67 21.86 ae 
Mg a nape 4 "26 19.07 23.48 ig Soke ae G) Eiasaaiaigaess sae 7.25 21.5 
64.26 No. 2G. Miveecceiee sone: oe oo hs ces. eee 17.25 16.36 16.6 
7 Cc. M ares on We Seeeenioeeenets r 21.00 ‘ .02 3.64 , 
2.00 a . 20 ee 1x12” *. . , N 18.04 17.02 
De pater 20 50 20.12 . - No. x s "Ot Tene see apeeneeanaine 19.69 2171 setae ‘ “J Sq.E&S S48 Longleaf Timbe 00 18.00 ..... 
2.25 1x4” se BAA cesice ts ition 26. aoe 21.61 pe feat S48, 20’ and und = = 
5x4 1x10” tte ecceeere 20.11 23.48 36.17 Se oicsncssccnetueacr der: 
x4” QF ME si ansannccnearannes =. Qe ctttesetteeceeeeeeeeee sees 
SGiotui meses : es Sa ee Nod fetteencceeeeees aia, 17.00 18.86 ee cones secwe GMMR Bee 
D Now Do seeeeeeeereeees 39.00 39.00 26.00 ... . 4, all siti ook ae 17.74 18.00 16.60 16.81 ae 2 at 28.75 32 '§ rs 
$72.50 Lal No 2 cess renee 35°00 33.60 34.72 i$ and igts.. 1... 18.00 1803 17.40 Rneree tase oie Seek SaRhe anaes S70 
—y =_—s aie eae tee i. ie wan ce nae, ROOFS ie ans eal” hh See ee 43.77 
5.50. NO. Do veeceeveseeesee sees 48.50 ap 20.11 No. 2 — as Oy a TL Roofers “ 9.00 No. 1 rough, 20° Ghettiect Tinkecn 2 57 pi 
DOR Fe ices Bete eat A a 03 50.00 ; ao ae y ‘ _ eee, » 20° & under: rs . 
vid Partition 55 55 36.50 a siz, 39.00... DP ekncinexivesswnnes : 
Non? si _- pe a Partition ee oes No. I, 2s ! as ate as rrterteneeneeseeseense 6 eae Crees 24.00 
= wine No. 2 Se 44.50 45.00 44.75 Eee? nc shee, Gn ene 
30 x6" B&better .....ssscceee see aces 41.00 cee ae S: ame 
2 com uxG” Be Reais che eee GIs Wticxcascnnsae: 4.04 . 
3.00 ae eee xe Bevel Siding -++ 50.00 eg ER) ee 200 385 250 238 
30.00 Ne 3 Ernie ves — oo ee Sune @... Byrkit Lath — a a 
Pe sea ere eccee 2700 trees 28.00 ” sigs oe 54.68 701! 7 n 10°... neers 15.75 
e cur- a a: ee 26.20 S& 2...... 5.40. ci ‘ih. D4 ce eee 
is: 1x4 or 6” B&better ited Siding cot cress 2x 8” + lg ee aca een (A w CCPRROET ORE — renee ae thas 
N ME cevietets ; es (| pe rae 28.69 ll peas ease “dates 6 
No B ckecnevexes 42.69 45.00 4: 711 aaa ac 3300 |... ho and 6”) ——— 16.01 
Ti  sccwkevenes 36.00 41.6 3.11 42.77 fa 27.33 1... No er, 9 and 18° 
a eee eee 25.33 2 .00 37.85 37 18 & 20’... saan . 1, 9 and , oe ax 
cia wie we ae > 2140 ar a a -— aes aE and 18)eeeeeeee seo. 46.75 
» ‘ see ( o¥10" ) vs 6 , I Pg ener 7 
$3076 ine to ize. Finish errata te ‘ 2x10", 1¢ eevee 33.000 27. en mee ce Se ashanti 
oe le sean hal atahaeh +o Be ee crar al sears us aguas ur tills eee wa 
7 SD katvke koa eauahicae Kees , ‘ <G sees S48, SqE&S: pane cart cry Nien 9 : 
34.75 — nce Maren aise ese coats BO vases nets ae op aB&S: Car Sills *! o1'38 
33.50 ee re an ee hiplirnes em pil ” oxo”, et 2 s--++- 400 «.... Up to a 34 to 36’... 
teens Bee eesiggtteetreersres ot 45 rs Oe neganyd Up to 10”: eS eres 35.0 
meee de sie 5.0  aaaeenaees | ankle $5.00... 
a dere eect tetee seas 18 & 20'..... Up t on wo to yA lala ek 
ae B REO ee ea ae 2 & 2... ip to 12”, & * Sage AS eo 
$24.75 ae yell No. 2, 2x 4”, 1 to 20’... Up to 14”, 34 a i "eames — seeee 
Aiea ae Teac , “ies BB to 40 eee Ge eee 39 2: 
deat “3 Screens gigs seers jeg, 26.08 Oe OO Oi ieses seas, 46.00 2.22. 48.25 
31:75 SO 24:69 | 90% nrt.. 7 ahaa eS Rs tue. ce, 
rades. “i aon 24.76 a - 
et DER Re Shae SEE | .ncunapnesnnnammemetaanieine 
Syanee 10 eos ee 19. , PEEP: cpus. ceeee 
D ee ae aoe aeer® 19.16 ..... Af = ee 60.00 
se ae virgecdie ! * alah cs gia - 19.96 
$72.00 use Be eens cutee eee Seo 67.50... ° i ae: ont meas 20:31 Fa RED CED 
q B/AXI2" sv eeeeeeeeeeees . Gt.50 & 2x &” » 20 : ‘ 20.36 
9.00 + eA caggtttttsceetsss cetes een q : 36 60.98 ’ Ld spacer ies 23°50 1, 20.58 21.94 Seattle, Wa SHINGLES 
Pee nt. y eee rae © CLEA oe ms aie 1 nami ie eee 0 aco Sa . : ’ 
6/4 & 8/4x8 ieeiiccertes Geese aren 7e.k8 eo 16’ ctcenesees ne aaa 23 00 sees mill are: sh., June 20 —E 
oocee Cc — See ae 9.53 ase . i =0. 23.50 a Sastern i 
‘ebtr eee oe ae 48.09 Mi erates BRD A. _... S47 Pp prices f.o.b 
$63.25 1x6 to 12” Speer a ete eee 59.60 “ox10” ee ome 18.72 24 85 4 a square p : 
68.25 ee or. peewee Oe ee cea ae Sa", Tr snes . ; 2 60 24°97 Ext First Gr emnotnam 4 6 erM 
iy eS seabed ee OT oxtra sta ades, S or 5 bunc 
Settee eeneeenes teres on ‘ P . E rs, 6 , Stand nches 
D hs eee +++ 43.00 | Beccacacs wees ee xtra st [2.... ae Stock 
$28.00 1X8" aes eeeeeeeeeeees ase 2 Bc MM on 18 sets ae Saas 19. =e 26.50 Extra cl enc 5/2 Sec a $2. 9 
ee ee — agian, 18 & 2 eee 28.00 a: ao Extra clears, «2.00.00... 212 $2.50 
here eae ae a. SS ae 5 = sate Nhs be by 26.58 Eur he a 2.44 2.65 
No. 2 ania aaa (ect ise ~~ ae 18’ pected 2183 R69 | Perfe Oe ar Asvantaeinmeedas 3.01@3. 3.05 
com. 11 ae ee F us memes 49 Ee : “ane meee ee Sere 26.50 eating... oe 05 3.754 
$26 ANID" eiggtititccetetey crete trees 49.26 eetees No. 3, 2% 4” 18 & 20’ ie ant ; 20.00 29.76 Seek. Maden, Cite 2.73 3 A. @3.80 
99 Eras aN ie elisa one ee Staak ox 6" SES Les Bae ae = O85] ities 2 Grades, Rite ar. Pua a 
Fencing, 818 St ” pe neanenkeueenaW sata) co coe Beebe 29 —_ és stars, 6/% " ade -bo 
2 No. 1, 1x4”, 16’ neti $18 SS.00 ...<. aaa Lape ae aee Say eG 15.75 14. Po en — 5/3 ee $2 ns Stock 
» AD acvacce , ee on meee tc ‘ 4 a cleaen........... = a $2.5 
3 , Other Igts ress BSA : ate mons as - ween ow 12.00 | Perfects | adicpanpapgesacert: 2.24 2.55 
andom 1x6", 16". Reese waedaeenmileces oe _ bt tter log run: ett seen tees eae LA WOM inci vaseras 2.64 Le o> 
No. 2 Giet lists... agg cute sees a vr . g run: setts ne eee +++ 12.00 “be ans it saatenscene 3.( P 
ter oe eae ln ji eCmrre 33.06 Be 21: 1200 | Perfections -.... 0.00.00. 3.05@3.09 3.80@3.85 
beeee ae cen veers 40.00 37.31 ox G", W’ acandecl vases saint une Sec veeseceees BAT 3.85 
tenes ; No, 8 (al ceeeereerrrreeee 16.53 16 A _— oe aR SEAS OF ha ieee Laas | CMI ca se: Common s ond Grades, Sta 4.70 
} 1 leng oe. 20.28 3.00 9 egkeued dat a Cc tars, 6 ndar 
wove igths) : 20.22 19.01 15.22 15.90 oe 0 ee tor cul . 20.23 Yommon st a /¢ Bere d Stock 
23.00 — : cn Rea ae 00 19.49 19.5: ax10"" 18? & 20°... w2iws (ed ae Ye SO... Comm ars, 5/2.. +++ $0. 88@1. 00 
SY ART id A : 9.52 oS OME NS canteen . tcoce 3 AEE RIAY ran clears ceereee 92@1.08 $1.10@1.25 
ace tattoo SEC etre p i hey aa ea arene =“ fenetn r ete eeeeeees 1.15@1. 
wee es 14.00 te 12.61 Sy12".. 16° a Te te hoe dl ae RR 19.29 ose XXX pete Columbia St 1.40@1.48 1. He te 
3.18 15.97 IO? asec ee eeeeeees Pe ee 29 00... x anadia ock, Se @1.85 
‘ 1 ig ie ae ae eacce, ee a XXxXX Mm) i. attle M 
taka eo 19.70 Ga nidts Eureka | ae 5 at Se ie arket 
7 aE A ae > Oe ES rte melee Perfections waddeza sweestne tx Ane teeee $3.45@ 3.55 
<a. kcaees See osees x a ears seeeee 49 e 
See xX rf 16” (Canadian)... 3.68 4.80 
Awe i 5.00 
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ARKANSAS SOFT PINE 


The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended June 19: 














c 
Flooring Dimension—Dressed Ceiling and Partition Fencing and Boards pa 
Edge grain— <3” «ixt’ No. 1 No. 2 Clg. Clg. Clg. Part. No.1 No.2 No.3 toc 
EA”) Sse hekebares ee wees $72.50 12, 14. 29; 16, 12, 14, 10, 18, yy,” 5p” 4” 4” - .. eee. oy $15.25 
B &be tter ........... $78.50 69.00 16 20 16 20 3 vine r r OD. sie seas cen 35.50 20.25 16.50 
MEE’ cu chccencencanos sane si.50 | 008.00 $00.50 a0 4” -S0m50 Seeue | Tee" eee Pees Nene Ome te or tse 32.50 22.25 18.00 
eee 25.00 26.50 2x 6” 21.00 22.25 | No 9° '***° a ae Ee 37.50 22.50 18.00 
Flat ; 25.75 26.75 2x 8” 21.50 22.50 it al a Beh era eae 6 | ll a ea 49.00 27.00 19.00 1x4 
“at grain— 26.25 27.50 2x10” 22.00 23.25 ini . 
hee nk 56.00 45.00 | 28.50 30.00 2x12” 25.75 27.00 Finieh—Deeeees < Casing and Base 
NO; b scidcecsuwvineace 42.50 40.75 B&better “C” es Bé&better e 
Ss 945) 92°98 S2S&CM—Shiplap ” Re UA SEO MER ceca adie cio cte co anreen $74.00 | 1x 
DO. 2 ctccadcasv triers @ 4.50 23.25 DR its ois tunel Seales $64.00 $52.00 1x5 10” 
No. 1 No.2 No.3 ictwee 67.00 5350 Me Siok erie cere ares 80.00 1xt 
Lath Ce eee $36.50 $20.50 $16.75 | 1x5, od MO Roa teenseniaeacs 70.50 55.00 Moldings ? 
No.1 No. 2 | SS ere 32.00 22.25 18.00 D4, bee, 2x4 to 8” 0c. TOO kas 1%” and under..26 percent discount 
SEx11G"—4" 6. oe $4.50 $2.45 eS. (gl a re ees 22.50 18.00 1%, 1%, 2”x5, 10, 12”. cS 1%” and over...21 percent discount se 
NO 








NORTH CAROLINA PINE ix! 











Ca 
Norfolk, Va., June 22.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 
Edge, rough— No. 2 & better No. 3 Box Cull & red heart No. 2 & better 54) 
0, ee. $49.00@ 51.00 $30.00@33.00  $24.00@ 25.00 $20.00@21.00 | Lath, No. 1.$ 5.35@ 5.50 Roofers, 6”.$26.50@27.50 D4S, 6”..$53.00@59.00 
5/4 occ cecceececeeee D3.00@57.00 — 35.00@37.00  25.00@26.00  .....@..... No. 2. 350@ 4.00 97" 97'00@ 28.00 ” 9” 7 "55.06@61.00 1) 
BYE. osiv-newsocasonsa® 57.00@61.00  37.00@39.00  25.50@26.50 ..... @..... Factory, 2”. 27.00@31.00 10”. 28.00@29.00 10”. . 57.00@63.00 
BIE ciccowswnreeee 61.00@65.00  40.00@42.00 es eee $5 SO ace Sizes, 2”.... 20.50@25.00 12”. 29.50@30.50 12”.. 63.00@65.00 
a old 6a sivas hoon ae 53.00@55.00 36.00@38.00 26.50@27. 21.50@ 22.50 Finisned widths— No. 2 & better No. 3 No. 4 1x! 
GP nics wesw dcscrrrmsiee 55.00@57.00 39.00@42.00 27.2 50@28,5 22.50@23.50 Flooring, }%x2% and 3” rift........ $77.00@83.00  .....@. ee ee 
ie chcuww ann bo eae 62.00@65.00 44.00@47.00 29.00@ 30. 00 23.00@ 24.00 DAG. Seamed) S86 6 eciers 46.0053.00 $36. 50@42. 00 $23.75 @26.50 
3ark strips, Nos  2.$30.00@ 32.00 wrk strip partition, NGI, OO. isicelatare ea eusvareraronsten alti tists 29.50@30.50 4.00@ 25.50 15.50@16.50 , 
Seas eee ey... «$40.00@42.00 OEE LEASE 30.50033.00  25.50@27.50  17.00@18.50 | 1 
~~ : Cull red heart.......... 10.00@11.00 Partition, 497 w...esecccccceecessee 44.00@54.00  37.50@43.00  24.75@27.66 x 
2x! 
Duluth, Minn., June 22..-Mixed carlots are going out more freely to retail yards. There is no disposition to shade quotations, prices f.o.b. Duluth iad 
being: 3 
. . 1GH— FENCING, RouGH— 
Games: Reames: ee 3° 10° 12’ 14&16" 18’ 20" 6’ 8’ 1012814" 16’ 18&20’ J sx’ 
er $55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 | 6”, No. 1.............05 $52.00 $55.00 $60.00 $62.00 $61.00 
a, Se 61.00 63.00 69.00 71.00 66.00 71.00 71.00 Se ReReOIee: 37.00 41.00 42.00 44.00 44.00 
| | 65.00 68.00 75.00 75.00 70.00 75.00 75.00 De ricuciensccecee 26.00 28.00 29.00 30.00 30.00 J 6/4 
BO Br ccncamnsies 38.00 40.00 47.00 49.00 47.00 53.00 65.00 | 4”, No. 1.......... ies 50.00 53.00 55.00 61.00 63.00 é 
PE canevvand 41.00 43.00 50.00 50.00 47.00 63.00 55.00 i Berl annceenpaes .» 32.00 38.00 39.00 45.00 47.00 | 5/4 
SE 46.00 48.00 57.00 57.00 944 yo gtd cog INO. Oca caucus re 27.00 29.00 30.00 29.00 4/4 
Ds ethene 29.00 31.00 33.00 32.00 f : ' ss ” . @” 
ae eats: 29:00 31.00 33.00 33.00 33.00 33.00 33.00 No, 4, 6-foot and longer, mixed witthe, 4°, $34; €", 988. 8/ 
aD cansscowre 31.00 32.00 34.00 34.00 34.00 34.00 34.00 5” fencing same as 6”. 
” ll white pine, Nos. 1 and 2, add $1. All white pine, Nos. 1 and 2, add $1. 154 
Sonia, 6 to 20", 8 10 and 12", No. a at: — 5, $21. —rT S1 or 2S, add 75 cents; S1S1E, add $1. 
¥ dd “is ents; a or resawed, a ‘ . i ‘ 
a annah Saeki aan ih. G. “shiplap, 8’ and up, add $1.50. Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. , 
Shiplap and D&M, 8’ and up, add $1.2 Drop siding or partition, add $1.50. 
No. 1 Pigecp Sturr, S1S1E— Well tubing, D&M and beveled, add $2. bas 
. 6’ R’ 10’ a3° 14’ 48” 18’ 20’ ° " ™_ a 
a ee $26.00 $28.00 $30.00 $50.08 yee $51.00 $33.00 $33.00 SIDING, 4 AND 6”, 4 TO * yo a c 1x: 
sé . 27.00 29.00 29.0 A & 32. f ; 
ax Grecsst* 50-0) 99°00 «30:00 -«32:00 «31.00 31.00 «34.00 ~—«34.00 | Bé&better ............ $40.00 $44.90 EB ..... Gebetien $20.00 $24.00 
2x10”. ..... 31.00 32.00 34.00 36.00 34.00 33.00 36.00 36.00 WoL cela Nie oisCercaia case ne siats - oe oped orway, C& etter... . 34.00 36.00 1x! 
2x12”...... 32.00 33.00 35.00 37.00 35.00 34.00 37.00 37.00 D ssseeeeeeees se eeeeee . . 
2x14”...... 37.00 00 40.00 42.00 40.00 0.00 43.00 3.00 Siding may contain not to exceed 20 percent of 4- and 9-foot. 
No. 2 "ie 33 less than No. 1; pine, rough, aeduet 75 ae pan Siding run to O. G., $2 a thousand extra; product of the strip as it grades. }} 1x: 
 Taeset larch, 2x4- and 2x6-inch, $3 under Norway pine. Beaded ceiling, %-inch, $1.50 more than same grade of siding. ix 





CALIFORNIA PINES WESTERN PINES 1% 


San Francisco, Calif., June 20.—The following 


are average prices, June 14 to 20, of California (Special telegram to AMmRICAN LUMBERMAN] Spokane, Wash., June 20.—The following are 
iinet ta, mills, those on common being 1-inch Portiand, Ore., June 23.—The following are | Inland Empire prices: No 
stock only: fo.b. mill, and f.0.b. Chicago shop, prices On | popos, on WesTERN WHITE Pine, 16-Fr., INcH— 
California White Pine Sugar Pine ie ans No.1 No.2 No.3 No.4 No.6 § 2 
Nos. 1 & 2 clr...$ 92.00 Nos. 1 & 2 clr... .$123.00 Boards, S2S No.2 No.3 4M teeeeeeee $41.50 $33.00 $18.00) ..... 0.0... 1 
ie BOIBCE. i. sieves 73.25 CO RBICCE ssaccces 81.00 com. com. a oe escccces yt} poeey oer ensiee. . annie x 
naga qe ea 67-00 =D select ........ oS 4 ee, ee wr” eB eesanennee: ey em 
oe. © SORE.» ol.) ~=—sNNo._ 3. clear..... See OO, DOU ED vescenakanenaswacnous 34.00 20.00 | yor ““7**"t* eo He Bh . Mime 
Inch shop ..... 33.00 Inch shop ...... ee NM a cc ncnausswanekaooina me Bel Ss ose: & wae seo | ix 
No. 1 shop...... 52.75 No. 1 shop...... 6.75 | teas t0 to 26°...................200 29.00 21.00 | * and wider...... ..... ..... $15.00 $8.00 
No. 2 shop...... 29.25 No. 2 shop...... 34.25 | 4x13” and wider, 10 to 16’...---.--- 34.00 24.00 | WesTeRN Pine SHop, S2S— 
No. 3 shop...... 22.50 No. 3 shop...... 23.00 No.4 No.5 Fact aor 
Panel, % & aw. 85.50 Shop, Sta... s0 26.50 com. com. 0.2 No.3 Com. No 
Dé&btr., std..... 52.50 Mixed Pines a eT: $15.00 $ 9.00 6/4 & 6/4. - 50 Ne 60 3. 50 $21.60 ..... No 
No. 3 cir,, std... 49.25 Common— pee $28 8/4 .......... 78.50 58.50 41.50 21.50 ..... 
Shop, std. a" 21.25 Mae. 8 once ke $ 43.00 2 “B&btr.” “OC” “pH” OI prsaibien ai eras eres cocce sevcs GaGue No 
Mixed PP neti oS Emcee coe | 1% 4”, 6” and 8”, 10 to 20’...$78. 4 $66.00 $45.00 | Ipano WuiTE PINE, 16-Foot— No, 
Not $ 6.00 Be renee Seek | BERET cceseccesconseusesncnes OM 77.00 57.00 No.1 No.2 No.3 No.4 No.6 
No See 4.75 io Prgr e 14.50 BRGE . cc oanasavieneoa%s eerecce 5a'00 88.00 67.00 4” es $52. 00 $45. 00 $21 00 ¥ 4 Sm 
oR Sancnaneaig s 2. to" ee ne er 98.00 93.00 72.00 | gw ‘**°°*"** 53.00 46.00 2600 -.... 11... & fxé 
39” egies 9 9 -. bgp --+ 20.50 5/4, 6/4x4” & wdr., 10 to 20’ 96.00 91.00 74.00 8” Seccatanion 51.00 41.00 25.00 ne Mies 
rae aes : en Tebetter 40.00 8/4 ONG. WIG. vc0ccccvn eeees 98.00 93.00 76.00 10” : ae Pues ae i 55.00 41.00 25.00 see i : : ke 
Miscellaneous. ..$ 20.75 backhoe el i eS a $1660 3860 Pi 
Douglas Fir White Fir oO. oO. WIGS? .. veces eoece coves . . 
C&better ....... $45.50 Cé&btr. ......... $ 48.75 eft ANd 6/4... 0s. cere eeeeees > = yiry pe eee Wuite Fir, 6 To 20-Foor, INcu— ag 
No. 3 clear...... 37.75 No. 3 &btr.,com. 21.50 ee : 4” 6” 8&10” 12” 4”&war. 
4/4 com, a. w... 18.50 No. 4 common... 15.00 Above prices are for shipments of No. 3 and ia. 1 & 2....$25.00 $27.00 $28.00 $29.00 ..... 
5/4 com. a. w... 18.25 No. 1 dimen.... 20.00 better, shop. For straight cars of specified S ccccesee 2000 SE00 32:60 38,00 nce 
Dimension ..... 20.50 No, 2 dimen.... 19.00 | grades, add $5. No. WS66CWSs cannes fheee eens sence OD f 








C) rp pri 
‘YPRESS SHINGLES & LAT H WEST COAST LOGS ” 


, B . 
a teas carlot prices today f.0.b. (Special telegram to oe LUMBERMAN] Everett, Wash., June 20.—Log quotations: 
E Portl " “yw — $ = . 
Shingles i Pie ig Ps Ty SPs: toe genie Fir: Seattle, No. 1, $24; No. 2, $18; No. 3, $12 | Pr 
mes Economies y rs 
3” hekiohstUetee ssh eeek Bee 70 %. 20 Hos g3 Cedar: $15 to $17. Cedar: Rafts of shingle logs only, $18 base; 25 
. seteteesececessoveeee $70 - = 7 Yellow fir: $22, $17 and $12. cents added for each one percent of lumber 10g- 
P dattekenengncscencast ae 5.45 4.30 Red fir: $16 and $15. 
* lock: . 2, $18; No. 3, $11. 
Lath, 4-Foot, 36x1//-Inch Spruce: $32, $25 and $12. ROE. 1m. 5. BO Boy 








ee ee INO; Beniacsswsweeonreee Hemlock: $11 and $12. ; Spruce: $1 higher than fir. 








1925, 





No. 3 
$15.25 
16.50 
18.00 
18.00 
19.00 


better 
$74.00 
80.00 


count 
count 


———___ 


better 
@59.00 
@61.00 
@ 63.00 
@65.00 


0. 4 
Q@.. 
@26. 50 
@16.50 
@18.50 
@ 27.50 





Juluth 


18&20’ 


324.00 
36.00 


zrades. 
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DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN]J 


Seattle, Wash., June 23.—The following prices 


paid for yard items, f.o.b. mill, were reported 
today: Pre- 
High Low vailing 
prices prices. prices 
Vertical Grain Flooring 
xf” No. 2 CleaP. «66005005 $44.00 $40.00 $42.00 
NOG. OE eae i hacen eek Ses 28.00 y+ S| 
Slash Grain Flooring 
1x4” No. 2 @nd@ Petter....: ZR00 2.085 seene 
WOR Ne Pretec pacar rete: olan ZaGe deiies —caee< 
_s No. 2 and better..... 35.00 5 | | 
INOS Visiecantetewecnmee ate “eee wearers 
Stepping 
No. 2 clear and better..... GOO gies 86 HSS 
Finish No. 2 and Better 
1) MPC 9 | lee ea a ae We, ekees, <“eawe 
Casing. and base. .......... 63.00 1,00) cee 
Ceiling 
&x4” No. 2 clr. & btr..... 28.00 25.00 28.00 
BOON osc cae enael alee é EU wtae eee 
1x4” No. 2 clr. & btr..... 29.00 (4) 
INGOs © vccacccaawadsseur nee | i, ee 


Drop Siding 
Fn6” No. 2 clr. & Btr....... 34.00 
No. 3 clear 26.00 


No. 1 Common Boards and Shiplap 


BR NN NOE ssh ns dBc oho ware 17.50 16.50 16.50 
BAe .eushate aveieera neared rae BO. Keane, | Swece 
Dimension, No. 1 Common S4S 
Oe 1S GRE. BE? eo eccscns 16.50 15.50 16.00 
Plank and Small Timbers, No. 1 Common 
« 4", 12 to 16° S4S....... 20:75 (| er 
Otic , 12:to 96° BAS... BROW cake ec 
Timbers, 22’ and Under, No. 1 Common 
ONO UG ee fone owe tees 23.00 yA) | 
Shop 

6/4 & 8/4 No. 1 vertical grain, S2S, kiln 
MERRIE Sacer arg. er arary se green Ga wre alein ak are Cen $35.00 
0/4, 6/4 & 8/4 No. 1 S2S, kiln dried........ 31.00 
4/4 Common, rough, kiln CIC Os ois ecnns cen SOOO 
Sel. &btr. No. 1 No. 2 
8/4 Vertical grain, rough 
oj BECOME ois nee neceas aces $419.00 $28.00 $17.00 
1% S2S, kiln dried........ 39.00 29.00 18.00 


[Special telegram to Aunarcan LUMBERMAN] 
Portland, Ore., June 23.—Fir prices today, car 
basis, f.0.b. mills, are as follows: 


Vertical Grain Flooring 





15 leds G Sue) A) (| ae Pa $48.00 
" ; QO ie cat ecrebereeeecaceuendews 43.00 
i CMON vic can casiae tacdadacciseeeees 28.00 
1x3 ona 1%” No. 2 clear and better........ 45.00 
ING Ty CHOU eaccscckseiace ence 35.00 
Slash Grain Flooring 
xt” No. 2 clear and: Detter... cccicecscses 27.00 
NOs. SD ClOME se Deb aVME Ss Che ccbawadeeees 24.00 
1x6” No. 2 clear and better....iccccceccece 32.00 
INO}. O ClO” Wie Necledc caease sev tb wecewee’s 26.00 
Vertical Grain Stepping 
1% and 14%” No. 2 clear and better........ 64.00 
Finish 
NO; 2 Gl6SE GNA PGES: 6cccccccccccccccecesc 50.06 
Ceiling 
%x4” No. 2 clear and better............... 26.00 
Le ee eee ; 
1x4” No. 2 clear and better 
EROs 0 CHUM wiwis naviade Seco aoe aseuel dace 
Drop Siding and Rustic 
WG” ING: BQN BOGOR is oo sikcsccccccvdcceecdcs 31.00 
INO Or GION Ceiicsaceteducaccecsceceiece 25.00 
—— Boards 
PE Cieaccenice Ree enuecaese wanene 16.00 
ee ee ee 
Dimension—2x4-Inch, S4S 
Mee: IP OIE soiree cSeckewhesss oveweds 16.50 
OR a cic oraarts Ose dee meaeca awe Sarde aos 12.00 
, Timbers 
Pres ca tacchstoys aie epesar asa Die i «csi tare e w/oa MAE es 16.00 
WAG QUE LAURER bod csicescicire tocels wonccos eke 17.00 
Miscellaneous Items 
CROP, TANEOUS <6<<-0:s s<00 o0secsedecxesve 15.00 
MINN ORG ie ea ta, elas cao adaes or aees 3.25 








WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., June 23.—The following are 
trices for mixed cars prevailing here today: 


Finish, 1x12 Verner wncsdn Renee ek Cea ee nee: $78.00 
B 2 Oe Se ere ree 67.00 
evel siding, er! ROME ME Ne Mae Os aw OR Re eee wa 30.00 
MEGS Scania nwacrtecdt 31.00 

wth hag ean a eatea dataa aes 4.25 
el eee ee ee ania 30.00 
a Diath hae Pace semua eka eta 33.00 

dish dic dine veawcerudaaed aa 

2%: Daas sd none visensitewarslaate 41.08 

Box lumber, green...................22.... 19.00 








REDWOOD 


The following are, the prevailing redwood 
prices f.o.b. Chicago (72-cent freight allowance): 


Bevel Siding, '/-Inch, S1S1E 


-—Clear-——, ssa “mp 

3°-7’ 8’-20’ 3°-7’ 8’-20’ 3’-20’ 

A” cc ceeeeee $24.25 $34.25 $20.25 $30.25 $23.25 

oe eccuas eccee 29.25 39.25 “25.25 35.25 27.25 

Ie asaansean -- 26.25 36.25 22.25 32.25 26.25 
Random Shop, Rough or S2S, 8’ to 20’ 

21%” 3” 4-6” 


1” 14%&1%” 2” 
5” to 12”.$43.50 $57.50 $53.50 
14” & up. 53.50 62.50 63.50 
Finish, Rough, S2S or S4S 


$75.00 $73.00 $77.00 





Clear “All Heart” - ‘ad ‘dg — 
l-inch— 3-43’ 5-7’ 8-20’ 3-4%’ 5-7’ 8-20’ 
a wecdane $50.50 $60.50 $76.50 $42.50 $49.50 $63.50 
Se sivecus 50.50 60.50 82.50 42.50 49.50 69.50 
— snawows 59.50 69.50 84.50 51.50 58.50 73.50 
CO savanna 52.50 62.50 82.50 44.50 51.50 69.50 
-_ “acenaa 69.50 74.50 84.50 59.50 64.50 73.50 
RG © scancas 79.50 84.50 88.50 69.50 74.50 78.50 
Ee sesneoe 81.50 86.50 90.50 71.50 76.50 80.50 
3 to 6” 50.50 60.50 ..... 42.50 49.50 ..... 
CUO TF ces cians eceus Se cdaea aucus 76.50 
1% & 1% inch— 

[ seccuae $55.50 $65.50 $81.50 $47.50 $54.50 $72.50 
 wknanas 55.50 65.50 87.50 47.50 58.50 78.5 
a dances 64.50 74.50 93.50 61.50 71.50 88.50 
CG wadaded 57.50 67.50 89.50 51.50 61.50 80.50 
w wcnwcas 78.50 81.50 93.50 73.50 76.50 88.50 

qe seeacwa 90.50 93.50 97.50 85.50 88.50 92.50 
Be céuccas 92.50 95.50 99.50 87.50 90.50 94.50 
3 to 6” 55.50 65.50 ..... 47.59 58.50 ..... 
OUPEE was cuces: evans GEG ctacca csass 87.50 
2-inch— 

a scvedae $54.50 $64.50 $80.50 $46.50 $53.50 $67.50 
a ‘vuauced 64.50 64.50 86.50 46.50 53.50 73.50 
a «écaues 63.50 73.50 90.50 55.50 62.50 79.50 
OC dvacdes 56.50 66.50 86.50 48.50 55.50 73.60 
 uéeaaa . 73.50 78.50 90.50 69.50 72.50 79.50 
qGe sasduee 87.50 92.50 96.50 79.50 82.50 86.50 
1S 89.50 94.50 98.50 -81.50 84.50 88.50 
3 to 6” 64.50 64.50 ..... 46.50 | ee 
© 16 12 ccc cccese cocee GRAD secie ceces 82.50 


Bungalow ee S1S1E, 4 to 20-Foot 


rg 5x10 %x8 %x10 %x12 

CIGME caus $40.25 sat % $54.25 $66.75 $68.75 $70.75 

Ee swuaste 36.25 42.25 561.25 64.75 66.75 68.75 

Wide Clear Finish, ‘“‘All Heart,’’? Rough or S2S, 
Random, —, 

1” 1%-1%" 2” 4” 5” 
14°. eT 50 oy 50 ny 50 #126. 00 $131.00 $134.50 
16”... .. 112.50 1.50 50 136.00 139.50 
187... E2¢.58 136. 50 125, 50 136. $0 141.00 144.50 
20”... 122.50 131.50 130.50 141.00 146.00 149.50 
22”... 127.50 136.50 135.50 146.00 151.00 154.50 
24”... 132.50 141.50 140.50 151.00 156.00 159.50 
26”... 137.50 146.50 145.50 156.00 161.00 164.50 
28” 142.50 151.50 150.50 161.00 166.00 169.50 
30”. . 147.50 156.50 155.50 166.00 171.00 174.50 
14” 

wadr 112.50 121.50 120.50 131.00 136.00 139.50 


Add for S4S, $6; add for specified lengths, $2. 
Clear and Tank, Rough or S2S, 8 to 20’ 





Width— 6” 8” 10° 12” 6-12" 
acaapenepil 
Me endcsacecudeuacewcwe $107 $107 $108 $109 $107 
OS cidveaceccanankudees iii 133 #%f18 114 132 
St. Louis, Mo., June 22.—The following cross 
tie prices prevail, f.o.b. St. Louis: 
Untreated 
White Southern 
Oak Sap Pine 
No. 5, 7x9”, 8’, 9-inch face..... $1.50 $1.30 
No. 4, 7x8”, 8’, 8-inch face..... 1.40 1.15 
No. 3, 6x8”, 8’, 8-inch face..... 1.25 1.05 
No. 2, 6x7”, 3°. 7-inch face..... 1.15 .90 
No. 1, 6x6”, 8’, 6-inch face..... 1.05 80 


Red oak and heart cypress ties, 10 cents less 
than white oak; sap cypress, 20 cents less than 
white oak. 


Switch Bridge 

Ties Plank 

WHO weccckcidatidsesacecens $43.00 $42.00 
OG OOM. cocscacnetcnccceranicvnas 40.00 38.00 





For Editorial Review of Current Market Con- 
ditions See Page 41 


NORTHERN PINE 


NORTH TONAWANDA, N. Y., June 23.— 
Wholesalers report demand increasing, building 
consumption being largely responsible for great- 
er activity among buyers. Factories are pur- 
chasing more frequently, but only for immediate 
needs. Prices hold steady. 

MINNEAPOLIS, MINN., June 23.—Railroads 
are taking a large quantity of northern pine for 
car repairs and maintenance of rights of, way. 
Manufacturers of wooden boxes also are liberal 
users. Mixed cars are going out to retailers more 
frequently. 

BUFFALO, N. Y., June 23.—A fair trade is 
reported by some yards in building items. Prices 











At Boston 





SIMONDS 


Saw and 
Knife 


Service 
Stations 


Always on hand— 
Saws, Planer Knives, Files, 


Hack Saws. 


Where you can get quick- 
est and best Saw repair 
work. 


Simonds Saw and Steel Co. 


1350 Columbia Road, Boston 
127-129 So. Green St., Chicago 





At Chicago 


“se 
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R & G Garage Doors 
Are Well Made 


Rails, stiles and muntins are clear 
edge grain Fir. Side stiles, top 
and lock rails are 2 x 6 inch, 
bottom rail 2 x 10-inch and 
muntins 2 x 2-inch. Square 
sticking is used on one side and 
moulded sticking on the other. 
All joints are mortised and ten- 
oned to make a perfectly square 
glass opening, 12 x 16 inches. 
Panels are in one piece, either 
solid or veneered. 

















Let us tell you how other dealers are 
making money on R & G Doors 


Rowe & Giles 


LUMBER CO. 


CHAGRIN FALLS, OHIO 

















Let Us 
Repeat! 


“N.S.” 
APRON 


PATENTED 





This protects our patrons in the use 
and distribution of the finest Adver- 
tising Apron in America. 


The Cost is Low 


Compared With Rewards. 


Get Prices Now. 


The Allied Belting Co. 


Dept. B-1 GREENVILLE, OHIO 











WARREN AXE & TOOL CO. 


WARREN, PA. 


We award 
honors Panama-Pactie GRAND PRIZE 
emanates etemenee ee 


international Exposition 


ALSO ALASKA-YUKON PACIFIC ExPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Tools 





are easy. Consumers continue to take small lots 
as required. The lower grades hold steady. as 
supplies are not overplentiful. 


BOSTON, MASS., June 22.—The northern pine 
market is easy. Both retail dealers and indus- 
trial consumers are keeping their stocks down 
and buying only for immediate needs. Shipments 
are coming forward promptly. There is a fair 
run of small orders for barnboards at the follow- 
ing quotations: No. 2, 1x4 to 1x7, $57; 1x10, $60; 
1x12, $62@65. No. 3, 1x4 to 1x7, $46; 1x10, $44@ 
49; 1x12, $52@55. 


NEW YORK, June 23.—Prices have stiffened 
during the last week and with the stiffening 
there has been an inerease in volume of arrivals. 
Prices have not yet got to the point where they 
may be called attractive, but as other woods im- 
prove northern pine is receiving additional in- 


terest. 
EASTERN SPRUCE 


BOSTON, MASS., June 22.—Eastern spruce 
manufacturers are pushing hard for business and 
endeavoring to maintain the base price of frames 
at $40, but some producers are accepting less. 
Provincial random is quiet at slightly easier 
prices. Some sellers are conceding $1 on long, 
narrow random. For 3x4 and 4x6, 15- to 16-foot 
average, $35 is quoted. Around $37 has lately 
been obtained for 4x6 and 6x6 averaging 16%- 
to 17-foot. Boards are in moderate demand 
against competition with southern and western 
stock. Quotations: Dimension, rail shipments, 
f.o.b. Boston, 8- to 20-foot, 8-inch and under, 
$40; 9-inch, $41; 10-inch, $42; 12-inch, $44. 
Provincial random, 2x3 to 2x7, $34@35; 2x8, $37@ 
38; 2x10, $39@40.' Covering boards, 5-inch and up, 
8-foot and up. D1S, $33@34; matched, clipped, 
10- to 16-foot, $88@40. Furring, 1x2, $34@35; 
1x8, $33@34. 


NEW YORK, June 22.—-A number of good or- 
ders for eastern spruce have been delivered in 
the last few days and there is noticeable im- 
provement in the tone of the market. Prices are 
$2 above a month ago and while still not suffi- 
ciently strong to encourage activity by Canadian 
manufacturers the situation looks much better 
than in the latter part of May. 


WHITE CEDAR 


MINNEAPOLIS, MINN., June 23.-—Distribu- 
ters of northern white cedar are experiencing a 
fairly steady demand and in the last week the 
trade was fully up to the average of the last few 
weeks. There have been some slight fluctuations 
in prices of posts but they have not been drastic. 


HARDWOODS 


CHICAGO, June 24.—The hardwood market 
occupies about the same position as last week. 
Prices, although soft, are unchanged, but de- 
mand shows signs of a slight revival. The in- 
dustrial trade is buying lumber only to cover im- 
mediate needs, unless a block of stock can be 
picked up at an extremely low figure. Takings 
by the furniture interests are expected to pick up 
after the summer show, which is now in session. 
The oak flooring manufacturers are buying 
steadily but in small quantities as is the auto- 
mobile industry, which is now switching from 
northern hardwoods to elm and soft maple. 


HOUSTON, TEX., June 23.—FAS sap gum is 
moving freely. Otherwise the hardwood market 
is quiet. Export demand is fair. Prices are 
holding firm. 


BALTIMORE, MD., June 22.—Hardwood buy- 
ers’ continue to maintain a conservative attitude 
in the matter of placing orders, but the list 
seems to be fairly well maintained, and assort- 
ments are not so large as to cause pressure upon 
the range of values. The export trade has 
shown no particular change. 


COLUMBUS, OHIO, June 22.—Hardwood buy- 
ing is pretty well distributed between factories 
and retailers. Concerns making boxes, imple- 
ments, automobiles and furniture are good cus- 
tomers while railroad orders are slightly better. 
Retailers are replenishing broken stocks. Ship- 
ments are coming in promptly. Prices of oak at 
the Ohio River: 


No. 1 No.2 No.3 

FAS com, com. com. 

Quartered .......* $155 $90 $55 acs 
i er ee ee 105 75 50 $20 


MINNEAPOLIS, MINN., June 23.—Northern 
hardwood wholesalers, while most of them are 
doing a volume of business in excess of a year 
ago, are being forced, in many instances, to make 
concessions. Manufacturers are inclined to con- 


serve dry stocks, except where full quotations 
are met. Automobile and implement makers are 
more actively in the market. 


CINCINNATI, OHIO, June = 23.—Hardwood 
dealers report business quiet. There is the 
usual hand-to-mouth buying and some filling in 
of stocks where they have run low. The market 
has had a soft tone, though material declines 
have not been registered. 


ST. LOUIS, MO., June 23.—There is not much 
change in volume of business or inquiries in 
hardwood. The Chicago furniture show is ex- 
pected to reflect an increase in business which 
should be noticeable next week. 


BUFFALO, N. Y., June 23.—Some yards re- 
port a slightly increased inquiry. Buying from 
most industrial plants is small, and many furni- 
ture factories report that they have all the lum- 
ber on hand they need for the present. Prices 
are still unsettled. 





KANSAS CITY, MO., June zz.—There has been 
a good inquiry this month from the Pacific coast 
for furniture grades cut to order, but furniture 
manufacturers in other sections are not very 
active. The demand from other consumers re- 
mains in about the same volume as a month ago. 
There is a fair demand for rough stock and low 
grades. Retailers are buying in a little better 
volume. Prices have shown no change here. 


BOSTON, MASS., June 22.—Orders for mod- 
erate assortments of hardwoods are sufficiently 
numerous to aggregate a fairly seasonable vol- 
ume of business, although most consumers are 
taking stock on a hand-to-mouth basis. It is 
still a buyers’ market. Orders from retail dealers 
are invariably accompanied with a request for 
quick delivery. Flooring prices are rather weak 
and unsettled. Quotations on 13/16x2% clear: 
3Zeach, $83; birch, $82.50@84; maple, $98.50@ 
101.50; oak, white, plain, $99@100; selects, $88@ 
84. Quotations on inch are unchanged from last 
week. 


NEW ORLEANS, LA., June 22.—Local com- 
ment indicates little change in the hardwood 
market. It appears that a good deal of stoek is 
being moved at rather low prices. Figured red 
gum continues one of the strong items, with sap 
gum listed among the weak ones. There is a 
fair export inquiry. 

NEW YORK, June 22.—There has been a 
marked improvement in demand for maple and 
oak flooring with a continuance of good building 
weather ’and a number of projects getting along 
to the finishing point. Lumber generally has 
stiffened in price and some items are _ short. 
Shipments from the Southwest have been un- 
usually heavy of late. 


FIR, SPRUCE, CEDAR 


CHICAGO, June 24.—The Douglas fir market 
has strengthened slightly in the last week as a 
result of a firming up in price in the upper 
grades. Prices on common items, which were 
soft last week, show little change. Inquiries are 
scarce and the demand is slow, although the 
yards are reported to be moving out large quan- 
tities of lumber. Some transit shipments are be- 
ing disposed of at a sacrifice. Distributers ex- 
pect schedules to stiffen around July 4 when the 
mills are expecting to shut down for varying 
periods. 


BOSTON, MASS., June 22.—The Douglas fir 
trade is now on a very active basis in the East. 
Some transit shipments are still being sold at 
rather low prices, however, and the general tone 
of quotations on direct mill shipments is some- 
what easier than a month or two ago. An 
average schedule of dressed fir for mill shipment 
can be bought for $32.75 to $33.50, ship’s tackle, 
Boston. No. 1 common fir boards are $29 to $31. 


KANSAS CITY, MO., June 22.—Demand for 
fir in this market has shown no change in the 
last week, though prices have lost some of their 
weakness. There is a better inquiry from the 
country for well mixed cars. 

NEW YORK, June 23.—The demand for fir 
far exceeds that for any other lumber on the 
market. Prices have stiffened considerably. Sev- 
eral large cargoes from the west Coast have 
been unloaded recently. 


market has strengthened considerably during 
the last week with an increased demand from 
local retailers. Curtailment, which is in prog- 
ress, is éxpected to help the price situation. Ex- 
ports of timbers and ties to the United Kingdom 
are increasing. Spruce and hemlock have 
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strengthened during the last thirty days. Large 
shipments of spruce have been moving to the 


eastern seaboard. 
CYPRESS 


CHICAGO, June 24.—There has been no appre- 
ciable change in the red cypress market. De- 
mand is light, with the country yards taking the 
larger share of the lumber now being sold. The 
industrial trade is light and shows no signs of 
immediate revival. Prices are steady. 

BOSTON, MASS., June 22.—There has been 
some increase in cypress inquiry. Retail dealers 
are taking mixed cars, but insist on prompt ship- 
ment. The call for shop lumber is still slow. 
Quotations on yellow cypress: 

FAS 


Selects Shop 
WIE ee Mets sais $ 90@ 98 $73@ 83 $53@63 
C/A Of bic cca 100@110 85@ 98 65@71 
le SC re 105@121 92@101 75@8&5 
BEE <parore cala Gals 125@136 ar Ae me Oe 


BALTIMORE, MD., June 22.—Cypress remains 
one of the steadiest divisions of the lumber 
trade, with mills showing resistance to requests 
for concessions and with the movement large 
enough to prevent congestion. Local yards have 
no such assortments as might cause pressure 
upon the market. Production proceeds on a 
fairly large scale. 


CINCINNATI, OHIO, June 23.—Cypress is only 
fairly active, the June volume being less than the 
normal for the month. There has not been much 
business other than small immediate shipment 
orders. Prices have been steady. 


ST. LOUIS, MO., June 23.—Yellow cypress 
prices are weaker and it is strictly a buyers’ 
market, there being only a question of accepting 
what offers are made. Business is not heavy. 
No change is noted in red cypress. 


BUFFALO, N. Y., June 23.—Cypress buying is 
limited to immediate needs and most of it comes 
from the retail trade, as industrial plants are 
taking on but little material. 


KANSAS CITY, MO., June 22.—Country trade 
has not been quite up to the expected volume, 
but city yards and industrial consumers have 
been taking fairly good quantities of cypress. 


NEW YORK, June 23.—Cypress is still pro- 
gressing in a satisfactory manner, with prices 
holding firm. There have been some sizable car- 
goes unloaded of late and a number of others 
are on the way to augment rail arrivals. 


NEW ORLEANS, LA., June 22.—A slight im- 
provement in demand is noted for the week. 
Prices are unchanged, and mill stocks in fair 
assortment, with production steady. 


HEMLOCK 


CHICAGO, June 24.—Distributers of hemlock 
are encouraged by the way in which demand for 
this wood holds up. The yard trade in most 
Wisconsin cities is fairly brisk and the same is 
true of the more moderate sized cities in Mich- 
igan. Construction work in some of the small 
towns of Wisconsin has brought a good demand 
from the so-called country yards but as yet not 
much lumber is being sold to the farmers. 
Prices are steady. 


BOSTON, MASS., June 22.—New England 
hemlock distributers are maintaining price lists 
with fair success, considering the strong com- 
petition and moderate demand. Large supplies 
of western hemlock continue to be received and 
much of this is being sold at lower prices than 
eastern and northern stock. Dry stocks at east- 
ern and northern producing centers are only mod- 
erate. Clipped boards, 10- to 16-foot, are $33; 
12-foot, $32; random, $1 less. <A fair business 
in dimension and plank is being done with build- 
ers and bridge and road contractors. 


NORTH TONAWANDA, N. Y., June 23.—More 
life is being injected into hemlock buying but 
Sales generally are being made only as consum- 
ers require supplies. Building is active. Demand 
hot meeting expectations of producers, less dis- 
position to do summer logging is reported by mill 
representatives. Prices are unchanged. 


BUFFALO, N. Y., June 23.—Hemlock buying 
Continues in small lots. Retailers have ample 
Stocks for present needs. Michigan mills hold 
Prices at a steady level. 


NEW YORK, June 23.—Cargo arrivals of hem- 
lock for June have been exceptionally heavy, but 
‘improvement in local demand has been such 
that there have been but few additions to stor- 











February 19, 1925 


Angelina County Lumber Co. 
Keltys, Texas 
We are enclosing freight bill for S. P. 
* 86421. Contents of this car checked O. K. 
Grades fine. We are well pleased with this 
car of lumber. 
The Russell Lumber Company, Inc. 


Purdon, Texas 
By H.C. Russell, Sec. & Treas. 





Proof That 
, <<» “Sudden Service” 
Motoat Angina Ganptumeercesua. STAC I-1S-F-I-E-§ 


Read the above letter. Doesn’t this and the other 
letters we have been reproducing in our advertising 
indicate that our “Sudden Service” is delivering a 
high order of satisfaction? We not only satisfy on 
quality, but we satisfy on service, too. We can ship 
all regular items in 














* Angelina and Calcasieu 


LONGLEAF PINE 


Timbers, Yard and Shed Stock 


within 24 hours after receipt of order. Retailers and 
others who have an idea they can’t get good service 
from the mill are invited to try our “Sudden Service. 
We have a combined capacity of 8,000,000 feet per 
month. Our 1" and 2” No.2 & Btr. is steam kiln 
dried. We make a specialty of all-heart timbers. 








| © All Texas sales handled by Angelina County | 
Lumber Co. — All sales outside of Texas han- 
L dled separately by each company. a 








Angelina County Lumber Co. 


KELTYS, TEXAS 


Vernon Parish Lumber Co. 
KURTHWOOD, LA. 
*ANGELINA COUNTY STOCK IS NOW GRADE-MARKED 











Pp | “Quality First, 
Service Always”’ 


| 

| 

That is our motto and we have 
=| the facilities and stock on hand 
to “make good” on every order. 














is New Bend Mal | At the present time we have ap- 
Seudilinn in proximately 2,250,000 feet of Sap 


Gum, Red and White Oak lum- 
RED and WHITE OAK ber ready to ship. Write for 


SAP GUM LUMBER stock list and prices today. 


_ Angelina Hardwood Company 


S 
| (Angelina County) H. G. Bohissen Mig. Co. EWING, TEXAS 
! boas ‘ = —— 
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BABCOCK 


SPRUCE 
LADDERS 
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~- Now being profitably sold by 
Lumber Dealers Everywhere 


W. W. BABCOCK COMPANY 


BATH, N. Y. 




















= Birch . 


Maple 
Beech 

Elm 
Basswood 
Norway 
White Pine 
Hemlock. 


— 


Lath and 
Square Stock 








WeWant Buyers to Know 


about our ability to deliver satisfaction on Northern 
Hardwoods, Hemlock and Pine. 
careful manufacture and high standards of inspec- 
tion make our lumber dependable. Our winter cut 
is now shipping dry. 


Quality trees, 


Write for our stock list. 


Stack Lumber Co., "ncmnean. 





= a specialty, 





age volume. In a number of instances cargoes 
have been unloaded direct to trucks and passed 
along to the retailers. The Long Island demand 
for west Coast hemlock has been very good. 


WESTERN PINES 


CHICAGO, June 24.—Distributers experience 
difficulty in learning what the western pine mar- 
ket really is. Competition for the few orders 
being placed is very keen and quotations are 
being shaded to get the business. Demand for 
yard items is comparatively better than for shop 
as the industrial interests buy infrequently and 
then in exceptionally small quanities. Buying as 
a whole, however, is quiet. 


BOSTON, MASS., June 22.—There is a very 
fair demand for some lines of western pine. 
Wholesalers report that prices have steadied on 
the basis of the last readjustments. There have 
been some encouraging inquiries for Pondosa 
white pine, offered here this week on the follow- 
ing basis: No. 2 common, 1x4, $49.25; 1x6, $49.25; 
1x8, $46.75; 1x10, $46.25; 1x12, $47.25. No. 3 com- 
mon, 1x4, $35.25; 1x6, $36.75; 1x8, $37.75; 1x10, 
$37.75; 1x12, $38.25. Idaho pine is also in fair 
demand. 


KANSAS CITY, MO., June 22.—The slight im- 
provement in demand noted last week has been 
maintained in volume and there is some hope of 
a larger trade trom industrial sources. Prices 
still are weak and buyers have been cautious 
about placing orders. 


SAN FRANCISCO, CALIF., June 22.—With re- 
tail yard demand picking up the pine market has 
shown a slight increase in sales and shipments. 
Mill stocks are becoming slightly broken due to 
small rush orders. 30x shook business is in- 
creasing. Numerous inquiries have been re- 
ceived from retailers in the middle West. 


REDWOOD 


KANSAS CITY, MO., June 22.—Retailers and 
industrial consumers have been taking advan- 
tage of the favorable situation in the redwood 
market and have been placing a good volume of 
business while prices are low. 


BOSTON, MASS., June 22.—Retailers are plac- 
ing moderate orders for mixed assortments of 
redwood and insisting on prompt shipments. In- 
dustrial demand is fair. Mill quotations are 
steady on the basis of the last readjustments. 





There is keen competition among eastern whole- 
salers and concessions are sometimes given to 
land a desirable order. Well assorted stocks are 
in storage at eastern distributing centers. 

NEW YORK, June 23.—The industrial demand 
for redwood is keeping pace with that from the 
building industry. In consequence there has 
been quite a drainage on stocks in hand and 
sizable additions have been made to stocks in 
storage. 

SAN FRANCISCO, CALIF., June 22.—Redwood 
sales last week jumped from about 90 to 150 
percent of production. Resumption of exports to 
some extent helped to accomplish this but the 
bulk of the business was local and eastern. 
The coastal retail business has picked up to a 
marked degree and now is in healthy condition. 
Rural buyers take stock in small parcel lots and 
are buying more often. Inquiries from the East, 
middle West and foreign markets indicate that a 
general gain may be expected during the next 
thirty to sixty days. 


NORTH CAROLINA PINE 


BOSTON, MASS., June 22.—Building is active 
and retail vards are moving a large volume ot 
North Carolina pine, making replacements ¢au- 
tiously. Rough edge, 4/4 under 12-inch, can now 
be bought for $55. There is considerable small 
lot buying of shortleaf flooring. Low range on 
Ix4 is $75 for B&better rift; $56 for C rift; $54 
for B& better flat. B&better partition is hard to 
find for less than $53.25. WRoofers are compara- 
tively weak, due to numerous transits available; 
S-inch air dried are $30.50. 


BALTIMORE, MD., June 22.—The North Caro- 
lina pine trade is quiet. Available stocks suffice 
to cover present requirements. Box grades re- 
main draggy, and edge boards have eased off 
about $1 during the last two weeks. 


BUFFALO, N. Y., June 23.—North Carolina 
pine prices show little change. Transits are no 
larger than for some weeks past. The demand 
for roofers has shown an improvement, and 
some wholesalers look for an advance in prices 
shortly. 


NEW YORK, June 23.—A good demand that 
set in early in June has increased in volume. 
Flooring is leading in the general demand. Mills 
report that they are short of stock and retailers 
who failed to buy even a month ago are regret- 
ting their inactivity. 


SOUTHERN PINE 


CHICAGO, June 24.—Southern pine is reported 
as moving a little freer. Inquiry is fairly brisk 
and demand from the yard trade has picked up 
slightly causing transit shippers to turn down 
low offers in the expectation that prices will 
strengthen. Prices on key items are steady, 
while those on short length 2x4s are maintaining 
their strong position of last week. The larger 
mills are still holding firm on their quotations 
which are above the general market level. Little 
change is noted in the transit car situation. 


BOSTON, MASS., June 22.—There is consider- 
able small lot buying of southern pine for imme- 
diate needs and a substantial volume of lumber 
is being moved into consumption. Retail yards 
are doing a heavy business with buliders but 
they are hesitant about making replacements. 
High range on longleaf flooring, 1x4: B&better 
rift, $83; C rift, $60; B&better flat, $57; B&better 
partition from Arkansas mills has lately sold at 
$55. Common grades of dimension, plank and 
boards are somewat easier. 

HOUSTON, TEX., June 23.—Timbers have 
strengthened considerably the last ten days and 
advanced about $2. The rest of the market was 
quiet after a week of good business. Both the 
domestic and foreign demand for timbers is 
strong. 

CINCINNATI, OHIO, June 23.—There is not 
much doing in southern pine. Present business 
is largely that arising from the building trade. 
Prices have been holding rather steady for the 
last few weeks. 

ST. LOUIS, MO., June 23.—This seems to be 
a buyers’ market as far as southern pine is con- 
cerned, a situation probably due to the quantity 
of lumber being offered by manufacturers. There 
is a slight improvement in 1x4- and 1x6-inch 
No. 2 common, but 2x6- and 2x8-inch, 10- to 16- 
foot in No. 1 common, No. 2 common and better 
and straight No. 2 are still weak. 


BUFFALO, N. Y., June 23.—The southern pine 
demand holds up fairly well and no radical 
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changes in mill prices have lately occurred. 
There is much competition on principal items. 
Building is on about the same scale here as a 
year ago. 


KANSAS CITY, MO., June 22.—Demand for 
southern pine is holding up under the firmer 
attitude the mills have been taking toward 
prices. Trade from country yards is increasing. 
Some big mills have been trying to confine ac- 
ceptances to regular customers and build up 
better stocks. Fewer transits are offered. 

NEW YORK, June 22.—The demand for tim- 
bers has been an encouraging feature of the 
southern pine market, with all prices stiffening 
and general activity reported by all branches of 
the trade. Flooring is selling unusually well and 
some wholesalers have orders in hand that they 
are unable to fill. Retailers are buying in fair 
volume for prompt delivery. 

NEW ORLEANS, LA., June 22.—Mill reports 
indicate a slight decline in bookings and ship- 
ments for the week, with production ranging con- 
siderably below the other ratings, which are 
close to a parity. There are a few items in good 
supply which are said to be a little weak, but on 
the whole quotations seem to be holding their 
own. 


SHINGLES AND LATH 


BOSTON, MASS., June 22.—Shingles are mov- 
ing rather better than a month ago. Quotations: 
White cedar extras, $4.75@$6.25; clears, $4.25@ 
4.75; British Columbia red cedar, XXXXX, rail 
shipments, $5.85@5.86. Retailers are buying lath 
conservatively for current needs; eastern spruce 
are $7.50 for 15-inch, and $6.50@6.65 for 1%4- 
inch. West Coast hemlock and fir lath are being 
offered at less than eastern spruce. 


HOUSTON, TEX., June 23.—Shingles and lath 
are moving slowly at prices prevailing for some 
two or three weeks. 


COLUMBUS, OHIO, June 22.—There is a 
slight improvement in shingle demand. Buying 
is better distributed as some city dealers are re- 
plenishing stocks. The bulk of the business is 
from country dealers. Shipments are coming in 
well from the Pacific coast. ted cedar extra 
clears are $4.75 to $4.80, and extra stars, $4.10 
to $4.15, delivered. Other varieties are rather 
slow. The lath trade is fair and prices are 
steady at former figures. 


MINNEAPOLIS, MINN., June 23.--The red 
cedar shingle market virtually is back to normal 
for this season, with indications that some man- 
ufacturers are speeding up production. There 
has been a 5-cent decline in stars, but prices on 
other grades are steady. 


ST. LOUIS, MO., June 23.—New quotations on 
shingles are: Clears, $2.95; stars, $2.4Q Pacific 
coast base. There is little or no change in con- 
ditions. The market is strong. 


BUFFALO, N. Y., June 23.—The shingle mar- 
ket is stronger and mills look for continued 
strength in the next two or three weeks, as they 
have orders ahead. Extra clears are $4.81; stars, 
$4.01; British Columbia XXXXX, $5.81. Trade 
here is quieter than a short time ago. Lath are 
slow and unchanged in price. 


KANSAS CITY, MO., June 22.—Demand for 
shingles still is slow, with prices here unchanged. 
Demand for siding also has been solw. Red- 
wood mills last week made low prices on 4-, 6- 
and 8-inch siding and have been getting some 
business. Lath demand is fairly good, demand 
being mostly for southern and western pine. 


NEW YORK, June 23.—The demand for west 
Coast shingles is unusually heavy. Prices have 
Strengthened since last week. Eastern spruce 
lath are selling 50 cents above last week and 
though arrivals have been heavy there are no 
Surplus stocks in the market. 


NEW ORLEANS, LA., June 22.—Slight im- 
provement in call for the better grades of cy- 
press shingles is noted. Cypress lath are rather 
active, moving mainly in mixed cars. No change 
In prices for either item is reported. 


CLAPBOARDS 


BOSTON, MASS., June 22.—There is some 
Small lot buying of clapboards, but few retailers 
are in the market for substantial quantities. 
Building is active. Dry stocks of eastern spruce 
Clapboards are light and 4-foot are offered at 
$120 a thousand for extras and $110@115 for 
Clears. Western spruce clapboards, 314- to 6- 
foot, have lately been offered at $38@40 a thou- 





Moore Trucks can be 
equipt with Alemite 
Lubricators if desired. 
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Dry Kilns Moore trucks have 
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are drying all kinds and bearing. A big im- 
classes of stock at plants | provement over the 
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all over the country. 
We will be glad to give 
you the benefit of our 
modern facilities and 46 


years experience. Moore's Roller-Bearing Dry Kiln Trucks 
Long wearing and easy rolling. 


Moore Dry Kiln Company 


“KILN BUILDERS SINCE 1879” 
Jacksonville, Fla. “ 2 Fully Equipped Plats. ~ North Portland, Ore. 
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This illustration shows the electrically equip- 

ped mill where “Nearwhite” lumber is manu- 

¢ factured. This mill has a capacity of 300,000 
Lem feet daily. 


: Zn0* THE SUMTER LUMBER Co. 
<t ELECTRIC MILLS, MISSISSIPPI 
6° FE. E. HALL, Sales Manager 
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sand, square foot basis, for clears, and red cedar 
clapboards of similar grade at $32 to $35. 


MAHOGANY 


BOSTON, MASS., June 22.--The mahogany de- 
mand is quiet. More stock is being shipped to 
furniture factories than to any other class of 
consumer. Jfroduction is on a part-time basis. 
Prices on FAS 4/4 to 12/4 have been reduced $5 
from last week's quotations; No. 1 common is 
off $10 to $17.75 and 4/4 to 10/4 No. 2 common 
has been reduced $10 to large consumers. 
Wholesale stocks of No. 3 common are low and 
thick lumber is $5 to $10 higher than in May. 


BOXBOARDS 


BOSTON, MASS., June 22.—The call for pack- 
ing lumber is rather quiet. Consumption is re- 
ported to be fairly up to normal, but buyers are 
cautious and only order for immediate needs. 
There has been no radical change in boxboard 
prices. Dry stocks in producers’ hands have 
been reduced somewhat since the first of the 
year. 

SEB RBREARAEBEAaAaAB: 


TROUBLE AND LITIGATION 


CoLuMBUS, O10, June 23.—The Dodson Saw 
Mill & Lumber Co., a wholesale and manufacturing 
concern, whose offices were located at 209 S. High 
Street, in this city, for a number of years, has 
had its third receiver appointed. He is Henry G. 
Binns, a local attorney, who is appointed to carry 
on the work started by the late J. F. Rogers, the 
second receiver. The company was first thrown 
into the hands of a receiver in 1919, when J. W. 
Taylor was appointed. Only a couple of months 
passed before the order was vacated and dis 
charged. At that time two of the officers, T. E. 
Dodson, president, and Charles W. Seaman, secre- 
tary and treasurer, each said the other had re- 
ceived money which could not be accounted for. 
The matter was then referred to J. F. Rogers, as a 
special master commissioner who was to hear evi- 
dence, dissolve the company, get assets together 
and pay debts. Later in 1920 Mr. Rogers was ap- 
pointed receiver and in 1921 the company was dis- 
solved, with the receiver left to dispose of assets. 
The matter was complicated by the Director Gen- 
eral of Railroads bringing suit in the United States 
district court against Mr. Rogers for the recovery 
of $4,000 with interest for storage charges accrued 
on lumber at the right-of-way at Alexander, Ohio. 


News Letters 


(Continued from page 85) 
JACKSON, MISS. 


June 22.—A steady flow of orders for southern 
pine came from retail yards last week, and the 
mills booked new business equalling their cut. 
Some items are firmer because of low mill stocks 
and of curtailment by many large producers. It 
is understood that July shutdowns of considerable 
length are planned. Export trade continues on an 
even keel. Sawn timbers are stronger, showing ad- 
vances of $2. Domestic orders for special cutting 
are taking good care of the mills, and there is no 
special eagerness for such business. Present prices 
give such an unsatisfactory return for stumpage 
that it is believed the market can not go lower, 
while wages at the mills are at the lowest possible 
level. Many manufacturers believe it would be 
wise to conserve stumpage by reducing mill run- 
ning time, and to carry larger stocks at the mills. 


PHILADELPHIA, PA. 


June 22.—The most important change noticeable 
in this week’s market is the gradual beginning of 
reserve stock purchases by retail yards. Certain 
individuals have gone to the extent of buying 
heavily, figuring no doubt that the prices had 
reached rock bottom. The general opinion seems 
to be that there will be a considerable advance be- 
fore long. Most retailers interviewed admit that 
the period of hand to hand purchasing is at an 
end. ‘The consensus is that August, at the latest, 
will show a much firmer market and better busi- 
ness. Wholesalers report improvement in some 
cases, though most of them do not as yet consider 
the pick-up sufficient to term it so. The mid-season 
rush in construction is bringing a good volume of 
sales to many retail yards and especially to dealers 
of dressed lumber. Prices in all grades remain 
firm, but with no immediate prospect of an increase. 

Evidently there will be more effort to push the 
sale of shortleaf pine, as several concerns are con- 
templating taking on agencies for its sale very 
shortly. 

A. A. Anderson, of the Sterling Lumber Co., and 
Clarence H. Rose, of Hallowell & Souder, will soon 
form a partnership and go into business as whole- 
salers. Both men are salesmen and have been in 
the lumber business for a number of years. They 
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b4 Center 
CMMINA drought 
This trailer is preferred by lum- 
bermen who use tractors for haul- 
ing trains of logging trailers be- 
cause they give a steel center line 
draught through the entire train. 


The sturdy construction of all Hemming 
4-, 6-, and 8-wheel log wagons and trailers 
insure long wear at rock bottom maintenance 
cost. They are especially designed to meet 
the needs of lumbermen. That’s why so 
many of them are in use today on the most 
difficult logging operations. 


Write for Complete Catalog Today. 


HEMMING WAGON FACTORY, Meridian, Miss. 








SPECIFICATIONS: 
AX 4” x 6” split hickory. 
SKEINS 334”’ x 10” or 4’’ x 12’’, long sleeve 
maileable. 
WHEELS 34”’ diameter, with 5’, 6” or 8” tire. 
BOLSTERS 4’’x11’’, 6’ long; side bars, 4’’x6’’; 
center bar, 414”’x6!2”’, with 3’’x5”’ built-up 


bars. 
TONGUE 4’’x6’’, 5’long; reach,4’’x6”,11’long. 
CAPACITY 10 tons. 


























will handle North Carolina pine, cypress and Cali- 
fornia white pine. 

The steamer West Katan arrived from the Pa- 
cific coast yesterday with several million feet of fir 
for the Wallace Turnbull Co., to be used in the 
subway construction work. The Turnbull pier pre- 
sents a veritable bedlam of activity. Beside the 
steamer there are two barges unloading, and the 
usual activity of trucking, sorting and transport- 


“NEW ORLEANS, LA. 


June 22.—Symptomatically, as the medicos do— 
or do not—say, the market is looking a little 
better. Buyers are taking more interest and their 
orders are spaced not quite so far apart. When 
they want stock, a lot of them want it right now. 
Which has all the appearance of symptomizing a 
larger consumption that necessitates more frequent 
“refill” orders. The volume of spot business seems, 
however, to have undergone little change. Mill 
reports indicate a slight decline in southern pine 
bookings as compared with the preceding week. 
Local cypress folk note a slight gain in their 
volume for the week, but scarcely enough to be 
noteworthy save in so far as it may signify further 
gains. The hardwood volume likewise underwent 
small reported change, if any, and reports indi- 
cate the price situation little changed. Cypress 
quotations steady as they were. The southern pine 
list contains a few weak items and is steady with 
these exceptions. Hardwood prices still unsatis- 
factory from the mill viewpoint, with several 
items weak. Local comment is, however, a shade 
more optimistic, thanks both to current buying 
tendencies and to the current statistics of building 
activties. 

Picayune, Miss., home of several prominent lum- 
bering concerns and center of a husky cut-over 
land development, will hold its first annual Peach 
Festival tomorrow, in celebratior of a bumper 
initial peach harvest from its surrounding cut- 
over lands planted in peach orchards. Picayune’s 
lumbermen are helping to do the honors, of course. 

Eugene Enochs, a prominent Natchez, Miss., 
lumberman, was last week elected president of the 
Natchez Chamber of Commerce, at a reorganization 
meeting. 

The plant of the National Wood Products Co., 
located in Arabi, just south of New Orleans, will 
begin operations this week, specializing in the 
manufacture of wooden handles. It has a capacity 
of 75,000 handles a day. 

In addition to his business duties, Carl Bougere, 
manager of the Great Southern Lumber Co.’s New 
Orleans office, is now giving time and attention 
to the entertainment of a baby daughter, who 
arrived on June 16 last. The young lady and 
her mother are both doing nicely. 


BEAUMONT, TEX. 


June 22.—The lumber industry in Beaumont ter- 
ritory was somewhat surprised last week when an 
up-State retailer purchased around half a million 
feet of yard stock, giving as his reason his belief 
that the price of pine was as low as it will ever 
get, and is due for a rise at any time now. The 
mid-summer lull which always accompanies the 
harvest season in this State has already set in, 
however, and there was an appreciable falling off 
in both inquiries and orders last week. No price 
changes were noted. The hardwood market showed 
no price changes, although there was a slight but 
steady increase in the volume of buying. The 
flooring people are increasing their takings and 
there was a somewhat heavier volume of sales to 
the furniture factories. 


SPOKANE, WASH. 


June 20.—Although the market continues soft, 
with published prices remaining the same but deals 
often a matter of barter, there has been a largely 
increased demand noted by a number of the leading 
concerns of the Inland Empire this week. One 
company alone, perhaps the largest of all, had or- 
ders for one hundred more cars this week than for 
the week preceding. Another large concern had 
double as many orders this week as in that pre- 
ceding. Of course, this does not bring the busi- 
ness up to the volume in April, but it indicates 
increasing business which is likely to stiffen prices 
next month, because short stocks in eastern cen- 


ters are going to force buying. The week has 
been good for drying, almost the first since the 


middle of April, and new stock is expected to begin 
to come in rapidly in another week or ten days. 
Meanwhile there is a scarcity in a number of items, 
especially 6-inch D selects in Pondosa pine, and 
practically all widths of No. 3 Idaho. 

With a gang of seventeen men, W. A. Rockie, as 
sistant government pathologist, left this week for 
Coolin, Idaho, which is the base camp in the Gov- 
ernment’s fight for blister rust control. There are 
now eighty men in the field. 

Cc. A. Weiss, wholesale lumberman, left Tuesday 
for a week’s business trip to the Coast. 

Emmet Hitchner, head of the cedar firm of 
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Hitchner & Hitchner, Sandpoint, Idaho, is an old 
time Hoo-Hoo who was present at the Coeur 
d’Alene concatenation Thursday night. 


L. M. Bullen, of the L. M. Bullen Lumber Co., 
master of the North Hill Masonic lodge, spent the 
early part of the week attending the Masonic grand 
lodge meeting at Hoquiam, Wash., and is now vis- 
iting mills on the west Coast. 


PITTSBURGH, PA. 


June 23.—Improvement is reported in market 
conditions. House building demand has held up 
well, and the industrial outlook is reported much 
brighter. Stocks are low at industrial plants, 
which are bound to come into the market soon to 
meet their requirements. With a better demand 
and more active inquiries, southern pine is firm, 
with a tendency to higher prices. Idaho and Pon- 
dosa pine are in better demand, with prices firm. 
Fir and hemlock remain about as they have been 
in the last few weeks, except 6-inch No. 2 clear 
and better, which is scarce and strong in price at 
higher levels. California white and sugar pines 
are in fair demand, with little change in prices. 
The better grades of hardwoods are not quite as 
strong as they were, but the common grades are 
moving freely at fair prices. 

C. V. McCreight, of the C. V. McCreight Lumber 
Co., returned last week after a two months’ tour 
of lumber areas in Canada, Montana, Idaho, Wash- 
ington, Oregon, California, and Arizona. 

C. F. Ross, of the May Lumber Co., is expected 
home next week after a six months’ tour of the 
world. 

The exhibit of the Pittsburgh Lumbermen’s Club 
at the biennial building show in Motor Square 
Garden in May has been on display at the Kaufmann 
& Baer department store. It consisted of fourteen 
dwellings of the latest type, in minature, with 
grounds, constituting an ideal city block. Retail 
lumber firms are purchasing the model dwellings 
individually for permanent display in their offices, 
The houses were named after cities and towns in 
western Pennsylvania. 


BALTIMORE, MD. 


June 22.—Charles E. Morse, of the Morse Bros. 
Lumber Co., which has its main offices at Rochester, 
N. Y., and operates at Helen, Ga., stopped in Balti- 
more last week on the way from the South to head- 
quarters, and saw some of the hardwood men here. 
He was disposed to take an encouraging view of 
trade conditions. 

The R. B. Homer Lumber Co., wholesale dealer, 
which has been handling mostly North Carolina 
pine, has entered into an arrangement with the 
Superior Hardwood Flooring Co., of Helena, Ark., 
to represent that corporation in this locality. 

J. V. Buckler, who was for a time engaged in 
the wholesale hardwood trade under the name of 
the Buckler Lumber Co. and who has been repre- 
senting some producers since his corporation got 
into financial difficulties, intends to take up walnut 
veneers, later going into the mahogany veneer 
trade also, besides handling hardwood lumber. 

The Avalon Lumber Co., recently incorporated 
with G. S. Carman as president, has succeeded the 
Garman Lumber Co. It has a sawmill in Baltimore 


County. 
BOSTON, MASS. 


June 24,.—Lumber salesmen covering north- 
eastern territory for local wholesale distributers 
report that in all the New England States building 
is very active, but in other industries, while some 
improvement is reported, it is not general. The 
present situation is more satisfactory to lumber 
retailers than to producers and wholesalers. Vol- 
ume is large while prices in several lumber lines 
are soft and irregular. The base quotation on 
spruce frames is now $40. The tone of the market 
for spruce random is less satisfactory than two 
weeks ago. Some of the eastern spruce manufac- 
turers are planning to close their mills if prices go 
any lower. Frames are now off $8 from the highest 
spring quotation. Northern and eastern boards are 
not quotably changed this week, but they are feel- 
ing the intense competition of lower cost stock 
from the west Coast and the South. Lath prices 
have continued to weaken and the market does not 
look steady even at the low figures now quoted. 
Shingles are steady nothwithstanding the quiet 
demand. Pacific coast lumber, especially fir, is 
very active, but prices taken by eastern distributers 
are somewhat irregular. Southern pine flooring 
prices are just about as they were last week, 
while hardwood flooring quotations have shown 
further weakness. 

When an article combines beauty and durability, 
and after being on the market for more than 200 
years is still going strong, it must have a rare 
degree of merit, according to members of the James 
Lumber Co., who are doing some successful work 
this season in renewing the interest of New Eng- 
land retail dealers in cypress shingles. 

The Pacific Coast Lumber Co. reports encour 














A Man Over In 
Michigan Wrote This 


“WN 1902 we started our sawmill. In 
I 1924 we had the timber all cut and 
shut the mill down. 

“We still have your belt and the 
same drive belt you furnished us. Ap- 
parently they are just as good as when 
you put them on.” 

Such a testimonial as the foregoing speaks 
volumes. In no uncertain terms it suggests 
quality and longevity, two of the essential 
features of good belting. But what will in- 
terest you particularly is that this same good 
belting is still available— 


MOLONEY 
Leather Belting 


It is not surprising to us that Moloney 
Leather Belting remained on the job for 
“M” Cement twenty-one years. Indeed, it would have been 
As cement plays soim- surprising if it had not. For this belting con- 
pioneer eee forms to the very highest standards of the 
cannot emphasize too belt-maker’s art. 
strongly the use of It is cut from the strongest and toughest 
“M”Cement. It sticks, —_ part of only the finest hides—then tanned and 
ennui sete ye: “on curried so as not only to retain its natural 
ins pre yanom oe pliability and strength, but also to add to 
some for emergency use. them. Hence Moloney Leather Belting offers 
“<4 Belt is youa definite solution of your belt problems 
No Stronger than Its —a long-lived, wear-resisting, efficient, eco- 


Weakest Lap” nomical transmitter of power. 





Our corps of Belting Engineers are 
always at your service. Write us freely 


Moloney Belting Co. 


124-138 North Franklin Street « CHICAGO 


ATLANTA, GA. PORTLAND, ORE. 
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aging success in interesting eastern lumber re- 
tailers, and through them the home builders, in 
clapboards of red cedar, western spruce and Cali 
fornia pine. 

The Dix Lumber Co., of Cambridge, which is do- 
ing a wholesale business as well as operating a 
retail yard at North Cambridge, has been making 
a special drive of late on 24%- and 3%-inch face 
cedar sheathing. 


NORTH TONAWANDA, N. Y. 


June 23.-—-The steamer Elmira and barge Keuka 
arrived today with their fourth cargoes of the 
season for the R. T. Jones Lumber Co., bringing 
the total amount of white pine brought down 
the lakes by these boats to date up to about 6, 
000,000 feet and giving the consignee one of the 
best stocks in the market. 

The steamer Usona, the largest lumber carrier 
on the Jakes, is unloading its fourth cargo of the 
season at the dock of White, Gratwick & Mitchell. 
The Usona brought down close to 1,300,000 feet 
of stock on her last trip, making the total to be 
brought down the lakes by the boat this spring 
slightly in excess of 5,000,000 feet. 

J. C. Bartram, of Ottawa, Ont., a leading Cana- 
dian dealer, was the guest of A. J. Baker, who 
recently entered the wholesale and manufacturing 
business here, a few days ago. During his visit 
Mr. Bartram expressed the belief that business is 
on the increase in the Dominion. 


SHREVEPORT, LA. 


June 22.—The general situation of the southern 
pine market has been gradually improving of late. 
There is a stronger demand, covering a wider 
range of items, and less quibbling about prices. 
The improvement particularly noted is on No. 1 
dimension, and No. 2 boards, shiplap and center 
matched, There is a fair and growing demand 
for other items of common stock, and the call for 
timbers for construction purposes has also in 
creased. The general belief among shippers is that 
the yards did not stock up for the spring trade 
as fully as usual, and are depending for their 
supplies upon the unusually quick deliveries being 
. made by the railroads. Most dealers realize that 
when the extremely heavy demands come upon 
the railroads, as they generally do some time after 
July 1, it will be wise to have stocks of south 
ern pine in fair shape for fall trade a little in 
advance of requirements or disappointment may 
result. While this section has been visited with 
showers now and then, supplying surface crops 
with a bare minimum of the moisture needed, the 
heavy rains that usually fill the bayous each spring 
have been lacking this year, and the water supply 
is critically low at most mills. There have been 
a number of shutdowns among the small mills due 
to water supply giving out. The hardwood de- 
mand also seems to be improving, and prices have 
shown a slight upward trend. 


NORFOLK, VA. 


June 22.—There has 
demand for North Carolina pine. June’ business 
has been lighter than May. Stock bought is 
wanted immediately, and either covers special jobs 
or calls for special lengths and a wide variety. 
There is a rather large surplus of unsold lumber 
and mills who have been leading in prices have re- 
cently lowered quotations as much as $2 on dressed 
lumber in some instances. On low grade air dried 
lumber, such as framing and box boards, prices 
have reached bottom, although buyers are. still 
hammering for lower prices when in the market. 
Competition is keen. 

The demand for 4/4 edge No. 2 and better, band 
and cireular sawn, has been very light, though 
prices are rather attractive. Surplus stock is grad- 
ually accumulating. No. 2 and better 4/4 stock 
widths have been moving rather slowly and mills 
show a larger surplus. Edge 4/4 No. 3 does not 
seem to be wanted. No. 3 4/4 stock widths are 
also very quiet, with prices unsettled. <A_ little 
d/4 edge No. 2 and better is being used, while 6/4 
and 8/4 are very quiet. Stock widths are more 
plentiful. Nos. 1 and 2 bark strips, rough and 
dressed, are dull, with stock available for quick 
shipment plentiful. 


been no improvement in 


Sales of 4/4 edge No. 1 box were a little larger, 
several cargoes being sold in Baltimore and Phila 
delphia. Prices obtained were very low when com- 
pared with what rail mills would have to get to 
escape a loss. Box makers still complain of poor 
business and keen competition among themselves 
and from fiber packages. Air dried has hit bottom. 
No. 1 4/4 stock box is not very active. Lower 
prices are being quoted by circular mills having 
kilns. Edge 4/4 No. 2 box is moving very slowly. 
No. 2 4/4 stock box has not been active, but in- 
quiries are picking up. Mills are quoting rather 
high but would consider firm offers at less. Box 


bark strips, 4/4. are not moving very briskly. Com- 
petition is keen, 

Sales of flooring, thin ceiling, partition ete. 
showed no improvement. ‘The total business was 
very small. Some mills have made reductions of 
$1 to $2, but only needed stock is being bought. 
Surplus stock is growing. Kiln dried roofers con- 
tinue very quiet. Prices are a little weak, due to 
competition from air dried stock. Air dried roof- 
ers are quiet, transit cars being offered at very low 
prices. One or two items of rough framing have 
moved better, but most framing is wanted dressed 
and shipped immediately. Only this service se- 
cures orders nowadays. Lath are quiet with large 
stock offers influencing buyers to look for lower 
prices when in the market. 


April exports through Norfolk and Newport 

News, Va., were: 

Item— 

Lumber Destination Feet Value 
Oak—United Kingdom... ..3,536,000 $235,127 
Oak—Holland ............ 107,000 9,812 
Oak—Germany .........--. 42,000 3,644 
Onak—Belgium ......0cs60 52,000 3,574 
Oak—Argentine Republic... 637,000 60,296 
Maple- -United Kingdom.... 93,000 8,563 
Mahogany—United Kingdom 14,000 1,058 
Basswood——United Kingdom. 33,000 1,991 
Basswood—-Holland ....... 9,000 546 
Chestnut-—-Germany ....... 20,000 1,142 
Chestnut——-United Kingdom. 17,000, 917 
Walnut—-United Kingdom... 216,000 28,714 
Walnut—Germany ........ 43,000 6,789 
Poplar—-United Kingdom... 733,000 62,927 
Poplar-—Holland .......... 37,000 4,269 
Poplar—Denmark ......... 15,000 2,305 
Hickory—United Kingdom.. 8,000 585 
Spruce—United Kingdom... 50,000 3,715 
Hardwood—United Kingdom 238,000 21.221 
Pine—Holland ........... 410,000 27,535 
Pine—Belgium ........ re 14,000 948 
Pine—Germany ........... 270,000 18,385 

Maple flooring -United King 

ONIN 5 6a a. me tte anlar 152,000 10,774 

Logs 
Ash——-Germany ........... 14,000 700 
Mickory United Kingdom. . 8,000 300 
Walnut—Germany ........ 19,000 6,084 


Total lumber and logs. ..6,787,000 $521,921 


Staves—United Kingdom............... 15,400 
RP? BPRRIOIE ION so .c5s os eis ie ko Sates ee 81,240 
Oak veneer—-United Kingdom........... 5,624 

Grand total forest products.........$624,185 


Lumber exports during April, 1925, were larger 
than during March, 1925, which was the largest 
month since March, 1920. Figures for March, 1925, 
were 6,030,000 feet valued at $464,321, average 
value per thousand feet, $77. The average value 
for April, 1925, was $76.90. The figures covering 
April, 1924, are 5,850,000 feet, valued at $499,756, 
average value per thousand feet, $85.43. 


TUSCALOOSA, ALA. 


June 22.-While weather conditions are good, 
southern pine production is gradually decreasing. 
Nearly every day some mill closes down, to remain 
inactive until prices improve. Production is less 
than shipments or orders. Not so much eagerness 
to sell as financial necessity has been forcing mills 
to accept prices offered, rather than to hold for a 
fair profit. July and August curtailment should 
go far toward correcting the present situation. 


PORTLAND, ORE. 


June 20.—A slightly firmer tone is noted in the 
fir market here and the trade seems more hopeful 
as the time for the summer shutdown approaches. 
The extent of curtailment during July will depend 
a great deal upon the weather, which has been very 
cool. However, a warm spell has arrived and if it 
continues for any length of time attention will 
have to be given fire prevention, which is usually 
followed by suspension of operations of many of 
the smaller mills. 

The Western Pine Manufacturers’ Association 
will probably hold its semiannual meeting in Port 
land July 29, the day before the directors of the 
National Lumber Manufacturers’ Association as 
semble here for a two days’ conference. 

A. L. Raught, jr., for nineteen years connected 
with the Clark County Timber Co. operations at 


Yacolt, Wash., has been detailed by the Weyer- 
haeuser Timber Co. to open offices at Longview, 
Wash., which is supposed to indicate that the 


Weyerhaeusers will shortly begin activities there 
in connection with the construction of the proposed 
sawmill. 

S. J. Sharp, statistician for the Western Pine 
Manufacturers’ Association here, has gone to Coeur 
d’Alene, Idaho, for the summer to recover his 
health, which has been poor for several months. He 
is accompanied by his wife and young son. Mr. 
Sharp will continue his work from his temporary 
headquarters in Idaho. 

Robert C. Parker, Portland manager for the E. 
K. Wood Lumber Co., has gone on a vacation in 
the Canadian Rockies, accompanied by his mother 
and sister. 

George Pierce and his son, A. R. Pierce, lumber- 


men of Foster City, Mich., were Portland visitors 
during the week. 

O. M. Clark, president Clark & Wilson Lumber 
Co., was taken seriously ill when preparing to 
leave for Seattle two days ago to attend a trade 
convention there. 


HOUSTON, TEX. 


June 23.-—-Strong demand, both domestic and 
foreign, for timbers, and a $2 advance in price 
were the principal features of the week in the 
lumber industry. Otherwise the market is quiet 
after a week of good buying. The quantity of 
yard stocks being purchased is small, and any 
extensive improvement in the demand for this item 
is not expected until after crop work lessens. In 
the hardwood line the demand for FAS sap gum 
is fair. Otherwise the market is quiet. Shingles 
and lath are moving slowly. 


BUFFALO, N. Y. 


June 22.—-Brighter prospects are in store for the 
lumber business next fall, according to H. Ernest 
Montgomery, of Montgomery Bros. & Co., who said 
the other day that business should be better for 
the lumbermen than for some time. He said: “It 
is cheaper to build now, as far as lumber is con- 
cerned, than it will be for some years. Lumber 
has never been relatively cheaper, but the sawmill 
owner has had to face a loss, or at best an even 
break, due to almost doubled wage scales at the 
mills and forest operations.” 

Reports from Jamestown, N. Y., show that 
some slowing down of activity has taken place, as 
is not unusual at this season. While the plants are 
generally running, they are buying little lumber. 
Some of the furniture manufacturers have gone to 
Grand Rapids to attend the annual furniture show. 

The Great Lakes Lumber Corporation, which re- 
cently merged the old-established business of the 
Huntington & Finke Co., has become an active 
member of the National Hardwood Lumber Asso 
ciation. 

George A. Mitchell, president White, Gratwick & 
Mitchell, performed the ceremonies at the laying of 
the corner stone for a new parish building of the 
First Presbyterian Church, on June 21. The cost 
of the structure is estimated at $100,000. Mr. 
Mitchell is president of the board of trustees and 
chairman of the building committee. 

Charles N. Perrin, of Blakeslee, Perrin & Dar- 
ling, who has been looking after lumber business in 
the South and West for some time, is planning to 
build a summer cottage at Thunder Bay, on the 
Canadian shore, near Buffalo, near the cottage of 
William’ L. Blakeslee. He will make it his summer 
home. 

II. B. Gorsline, of the National Lumber Co., was 
in New ‘York most of last week, attending a con- 
clave of Knights Vemplar of this State. 

Arthur J. Yeager, salesman of the Yeager Lum- 
ber Co., who has been seriously ill for a long time, 
is improving and expects to be able to leave his 
bed within a week or so. 

C. W. Bodge and H. E. Mallue have returned 
from a fishing trip to Port Rowan, where they met 
with great success at the opening of the season. 
Their party of seven caught 117 bass, which is 
said to be a record. 

R. E. Fairchild, treasurer of Mixer & Co., spent 
several days on business in Washington last week. 
KE. J. Sturm, of Miller, Sturm & Miller, also spent 
a few days in Washington, being on a vacation 


trip. 
Two lumbermen from the Pacific coast were 
callers on the trade here during the last week, 


George M. Harty, of the G. M. Harty Lumber & 
Manufacturing Co., Tacoma, Wash., and Clifford 
Lawton, of Parks & Lawton, Seattle, Wash. 


Tree Planting Campaign Fostered 


CASSVILLE, WIs., June 23.—Kleinpell Bros., 
local lumber merchants, are planting a 5-acre 
tract of sand bench land north of their yard 
to pine trees. Wisconsin State Forester I. G. 
Wilson is responsible for the undertaking. Under 
his direction the trees have been set out 6 feet 
apart, and about 1,200 to the acre. 

While Forester Wilson was in Cassville he 
said efforts at forest culture are being made 
this spring all over Wisconsin. In Jackson 
County, according to him, an organization of 
farm boys has agreed to undertake pine plant- 
ing, 100 seedlings to a boy. 


Between now and next spring a general tree 
planting in Grant County, in which Cassville is 
located, is promised. Bluffs have been so cut 
off farmers are said to be awakening to the fact 
that excess cutting of trees is drying up the 
springs. 
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GEORGE T. JOHNSON, Milwaukee lumber- 
man and extensive holder of Minnesota and Wis- 
consin timber lands was instantly killed on 
Saturday morning, June 20, when a 30-30 caliber 
automatic rifle which he was carrying Was ac- 
cidentally discharged, the bullet passing through 
his mouth and head. Mr. Johnson was alighting 
from his car at a parking station back of the 
offices of the Johnson Lumber Co. in Milwau- 
kee, of which he was president. As he drove 
the car in and stopped it, he picked up a pack- 
age beside him, containing the 30-30 rifle and 
a .22 caliber rifle. Witnesses say that as he 
stepped out of the car the gun was discharged. 
The force of the bullet sent it through his 
head and the top of the automobile. Mr. John- 
son was the victim of an accident which he 
feared would happen to his children. He had 
just returned from a 1,500-mile tour through the 
northern part of Wisconsin. A servant at his 
home told him that the children had been play- 
ing with the guns while he was gone and he de- 
termined to give them away. He was carrying 
them down town for that purpose when the 
accident occurred. 

The Johnson Lumber Co., of which Mr. John- 
son was the president and treasurer for about 
fifteen years, was founded by his father, J. J. 
Johnson. After a short business training in the 
American National Bank, Milwaukee, the son 
took charge of the business and built it to one 
of the largest lumber jobbing firms in the State. 
The firm operated a sawmill at Escanaba until 
a few months ago and handled the entire output 
of the Oneida Indian reservation among others. 
Mr. Johnson is survived by his widow, his chil- 
dren, Albert, Kenneth, Jean, George and Audrey 
Eleanor; his two younger brothers, William <A. 
and Thomas V. Johnson, both Milwaukee lum- 
bermen, and a sister, Mrs. Arthur Wenz. The 
deceased was a member of the Wisconsin Club, 
the Milwaukee Athletic Club, and the Blue 
Mound Country Club. 


MAURICE S. BOLINGER, 58, secretary of the 
S. H. Bolinger Lumber Co., of Shreveport, La., 
and head of its land department, died .at his 
home in Shreveport Thursday afternoon, June 
18, as the result of a stroke of apoplexy suffered 
on the preceding Sunday afternoon as he was 
returning home after having visited, in com- 
pany with other members of his Bible class, 
patients at a local hospital. Mr. Bolinger had 
just stopped his automobile, in front of his home, 
when he fell over unconscious. He never, re- 
gained consciousness. His funeral was con- 
ducted by Dr. M. E. Dodd, pastor of the First 
3aptist Church, of which he was a devoted mem- 
ber and worker. Mr. Bolinger was 58 years old 
and a native of Bourbon County, Kansas. When 
a young man he moved south and for 32 vears 
had resided in and near Shreveport. He was 
superintendent of the Bolinger mill at Alden 
Bridge, Bossier Parish, and after its timber was 
cut out there he took charge of the land de- 
partment. He was also director of the Choctaw 
Lumber Co., of Bolinger, Ala., and a director of 
the Plain Dealing State Bank at Plain Dealing. 
La. He was interested in civic and industrial 
affairs and was president and outstanding 
worker of the Bossier Parish fair. He was also 
a charter member of the Civitan Club of Shreve- 
port. Mr. Bolinger is survived by his wife, three 
sons: tupert, Clarence E. and Milton S. Bolin- 
ger, also by three daughters: Mrs. D. FE. Callo- 
way, of Pine Bluff, Ark.; Mrs. F. C. Megginson, 
of Shreveport, and Miss Alice Bolinger, of 
Shreveport; two brothers: Roy Bolinger, of 
Plain Dealing, and Oscar J. Bolinger, of Hunt- 
ington, Pa.; two sisters: Miss Allie Bolinger 
and Mrs. N. C. Addison, of California, and one 
step sister, Mrs. J. L. Durham, of Climax, Kan. 
He was a cousin of S. H. Bolinger, of Shreve- 
port, head of the Bolinger Lumber Co. 


GRACE ROBERTS QUARTERMAN, wife of 
O. C, Quarterman, eastern representative of the 
AMERICAN LUMBERMAN, died on Friday, June 19, 
at her home in East Orange, N. J., after an ill- 
ness of about a week. Mrs. Quarterman was 
taken ill while her husband was attending the 
National Hardwood Lumber Association annual 
convention in Louisville, and he was ealled home. 
Their only daughter, Helen, an accomplished mu- 
sician, had just graduated from Miss Beard’s 
School, of Orange, and was at home with her 
mother. Mrs. Quarterman before her marriage 
was Miss Grace Roberts, of New Orleans, and 
was born in that city in 1880. She was married 
to Mr. Quarterman in 1904. Funeral services 
were held on Monday, June 22, at the home in 
East Orange, with burial in Rosedale Cemetery. 
Mr. Quarterman is widely known in the lumber 
industry and his many friends deeply sympathize 
With him in his bereavement. 


HARRY J. FRERICHS, president of the Fre- 
richs Lumber Co., of New Orleans, La., died in 
that city on Wednesday, June 17, following in- 
Juries received ten days previously. While on a 
fishing trip in Lake Pontchartrain, Mr. Frerichs 
fell, striking his head upon a piece of timber. 
He was a native of Galveston but had lived in 
Mississippi about twenty years. He ‘was first 
engaged in the lumber business at Chatawa, be- 
coming president of the Stevens Lu‘mber Co. 
About ten years ago he moved to New Orleans, 
organizing the Frerichs Lumber Co. He was a 








prominent and popular member of the New Or- 
leans lumber fraternity-and his loss will be 
deeply regretted. A widow, one son, Harry 
Frerichs, one daughter, Mrs. Joseph Tete, two 
sisters and a brother survive him. 


CHARLES A. STREET, who was for half a 
century prominent in the lumber business of 
Chicago, died in the Massachusetts General hos- 
pital, Boston, on Tuesday, June 23, at the age 
of 82. Mr. Street was taken ill while on the train 
on his way to his summer home in the East. He 
was president of the Street-Chatfield Lumber 
Co., large wholesale and retail concern with of- 
fice and yard on the northwest side, in Chicago. 
He is survived by a widow, one daughter, Mrs. 
Margaret Loutall, South Orange, N. J., and four 
sons: Harry L., Rev. Charles L., Edward P., all 
¢ Chicago, and Norman A., of Winter Haven, 

a. 





L. D. MOSES, Ogdensburg, Wis., died at his 
home there on June 16. He was one of the pio- 
neer residents of Waupaca County and engaged 
in the lumber business for several years. He 
also conducted a mercantile establishment there. 
After his retirement he was associated with sev- 
eral banks in Wisconsin. He is survived, by his 
wife and one son, Guy, of Antigo, Wis. 


JOHN BAILEY REID, president of Reid & Co., 
one of the old-time retail lumber firms of 
Toronto, Ont., died on June 17, after an illness 
of a little over three days. Mr. Reid, who was 
67 years old, was in 
apparently good health 
on the Saturday previ- 
ous to his death. He 
enjoyed a game of golf 
at the Thornhill Golf & 
Country Club, and 
chaffed with members 
of the club about being 
still a young fellow and 
intending to return to 
the club on Sunday 





THE LATE 
J. B. REID 





morning for another 
game. While motoring 
back to the city, how- 
ever, he suffered a 
stroke, becoming uncon- 
scious and never regain- 
ing consciousness before 
his death early on 
W ednesday morning. 
Mr. Reid was born and 
brought up in Toronto. 
Some six years ago he 
suffered a slight touch 
of paralysis, which, while not serious, acted as 
a warning and he retired from active mManage- 
ment of his large lumber business almost im- 
mediately, in order to take a rest and guard his 
health. He handed over the reins of the busl- 
ness to his son, Geo. T. Reid, who quickly as- 
sumed complete charge. The retail lumber firm 
of Reid & Co. was established in 1880. Previous 
to that time, Mr. Reid and his brother had con- 
ducted a boat business in Toronto. From the 
time the business was inaugurated in 1880 it 
has made pretty steady progress until it is now 
one of the largest and most successful of its 
kind in Ontario. Mr. Reid was a mainstay of 
lumber association work in eastern Canada. He 
was one of those who coéperated in organizing 
the Lumbermen’s Credit Bureau of Toronto. 
Previous to that he was a prominent member of 
the Lumbermen’s Club, which developed into the 
Lumbermen’s Section of the Toronto Board of 
Trade, of which he was a past chairman. He 
was also a former president of the Ontario Re- 
tail Lumber Dealers’ Association, and, upon his 
retirement from the office of president, he was 
honored by being made honorary president, a 
position which he occupied until the time of his 
death, 

During the first few years of the life of the 
Lumbermen’s Credit Bureau, Mr. Reid’s interest 
in its success induced him to act as its treas- 
urer, a position which he occupied successfully 
to the satisfaction of all the members. As a 
member of the Ontario Retail Lumber Dealers’ 
Association, Mr. Reid kept in touch with all its 
numerous activities, attending meetings when- 
ever possible. It was a foregone conclusion that 
any meeting attended by him would be lively 
and successful. He was a magnetic speaker 
with a strong vein of Irish humor and kindly 
common sense. As a companion he was genial 
and kindly and he has left behind him a very 
large circle of warm friends and admirers who 
will miss him keenly. Probably, Mr. Reid had 
a wider and a warmer acquaintance among the 
retail lumber trade in Ontario than any other 
man in it to-day. For a great many years he 
had operated his business upon the principles of 
codperation and friendly trust in his competitor. 
Of late years, in order to preserve his health he 
had been spending his winters at his southern 
home at St. Petersburg, Florida, where bowling 


and golf were his favorite pastimes. The Cana- 
dian citizens of St. Petersburg honored him by 
making him president for one year of their Cana- 
dian Society. During the winter that has just 
past, he was also made vice president of the 
President’s Union, the members of which are the 
presidents of all the State and foreign country 
unions represented among the winter citizens of 
St. Petersburg. Next winter Mr. Reid would 
have had the distinguished honor of being the 
first Canadian president of the Presidents’ 
Union. While in St. Petersburg, Mr. Reid did 
much valuable propaganda work for Toronto, the 
result being that the publicity commissioners of 
St. Petersburg last year made use of space at 
the Canadian National Exhibition at Toronto, 
where they distributed propaganda to a million 
or more who attended. 


Association work among the lumber trade in 
Ontario has suffered a loss in the passing of 
J. B. Reid and his place can scarcely be filled. 
He not only did much to help organize asssocia- 
tion codperation in the province, but he was one 
of those who gave it its most valuable and 
strongest impetus in the direction of the highest 
type of association trade ethics. Much of the 
success of association work in Ontario is attrib- 
utable to Mr. Reid’s earnest convictions and 
hard work. He was also intimately acquainted 
with Masonic life in Canada, being a member 
of Rehoboam Lodge, A. F. & A. M. Mr. Reid is 
survived by his widow, one son, Geo. T. Reid 
(now in charge of the affairs of Reid & Co., and 
president of the Toronto branch of the Ontario 
Retail Lumbers Dealers’ Association), and two 
daughters, Mrs. R. Humphrey and Miss Iva Reid, 
both of Toronto. The funeral took place on 
Thursday, June 18, and was attended by one of 
the largest gatherings of the lumber trade ever 
seen in Toronto. 


JOSEPH D. HALL, who retired from active 
business as head of the lumber house of Hall & 
Chowning, Shelbyville, Ky., two years ago, died 
in that place on June 16, at the age of 68, after 
an illness of several months. He was head of 
the lumber concern for eighteen years. A 
widow, one daughter, several sisters and one 
brother survive. 

CHARLES T. BIERLY, formerly in the whole- 
sale lumber business at New Albany, Ind., died 
at a hospital in Louisville, Ky., on June 13, 
after an operation for appendicitis. For six 
years he had made his home at Pekin, Ind. A 
widow and three children survive. 

B. B. GILMER, owner and operator of a small 
sawmill at Estes Mills, Miss., was struck and 
killed by fragments of a bursting saw while at 
work in the mill on Wednesday, June 18. He is 
survived by his wife and three children. 


FOREIGN 


Belgium and Spanish Lumber Demand 


WASHINGTON, D. C., June 22.—Commercial At- 
taché Allport, Brussels, cables the Department of 
Commerce that the demand for hardwoods has 
slumped in Belgium recently owing to depression 
in the furniture industry. 

A cable from Commercial Attaché Cunningham, 
Madrid, states there is little change in the Span- 
ish lumber import trade. Demand for American 
southern pine and hardwoods is quiet, while Doug- 
las fir is more active. The stave market is de- 
pressed due to the non-movement of wines. 














Softwood Export Trade of Sweden 


WASHINGTON, D. C., June 25.—‘‘Sweden’s posi- 
tion as an exporter of softwood lumber is unique 
in many ways,” says Axel H. Oxholm, chief of the 
lumber division, Department of Commerce, “both 
because that country is the world’s largest ex- 
porter of softwoods and also because the export 
trade is perhaps more efficiently handled and more 
firmly established than in any other country.” 

Continuing Mr. Oxholm says: 


“It is, however, hardly possible to compare the 
Swedish conditions with those in the United States. 
Sweden has two woods, namely, pine and spruce, 
and we have nearly one hundred different commer- 
cial species. This naturally makes our problem a 
great deal more complex, but at the same time we 
have a great advantage over Sweden by being able 
to cater to almost any demand for lumber. Swe- 
den’s position is, therefore, that of a_ specialist. 
This has enabled that country to concentrate on its 
foreign sales efforts and to effect closer codpera- 
tion between the lumber exporters in that country. 
It is true that Sweden is our keenest competitor 
in the foreign softwood field, but somehow or 
other the American exporters are not greatly an- 
noyed by this competition, because it has always 
been intelligent and fair. 

“The Swedish lumber export trade has shown a 
remarkable stability during the last few decades. 
Naturally the war caused serious fluctuations, but 
Sweden is again on a prewar basis as far as the 
volume of exports is concerned, and we shall likely 
have to count on that country for the furnishing 
of about two billion feet of rough and planed lum- 
ber of all kinds. That figure will not likely mate- 
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rially change, because Sweden has a very firm hold 
on its principal markets. There are practically no 
new territories to be exploited and, above every- 
thing, it must be considered that the operation of 
Swedish forests is on a permanent yield basis. 
The only possible interference with the output of 
lumber may lie in the increase of the pulp and 
paper industry drawing on the same source of raw 
material as sawn and planed lumber. However, 
not much change in the pulp and paper industry 
in Sweden may be expected.” 

The Department of Commerce has issued a re- 
port entitled ‘“‘Swedish Forests, Lumber Industry 
and Lumber Export Trade,’ which gives detailed 
information concerning all branches of the indus- 
try in Sweden. Copies may be had from the Su- 
perintendent of Documents, Government Printing 
Office, at 75 cents each. 


Loggers Form Booming Association 


WASHINGTON, D. C., June 25.—Vice Consul 
Newcomb reports from Victoria, B. C., that timber 
interests in Vancouver Island have formed an 
organization known as the Cowichan Bay Booming 
Association, the purpose of which is to assemble 
and boom logs in Cowichan Bay, which is expected 
to save considerable time and money in the trans- 
portation of logs from the woods to various mills. 
The Canadian National Railway has constructed 
a logging road from Cowichan Bay (at tidewater) 
to Cowichan Lake, a large fresh water lake, which 
opens up a large heavily timbered district. Nine 
lumber and logging companies, representing a 
capital of $25,000,000, are members of the new 
organization, 


British Market Continues Active 

WASHINGTON, D. C., June 25.—Acting Commer- 
cial Attaché Mitchell reports to the Department of 
Commerce from London that the British lumber 
market continues active for softwood, particularly 
for Scandinavian, Finnish and Russian stocks. The 
demand for hardwoods from the consuming indus- 
tries was weak during the week ended May 30, 
which the report covers. Stocks were heavy but 
not excessive. The automobile trade was booming, 
with a number of factories working continuously 
on overtime, this outlet alone for hardwoods being 
a substantial one. Coupled with the activities 
incident to house building, railway wagon con- 
struction and similar lines, Mr. Mitchell thinks the 
unusual activity in the automobile industry should 
bring the hardwood market back to a livelier tone. 


Wants Cost Data on Wooden Houses 


WASHINGTON, D. C., June 17.—The new method 
of house construction committee of the British 
Ministry of Health desires data on the approximate 
cost of ready-cut wooden houses similar to the typ- 
ical brick semi-detached cottages now in vogue in 
Great Britain. A plan of these brick cottages has 
just been received in the lumber division, Depart- 
ment of Commerce, from Acting Commercial At- 
taché Mowatt M. Mitchell, and is available for in- 
spection. 


Wood Flour Exports from Finland 


WASHINGTON, D. C., June 8.—Consul J. F. Mc- 
Gurk, Helsingfors, reports that exports of wood 
flour to the United States from Finland last year 
totaled 3,706,111 pounds, valued at $19,654, com- 
weg with 927,006 pounds, valued at $4,908, in 
1923. 


Injunction Issued Against Door Firms 


PORTLAND, OrE., June 20.—Permanent injunc- 
tion was signed by Federal Judge Wolverton 
last Thursday against door manufacturers of 
Oregon prohibiting them from combining or 
agreeing to fix a uniform price for doors. The 
order also contained the statement that the 
manufacturers must never exchange information 
or advice as to contemplated changes in prices 
or base discounts. The order is quite sweeping 
in its effect as regards the operations of the 
manufacturers and is designed to prevent any- 
thing like a get-together on price fixing. It is 
even specified that there shall not be any uni- 
‘orm charges for Dutch doors, mirror doors, or 
or any other kind, style or size of doors. 

Firms affected by the order are: Wheeler, Os- 
good Co., Robinson Manufacturing Co., Nicolai 
Door Manufacturing Co., Henry McCleary Lum- 
ber Co., Buffelen Lumber & Manufacturing Co., 
T. A. Peterman, American Door & Manufac- 
turing Co. 

The stipulated order was submitted to Judge 
Wolverton by United States Attorney Neuner, 
who received the document from Attorney Gen- 
eral Sargent after the latter had arrived at 
terms of agreement with attorneys for the man- 
ufacturers. 











Business Changes 


ARKANSAS. Little Rock—Boyd-Cox Lumber Co. has 
been succeeded by Cox-Ellis Lumber Co. 

Rison—Bert England sold his sawmill plant and large 
tract of timber to Tate & Varnell, a newly organized 
firm. 

CALIFORNIA, Placerville—A. F. Baumhoff sawmill, 
12 miles from here, sold to C. E. & H. R. Pollock. 

ILLINOIS. Champaign—Circle A. Products Co. mov- 
ing headquarters to Newcastle, Ind. 

Roodhouse—H. C. Worcester & Son, lumber dealers, 
sold their local plant to LaCrosse Lumber Co., of Louis- 
iana, Mo., which operates a chain of Missouri and IIli- 
nois yards. 

Waukegan—Rynksel Bros. Coal & Lumber Co., sold to 
Leo Sackman., 

MASSACHUSETTS. Webster— Louise 
succeeded by Pattison Lumber & Coal Co. 

MICHIGAN. Hamilton—Jos. Hagelskamp succeeded 
by Hagelskamp Lumber Co. 

Lansing—R. J. Corlett & Sons sold Hillsdale lumber 
and coal business to Aldrich & Steinle. 

MISSOURI, Kansas City—-Mid-West Lumber Co. suc- 
ceeded by Southwest Lumber Co. 

NEW YORK. Hamlin—Hamlin-Walker Produce Co. 
succeeded by Hamlin Lumber Co. 

Valhalla—Jacob Pfister (Inc.) succeeded by Conklin- 
Pfister Building Service (Inc.). 

NORTH CAROLINA, — Statesville—C. 
ing to Black Mountain, N. C. 

OREGON. 3aker—Fred H. Lackey sold half inter- 
est in sawmill to A. M. Lackey. 

PENNSYLVANIA. Philadelphia—Alberto & Bertoldi 
succeeded by Alberto & Sons. 

Philadelphia—Wyatt-Prock Lumber’ Co. 
name to W. H. Wyatt Lumber Co. 

TEXAS. Goodnight—Goodnight Lumber & Supply Co. 
succeeded by Gulbraith-Foxworth Lumber Co. 

VIRGINIA. Martinsville—Lester Live Stock & Grain 
Co. succeeded by T. H. Morris Lumber Co, 

WASHINGTON. Meyers Falls—A. Branigan has pur- 
chased the Lasswell sawmill. 

WEST VIRGINIA. Huntington—Esker Waugh sold 
lumber and supply business to John Farrell, of Logan. 

WISCONSIN. Rice Lake—J. S. Crisler & Son sold to 
Jake Lampert Yards (Inc.). 


New Mills and Equipment 


ARKANSAS. Arkadelphia—Tom G, Clark Lumber Co. 
will erect building 50x100 ft. 

Harrison—Pierce-Bonsteel Lumber Co. 
plant. 

CALIFORNIA. Beverly Hills—Beverly Lumber Co. 
has begun the erection of a lumber shed at 1074 Santa 
Monica Blvd., to cost $4,950. 

Los Angeles—Hayward Lumber Co. will erect $4,700 
warehouse. 


E. Pattison 


Watkins movy- 


changing 


erecting new 


IOWA. Harlan—Harlan Lumber Co. rebuilding lum- 
ber sheds. 
LOUISIANA. New Orleans—Hill-Colton Lumber Co. 


erecting new sheds. 

MINNESOTA. Albert Lea—Aitchison 
building office, sheds, etc. 

NEBRASKA. Johnstown—Nye-Schneider-Jenks Co. 
erecting lumber shed. 

OHIO. Zanesville—Curtis Lumber Co. erecting mod- 
ern office building, storage room, display room, etc. 

OKLAHOMA. Nowata—Contract let for one-story 
brick office building for New Lumber Co. display room, 
etc. 

OREGON. Portland—Harrison Bros. Lumber Co. will 
rebuild lumber yard which was burned. 

TEXAS. Waco—Davis Lumber Co. will erect an addi- 
tion. 


Lumber Co. 


Incorporations 


ARKANSAS. Strong—W. E. Clark Lumber Co., in- 
corporated; capital, $100,000; wholesale. 

Little Rock—Cox-Ellis Lumber Co., incorporated, 

CALIFORNIA. Alameda—National Lumber Co., in- 
corporated; capital, $100,000. 

Los Angeles—C. ©. Julian & Co., incorporated. 

San Francisco—California Plywood & Door Co., incor- 
porated; capital, $25,000. 

FLORIDA. Tampa—Carroll City Lumber & Mfg. Co., 
incorporated; capital, $10,000. 

ILLINOIS. Chicago—David G. Maxwell succeeded by 
D. G. Maxwell Co., incorporated; capital, $100,000. 

Dupo—Dupo Lumber & Hardware Co. increasing capi- 
tal from $20,000 to $60,000. 

KENTUCKY. Henderson—Henderson Excelsior Co., 
increasing capital from $12,000 to $24,000. 

Louisville—Parkway Lumber & Construction Co., in- 
corporated; capital, $500,000. 


LOUISIANA. Minden—T. S. Grayson Lumber Co., 
incorporated; capital, $50,000. 
MARYLAND. Baltimore—Williamson Veneer Co., ap- 


plied for authority to increase capital from $150,000 to 
2,800,000 and will expand operations. 

MICHIGAN, Big Rapids—Northern Furniture Co., in- 
corporated. 

Detroit—Stanton Lumber Co., incorporated; wholesale. 

Grand Rapids-—-Land-O’Lakes Lumber Co., incorpo- 
rated; capital, $25,000. 

MISSOURI. Overland—Lackland Planing Mill, Lum- 
ber & Supply Co., incorporated. 

NEW YORK. Binghamton—A. Roberson & Son, in- 
corporated; capital, $600,000. 

Brooklyn—Direct Lumber & Millwork Co., incorpo- 
rated; capital, $10,000. 

Geneseo—Big Tree Supply Co., incorporated; capital, 
$50,000. 





New York—Fitzgibbon 
capital, $5,000. 

OHIO. Columbus—Northern Screen & Woodworking 
Co., incorporated; capital, $10,000. 


Lumber Co., incorporated; 


Lima suckeye Hardwood Lumber Co., incorporated. 

OREGON. Crow-——Battle Creek Lumber Co., incorpo- 
rated, 

Portland—Rogue River Valley Lumber Co., incorpo- 


rated; capital, $500,000. 

Portland—-Union Avenue Lumber & Supply Co., in- 
corporated; capital, $5,000. 

Vernonia—Johnston & McGraw Shingle Co., incorpo- 
rated; capital, $50,000. 

TENNESSER. Chattanooga—Red Cedar Mfg. Co., in- 
corporated; capital, $10,000. 

VIRGINIA. Radford—Radford Veneering & Lumber 
Co., incorporated; capital, $15,000. 


New Ventures 


ARKANSAS. Warren—J. A. Jarrett has commenced 
operating a sawmill at this point. 

CALIFORNIA. Los Angeles—Glasby & Co. millwork 
operators at 2020 E. 25th St., have opened a down-town 
office at 1020 S. Broadway. 

COLORADO. Denver—John Fitzgerald recently be- 
gan wholesale and commission business. 

KANSAS. lLindsborg—Thorstenberg Lumber Co., new 
concern, 

KENTUCKY. Danville—A. T. 
cently began retail business. 

OREGON. Astoria—Pacific Mfg. Co. recently began, 
planing mill. 

Coquille—Hal Baxter, V. N. Barker and Arthur Berg 
have engaged in the logging business here under name 
of Baxter & Barker. 

Portland—K. E. Erickson recently 
lumber business; 606 Concord Bldg. 

Union Jacobs Bros. Lumber Co. recently began; saw- 
mill. 

WASHINGTON. Centralia—J. B. Pineo will begin 
manufacture of shingles here under name of High Line 
Shingle Co. 

WISCONSIN. 
will open, 


New Sheds and Yard Improvements 


ALABAMA. Evergreen—The L. D. King Lumber Co. 
will rebuild its mill which was recently burned. 

ARKANSAS. Des Ares—Schula Mfg. Co., E. ©. 
Schula, president, will rebuild hoop plant recently 
burned with loss of $15,000. 

CALIFORNIA. Martinez—W. D. Madigan, of the 
American Plywood Co., has purchased a site for a fac- 
tory to be erected here. 

Hayward—Nelson Bros. are planning the early con- 
struction of a planing mill on Castro St., near the city 
limits. 

Vernon—Owens-Park Lumber Co. has begun erection 
of a $5,000 sash and door factory at 38th and Ross 
Streets. 

FLORIDA. Hialeah—Hialeah Woodworking Co. has 
begun construction of a plant at 25th and Cinema ave- 
nues. 


Bodner & Son _ re- 


began wholesale 


Delafield—Lex Natholm & John Reese 





GEORGIA. Sardis—Vestal Lumber Co. completed 
erection of new plant. 
ILLINOIS. Pittsfield—Charles Godar Co. will erect 





a $7,000 cooperage plant. 

INDIANA. Edinburg—-Amos Lumber Co. will erect 
veneer plant. 

IOWA. Exira-—-Tom Goodwin Construction Co. erect- 
ing new planing mill and wood working factory. 

KANSAS. Hutchinson—Woodwork Mfg. Co. will erect 
new planing mill and install equipment and machinery. 

KENTUCKY. Glasgow—Old Planing Mill Co. which 
recently lost its plant in a $75,000 fire has made ar- 
rangements to clear the land and rebuild at once. 

Louisville—Fred G. Jones Lumber Co. has been 
granted permit for additional mill buildings to be 
erected at a cost of $30,000. 

MISSOURI. Odessa—A. Weber, of Lawrence, Kansas, 
will erect a piano factory. 

OREGON. Lakeview—J. A. 
mill to cut 10,000 feet daily. 


Casualties 


ALABAMA. Clanton—Forest Lumber Co., loss by fire 
in boiler room and shavings house. 

ARKANSAS. Forrest City—Cyclone struck little 
town of Brickeys near here and destroyed a sawmill 
on the Boyce & Causler plantation. 

Heber Springs—Cleburne County Lumber Co.’s plant 
destroyed by fire with machinery and several thousand 
feet of lumber; loss, $10,000; owned by E. H. Ewing 
and EB. L. Sherlock; will probably be rebuilt. 

Jonesboro—Planing mill of Robert Ray has been de- 
stroyed by fire. : 

Rison—C. L. Walker lost planing mill by fire with 
several thousand feet of lumber; loss, $5,000. ; 

Stuttgart—Hammans Land & Lumber Co., loss by fire, 

1,500. ; 
. Warren—Southern Lumber Co., loss by fire in mill 
barn, $4,000. 

CALIFORNIA. Fresno—San Joaquin 
damaged by fire, loss, $40,000. 

Modesto—Modesto Lumber Co., loss by fire, $8,000. 

ILLINOIS. Chicago Heights—Standard Lumber Co.. 
loss by fire, $5,000. 

Granite City—Coudy Bros. Lumber Co., loss by fire, 

KENTUCKY. Dirigo—George Loy Sawmill on Rock 
Lick Creek near here destroyed by fire. 

MAINE. Washburn—Fire in Aroostock County de- 
stroyed 1,000,000 feet of sawed lumber, 800,000 cedar 
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shingles, 40,000 cords of pulpwood and the entire mill 
property of the American Realty Co. here. Loss esti- 
mated at $1,000,000; plant will be rebuilt, replacement 
cost being estimated at about $3,000,000. Some pulp- 
wood belonging to the Great Northern Paper Co. and 
other forest products destroyed. 

MARYLAND. Baltimore—Kimball Tyler Co. (Inc.), 
manufacturing barrels and casks suffered total loss of 
plant by fire on June 16; loss, $300,000; will rebuild. 

MASSACHUSETTS. East Boston—Manson Lumber 
Co.’s yard, office and storehouse destroyed by fire. 

MICHIGAN. Crystal Falls—Iron County Lumber & 
Fuel Co., loss by fire; considerable stock and some 
buildings destroyed. 

MISSISSIPPI. Mashulaville—Sawmill 
Jack Eichelberger and Ed. Hill destroyed by fire. 

MISSOURI. St. Louis—Hafner Mfg. Co., loss by 
fire, $25,000 to $30,000; between 250,000 and 300,000 
feet of hardwood lumber destroyed. 

NEW JERSEY. Bayonne—Consumers’ Coal & Ice 
Co., loss by fire in lumber yards; about $200,000 worth 
of lumber was destroyed. 


belonging to 


gatecee Toledo—Trotter Lumber Co., loss by fire, 
OREGON. Portland—Eastern & Western Lumber Co.’s 


plant damaged by fire; 
feet of lumber burned. 

PENNSYLVANIA. Bear Creek—Central Pennsylvania 
Lumber Co., loss by fire in lumber camps and forest 
along Bear Creek, Elk County. Reported that 200 acres 
were swept and four lumber .camps destroyed, with 
2,000,000 feet of cut logs and 1,000 tons of bark. 

TEXAS. Atlanta—O. C. Ogden Lumber Co., loss by 
fire in dry kiln. 

Milvid— ga Lumber Co.’s planer destroyed by fire; 
loss, $10,00) 

i oa, Lumber Co., loss by fire about 


loss, $100,000; about 3,000,000 





$30,000; fuel house, engine room and boiler house de- 
stroyed, 

VIRGINIA.  Bristol—Godsey Planing Mill destroyed 
by fire; loss, $30,000. 


BRITISH NORTH AMERICA 
QUEBEC. Lakes Frontier—English Lake Lumber Co., 
loss by fire. ’ 


Letters from the Mail of a Wholesaler 


[A previous instalment of these letters ap- 
peared on page 73 of the June 6 issue of the 
AMERICAN LUMBERMAN.—EDITOR. | 


St. Louris, Mo., May 11, 1925. 
Telegram. Collect. 
THE HIGH GRADE LUMBER Co., New Orleans, La. 
We offer order five cars number two common gum 
nineteen dollars St. Louis subject our commission 
wire acceptance. 
THE Trout LINH COMMISSION SALES Co. 


NEW ORLEANS, LA., May 11, 1925. 
THE TROUT LINE COMMISSION SALES Co., Brocade 
Building, St. Louis, Mo. 

Gentlemen: We declined charges on your collect 
message today, because while it offered us an order, 
the price is entirely unacceptable to us and we do 
not see why we should pay for messages on offers 
that you know are so far below our list. We will 
pay for collect messages covering orders from prop- 
erly rated customers at our list price, or in answer 
to messages where we request offers or information. 

Hoping you can appreciate our position we are, 
Yours truly, 

HIGH GRADE LUMBER Co. 
H.G.L.—D. H. G. Logan. 


Sr. Louis, Mo., 
THE HIGH GRADB LUMBER Co., New Orleans, La. 
Gentlemen: We were surprised that you declined 
charges on our message of the eleventh and an- 
swered by letter instead of wire. We knew you 
needed an order for that item, and while it did not 
represent your list it represented the market here. 
If you decline messages you will lose some very 
valuable business, and we will have to turn the 
business to firms that will gladly accept them, be- 
cause we have many valuable mill connections that 
are glad to receive our offers and never quibble 
about the messages being sent collect. We have 
to handle this stock on 50 cents commission and 
you can readily appreciate the fact that it will not 
stand much expense from our end. We still have 
this order where we can close it and if you care 
to reconsider please wire us and we will send it on. 
Yours truly, 
THE Trout LINE COMMISSION SALES Co. 


May 13, 1925. 


1925. 
Brocade 


NEW ORLEANS, LA., May 15, 
THE Trout LINE COMMISSION SALES Co., 
Building, St. Louis, Mo. 

Gentlemen: In reply to yours of the thirteenth, 
we are not interested in the order and if nothing 
worried us any more than losing that kind of busi- 
ness we would not be worried. You state you 
handle that kind of stock on a close margin. What 
kind of margin do you think we would handle it on 
after we paid freight and 50 cents commission and 
collect telegrams and sold it for $19 delivered St. 
Louis? 

Our idea on telegrams is they are part of the 
expense of your business the same as they are ours, 
and you should pay yours and we pay ours. We 
do not send collect messages under any circum- 
stances, and do not like to receive them, but will 
under conditions as outlined in ours of the elev- 
enth. You are wiring to get business for a profit 
and should be willing to pay your own fare. If 
your margin is small, so is your investment and 
your risk. When the order is placed your work is 
done and the commission whether large or small 
isearned. We have the account to carry, the kick, 
if any to adjust and- stand, and the credit risk to 
take. If we permitted all the commission salesmen 
to pop up every time they took a notion and wire 
us collect the offers they received from price-buyers 
during the day’s work, we would soon be broke 
Paying telegraph bills. So we adopted the rule out 
lined, and if we lose business by it we are prob- 
ably better off. At any rate we don’t know about 
the business we lose en account of the collect mes- 


sages we don’t get, and we go on the old principle 
that what we don’t know does not hurt us. 

So if you want to wire those other good connec- 
tions “Collect,” well and good. But soft-pedal the 
“Collects” with us, and when we wire you we will 
send ours paid. Yours truly, 

HiGgH GRADE LUMBER Co. 
H.G.L.—D. H. G. Logan. 
St. Louis, Mo., May 18, 1925. 
THE High GRADE LUMBER Co., New Orleans, La. 

Gentlemen: We have yours of the fifteenth and 
have tried to see your position. You are plain and 
open and frank about it to say the least. Our 
business has to be handled largely by wire to get 
the orders across and naturally our telegraph bills 
run high per car handled, and we have to use every 
legitimate means at our disposal to keep it down. 
We are here to serve and want to handle more of 
your stock, in addition to that of “those other val- 
uable mill connections,’ so if you will keep us 
posted with your lists and special offers we will 
continue to work on them and will not send eol- 
lect messages except such as you outline are ac- 
ceptable. Yours truly, 

Tur Trout LINE COMMISSION SALES Co. 


NEW ORLEANS, LA., May 20, 1925. 


THE Trout LINB COMMISSION SALES Co., Brocade 
Building, St. Louis, Mo. 
Gentlemen: Yours of the eighteenth: This com- 


pany is a wholesale concern. We handle outputs 
in both pine and hardwood, and in addition do a 
general wholesale business. We find it almost im- 
possible, under present conditions, to make a de- 
cent margin for ourselves and at the same time pay 
commissions. 

We presume you gentlemen have your troubles 
too, but you are making ours greater. Your lists 
go to every concern listed in the rating books, and 
while we think they are quite frequently below the 
market, they represent all or more than we can 
pay as wholesalers and get by with a margin. 
Many mills, therefore, use your reports, not as a 
sales medium, but as market reports by which to 
keep in line and boost prices on the wholesaler or 
the customer they do sell. If we handle wholesale 
they expect us to handle on about the same whole- 
sale margin that you expect in the way of a com- 
mission, and the conditions are quite different. We 
are supposed to accept stock and pay 98 percent 
f.o.b. cars mill, and if anything happens to the 
shipment it is our funeral, and our little margin 
goes glimmering like the proverbial snowball. 

You can see therefore that you are acting in a 
sense as a very .severe competitor for us, even 
though in a different line of business, and even 
though your policy and methods are perfectly eth- 
ical. It is a condition we have to meet and not 
necessarily unfair competition. But in view of 
this we can not aid your end of it by paying part 
of your operating expenses, which we figure we 
are doing when we pay collect messages for in- 
quiries or prospective business, which, if closed, 
would result in a definite profit to you, and a ques- 
tionable profit to us account the larger risk. 

Understand we do not turn down any reasonable 
and fair channel through which we can get busi- 
ness, and we are willing to work with you and 
when you have a decent order we can handle we 
will be glad to have it, but we are simply stating 
our position so you can see the situation and the 
basis on which we are willing to work. You pay 
your way and we pay ours. We like a “collect” 
message about the same as we do a demurrage bill. 
Yours truly, 

HiGH GRADE LUMBER Co. 
H.G.L.—D. H. G. Logan. 


[Another instalment of these Letters from 
the Mail of a Wholesaler will appear in a later 
issue.—EbITOoR. | 








Advertisements will be inserted in this de- 
Dartment at the following rates: 

25 cents a line for one week. ; 

45 cents n line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

15 cents a line for four 5 weeks. 
length make one 


No aa except the heading can be a, 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
ty tog S Copy must be in this office not 
later than Wednesday morning in order to 
pene ly insertion in regular aa. All 
advertisements ty > - dater will - placed. 
under heading Too Late to Clas: 





WANT LUMBER? 


You can get what you want by advertising under the 
heading of Wanted—Lumber and Shingles. We reach 
the people. AMERICAN LUMBERMAN, 431 S. Dear- 
born St., Chicago, Il. 








WANTED FOREMAN 


For planing mill 
State experience. 
Address “A, 24," care American Lumberman. 


BRANCH HOUSE MANAGER 
Wanted by large wholesale house, a man to take man- 
agement of one of its branches. Must have executive 
ability and know the sash and door business. Good 
opportunity for right man. State age, reference and 
salary you will expect. 
Address “A, 15,’’ care American Lumberman. 


WANTED--SHIPPING SUPERINTENDENT 
Competent man’ to handle five to ten million feet per 


doing high-class interior millwork. 








annum. Plant located in North Central Wisconsin. 
Population 8,000. 
Address >A. 16,’’ care American Lumberman. 





WANTED 
First-class box shop foreman for southern plant. One 
thoroughly familiar with the eT of veneer for 
egg cases and packing boxes. good position for the 
right man. Apply STATE LINE LUMBER COMPANY, 
Texarkana, Tex. 


WANTED YOUNG MAN 
With some knowledge of retail lumber business to so- 
licit trade, wait on customers, and assist generally. 
Give experience, age and salary. 
PARK AVENUE LUMBER & SUPPLY CO., 
4667 Park Ave., Chicago, Ill. 


WANTED CAPABLE AND EXPERIENCED 
Millwork estimator salesman. Apply direct. 
AUGUSTA LUMBER CO., Augusta, Ga. 


WANTED—STATIONARY BOILER FIREMAN 
For single band and resaw mill, five 72x18 boilers, 
wages will be made satisfactory to anyone who can 
keep steam. 

Address 











“‘W.121,"’ care American Lumberman. 


MILLWORK ESTIMATOR 
Permanent position for high class man, good starting 
salary, prefer one with some knowledge of Cost Book 
“A.’’ Will allow sufficient time to learn local price 
conditions if you are reliable at listing quantities from 





blue prints. Located in large city in Central Great 
Lakes Region. 
Address “‘W. 119,’ care American Lumberman. 





WANTED—MAN AS ESTIMATOR 
Also with ability as salesman. Must know millwork 
values and be able to handle plans. Willing to advance 
himself in general sash and door house. Not a floater, 
but one looking for an opportunity. Give references, 
age, and all information in first letter. 
Address “T. 136,’’ care American Lumberman. 


BAND MILL WORKING BOSS WANTED 
Must be capable of handling small band mill and thor- 
oughly competent inspector in all kinds of hardwood. 
One not afraid to take hold and handle lumber or any 
other kind of work when occasion requires. Be able to 
get out production with a small crew, producing highest 
grades possible. Must be expert in handling labor. 

WARREN ROSS LUMBER CO., Jamestown, N. 


WANTED—MAN FROM EIGHTEEN 
(18) to twenty-five (25) years of age as salesman and 
estimator, one who can draw plans of residences and 
conclude contracts with owner. Also required for office 
work. 
Address 








““S. 124,”’ care American Lumberman. 


WANTED—CREDIT MAN 
If you have had experience as credit manager in retail 
lumber, coal, ete., know positively that you are capable 
of holding accounts receivable down to a minimum, and 
desire a permanent position in a Chicago suburban yard, 
Address “‘S. 120,’’ care American Lumberman. 











AMERICAN LUMBERMAN 


JUNE 27, 1925 




















WANTED—BOOKKEEPER—STENOGRAPHER 
With retail lumber experience. Reply in own hand 
writing, stating reference. 

Address “T. 110," care American Lumberman. 

WANTED—EXPERIENCED DETAILER AND 


Biller for sash, dour and interior finish factory; steady 
position. Address ‘‘K. 132."° care American Lumberman 








ARE YOU LOOKING FOR A JOB? 


There is a job some place for every man. Sometimes 
a man does not fit in the particular job that he has ana 
there is another job he would fit in if he only knew 
where it was. 


It is our mission to bring the man and the job to- 
gether. We have done it a thousand times and we can 
do it again. 


The American Lumberman is over 50 years of age, 
but it is young, progressive, active, read by the real 
men in the lumber trade—men who are looking for the 
best that money can buy. Put your ad in the 


AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, III. 





WANTED—A SAWYER AND PLANER MAN, 


For a ten thousand capacity mill, a Hall & Brown 
15-inch square head planer, or could use a sawyer only. 
State wages wanted A good town in Southwest Ar- 
kansas. 
Address “A, 18,"" care American Lumberman., 
MILLWRIGHTS WANTED 

To complete construction of new three band sawmill. 
Low boarding rates. Houses for rent. Write to THE 
CONNOR LUMBER & LAND CO., Laona, Wis. 








WHEN YOU WANT EMPLOYEES 


Advertise in the Wanted—Employees column of the 
AMERICAN LUMBERMAN, 431 8. Dearborn St., Chi 
cago, Ill. 


























soe 
cae 


EXPERIENCED SALESMAN 
To represent in Chicago large wholesaler and manufac 
turer. Must know Chicago trade in yellow pine and fir. 
Give reference and experience, 
Address se 25,"? care American Lumberman. 


HIGH-CLASS SALESMEN WANTED 
In all large manufacturing centers, to sell genuine 
Alaska Sitka spruce, chiefly factory stock and uppers. 
A. L. CLARK COMPANY, 
$43 South Dearborn St., Chicago, Ill. 


WANTED: SALESMAN 
To sell stained cedar shingles. Good commission paid, 
Central and Southern Illinois 
Address “A. 10,"? care American Lumberman., 











WANTED: SIDELINE SALESMEN 
Calling on retail lumber yards and interior finish mills, 
selling screen and storm door specialty, in states of 
Wis., Mich. and Ill. Liberal commissions. Write, giv- 
ing present connection, territory covered and how often 
trade is called on. 


Address “A. 12," care American Lumberman. 


WANTED 
Experienced lumber salesman to cover Ohio and adja- 
cent territory, making headquarters Dayton or Colum- 
bus, representing large long-leaf yellow pine operation; 
some knowledge white and Norway pine, as arrange- 
ments can be made handle stock from large Minnesota 
eperation. Give complete details first letter, stating 
uge, experience, and what woods, territory covered, for 
whom, compensation now earning or feel yourself worth. 
Will pay reasonable salary, legitimate expenses for 
competent, practical man. 
Address "A, 6,"’ care American Lumbermian. 


WANTED—SASH AND DOOR SALESMAN 
Competent to figure simple plan work. Attractive In 
diann territory 

Address “A. 4. eare American Lumberman. 


SALESMEN WANTED 
An old established company, with assembling yards, at 
a centrally located city, is extending its whole opera- 
tions and is prepared to handle a larger volume of 
business, specializing in Railroad and Car material, 
lumber for the Industrial Trades, Switch Ties, Cross 
Ties and Piling, as well as Crating Material cut to 











size for Domestic and Export uses, yard and direct 
mill deliveries. 

Representatives are wanted in the following terri 
tories: Chicago, Detroit, Buffalo, Clevelund, Pitts 


burgh, Philadelphia, Boston and New York. 

The arrangement will carry a liberal commission and 
division of overages. If you have the trade and de- 
sire an A-1 connection 

Address “A. 2,” care American Lumberman. 


WANTED—SALESMAN 
For retail lumber yard. Must be acquainted with 
northwest side of Chicago. Commission basis. Draw- 
ing account allowed. When writing state age, experi- 
ence and references. 
Address “*W. 122,’ care American Lumberman. 


WANTED—PRODUCING COMMISSION MEN 
By reliable Pacific Coast concern, fir, spruce, hemlock 
and pine. 

Address 








“T, 115," care American Lumberman. 





WANTED: 
Pine Salesman for Kentucky terri- 


Experienced Yellow 





tory. COMBS LUMBER COMPANY, Lexington, Ken- 
tucky. 

WANTED—COMMISSION SALESMEN 
Yo sell North Carolina and southern pine on commis- 
sion. Write for further information. 


HANKS LUMBER COMPANY, New Bern, N. C. 
WEST COAST MANUFACTURER & WHOLESALER 


Highest rating, many years established, wants reliable 
commission sales representatives. Exclusive territory. 
Address “KK. 106,’" care American Lumberman. 


WANTED—SALESMEN 
To sell southern pine and gulf red cypress lumber on a 
commission basis. 
ELM CITY LUMBER COMPANY, New Bern, N. C. 


WANT A GOOD SALESMAN ? 
Place an advertisement in the Wanted & For Sale De- 
partment under heading Wanted—Salesmen. AMERI- 
CAN LUMBERMAN, 431 8S. Dearborn St., Chicago, II. 





























RETAIL LUMBER YARD MANAGER 
Wanting position to manage yard, 16 years’ experience 
in all details. Good references, 

Address “AL 270" care American Lumberman. 


OFFICE EXECUTIVE WITH EIGHT YEARS 
Experience in traffic, collection, sales and accounting 
desires position Northern Wisconsin. Young. Married. 
Good references, 

Address “A. 23,’’ cure American Lumberman, 


WANTED POSITION—SALESMAN 
Good producer, wide travel selling experience Ohio, New 
York, Pennsylvania. Familiar with pine, cypress, hard- 
woods, western lumber. Capable sales manager.  Sal- 
ary basis, but reasonable. 
Address HOO-HOO, 504 Marshall Bldg. Cleveland, O. 

BAND SAW FILER WANTS POSITION 
Age 37, seventeen years’ experience all kinds timber. 
Sest reference, Address BOX 99, Skyles, W. Va. 
LOGGING SUPERINTENDENT 
Twenty-five years’ experience teams and skidders; have 
logged hardwood and pine. Can furnish good reference. 
Address “A. 19."’ care American Lumberman. 


MILL TRAINED HARDWOOD SALESMAN 

















Desires position with large retailer. Flooring and trim 
specialist. 
Address “AL 20."" care American Lumberman. 





WANTED—POSITION 

With reliable lumber firm. TI have had many years’ ex 
perience in all branches of office and road work with 
manufacturer and wholesaler; formerly a sales manager 
for large western pine mill and have good knowledge 
all softwoods; best of credentials and know how to 
produce right results. Chieago territory preferred. 

Address “Al 21.’ care American Lumberman. 


YOUNG MAN DESIRES POSITION WITH 
teliable | concern, ight years’ wholesale and retail 
experience in railroad, car material and yard stock, do 
ing general oflice work, bookkeeping, buying and sell 
ing. Acquainted with = railroads, industries and con- 
tractors in Chicago territory. 

Address “A. 17,"" care American Lumberman. 


SALES EXECUTIVE WANTS POSITION 
With first-class southern manufacturer or wholesaler. 
Well qualified to buy and sell and manage business in 
general. Address ‘‘A. 7,’’ care American Lumberman. 


WANTED—POSITION AS MANAGER 
Or assistant manager of lumber yard, 15 years’ expe- 
rience in all phases of retail lumber, buying, manager, 
selling, superintending and material estimator.  Avail- 
able at once. 
Address “Pp. 101,’ care American Lumberman. 


POSITION WANTED BY EXPERIENCED 
General office lumber bookkeeper. 
Address “G, 125,’’ care American Lumberman, 


SITUATION WANTED 
Steno-typist, lumber experience. Want to locate in 
Seattle. Address ‘‘A. 5,’’ care American Lumberman. 


SUPERINTENDENT OR ASSISTANT MANAGER 
Thoroughly acquainted with manufacture of pine and 
hardwoods, efficient, economical executive ready for 
work after July first. Salary dependent on results. 
References. 
Address “S.131,’’ care American Lumberman. 
WANTED—POSITION AS PLAN BILLER 
Or Architectural Designer. Six years’ experience in 























both. Prefer latter if possible. 
Address “W. 128,’’ care American Lumberman. 





YOUNG BAND SAWYER WANTS POSITION 
Left hand rig only; five years’ experience in hard and 
soft woods. Will be ready by Aug. 1. Best of refer- 
ences. 

Address ““W. 129,’’ care American Lumberman. 


WANTED—SITUATION AS AUDITOR 
Line Yard. ‘Thirty years’ experience as Manager and 





can deliver the goods. Know the game. Best refer- 
ences, 
Address “W. 125,’’ care American Lumberman, 





WANTED. COMPETENT LUMBERMAN AND 
Salesman wants position as auditor or manager for line 
yard concern or traveling salesman for millwork.  Illi- 
nois or Indiana preferred. 

Address ““W. 120,’’ care American Lumberman. 


HARDWOOD SALESMAN 
Acquainted with industrial trade in North Carolina and 
Virginia and thoroughly conversant with manufacture 
and grades desires connection with good Delta Band 
Mills on commission basis. 
Address “*W. 116,’’ care American Lumberman. 








HARDWOODS AND CYPRESS 

Sales manager, now employed, desires change owing to 
unhealthy local conditions. Thoroughly experienced lum- 
berman and salesman. Splendid knowledge of distribu- 
tion to the consumer as well as wholesaler, well and 
favorably known in the buying markets. Mill office 
preferred south or southeast, handling both rough and 
finish. Correspondence invited and held confidential. 

Address ‘“*A, 26,’’ care American Lumberman. 


A BAND SAW FILER 
Wants position. Cuan give good references in fast, up- 
to-date mills, hardwood or pine. 
BOX 342, Warren, Ark. 


RETAIL YARD MANAGER 
Sixteen years’ experience in millwork and retail yard 
management, excellent business experience, now con- 
nected with yard doing nearly million annual business, 
desires to communicate with party who would be inter- 
ested in securing services of high class executive for a 
Florida yard. 
Address “WwW. 112,’’ care American Lumberman. 


OPEN FOR POSITION JULY 1ST 
Want to manage a small yard; 29 years of age; 6 years’ 
experience. Best references. 
Address ““W. 109,’’ care American Lumberman. 


ACCOUNTANT—AUDITOR 
Capable taking full charge accounts in wholesale, retail 
or manufacturing, wants responsible position. Salary 
around $175. 
Address “T, 124,’ care American Lumberman. 


WANTED—POSITION AS GENERAL. MANAGER 
Of sawmill. South preferred. In last thirty years have 
run mills from 2,500 ft. per day to 250,000 ft. per day. 
As entire owner in smaller, and from one-third to one- 
half in larger ones. Have bought the timber, laid rail- 
roads, logged mill, sawed, kiln dried, assorted and 
shipped, have financed some. I am hoping this to at- 
tract the notice of some mill that is not efficiently man- 
aged, Salary not much of an object, but hope to get 
a percent of the profits if I can make any. Best of 
New York references given. 
Address “TT. 108,’’ care American Lumberman. 


WANTED—YELLOW PINE MILL CONNECTIONS 

Energetic live wire salesman operating in Chicago and 

Illinois territory wants several good mill connections on 

commission basis. Can get results. Well acquainted 

in Chicago and Illinois territory. 

Address “TT, 122,”? care American Lumberman. 

BAND SAW FILER 

Open for position, Can come at once. 15 years’ experi- 

ence. Address A. H. F., 16 Buffalo St., Elkins, W. Va. 
HARDWOOD INSPECTOR 

Ten years’ experience, all hardwoods, mahoganies, for- 

eign woods and softwoods, Four years on road buying 

logs and lumber. Employed as buyer but plant closing 


























soon. Permanent position with reputable firm with 
chance for advancement desired. Good education and 
habits. Married. 

Address “T. 118,’’ care American Lumberman. 





, WAREHOUSE SUPERINTENDENT 
Experience 8. & D. man with ability and initiative. Can 
improve old plants, to eliminate lost motion, also sys- 
tematize new in all departments. Attorney can give 
legal advice. Address ‘‘WAREHOUSE SUPT.,’’ care 
American Lumberman, 


A-1 HARDWOOD YARD FOREMAN 
Twenty years’ experience, open for position in south. 
References. 
Address “*B,’’ 1619 Jackson St., Monroe, La. 


POSITION WITH INDIVIDUAL OWNER 
As manager retail lumber yard, where owner has other 
interests or wishes to retire. Wish opportunity to ac- 
quire interest. Must be good town, schools and churches. 
No volume too large. Married. Fifteen years’ expe- 
rience house, oilfield, industrial and farm trade. 
Address “TT, 131,’? care American Lumberman. 


EXECUTIVE 
Is open to consider a change. Experienced; competent, 
reliable. Both mill and selling experience southern hard- 
wood and pine. Would like to have hardwood depart- 
ment of some large pine mill developing their hardwood, 
or take entire charge of operation for some big concern 
where output justifies salary. 
Address “S. 121," care American Lumberman. 


AN EXPERIENCED SASH AND DOOR MAN 
Is open for immediate connection as estimator, sales- 
man or executive. Familiar with plan and special work. 
Ability proven, 

Address 














“rT, 126.’ care American Lumberman. 


BAND SAW FILER WANTS POSITION 
Age 48. Twenty years’ experience, References. 
J. L. ROBINSON, Rocky Gap, Va. 


BAND SAW FILER WANTS POSITION 
Always gets results. State what you have and wages. 
Address ELMER MAYS, R. R. No. 3, Proctorville, Ohio. 


EXPERIENCED HARDWOOD LUMBER BUYER 
And inspector desires road work in Louisiana. Refer 
ences. Address “B.,’? 1619 Jackson St., Monroe, La. 


CIRCULAR FILER WANTS POSITION 
Can hammer and tension saws for any size mill. 
Address 16 W. 8TH ST., Rushville, Ind. 


HIGH GRADE SALESMAN 
West Coast lumber, desires position with A-1 manufac 
turer or wholesaler. Have large trade following 10 
Western New York State. Salary and commission &* 
rangement only 
Address 

















“ug, 139,’’ care American Lumberman. 


a 





DO YOU WANT EMPLOYEES? 


The best way to obtain good help would be to insert a2 
advertisement in the ‘‘wanted’’ department of the 
AMERICAN LUMBERMAN, as our subscription list is 
larger than all other weekly lumber journals, 40 
reaches every state in the Union. If you did not want 
it known you were advertising, we could key the adver: 
tisement. AMERICAN LUMBERMAN, 431 S. Dearbor® 
St., Chicago, I. 





7, 1925 


JUNE 27, 1926 


AMERICAN LUMBERMAN 
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WANTED DERRICK IRONS 
a of guyed derrick irons. State condition, price, 
ocation. 
LONG BAYOU LUMBER ©CO., Fuqua, Tex. 











EXPERIENCED SALESMAN 


With established trade in Chicago and vicinity wants 


good mill or large wholesalers’ accounts. Hardwoods 
including walnut. Straight commission, 
Address “A. 14,” care American Lumberman. 





WANTED TO CONTRACT. 
Good mill man with 8 good sawmills wants to contract 
with large timber owner to cut, log, saw and load on 
cars or deliver to mill lumber cut to owner’s orders. 
Miss., Ala., La., North Fla. or Ga. preferred. 
Address “A. 8”? care American Lumberman. 


WANTED—TO BUY 
Good paying lumber yard, or part interest, 
agement, in middle west. 
Address “W. 115,’ care American Lumberman. 


WANTED TO BUY 
An interest in good retail yard with active manage- 
ment of same. Best of references. Over 20 years’ ex- 
perience. 
Address 





with man- 





““T. 107,’ care American Lumberman. 


WANTED—RETAIL YARDS 
Kansas, Oklahoma or Missouri. Will pay cash for good 
yards only, 
Address “e.7,°" 





care American Lumberman. 
WANTED—TO RENT OR BUY 


Retail lumber and building material yard within thirty- 

five miles of New York City. Prefer North Jersey or 

Rockland County, N,. : 
Address “Ei. 9%,"" care 





American Lumberman. 





IF YOU HAVE BEEN WORKING IN A YARD 


some place, saved some money and you want to buy a 
yard, there is a yard for sale for you some place. The 
American Lumberman will put you in touch with it. 


AMERICAN LUMBERMAN, 


431 S. Dearborn St., 


Chicago, Ill. 











WANTED BY REPUTABLE MILL 
Company 20,000,000 feet or more of L. L. or S. L. 
pine or mixed. Full details in first letter. 

Address “A. 9,” care American Lumberman. 














WE WILL BUY ONE CAR EACH 


5, 10, 12 and 16/4 dry oak, FAS, No. 1 
mon. In quoting, state age and lengths. 
JOHN J. SHAFER HARDWOOD CO., 

South Bend, Ind. 


MAPLE TIE SIDES. 
Will buy for cash clear northern maple cuttings, 5 to 
7” wide, 144” thick and 8’ 4” to 10’ long, for shipment 
when dry. Advise price and amount you can furnish 
and shipping dates you can make. 

Address “A. 3,’ care American Lumberman. 
WANTED—BY COMMISSION MEN 

Lumber to sell from competent mills on commission 
basis. Address H. E. VENSEL LUMBER COMPANY, 
1111 Rebecea Ave., Wilkinsburg, Pa. 


and No. 2 com- 








WANTED: LOGGING EQUIPMENT 
1—42 ton Standard gauge Shay or Heisler locomotive. 
40—20 ton capacity skeleton frame logging cars. 
1—Barnhardt or American log loader. 
Address “A, 22,’? care American Lumberman. 





WANTED—TO BUY MACHINERY 


One one thousand K. W. A. C. low pressure turbo gen- 
erator; also one 500 K. W. A. C. mixed pressure turbo 
unit. 


Address ‘“*“W. 123,’’ care American Lumberman. 





THINK WHAT IT MEANS 


Many thousands of people each week read the classified 
advertisements looking for employment, employees, lum- 
ber, shingles, timber and timber lands, business oppor- 
tunities, machinery, locomotives, cars, rails, ete. Al- 
ways looking for something—your advertisement in the 
wanted and for sale department would be seen by the 
very people you want to reach. Advertise now. 


AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Il. 











LUMBER YARD LOCATION, CHICAGO’S 
Finest south side residence section, Beverly Hills, can 


easily support another lumber yard. 

switch track, and will join, 

parties. 
Address 


I own real estate, 
sell or lease to suitable 


“*A. 125,”’ care American Lumberman. 


FOR SALE—RETAIL YARD 
Price right, owner retiring. 
Address “P,. 117,’ care American Lumberman. 


FOR SALE: RETAIL LUMBER YARD 
Good town and farming community. Northern Indiana. 
About twenty miles from Ft. Wayne. Annual sales 
$25 to $40,000. Can be easily increased. 
W. M. HAZEN, Three Rivers, Mich. 

LUMBER YARD FOR SALE 
Stock and sheds in good town, fine Illinois community. 
Would sell modern residence too if desired. 

Address “T. 104,’ care American Lumberman. 














LUMBER YARD FOR SALE 


This is a new up to date lumber yard and builders’ sup 


ply business located in one of the fast growing cities 
of central southern Forida, the population having more 
than doubled during the past five years, and is one of 
the best investments in Florida that we know of at the 
present time. We also have other first-class investments 
in real estate, both acreage and city property, also busi- 
place in Florida. 
us quick, 


ness investments any If you are in 


terested, write or wire 


Realty Department, 
UNDERWOOD LUMBER CORPORATION, 
Nos. 504-5-6-7 Graham Bldg., 
Jacksonville, Florida, 





RETAIL YARD FOR SALE 
Up to date, modernly equipped yard. Good town, East- 
ern Indiana, Surrounded by fine farms. Good reason 
for selling. 


Address “S$. 118,’’ care American Lumberman, 


FOR SALE—TURNED OAK SINGLETREES 
14,000 Pes. Standard 25 inch, Turned, Selected Oak 
Singletrees for Malleable Hooks. Obsolete account 
change in design. Send for sample and make us an 
offer. Will accept any reasonable price 

JOHN DEERE HARVESTER WORKS, 
East Moline, Ill. 
Purchasing Department, 





rater savaaennsrasens 
<Selaids aiteo ie s 


FOR SALE—CIRCULAR SAWMILL—COMPLETE 
RUNNING 


35 horse engine and boiler; new 60” inserted tooth saw 
and others; edger; two cut-off saws; blower; wood con- 
veyor; water pump and gas engine. Good shed and liv- 
able two-room shack. All complete and running. Rail- 
road switch in yard. Located in Indiana near Evans- 


ville. Good timber available. Too far from present 
operator’s home. Bargain. 
L. V. HALL, Box 253, Bloomington, Ind. 





LIQUIDATION SALE 
CONSOLIDATED LUMBER we 
MANISTIQUE, MICHIGA 
TO BE SOLD AT PUBLIC AUCTION 
TO THE HIGHEST BIDDER. 

About one hundred million feet of standing timber 
and about fifty-five thousand acres of cut-over lands in 
the Upper Peninsula of Michigan, miscellaneous accounts 
and other personal property. 

Notice is hereby given, that pursuant to the instruc- 
tions of the stockholders and directors of the Consol- 
idated Lumber Company, all of the property of the 
company will be offered for sale to the highest bidder 
at the office of the company, in the City of Manistique, 
Schooleraft County, Michigan, on the second day of 
September, A. D. 1925, beginning at ten o’clock in the 
forenoon of said day and continuing until all of said 
property is sold. 

The property will first be offered in parcels, then in 
a combination of such parcels less than the whole as 
may be requested by any proposed buyer who shall sat- 
isfy the committee by deposit of forfeiture or other- 
wise of his desire to buy and ability to pay therefor, 
then as a whole—the offer or offers producing the high- 
est price and best terms to prevail. Detailed lists of 
the properties showing the parcels into which it is 
divided for the purpose of this sale will be furnished 
upon personal or written application to the office of 
the company at Manistique, Michigan. 

The Board of Directors of the company will be in ses- 
sion at Manistique during the day for the purpose of 
confirming sales. Not less than one-third of the pur- 
chase price shall be paid in cash and the remainder in 
not more than two equal payments, maturing on or 
before one and two years respectively thereafter, the 
deferred payments to bear interest at the rate of six 
per cent per annum, payable semi-annually, and to be 
satisfactorily secured. 

CONSOLIDATED LUMBER CO., 
Manistique, Michigan. 


WANTED—EXPERIENCED LUMBERMAN 
With $10,000 cash to invest and take charge of wholesale 
and retail lumber plant in one of the fastest growing 
towns in south. Doing $400,000 business a year with 
good profits. Good salary guaranteed, Reason for 
wanting to make change, party wishes to retire from 
active work. BOX NO. 363, Tuscoloosa, Ala. 


WANTED—FIRST MTG. 6% LOAN 


Of $5 per acre on 2200 acres good timber land, 








partly 





improved, on Ry., Upper Mich., write BOX 205, Manis- 
tique, Mich. 

FOR SALE i 
Old established planing mill and lumber yard in a 


of 10,000. Owners desire to retire on 
Terms to suit. 
American Lumberman. 


progressive city 
account of old age 
Address A. 1,’’ care 


FOR SALE—LUMBER YARD AND BUILDERS 
Supplies, with woodworking plant in connection. Ma- 
chinery run by electric power. Large lumber building 
with storage annexes. Located in progressive town in 
rich farming district in northwestern Ohio. Death of 
owner gives some one a most favored opportunity of 
enjoying the efforts of the deceased in establishing a 
good paying business. Who will grasp this golden op- 
portunity? W. M. WICKHAM, Prairie Depot, Ohio. 








MOULDINGS 
Eastern wholesaler, specializing in mouldings and inside 
finish, wishes planing mill connections in Rocky Moun- 
tain section that will supply a car or more per week in 
White pine, both cut and lineal lengths, Standard Book 





patterns, New oy rate delivery. 
Address “M. 104,°’ care American Lumberman, 
WANTED 
Five hundred cars walnut logs. Twelve inches and up 


diameter, eight feet and up long. We 
Ping point and pay cash. 
GEO. W. 


inspect at ship- 


HARTZELL, Piqua, Ohio. 





IF YOU HAVE A CERTAIN PRODUCT 


how going into the burner which you think could be 
used for some particular purpose, which is too good to 
burn, and you have no market for it, find somebody that 
wants it. Nverything is usable. It is remarkable the 
amount of lumber which is now being consumed in the 
United States in small lengths, narrow widths. 

An advertisement in the American Lumberman will 
but you in touch with the very fellow who can use that 
Which you do not want. 

AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. 








PERHAPS YOU ARE ABOUT TO RETIRE 


from the 
you are 


lumber business and you have a yard for sale— 
going to Florida or California—an ad in the 
Lumberman will find you a buyer. 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, III. 


American 





FOR SALE—BARGAIN 
Retail lumber yard. Exceptional value, doing $100,000 
business with a wonderful future. For further infor- 
mation, write ‘S. 105,’’ care American Lumberman. 


FOR SALE—LUMBER AND COAL YARD 
Planing mill. Adjoining railroad siding. Ten miles 
from Cleveland, Ohio. 

Address “S$. 101,’’ care American Lumberman. 


FOR SALE—RETAIL YARD, 
Western Oregon county seat, good schools, minimum 
business last five years over $100,000 annually. 
Address “"M. 125,” care American Lumberman. 


FOR SALE 
Three good country lumber yards and grain elevators ip 
Northern Illinois. All in good condition. Can be oper- 
ated on small expense. 
Address “E. 133,’’ care American Lumberman. 














WE WOULD LIKE TO GET IN TOUCH 
With some one that would be interested in establishing 
sash and door mill and interior finish plant in the 
northern part of Lower Peninsula of Michigan. We 
have a large planing mill with immense dry sheds 
which could be converted easily. We are in the heart 
of the resort section which is being rapidly developed. 
Do not answer unless you understand the game, can take 
u financial interest and assume the management. 

Address ““W. 108,”’ care American Lumberman. 


WILL SELL MY INTEREST 
In well established southern wholesale business in heart 
of long and shortleaf belt. Party must have executive 
ability and experience. Now shipping seventy-five cars 
interior and export monthly. Fer further information. 
write “‘S. 109,’’ care American Lumberman. 


FOR SALE—COMPLETELY 
EQUIPPED PLANING MILL 
Three two-story frame buildings, about 22,000 sq. ft. 
floor space, completely equipped for many kinds of 
woodworking, electric power, cheap labor; located at 
railroad. Opportunity for a lifetime business. 
Address “S$. 110,’" care American Lumberman. 


FOR SALE—SAW MILL 
Single 8 ft. band and 66 inch vertical resaw. 
lumber yard fully equipped, ready to operate. 
ployes’ es and other buildings 
. M. RICHARDSON & 5. 5 - AVERY, 
Trustees, 
Raco, Mich. 











Mill and 
Em- 
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FOR SALE 
A BAND SAW AND PLANING MILL PLANT 
COMPLETE WITH SEVENTY-FIVE MILLIONS 
FEET OF PINE, POPLAR, CYPRESS, ASH 
AND GUM TIMBER 

The Saw Mill is a seven foot Aliis Band Mill, driven 
with an engine of three hundred Horse Power, equipped 
with Edger, Trimmer, Live Rolls, Hog Dust Conveyors 
and Whaley Assorter. All this machinery is built for 
heavy work. ‘Three one hundred and fifty Horse Power 
Boilers; Dutch Oven and Automatic Stoker. Two Brick 
Dry Kilns 22x120 feet. Two Hundred and Fifty Kiln 
Trucks; planing mill shed 80x300; one one hundred and 
tifty Horse Engine; one Yates Fast Feed Machine; one 
Woods Planer; one Yates Band Resaw; one Band Rip 
Saw and one Trimmer. 

The Planing Mill is equipped with a dust collecting 
system complete; one 30,000 gallon water tank and 
tower, six water Hydrants. Ample railroad sidings 
connected with five railroad systems without switching 
charges. 

The mills are erected on a tract of land nine acres in 
area, located in the Town of Cayce, South Carolina. 

The timber to be sold in connection with these mil) 
plants consist of eight million feet of large Yellow 
Poplar; twelve million feet of Red, Tupelo and Black 
Gum; two million feet of Maple; five million feet Cy- 
press; two million feet of Ash; forty million feet of 
original Short Leaf Pime, clear grain and soft texture, 
and six million feet of other kinds of timber. ‘This is 
virgin timber, standing on seven thousand acres of land. 
There are also other tracts of timber adjoining the 
timber above described, which can be purchased if 
desired. 

The above described machinery is all new, the plants 
only having commenced operation February 15th, 1925. 

The owners of this property being unable to provide 
the necessary funds to pay for necessary working capi- 
tal, were compelled to liquidate their business by means 
of a Receiver. The property, therefore, will be offered 
at a bargain. 

For further information write: NATIONAL LOAN & 
EXCHANGE BANK, RECEIVER, Cayce, South Carolina. 
68,000,000 FEET LONG LEAF CYPRESS 
And hardwood, saw mill and planing mill, tram road 

stock lumber at real bargain. Principal only. 
Address “W. 127,’’ care American Lumberman. 








FOR SALE OR PARTNER WANTED 


A modern mill, daily capacity 40 M ft. with dry kiln 
capacity 100 M per week. Good planing mill and box 
factory now in operation. Plenty of timber for 20 years 
or more, 95 percent high grade soft western pine, bal- 
ance fir. Location of plant and timber is in Idaho. A 
splendid egg! for experienced man who could 
invest $15,000 to $25,000 and have easy terms on bal- 


ance. Act quickly and do not answer unless you have 
the cash. 
Address “LL. 116,’’ care American Lumberman. 





FOR SALE 
Located in the orange and grape fruit and tourist belt 
of the most radidly growing section of South Florida, 
an old established and highly successful millwork plant 
and retail lumber and building material business. Profits 
in 1924 were approximately 10 percent net on sales. 
Business in 1925 is averaging more than 5&0 percent 
better than 1924 and best season of year yet to come. 
This is probably only high class business of its kind for 
sale in Florida. Ill health of owner is only reason for 
selling. Proposition will figure around $210,000, with 
no encumbrance of any kind. Half cash will be re- 
quired with liberal terms on balance. No other oppor- 
tunity to compare with it, finest base for chain yard 
system in Florida. Don’t answer this ad unless you 
have the amount of money required to handle. You are 
dealing direct with owner. 
Address ‘‘FLORIDIAN,’’ care American Lumberman. 





SAWMILL OF TWENTY THOUSAND FEET 
Capacity, four log wagons and sixteen mules for sale 
cheap. FIRST NATIONAL BANK, Cleveland, Texas. 





IF YOU WANT TO CUT A SMALL TRACT 


of timber and want to get a portable mill for it, a 
small ad in the American Lumberman will put you in 
touch with some such operator who is through with his 
mill. 


If you want to sell the mill, put an ad in the Amer- 
ican Lumberman. You will find another fellow who 
will want just what you have, 

AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, III. 








FOR SALE 
4/4 selected inside finish rough poplar 
(sap no defect) 
For long length baseboarés—casings— 
trim and mouldings. 
Will average 90 percent or better clear cuttings. 
GAMBLE BROS., INC., Louisville, Ky. 





WILLIAM O’RILEY 
WHOLESALE WALNUT LOG DEALER 
Cameron, Illinois. 
Just purchased walnut timber on Johnson estate that 
had been in litigation for 18 years. At La Harpe, IIli- 
nois. 500 trees on 1,200 acres, about 120,000 ft. Will 
be 100 stumps from 20 to 36 inches. Lots of good 
veneer logs to 18 to 36 inches, with a lot of good ex- 
tra sawlogs. Best in state of Illinois. Have also wal- 
nut logs on hand at track, some 200,000 ft. of good stuff. 
WILLIAM O’RILEY, Cameron, Ill. 


WANTED—ORDERS 
For sound wormy plain oak plank to be cut any thick- 





ness. J. W. FRYE LUMBER & VENEER CO. 
415 Mutual Home Bldg., Dayton, Ohio. 


FOR SALE 
cars 4/4 FAS Tupelo. 
ears 4/4 No. 1 Common Tupelo. 
cars 5/4 No. 1 Common & Better Tupelo. 
cars 4/4 No. 2 Common Tupelo. 
ear 65/4 Log Run Ash. 
car 4/4 No. 3 Common Ash. 
cars 4/4 No. 3 Common Oak. 
car 12/4 No. 3 Common White Oak. 
car 12/4 No. 1 and No. 2 Common White Oak 
Bridge Plank. 
ear 6/4 No. 1 Common & Better Soft Elm. 
car 8/4 Log Run Plain Red Oak. 
cars 4/4 No. 1 Common & Select Plain White Oak. 
cars 4/4 Log Run Soft Maple. 
ear 5/4 Log Run Soft Maple. 
cars 8/4 Log Run Soft Maple. 
ear 8/4 No. 2 Common Soft Maple. 
cars 4/4 No. 2 Common Soft Maple. 
cars 5/4 No. 2 Common Cypress Random Widths & 
Lengths. 
cars 5/4x6, 8, 10 & 12” No. 1 and No. 2 Common 
Cypress. 
We have a large stock of one-inch common grades of 
cypress in random widths and stock widths. We are in 
position to surface and resaw and furnish crating cut 





_ 
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HEMPHILL LUMBER COMPANY, Kennett, Mo. 





PLANING MILL FOR SALE 
Planing mill now running every day. Lumber brought 
in on wagons and trucks. Lot of timber. Had rather 
sell an interest than to sell all, but would sell outright. 
At least 10-year run. Can be made big proposition. 
Need more capital. If interested, 
Address ““‘W. 105,’’ care American Lumberman. 


FOR SALE 
Two single band mills with resaws and complete oper- 
ating plants with railroads and modern logging equip- 
ment. Two hundred million feet of fine standing Cali- 
fornia pine timber close to mills, running 25 per cent to 
30 per cent sugar pine. An abundance of available 
timber insures long life operation. Unusual circum- 
stances force this proposal for quick sale. 
Address “W. 102,’’ care American Lumberman. 


FOR SALE—LUMBER YARD 
Ready to occupy. Well equipped—edger, trimmer, etc. 
Fenced. Foundations installed. Will hold about four 
million feet. Very favorable freight rates from south 
to northern markets. Excellent location, 
Address “TT, 121,’’ care American Lumberman. 


FOR SALE 
Band mill now in operation and three million feet of 
pine stumpage, tram road into timber, additional stump- 
age available. : 
Address R. J. WIGGS LBR. CO., Memphis, Tenn. 


FOR SALE—GOING RETAIL LUMBER YARD 
And material business, completely enclosed in one of 
finest buildings in Southern Michigan. Live and progres- 
sive town. Sickness compels change. 

Address “P, 125,’’ care American Lumberman. 

















WANT TO BUY RETAIL LUMBER YARD 


Or mill? You can get it by advertising under heading 
Wanted—Business Opportunity. Key the ad if you wish. 
Have answers come care AMERICAN LUMBERMAN, 
481 S. Dearborn St., Chicago, Il. 


WANT LUMBER? 


You can get what you want by advertising under the 
heading of Wanted—Lumber and Shingles. We reach 
the people. AMERICAN LUMBERMAN, 431 S. Dear- 
born St., Chicago, Ill. 








$3500.00 WILL. BUY 
225,000 ft. of white and red oak lumber, cash when 
loaded. This lumber consists of 4/4, 5/5, 8/4 and 12/4”, 
No. 3 Com. and Bet. bargain for the purchaser; dis- 
continued sawing reason for selling at a sacrifice price. 
Address “RF. 123."’ care American Lumberman. 
FOR SALE AT A BARGAIN 
5 cars %x14%4”—4’ dry northern popple lath. Also other 
lath and crating lumber. 
STUHR & GERARD LUMBER CO., 
Minneapolis, Minn. 


FOR SALE 
spoke and stave. bolts. 
. TONEY, Jayess, Miss. 








Hewn cross-ties, Make offer. 
a, < 





FOR SALE 
Several Cars 4, 6 & 8/4 hard maple, 4, 5, 6 & 8/4 
birch, 4/4 & 5/4 basswood, all bone dry No. 1 com. & 


better. 
H. A. PLUNKETT, Ruthland, Vt. 





FOR SALE 
8 red cedar closet ceiling at $75 per thousand f. o. b. 
here. We want sales agents to handle this for us. 
NELSON LUMBER CO., Murfreeshoro, Tenn. 





FOR SALE—CLEAR OAK SQUARES 
Six months dry. One car 244x2%—30”; one car 2x2— 
80”; mixed car 2x2 and 24%4x2%y—19”. 
THOS. P. JENNINGS, Avery, Tex. 









WISCONSIN HARDWOODS 
cars 4/4 basswood, 1 and better, 8, 10 and 12 ft. 
cars 4/4 basswood No. 2 common. 
cars 4/4 basswood, No. 3 common. 
cars 4/4 hard maple, 1 year old, fas. 
cars 5/4 hard maple, white stock, dry. 
cars 6/4 hard maple, No. 1 common and better dry. 
cars 4/4 to 6/4 selected red birch. F 
YROSBY HARDWOOD LUMBER CO., Rhinelander, Wis. 


FOR SALE 
cars 8/4 1 & 2 Red Oak lumber. 
cars 8/4 No. 1 Com. & Select Red Oak lumber. 
cars 8/4 No. 1 Com. & Select White Oak lumber. 
car 8/4 No. 2 Com. Poplar 35% B & 65 A grade. 
car 8/4 1 & 2 Yellow Cypress lumber. 
car 8/4 Select Yellow Cypress lumber. 
car 8/4 No. 1 Shop Yellow Cypress lumber. 
cars 8/4 No. 1 Com. Yellow Oypress lumber. 
cars 8/4 No. 2 Com. Yellow Cypress lumber. 
All 9 to 11 months sticks. 
6 cars 8/4 Soft Maple lumber. 
5 cars 10/4 Soft Maple lumber. 
1 car 8/4 Soft Elm. 
1 car 12/4 Soft Elm. 
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C. WILSON, Halls, Tenn. 





FOR SALE 
4/4 and 5/4x6” to 12” No. 2 common and better soft pine 
box boards thoroughly air dried. 
manufacture of this stock. 
CHAS. PHILIPS, JR., Griffin, Ga. 


We specialize in the 








FOR SALE 15 LARGE WALNUT TREES ’ 
One-half mile from R. R., 20 mi. from Philadelphia. 
Excellent opportunity. 

THOS. A. PRATT, West Chester, Pa. 


FOR SALE MICHIGAN TIMBER LANDS 
26.467 55/100 acres Schoolcraft and Luce counties close 
to water; plenty of game on it. Good timber and some 
cutover land. Duluth-South Shore R. R. on one side and 
Manistique R. R. in middle. 

Address N. H. D., care American Lumberman. 


FOR SALE—BEST TRACT OF STANDING 
White pine in Wisconsin. Five per cent Norway. ‘Trib- 
utary to the G. B. & W. Ry. 

Address ““W. 106,’’ care American Lumberman., 











TIMBER LANDS—TIMBER LANDS 


When you want timber lands put your ad in the paper 
that reaches the people who have timber lands for sale 
—under heading Wanted—Timber and Timber Lands. 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chi- 
cago, Ill. 














TIMBER FOR SALE 
Virgin growth timber on 606 acres near Greensboro, 
N. ©. Mostly oak, with some pine, poplar, gum, ete. 


Southern railroad runs through land. 
lars, address OWNER, 
813 8. 2nd Ave., 


For full particu- 


Jamestown, North Dakota. 


FOR SALE 

8844 acres of timber, situated twenty miles north of 
Vicksburg, Miss., in the delta of Mississippi, only one- 
half (1%) mile from railroad; about half white oak, 
fourth red oak, fourth ash, gum, cypress, etc. Rea- 
sonable terms. Inquire of 

HARRY MARSHALL, 

National Deposit Bank Building, 
South Brownsville, Pa. 
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CAN. FURNISH TIMBER TRACTS TO FIT 
Any requirement. We are located on COOS BAY in 
southwestern Oregon in the heart of the last large 
timber stand in the West. If you contemplate buying 
stumpage write us for particulars. 

HICKOK-ROBERTSON TIMBER CO., 
North Bend, Coos Bay, Oregon. 


WE HAVE A CLIENT OWNING ABOUT 
280,000,000 ft. of timber. near salt water, about 35 
miles from Vancouver, who is willing to entertain ® 
proposition where the party owns his logging outfit, 
also mill cutting about 80,000 ft. daily. Full particulars 


to us. 
CANADIAN FINANCIERS TRUST COMPANY, 
839 Hastings Street West, 
Vancouver, 


FOR PINE AND FIR TIMBER LANDS 
Write FAVELL-UTLEY REALTY CO., Lakeview, Ore. 


OREGON SAWMILLING OPPORTUNITY 
I own key location controlling enough government and 
private owned soft old growth fir timber for large op- 
eration twenty years, also ideal for staves, water powe?, 
common point rate can meet any competition. 
. O. BOX 486, Medford, Ore. 


KEATE SMITH TIMBER COMPANY , 
Wm. L. Keate Established 1907 Eustace Smit 
Timber Lands Timber Estimating 
Topographical Work and Logging Advice 
1026-1028 Standard Bank Building 
VANCOUVER, B. O. 
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THREE EXCELLENT TRACTS 

3200 A., 2200 A., 3800 A. 
suitable for small mill. Bargain. Particu- 
DURRELL, Cent. Off. Bldg., Cincinnati, O. 


FOR SALE: 
Virgin hardwood and coal: 


8. @.. wy. 
lars H. P. 





TIMBER LANDS—TIMBER LANDS 


When you want timber lands put you ad in the paper 
that reaches the people who have timber lands for sale 
—under heading Wanted—Timber and Timber Lands. 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chi- 
cago, Ill. 








FOR SALE 


One 20 to 25 M capacity circular mill complete, first- 


class condition. Also five miles number one thirty-five 
pound rail. Now running, will cut out shortly. Send 
representative te look over promptly. 

SIMS-MORGAN LUMBER CO., Pine Hill, Ala. 





USED MACHINES 


We have some exceptional values in good used moulders, 
surfacers, flooring machines, timber sizers, planers and 
matchers and Whitney scraper. 
H. C. DODGE, INC., 
32 Alger St., South Boston, Mass. 





WOODWORKING MACHINERY 
New and used stock at all times. Write for full par- 


ticulars. 
MERIT MACHINERY COMPANY, 
1511 N. Broadway, St. Louis, Mo. 


MONEY MAKERS 

For those who want to take advantage of every oppor- 

tunity to get the most out of their lumber, we offer 

the following band resaws. All guaranteed and in .con- 
dition to turn out the same work as when new. Write 
or wire for prices and details. 

One—42” Fay & Egan No. 11 Band Resaw; Left hand; 
for 4” blades; resaws up to 8x24; weight 4,500 lbs. 

wee Mershon ‘‘Ideal’’ Band Resaw; Left hand; for 

4%” saws; resaws up to 8x24; weight 5,000 Ibs. 

One—54” Mershon ‘‘New Standard’ Band Resaw; Ex- 
cellent condition; left hand; for 6” saws; resaws 
up to 14x29; weight 7,500 lbs. 

One—54” Yates V-4 Band Resaw; Like new; left hand; 
for 7” saws; resaws up to 22x36; arranged for 
motor drive; weight about 8,000 lbs 

One—54” Gilbert No. 2 Band Resaw; For 6” blades; re- 
saws up to 12x22; weight 7, 500 lbs. 

One—60”Connell and Geacter Band Resaw; Left hand; 
uses blades up to 8”; resaws up to 20x36; weight 
13,000 Ibs. 

One—54” Mershon Twin Band Resaw; For 6” 
weight 11,000 Ibs. 

One—54” Berlin No. 287 Horizontal Band Resaw; Hop- 
per feed; takes stock up to 26” wide; for saws up 
to 7” wide; weight 8,400 lbs. 

Filing room equipment for any requirement. 





saws, 








eensboro, We are also specialists on heavy double surfacers— 
‘um, etc. matchers—railway cut-off saws. 
particu- Wire, write or phone for proposition. 

WAYNE MACHINERY COMPANY, 
Dakota. Fort Wayne, Indiana. 
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Complete 200,000 ft. McDonough double 8 ft. double cut- 
ting Band Mills, Power Plant, Planing Mill, Four Dry 
Kilns, Electrical Equipment, Logging Railroad, 6 miles 
35 lb. 14 miles 40 lb. Rails all straightened. Loco- 
motives—Cars—Loaders—Skidders all standard gauge. 
Will sell whole or part. Prices low for quick sales, 


EQUITABLE EQUIPMENT CO., INC. 
Whitney Bldg., New Orleans, La. 





FOR SALE 
100-125 thousand capacity circular, gang saw mill com- 
plete. Dry Kiln; Sheds and Buildings; Five years old; 
fn A-1 condition. Can deliver immediately. 
LOCK, MOORE & CO. LTD., Westlake, Louisiana. 


WE OFFER FOR SALE THE 
FOLLOWING WOODWORKING MACHINERY, 
Which is practically new, latest type machines, located 
in our warehouse, Rochester, N. Y., at prices approxi- 

Pwr pd one-half present cost of new machines: 

l—American No. 34C, fast feed, inside and outside 
Moulder, Figure 8255, size 12x6, Shop No. 121089, 
belt driven, 

l—American No. 50 Universal Cutter Head Grinder and 
Jointer, No. 121179, belt driven. 

+-Ameriean No. 15 Edging and Ripping Saw, chain 


1~Mattison No. 138 Bélt Sander, Serial 5816. 
1—M. L. Andrews 9 spindle Adjustable Borer. 
HOMER STRONG & CO., INC., 
301 State Street, Rochester, N. Y. 
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FOR SALE 
On Hilkie or Bradney 40 ft. lumber stacker. 
Two Hilkie or Bradney 16 ft. lumber stackers. 
ro Soa No. 15 edging and ripping saws, figure 
Yo. 5600. 
Two Palmer perpetual revolving .glue camps. 
Two Taylor perpetual revolving glue clamps. 
Two Woods No. 403 9”x6” high speed planers and match- 
ers used as sticker or moulder. 
One Woods No. 450B 30”x6” fast feed double surfacer. 
VICTOR TALKING MACHINE CoO., 
Salvage Division, Camden, New Jersey. 


oe Baas MO: -C 





YATES USED MACHINERY 


The Yates Company solves used machinery problems by 
saving you excessive freight rates. Each Yates rebuild- 
ing plant is located centrally. A dealer with only one 
plant pays: considerable freight in shipping machines 
into his plant and this charge is added to the price you 
pay for the rebuilt machine. Yates centrally located 
plants save you this needless expense. 


There is satisfaction in buying pre-used machinery 
from the Yates Company, an institution which builds 
and sells nearly 30 percent of America’s high grade 
woodworking machinery. Naturally the same good busi- 
ness policies which make possible this leadership in new 
machinery are maintained in the Yates Used Machinery 
Department. 

Write for information on any type of used machine; 
this department has a great number of the best buys in 
America on its list constantly. 


P. TES MACHINE ores 
Used oy | ne Beloit, Wisconsin, U. 8S. 





WICKES GANG FOR SALE 

One number ten Wickes belt-driven gang, twenty-inch 
stroke, steam press rolls. In first-class condition and 
is now clean and ready for shipment. Here’s a bargain 
for someone. 

Addresss “§. 119,’’ care American Lumberman. 

FOR SALE 
Saw Mill—50O M capacity, consists of— 

2 Band Mills 

1 Band Timber Resaw 

2 Wicks’ Water Tube Boilers 

1 Corliss Engine, 24x48. 
Mill complete _ shafting, pulleys, belting, etc. In- 
quiries solicite 

BOYNE CITY LUMBER CO., Boyne City, Mich. 








RESAWS—RIPSAWS—CUT-OFF SAWS 


Fay & Egan 42” band rip. 

Fisher ‘‘Little Giant’’ slab resaw. 

Graham 26” circular resaw. 

American No. 6 automatic cut-off saw. 

Mattison No. 205 Chain-feed rip-saw. 

Hoosier Self-Feed Rip. 

Hundreds of used woodworking machines in stock. 


Write for full list. 
HERMANCE MACHINE CO., Williamsport, Pa. 





SPECIAL BAND MILL BARGAIN 
One 6-ft. R. H. Phoenix band mill. 30,000 feet capacity. 
Equipment in first class condition. Write for prices and 
specifications. 
SUNCREST LUMBER CO., 
Sunburst, N. OC. 


FOR SALE—SAW MILL MACHINERY 
Extra Heavy Log Jack. 
Overhead Log Center. 
Five-s.w Slab Slasher. 

Shotgun Feed, 12”x42’, with piston head, rod, Jones 
Valves and Bracket for attachment to carriage. 
Three 72”x18’ H. R. T. Boilers, Dutch ovens and stack, 

72” dia. x 92’ high, with guys. 
Shafting, Pulleys, Belting, Conveyors and Drives. 
About 2% track miles 35 lb. Straightened Relay Rail. 
About % track mile of 48 lb. Straightened Relay Rail. 
MORLEY CYPRESS COMPANY, 
Morley, Louisiana. 


FOR SALE 
One ged hand Allis-Chalmers eight-foot band mill, com- 
pletely equipped, including 20”x36” Corliss engine and 
two 150 H. P. boile rs. Immediate delivery at Berwind, 


BERWIND LUMBER COMPANY, 
Commercial Trust Building, 
Philadelphia, Pa. 











NOW IS THE TIME. 


In this day of rapid transportation, when everything 
connected with American business is going at a rapid 
pace, the men in the lumber business must keep abreast 
of the times and be fully prepared to take advantage of 
every opportunity that presents itself. 


If you are putting in some new machinery and taking 
out some old machinery, sell it to some one who can 
use it. Don’t let it stand out in the rain and rust and 
depreciate into nothing. 


AMERICAN LUMBERMAN, 
: 431 8. Dearborn St., Chicago, Ill. 








HERE’S THE OPPORTUNITY YOU’VE 
BEEN LOOKING FOR 
ELECTRIC MOTORS 
FOR MANUFACTURERS AND MILLS 
RECONDITIONED LIKE NEW 


; at a big saving. 
Send for our Monthly Bargain Sheet showing com- 
plete stock —this is only a partial list. 
ge 5 -PHASE, 60 CYCLE MOTOR, 220 OR 440 VOLTS 
ES) 


Qu peed 
1 40 Westinghouse, type o WE SNRs éccccas 1160 
1 40 Westinghouse, type CS.........cccccccece 695 
1 40 Westinghouse, a Ce eee 850 
I RD 5 | SSE RR el aa 580 
1 50 Fairbanks- Morse, viaks BV, slip ring..... 1200 
1 50 Allis-Chalmers, ‘type MMediecudiwtsakewas 1160 
1 50 G. E., type I, form M, slip ring......... 900 
1 50 Westinghouse, Se Glievscdcccncde akeoue 870 
B.C Wren OR dod puncadenddcacuae. 680 
(Cee Ge re SOS eciddccaceaécccucedcdaveds 600 
De GU tN vac s a oecadeccdakcessndane 900 
Bee Ge Be SN Ovo cnadadwedccccessel 1800 
1 7 G. E., form K: MT Sone rédcedeeaededaded 1800 
? = 7 Rot vee t. form M, slip ring.......... 
5 airbanks-Morse, t BV, slip ring..... 
2 = o E., form jpn ula war dina ep eeoas 600 
5 estinghouse, type CW, slip ring........ 
1 100 Westinghouse, type CS..... thie édadacue 810 
1 100 Allis-Chalmers, slip ring, 2200 v 


Westinghouse, ty cw, sli om tkeceews 
250 Westinghouse, ino peceus — cuted « 
Fairbanks- Morse, es HV, slip ring. r 
250 G. E., type I, form M, slip Miidécdcucad 
300 G. E., type I, form M, slip ring 
New and used generators, motors, 

boards and transformers. 
We buy, sell, rent, repair and exchange. 

America’s ‘largest stock of its kind. 
GREGORY BELEOTRIC CO., 
16th and Lincoln Sts., 


c 
a 
ts 
S 





bho eb 
i 
= 


200 
meters, switch- 


Chicago, Ill. 





FOR SALE 
ELECTRICAL EQUIPMENT 
NEW—USED—REBUILT 


Motors, generators, belted and direct connected, 
nating and direct current, turbo generating sets, motor 
generator sets—all sizes, types and kinds. Send us your 
requirements or write for complete stock list. 
“Used Machinery Costs Less.”"’ 
THE RANDLE MACHINERY COMPANY, 


Established 38 Years, 
1820 Powers St., Cincinnati, 


alter- 


Ohio. 





ELECTRICAL MACHINERY 
Motors and generators, A. ©. and D. C. for sale at at- 
tractive prices. Large stock of new and rebuilt motors 
Write for our stock list and 


on hand at all times. 
prices. 
V. M. NUSSBAUM & COMPANY, Ft. Wayne, Ind. 








SPECIAL BOILER BARGAINS 

1—500 H.P. B&W with B&W Chain stoker 200 Ibs. 
3—500 H.P. Stirling with B&W Chain stoker 200 lbs. 
1—140 H.P. B&W with B&W Chain stoker 200 lbs. 
2—-72-18 Return Tubular, 125 lbs. A.S.M.B. 
3—72-16 Return Tubular, 125 lbs. A.S.M.K. 
1—80 H.P. Firebox, new, 125 lbs. A.S.M.B. 
1—10 H.P. Hill-Tripp-Centrifugal Pump with 50 H.P. 

3 P. 60 C. 220 V. Motor. 
—Triple Expansion Holly Steam Pumps. 
Heavty duty type and girder frame type Corliss en- 
gines, A-1 condition, following sizes, 12x30, 14x36, 18x 
36, 18x42, 22x42, 22x48 and 24x28. 
WM. HARTLE, 1293 Andrews Ave., 


9. 


Lakewood, Ohio. 





ENGINES FOR SALE. 
Sinker-Davis E-85 Steam Engine 14”x18” piston valve, 
horizontal girder 160-180 RPM., with steam separator. 
Belt agar elas 2 with rope drive complete with 
sheaves, c. For full information write MAX 
ZEIGLER % BROS., Muncie, Ind. 


NEW WIRE ROPE FOR SALE: 
Two reels, each 5,000 ft. and 2,200 ft., 1% diameter; 
one reel, 10,000 ft., %, all plow steel, 6/19; one reel 
each, 7,000 ft.and 10,000 ft. 1” plow steel, 6x37; 10 reels 
mild hoisting rope, 6x19 each, 5,000 ft., % diameter; 
100,000 ft. galvanized crucible steel, 6/19; 13/16”, 3,600 
ft. lengths; 40,000 ft. 6/19 plow steel, 8,600 ft. lengths, 
all 13/16 diameter; 20,000 ft. 1% galvanized plow steel 
wire rope, 650 ft. lengths, 6x12; 70,000 ft. % galvanized 
plow steel wire, 10,000 and 650 ft. lengths, 6x12. One 
reel 2% diameter, 1,200 ft. long. Low prices. Also 
have boilers, engines, pipe, cranes etc. 
KEYSTONE EQUIPMENT co., 
1947 Broadway, New York City. 








FOR SALE 
BOILERS AND ENGINES 
NEW—USED—REBUILT 


Joilers, water tubes, horizontal return tubular, 
and horizontal high ‘and low pressure. 

Engines, Corliss, slide valve and automatic—all sizes, 

types and kinds. Send us your requirements or write 

for complete stock list. 
**Used Machinery Costs Less. 

THE RANDLE MACHINERY COMPANY, 
Established 38 Years, 

1820 Powers St., Cincinnati, 


vertical 


Ohio. 





FOR SALE: ONE 15¢ H. P. CORLISS 
Steam Engine, in Al operating condition 
ATLAS DROP FORGE COMPANY, Lansing, Michigan. 
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NEW LIGHT AND RELAYING SECTION T naes Lele LOCOMOTIVE CRANES FOR SALE 

Quick shipment, absolute satisfaction. When in the ND’ STEEL RAILS S hae) r i a 8% Pi ’ ' ; 
market advise us of requirements. Our reliability and 7W-ton 3-truck seer geared locomotive, built 1912. ———— eel a page le oe oe 
service guarantee economy. CHARLES A. RIDGELY & | » 9-truck Shay geare ive it, 16 8 ages eat USED “avons Cle os ton! 
wervice & ‘ y - 24-ton 2-truck Shay geared locomotive, built 1908. tender 37 tons. Six drivers. Details on application 
CO., 1605 Old Colony Bldg., Chicago, Il. 60-ton Baldwin Mogul, type 2-6-0 locomotive, built 1909. CENTRAL COAL & COKE COMPANY 

6 MILES 28-ton Porter Mogul, type 2-6-0 locomotive, built 1905. : Kansas City, Mo. 
48 LB. LAYING RAILS $2-ton saldwin Consolidation, a x0 2-8-0, built 1906. 





10-Miles 56-lb. and 60-Ib. rails, Nashville, Ark. 
6-Miles 56-lb. and 60-Ib. rails, Kendall, s. C. 
BIRMINGHAM RAIL & ITOCOMOTIVE CO., 


With Angle Bars. 
Strictly No. 1 in every respect. 
Immediate shipment. Priced right. 














ZELNICKER IN ST. LOUIS sirmingham, Alabama, 
Cars, Locomotives etc. FOR SALE—1—10”x12” LIDGERWOOD 
RAILS, ALL SECTIONS High Speed Interlocking, Slackpulling, Steel Spar cable- GEORGIA CAR AND LOCOMOTIVE COMPANY 
: weg ‘deen H way Skidder with swinging loading boom. 
lg Eom an RR BF DIERKS LUM bhi & COAL CO. Ofices and Works, Atlanta, Georgia 
trally located. M. K. FRANK, ’ j De Queen, Arkansas, Rebuilt Railroad Equipment. 
Park Row Bldg., New York, N. Y. FOR SALE: 20 TON ORTON & STEINBRENNER Locomotives—Cars—Coaches. 
Union Trust Bldg., Pittsburgh, Pa. Locomotive crane, eight wheel standard gage, equipped . 
RELAYING RAILS with A. S. M. E. boiler, 1% yard clam shell bucket, Standard Trucks for Logging. 
All weights with fastenings; frogs and switches, tie ia Can be inspected at our yard, Repair Parts for Cars and Locomotives. 
plates, bolts, spikes, etc. Locomotives and Cars. - THY ‘ — y 
BE. C. SHERWOOD, 50 Church St., New York. THE MANN IRON AND STEEL CO., INO. 


Norristown, Penna. 








60 LB. RELAYING RAILS 























1,000 Tons: Northern, Western or Southern Delivery. ARE YOU WANTING SOME MACHINERY? 
Other weights, also. 4 rae 3 a . 
MERCHAN’S STEEL & SUPPLY COMPANY, Many of our readers have good second-hand machinery bs 
208 S. La Salle St., Chicago. to sell. Having no further use for the machinery, you : s 5 4 are 
could buy it at a bargain price. If you did not want it Be &, Ce avs, 
YIN ‘ q I known you were advertising we could key the advertise- ORs stebse oBBSe8 
PO ae ny 4 oo saga dogs Ragga - gee ment. AMERICAN LUMBERMAN, 431 8. Dearborn St., 
Switches, frogs, second-hand locomotives. Chicago, Il. i gl PACKARD 3% TON TRUCKS ; 
ROBINSON & ORR, 419 Wood St., Pittsburgh, Pa. —_ in — es Macagteclnse —— stakes .- — on 
umber and building supply business. ne has hy- 
RAILS—NEW AND RELAYING LOCO. CRANES—LOCOMOTIVES. ee eg (ene es pepper 4 A Piaricsr 
LOGGING EQUIPMENT Standard gauge, caterpillar type, suitable for lumber | iiiey B°years old. Other truck has roller unloader, 
yards and other industries, cheap, rebuilt, like new. Re ee pe ‘srg? aaa oe : 2 ° 
L.A. GREEN RAILWA Y EGUILMENT co 3—70 ton Shay locomotives. tas ate ee ee ek ele ek Pe 
*Wirat. Ni orien ' ea DAVIS EQUIPMENT COMPANY, ORE Ore Ye arate pene ener y se 
iret National Bank Bldg., Pittsburgh, Pa. & West 40th Bircet. Monn BOT. Now York. No economical service. Price $1,800 each. 
; ; Baas A otc he PIERSON & BRO., Terre Haute, Ind. 
FOR SALE 
‘ LE 
2 rod logging locomotives, 1 Lima logging locomotive, 1 kc wae i FOR SAI Sd — 
THINK WHAT IT MEANS Cody steam loader. If in need of any sawmill or log- (-1-260, 6-8 Ton and 3-B-240, 4-6 Ton 
ging equipment of any kind, write JOHN H. KAISER ’ Fruehauf Trailers, ; , ; 
Many thousands of people each week read the classified LUMBER CO., Eau Claire, Wis. Not salable here, for which reason we will dispose of 





them at less than half price. If you are hauling logs 


advertisements looking for employment, employees, lum- with trucks, this is a money saving opportunity for you. 





ber, shingles, timber and timber lands, business oppor- WILL RENT AT REASONABLE PRICES Write or wire if interested, 
tunities, machinery, locomotives, cars, rails etc. Always Three standard gauge locomotives of various sizes. ROBINSON BROS. MOTOR CO., Jackson, Miss. 
looking for something—your advertisement in the want- M. K. FRANK, 

ed and for sale department would be seen by the very Union Trust Bldg., Pittsburgh, Pa. MOTOR TRUCK AND TRACTORS 


F 15 Park Row Bldg., New York, N. Y. 
people you want to reach. Advertise now. Sold by using the classified department. If you want to 





2 “AWN 1 7 7 LOG CARS—RAILS me ’ t > insert advertisement in tl 

AMERICAN LUMBERMAN, Standard and narrow gauge cars and locomotives, car - 7 an _e. aaa as ont ney pee ae i 

481 S. Dearborn St., Chicago, I]. parts. New and relay rails. Wanted and For Sale Department”’ of the AMERICAN 
W. M. SMITH & CO., Birmingham, Ala. LUMBERMAN, Manhattan Building, Chicago, III. 














CYCLONE BLOW PIPE CO. 


IMPROVED SLOW SPEED SYSTEMS 


Cyclone Dust Collectors 
Automatic Furnace Feeders 
Steel Plate Exhaust Fans 
Exhaust and low Piping 


National Blow Pipe & Mfg. Co. 
Limited 
NEW ORLEANS, LA. 
DESIGNERS MANUFACTURERS CONTRACTORS 


Complete BLOW-PIPE Installations 


Positive High Pressure Pneumatic Systems 


FANS, DUST COLLECTORS, BLOW PIPING 











Complete Systems Designed, Manufactured 
and Installed; Old Systems Remodeled. 


2542-2552 West 2 Ist Street 
(Pat.) _Cormer Rockwell Street CHICAGO, ILLINOIS 




















STERLING SLOW SPEED—LOW POWER BLOWER SYSTEMS 


mm| | EMERSON DRY KILN 


FOR HANDLING | une ea cuacton 
SAW DUST AND SHAVINGS. Wa The only kiln operated on the DOWN- 
Designs and Estimates free of charge. Results guaranteed. ' DRAFT System, hence the lowest in 


‘BLOWERS. CYCLONE DUST COLLECTORS. © AUTOMATIC FURNACE FEEDERS. cnutitinenieniaina seat. Witt, ios Miemaaianae, 
STERLING BLOWER COMPANY rite FOF ter 


Main Office and Works, HARTFORD, CONN. Branches. NewYork, Boston, Rochester and Philadelphia The Emerson Dry Kiln Co., Inc. 30 Church St., New York 






















ulcan Superiority 


is the result of years of exper- 
ience in serving the industry. 


Vulcan Iron Works 


Wilkes-Barre, Pa. 





Gauge 4° 8%”; Service Weight 160,000 Ibs. ; 
Wheel Base 10’ 0”; Driving Wheels 44” diam- 


Super-powerful 
ster Tal Heating Surtace 1400 a. fe oil-fired 


200 lbs.; Tractive Force 26,800 lbs.; Water 
Tank Capacity 1,800 gals.; Fuel Tank Ca- 
pacity 775 gallons oil. 
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CONOM Y—with the qual- 
ity of the roof beyond 
question—is our reason for pre- 
ferring the Carey Asfaltslate 
Shingle. 





This shingle is made in a big 
size, 10 by 1534 inches, which 
allows a 5 inch exposure and 
yet produces a three thickness 
roof. This allows us to make 











_ a roof that will protect and 
et stay on, and at the same time 
| on not a single needless penny 
; goes into it. We save nails and aii ania 
aa tise. Residence Omar H. Brown, Cincinnati, Clarence R. Hillman, Cincinnati. 


7 Houses cost much these days. 
— Most building materials are 


‘ high. Baa the Carey Acteltalate Here is the Economy 


Shingle provides a really ex- 


lent roof at bl | 
of 2a Your Customers Want 


SAN have a roof that will not curl, 

a roof that will protect, a roof HEN a builder comes to you 
sae that looks good, and we deliver for shingles he wants quality 
7 it at a price which pleases the — selling advantages for the homes 
. buyer. he is building—yet he does not 

ek dhe wag a _— want to paya penalty to get it. 
S plied to make the surface of this Offer him the Carey Asfaltslate 
1s shingle assures a rich appear- Shingle and you supply this de- 

ance. Lots of people remark mand. The statement at the left 
“i about the appearance of the shows what leading builders think 
— roofs we put on. of ‘the Shingle that Never Curls.” 
= Signed— You'll build more business with the 


Carey Asfaltslate Shingle. Send 


Aas felicua? the coupon for information and 


sample. 
St. Bernard, Cincinnati 


THE PHILIP CAREY COMPANY 
This is one of a series 519-539 Wayne Ave., 


of statements by lead- 
ing butilders Lockland, Cincinnati, O. 





_| | 






Big Size Carey As- 
faltslate Shingle — 
more than 50 per 
cent larger than or- 
dinary shingle, ap- 
plied with full 


| 
| 
i} if i 
\ inch exposure makes | 
t a 3 ply roof. 


—————— 








THE PHILIP CAREY COMPANY, 
i aS 519-539 Wayne Ave., Lockland, Cin- 
cinnati, 0. 


Gentlemen: Please send cop - 
t : use § y of ‘‘Be- 
fore You Build’? booklet and sample to 





4 THE Sshinieas THAT ava: iti Dixie crcticonbnceeremaesa 
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The alphabetical letters following a firm name in this index refer to its other classi- 
fications as indicated by the similarly lettered headings. 








A—NORTHERN PINE 
B—SPRUCE 


C—HEMLOCK 


Adame-Thom Lbr. Co., The a 
Amer. Lbr. & Mfg. Co. .aceijk 
Baboock Lbr. Co... a 
Bissell Lumber Co..... 
a, Miller & Co. ‘aem(!) 31 
Brooks & Ross Lbr. Co. . re 71 
Cadillac-Soo Lbr. Co. . 3 
Cherry River Boom & "EAE wed 
eee bei 8 
Cleveland-Cliffs Iron Co. aci 
Co. Thos. E 


e Lum 
ihn keee aboeigh1-tiko 
Cross Lbr. Co., B. W..aboefh1 
Elias & Brother, G.. —— | 
Fish, Chas. W Lbr.Co.. 


Hettler Lbr. Co.. H. H..acdeij 
Hines Lbr. Co., Edw. me werd 
Hines Hardwood & H 
Co., Edward.......... 
Hoene Lbr. Co. .Geo.A. Pe. 
Jackson & Tindle Inc... acdi 
Kneeland-McLurg Lbr. Co.cij 
Mason-Donaldson Lb. Co.acij 3 
Mershon, Eddy, Parker Co, 
PETES ach2im(1) 70 
Northwestern Cooperage & 
Lbr. Co. The...... abedijz 
sae ea a 
imonson Lbr.Co..aho 
Pilsen Lbr.Co.......... acez 
Rust-Owen Lbr. Co....... ai 71 
Scranton & Co. J P.. 130 
Shevlin, Carpenter & Clarke 


ereee 


3 


35 
7 


i 96 
A 


abedjz 
Thunder Lake Lumber Co. - 
Underwood Veneer Co. . 
Virginia & Rainy Lake Co. abk 
Von Platen-Fox Co. . -aci 
Weidman-Vogelsang Lbr. Co 


West Penn Lbr. Co...... acel 68 
Weyerhaeuser Sales Co 
. -ad2eh1-2-4-5-0 32 33 
Wheeler. & Dusenbury. ...acz 
White Star Lbr eg edeh 1-2 
Winegar-Gorman Lbr. Co. aci 
Wisconsin L. & Lbr poe 36 
area ame Fa -bCo abi 
Wistar, eg: & oe acj 130 
Worcester Co., —_ 
Yawkey-Bissell Cort — 


70 


22 Ft. Smith Lbr. Co......... e 





E—SOUTHERN YELLOW 


PINE 


F—CYPRESS 


Alger-Sullivan Lbr. Co..... € 
Amer. Lbr. & Mfg. Co. .aceijk 
Angelina County Lbr. Co...e 
Aycock-Holley Lbr. Co. . .efi 
Babcock Lbr. Co... .abcegiko 
“7 & Hatten Lumber we 


77 
68 
95 


com asseoneenene Lf 28 
Centra! Coal & Coke Co..ehl 
Chicago Lumber — Co 
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Pe sy Co.wix 130 
American Pulley Co., The. .t1 


Archer Iron Works....... r2t 
Atkins & Co., Inc., E.C....6 
Barnett Co., G. & z Ses st 
Bartlett & Co., A ale wet 
Cleveland Rule hd bvexeene rt 112 
Cocker Mfg. Co........... 8 126 


Cook's Sons, Inc., Adam....t 
Dowd Knife Works, R J...8 
Flexible Steel Lacing Co... .t 
Garland Wagon Co..... r-r2t 
“—s & Sons Brass ene 


Huther Bros. Saw Mfg. Co. a 











MACHINERY 








Pidgeon-Thomas Iron Co. . 
Seatile Boiler Works... .tuw 
Seneca Wire & Mfg. Co., The.t 
Simonds flaw and Steel Co. .s 
~~ Bend Spark om 


Standard Conveyor Co.. 
Taylor Stiles & 
Thomas Grate Bar Co. . 


Warren Axe & Tool Co.. 


Williams Patent Crusher & 
Pulverizer Co 


MECHANICAL RUBBER 


STEAM PUMPS, PIPING 
(1) LUBRICATORS AND FORC 
FEED OIL PUMPS 

(2) GOVERNORS 





-t 130 
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Vulcan Iron Works..... ww ry 
White Co., The L. & I. haar 122 


GOODS, HOSE, PACKING, ETC. 


Goodyear Tire & Rubber Co., KILN CONTROL 
1 EES eee 124 INSTRUMENTS 
New York Belting & Packing | Dry Kiln Door Carrier Co..v 113 
PO eee eee eeeeseseeseses Emerson Dry Kiln Co. Sag ae 108 
Foxboro Co., Inc., The..... v 
Grand Rapi Vapor Kiln. .v 
ac oh 7 beiens t eo 
oore MOG. cceceas v 
INJECTORS, VALVES National Dry Kiln Co..... v 113 


Fairbanks Morse& Co,.uy —— 


a emer, Eg 112 
Casey-Hedges Co., The. . a 126 


Hemming Wagon ya 98 
Kilby Car & Foundry Co. . 
Lid Mfg. Co 


Puller eee Goon 
Scranton Forgin 7. 

Warren Axe & ‘ool Co 
Willamette Iron & Steel Wis.r 





Central Blow Pipe Co.. 
— ny Pipe Co.. a 108 
Enterprise Company, The. qu 
Fairbanks, Morse & Co.uy 119-120 
Freeman Manufacturing Cou 
Gordon Hollow Blast Grate 
CM ibiacvnssinas caaues tu 
Kirk & Blum Mfg. Co....wl 115 
Muskegon Boiler Works.tuw 
Nt Blow Pipe & Mfg. - ne 
Northern Blower Co.. 
Seattle Blower Works... 
Sterling Blower Co....... owl 
Vulcan Iron Works..... uwx 
Young & Bertke Co...... wl 


V—DRY KILNS, ACCESSORIES 


Perkins Company, Elmer E.v 
E/Standard Dry Kila > v 113 


VENEER DRYING 
MACHINERY 


Dobbie Foundry & Machine 
127) Co.. r2 


R-2—TRUCKS AND WAGONS 


Archer Iron Works....... r2t 
Athey Trusswheel Co... .r-r2 


Garland Wagon Co..... r-r2t 
Hemming Wagon Factory.r-r2 98 
Lindsey Wagon Co..... -_ 116 
Martin Wagon Co...... 
Ottumwa Iron Works. .... “7 116 


LOCOMOTIVE CRANES 
CRAWLING TRACTOR 
CRANES, HOISTS 
GANTRY & CANTILEVER 
CRANES, CLAM SHELL 


BUCKETS 
STEAM SHOVELS 
AND PARTS 

AmericanHoist&DerrickCo.ru 112 

hfeger Corporation... 12! 
Hyman-Michaela Co..... .. 114 
Industrial Works.......... r 128 
Maine Electric Co........ 


Orton & Steinbrenner Co. ..r 124 
Pawling & Harnischfeger Co. 121 


LUMBER HANDLING DEVICES 


MOTOR TRUCKS, TRACTORS 
TRAILERS, TIRES AND 
ACCESSORIES 


Autocar Company, The..... 
Best Tractor Co.,C. L...... 
Commerce Motor _— Co.. 
94) Ford Motor Co.. diane 
Fruehauf Trailer Co........ 
General Motors — Co.. 
oaas — Biaws--+<--- 
olt idenenace 
inteuatenl Harvester Com- 
pany of America......... 
Hl car Tire Co 
Tractors, Inc. 





Warford acne The... 


LOCOMOTIVES, CARS 
RAILS, ETC. 


American Locomotive Co.. 
meng Locomotive Works. . 
Briggs & Turivas, Inc....... 
Climax Mfg. 114 
Fairbank s,Morse & Co.uy eat 
Heisler = 116 
Hyman; Michael . eee 
Kilby Car & Foun a 
Lima Works, Inc..... 
Ottumwa Iron Works... .. - 116 
Pidgeon-Thomas Iron Co.. 
Puller Manufacturing ~~ 
Southern [ron & Equip 
Vulcan Iron Works..... uwx 108 
Willamette Iron & Steel W’ks.r 


BELTS AND ACCESSORIES 











8 Jenkins Bros.............-¢ | Jenkins Bros............. Buck & Co., Frank R....... lc 3) =e 
_~ _ . _. * ' Knight Mfg, Co.......... at Pickering Governor Co., The Prostor & Sobwarts, Ine..... 113) Harnischfeger Corporation. . 121 Fienble Steel Lacing Co....t 
Sumner Iron Works......... q 118} Leitelt Iron Works....... ae SP PP na nN (1-2) Leitelt Tron Works......tvx _ | Goodyear Tire & Rubber Co., 
Thomas Grate Bar Co. . at Logan Company, Inc. ..... x 36! Soule Steam Feed Works...q 114 an Company, Inc ae a_i setne tO 
Wickes Brothers........... Lufkin Foundry & Mach. Co.s R—LOG LOADERS AND | Mathews Crees tee Graton& Knight Mig. Co, The 
Yates Machine Co., P. B. - 129| Mathews Conveyor Co..... ~ LOGGING APPLIANCES gn, Harnischfeger Co. 121] Ladew Co., Inc. Edward R 
te — a a oe LOGGING BLOCKS + em The......... 130 Moloney Belting Co... 98 
Muskegon Boiler Works..tum || U-ENGINES AND BOILERS | AmericanH{oit&DerickCo.u 112] oule Stam Feed Works. 4 2 ene 
eumeyer eee t W—BURNERS, ETC. merican -F 36)Stan onveyor Uo.....X | Schieren Co., Chas. A....... 
Nicholson File Co.....-..-st 1442) Owens FANS. DUST Athey Truss mee ea Co... an en Chyna 
orma ofiman Bearings ea e ° eveland Rule Co........ rt 
MILLING MACHINERY _ hpercpeabtopetene: t COLLECTING SYSTEMS |Clyde Iron Works Sales Co.r 117) GRAVITY CONVEYORS WIRE ROPE 
Wood Flour Ohio Grease Co........... t Electric Wheel Co....... r-r2 128] Logan Company, Inc...... x 36 
Fishering heen Co., The Allington&CurtisMfg.Co.wlx 130|Garland W: vd Nag awa r-r2t Mathews Conveyor Co..... x Amer. Steel & Wire Co..... x 112 
Stroud & Company FE A... 122 .. 1-2) Allis-Chalmers Mfg Coquxy 122|/Goodvear & Miller......... r 1241 Standard Conveyor Co.....x Leachen & Sona Rope Co 











YARD ME 


CH TELLS 











Books That Will fees You Money 


Send a Postal Giving Name and Address to 


American Lumberman, 431 So. Dearborn St, Chicago 


ARE REQUESTED TO SEND FOR 
bn Foe seg IVE BOOKLET 


ABOUT THE 











TEST SPECIAL 


RUBBER 
BELTING 


, Reduces your power transmission costs. 
Write for Belt Engineering Booklet. 


Mat YORK BELTING& PACKING CU 


NEW YORK-CH 


CAGO-PAILADELPHIA-PITTSBURGH 





BOSTON-STL 
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“AMERICAN LOCOMOTIVE CRANE 

















282,000 


Feet Unloaded in 6% Hours 
Working at Less Than Half Capacity! 


The “AMERICAN” Locomotive Crane, when the above picture 
was taken, was being operated by the Coos Bay Lumber Co., at 
Bay Point, Cal. The small trucks could take only half the usual 
bundle, thus cutting the capacity of the crane more than half. Yet, 
in 6% hours, 282,000 feet of lumber were handled. 


It’s the ‘‘AMERICAN’”’ Capacity for the ‘‘extra’’ jobs which pays 
the Extra dividends. Write today for your copy of our free catalog. 


| 





Saint Paul, Minn. 





WE MANUFACTURE 
ANY KIND OF 
STOCK OR SPECIAL 


MILLWORK 


IN PINE OR 
HARDWOOD 
SEND US ALIST OF 
YOUR REQUIREMENTS 
AND LET US 
QUOTE YOU PRICES 





FARLEY & LOETSCHER MFGG 
DUBUQUE . IOWA _ 

















Aff 3: A 5: Pa - bk a ‘9 . +-LOTL +-1- 
rae 4 i fay ae a 
An 31, bith ‘al, pit ne ie | eee 


OUR BOARD RULES are popular with lum- 
bermen who appreciate a durable and we 

made article. e make BOARD RULES to 
measure any length and thickness of lumber, 















3 and LOG RULES with any scale, diameter or 
3 4 length measurements desired. Write for cata- 
3% » log describing our ae line. 
a c 

fm! 314° ¢5 1B 19-eTO4 ll > 
=a a rae Sea 6: ZB ry 

ij ‘ hha Pe Ps ey 

AV PWR PRP? HC bey fie 
Zz Even and Odd Length Rule 


Cleveland Rule Co., “sat”? 








(Kefe STAMPS 


( prassé fey TRADE 
ALUMINUM (G8G9§) CHECKS 


Write Sor X ur Catalogue 


Ca eiom MFG. CO. 
564- 5 72 WRandolphSt. 
CHICAGO 











New York ,Chicago , Pittsburgh , Seattle ,New Orleans. 


Loose Leaf Tally Books 


TALLY SHEETS with WATER-PROOF LINES 
Sample Sheets, Price List and Catalog of 
Other Supplies will be sent on request 
FRANK R. BUCK & CO. 

2133 Kenilworth Ave. CHICAGO, ILL. 

















FOR SALE 


600—50-Ton All-Steel Double Hopper Cars, 

200—30-Ton 40-Ft. Wooden Furniture Cars, 

250—50-Ton Gondolas, both wood and steel bodies. 
Complete specifications upon request. 


BRIGGS & TURIVAS, Inc. 


110 S. Dearborn S&St., CHICAGO, ILL. 
Railroad Cars and Equipment, Scrapped Iron in all its Forms. 
Freight Car Parts. New Iron and Steel. 

Relaying Rails and Fastenings. Industrial Plants and Equipment. 






































a | 
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DRYING 
MACHINERY 











for all kinds 


of Veneer 


Send for Catalogue No. 57 


PROCTOR & SCHWARTZ, INC. 


PHILADELPHIA 











the most 
Important 
development 
in kiln drying 
today is that 


new SOFTEX process—a mere postal 
will get you the details, address it to us 
at 1529 McCarty Street, Indianapolis. 


The STANDARD Dry Kiln Co. 


Representatives also at Memphis, Chicago, Seattle 








Over 2800 users. 





Every Sawmill 


will save money by having each bat- 
tery of dry kilns equipped with a 


Dry Kiln Door Carrier 


Will eliminate broken doors and 
make it unnecessary to call several 
men from their regular jobs to open 
and close kilns doors. One carrier 
loads all doors. For old or new kilns. 


Write for tolder, 


Dry Kiln Door Carrier Co. 


1117 Cornell Ave., INDIANAPOLIS, IND. 












You Can Do: 
Disc-Grinding Band Sawin, 
Panel Raising Jointing . 
Resawing Dadoing 


Tenoning Rippi 
pping 
Boring Sanding 
rooving Mortising and 





Cross-cut Sawing Knife Grinding 


Bigger Dealer Profits 


Don’t pay the premium that odd sized stock us- 


ually costs. Buy regular stock and cut your special 


sizes on a 


Crescent Universal 


wooD 
WORKER 


In this way you can make bigger 
profits. You can make your own 
window, door and cellar frames, 
pickets, battens, etc. 


Write for the 
Crescent catalog. 


The Crescent Machine Co. 


193 Main Street, LEETONIA, OHIO. 




















Battery of National Dry Kilns at plant of Mason 
and Hamlin Company, Boston, Massachusetts 


National Dry Kilns 


dry lumber properly 


The National Dry Kiln Company 


1132 East Maryland Street, INDIANAPOLIS, IND. 


Representatives at Memphis, Tennessee, and Troy, New York 
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Lumber 
Stackers 


have made 
good in the 
largest mills= 
of the coun-& Se mean 

try and 

we've proved time and again that they 
are just as essential to the smaller mills 
where minimum production costs are 
considered. They 


Annihilate Hand Labor 


and not only save time and money, but 


also improve the quality of the output. 
Lumber stacked by machinery, whether on edge 
or flat, dries more rapidly and straighter than 
when hand stacked. 


Power and Hand Stackers 


: j eoeeies 
a We make both kinds to meet different condie 


p! tions and capacities so that in putting your re- 
a i feel iil get our un- 
_ Are You Cutting Through Hills | a nan eaten 
Write for our catalog which contains full 
? information on our Lumber Stackers, 
| hat Shays Can Climb? j Handling Devices and Soule Steam Feed. 
Soulé Steam Feed Works 


MERIDIAN, MISS. 

















ERHAPS the inability of rod locomotives 


to haul on steep grades has cost you many 








dollars for expensive cuts through hills. DITCHER °° <2. ¥4. American Railroad 
. ‘ eS cher or Log Loader. 
By hauling with Shays, many lumber companies OCOMOTIVES *:°2 82x Geared. 3 
| have built lines over hills that would otherwise L cyl.10x12,175 lb. Steam. 
oe 60-ton Heisler Geared, 2-cyl. 1634x14, 175 Ib. Steam. 
have to be cut through. 


BOTH FIRST-CLASS WITH AIR PUMPS 


4 Shays climb hills as steep as twelve feet in one a See Sor 
: hundred feet. FLAT CARS * 109.00 1b capacity 
‘4 , , : ALL ALIKE. READY FOR SERVICE. 


Their geared all-wheel drive furnishes the 


steady, even flow of power. » | HYMAN-MICHAELS COMPANY 


May we tell you of other money-saving features NEW AND RELAYING RAILS 


% RAILROAD EQUIPMENT 
of the log hauling standard—the Shay? Peoples Gas Bldg. Railway Exchange Bldg. 


CHICAGO, ILL. ST.LOUIS, MO 











LIMA LOCOMOTIVE WORKS 


Incorporated es T HE relative merits and costs of various types 








PRSEStEs 
= 
> 


>. . ‘ of construction are fully explained in the 
© Lima, Ohio 17 East 42nd “xs New York Hool and Johnson 2-volume “Handbook of Build- 
% Ing Construction.’’ Covers fully principles, 
wait ntenart aemettmene tere: atta aco: ama eee ee eT methods, costs, etc. Illustrated, 1474 pages, 
Ma Te : Vt tle z ¥ Z Miia "es a While. VO Mika WN ee PE Vee 





$10.00 postpaid. Address American Lumberman, 
431 So, Dearborn St., Chicago, Ill. 








=. Mountain Logging 
a locomotive meets about the toughest test it ever comes 
up against. And here is where the Climax has demon- 
strated its true worth. Its accomplishments on moun- 


tain jobs have been truly remarkable. Let us tell you 
about some. 





Furnished with piston valves, Walschaert 
gears and superheater boiler when desired. 





38-Ton Climax in use by Glade Creek Coal& Lumber Co., Glade, W. Va. 


en SALES AGENTS: Climax Manufacturing Co. 


San Francisco: Vancouver; 
F. B. Mallory & Co. E. S. Sullivan, 751 Monodnock Bldg. Vancouver Mchy Co. CORRY, PA., U.S. A. 
New Orleans: Higgins & Wormington, 331 Carondolet St. Seattle Representatives: Climax Locomotive Co., D. M. Miller, Mgr. 
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The Mengel Body Co., Louisville, Ky. 


What would added suction 


mean in your plant? 





Send for this book. It will 
Give you a clear under- 
standing of the best 
engineering practice in 
blower construction. 


T would mean a cleaner plant. Fire-risk would be decreased. Even the cost 

of sweeping would be reduced. There would be less danger of burnt-out 
motors and bearings, caused by ‘‘gumming-up”’ with sawdust. Shut-downs due 
to blower trouble would be practically eliminated. 


Yet you can get this extra suction without extra power, without increased fan 
speed, without extra cost. Kirk & Blum high-efficiency fittings and dust 
collectors, with correct engineering and erection, actually operate at lower cost 
than other blower systems. Therefore this extra suction, with the values gained 
through clean machinery, clean air, faster production, and longer life for bear- 
ings and motors, actually costs you nothing! 





THE KIRK & BLUM MFG. CO., Pneumatic Engineers 


Shavings and Dust Collecting Systems, Waste and Fume Removal, 
Conveying and Ventilating Systems 


2852 Spring Grove Avenue, Cincinnati, Ohio 


KIRK& BLUM 





lecting Systems 
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You spend less for track upkeep 
when you use PfEISLER 


GEARED LOCOMOTIVES 





On this perfectly balanced locomotive, the connecting rods of V-type engines drive a crankshaft which is on the center line. With 
the HrIsLer’s weight symmetrically balanced, there is no fast wearing of one rail on track where a HEISLER is moving back 
and forth. 


That’s why lumbermen find that they can run _ their It is the actual experience of men who have “tried them 
HerIsLERS on switch-backs and rough spurs, and around all” that with the HEIsver there is far less expense for track 
sharp curves, as well as on smooth main line track—with and trestle upkeep. Get the facts on this saving. 
much less wear and tear on rails and tire flanges. In many other ways, the simple and symmetrical construc- 


tion of the HEISLER will save you money. 
With only one set of bevel gears to each 
truck, no power is wasted turning over 
needless gears. 


Our catalog shows a lot of interesting 
photos of HErsLER Locomotives, some of 
which have seen 15 or 20 years of al- 
most continuous log hauling. You will 
also get a good clear description of this 
simplest and sturdiest of geared locomo- 
tives ; write for Catalog. 





= —E, 






aah in man who has H[E1sLER central drive shaft. Only one set of large 
ee an bevel gears to each truck. Fewer parts, and stronger 
tried them all parts. 


HEISLER LOCOMOTIVE WORKS, ERIE, PA., U.S.A. 


be ()’ j V7 I \ : M W A” Patented Roller Bearing 
Lumber Buggy 

‘ In the construction of our Roller Bearing 

Lumber Buggy we use the same roller bearing 

construction that has proven so satisfactory in 
our Lumber Trucks. 

We can ship from stock buggies with 24”, 28’, 

36", or 40" diameter wheels. Write for prices 

giving diameter wheel required, distance between 


flange of wheels and approximate load to be 
carried. 


move. Iron Works, Inc., Ottumwa, Iowa 


Established 1867 Incorporated 1903 


_.. Eight Wheel Log Wagons Reduce Hauling Costs 40% 


My 1902 fl f the | _ , : . 
Barwon If Hundreds of them 21 s'Tcicaulic princvle, they, require leve power to pull e given waht over It’s all in the eight ) 
in Daily Use Cote ee eee eee eee 


Our Self-Loading 
Skidders 


illustrated herewith are 
indispensable in any 
logging camp. For 
handiness, practical op- 
eration and a time and 
money saver, a trial 
easily proves their 
worth. We should like 
totell you more about 
them. Further particu- 
lars yours for the asking. 


LINDSEY WAGON COMPANY, Sele Manufacturer LAUREL, MISS. 
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VES 
With 
back 
them 
track 
truc- 
oney. . si These skidders are built with two- 
each Designed for use as an auxiliary Oe: a 
; ; speed skidding drum, with instan- 
over machine for steam logging outfits or : 
ion enenk veo te. Gece taneous change from low to high. 
a Silent belt chain power transmission, 
sting operator. They are built in four sizes, 
died %, G 15 snd 100 bee complete throttle control of motor 
rf al- mounted on steel skids or with and high speed rehaul drum wig 
1 will standard features which greatly in- 


crawler type of traction.. They are 
also furnished unmounted so that 
purchaser may use wooden skids, 


f this 
Omo- 


crease the effectiveness of this Clyde 
unit. 











of large 








1g 
ig 
in 
&. Illustrations show the Clyde gasoline skidder handling 
— cypress in Louisiana. The upper photograph is the 


“ skidding trail, that to the left indicates nature of timber 
in which the machine is working so successfully, and those 
to the right show the skidded logs and the machiné in 
operation. 


You will find in this type of machine the same carefully 
selected materials and master workmanship that ‘has 
made Clyde equipment the quality standard of the world. 
Write us for new catalogue of Clyde Gasoline Logging 
Machinery. 











CLYDE IRON WORKS SALES COMPANY 


Sole Distributors for CLYDE IRON WORKS, Duluth, Minn. 
Stocks Carried in the Following Warehouses: 


NEW ORLEANS NEW YORK CITY PORTLAND ,ORE. SEATTLE 
309 Magazine St. E. 136 St. and Locust Ave. 555 Thurman St. 3410 First Ave. So. 
Branch Offices: 





CHICAGO CINCINNATI MEMPHIS JACKSONVILLE, FLA. SAN FRANCISCO. 
11 So. La Salle St. 1913 \Jnion Centra !Bidg. 119 Monroe Ave. 43-45 W. Forsyth St. 737 Monadnock Bidg. 
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PROVEN FEATURES 


EMBODIED IN 


PRESCOTT 
HORIZONTAL 
RESAWS 





High Saw Strain. 

Super Sensitive Enclosed Straining 
Device. 

Roller Bearing Arbors and Feed 
Tables. 

Quick Opening Guides. 

Steam Lift Press Roll Cylinders. 

Steel Roller Chain. 

6’, 7’, & 8’ Sizes. 

Single or Divided Tables. 





This is not an announcement 
of anything new. These, and 
many other features, have been 


Ne — = wees standard with us for many years. 
7 — . —Write or Wire — 
THE PRESCOTT COMPANY, Menominee, Michigan 
D. A. Groff, 4506 Banks St., New Orleans, La. F. P. Motley, Hotel Claridge, Memphis, Tenn. 
F. C. Barlow, 1216 Spalding Bldg., Portland, Ore. The S. K. Prescott Co., Seattle, Wash. 




















= 


“—@ distinctive SUMNER machine” 


BASE— Exceptional depth and length with 
wide sawdust throat. 

COLUMN— Rigid box section design with wide 
planed bearing on base. 

WHEELS— Accurately turned, ground and bal- 


anced. Rims of hard, close grained 
iron. 


WHEEL SHAFTS—Extra large special quality steel forg- 


ings. 

STRAIN— Most direct and sensitive yet devised 
—in dust proof enclosures. 

BEARINGS— Ring Oiling — water cooled — self- 
aligning. Interchangeable top and 
bottom. 

HANGERS— For lower wheel shaft extend almost 
full width across base. 

GUIDES— Cast Steel—top, automatic safety 


type, bottom—dquick opening. 


BUY A SUMNER BAND AND BUY LASTING SATISFACTION 


SUMNER IRON WORKS 
EVERETT, WASH. 


SUMNER TEN FOOT BAND MILL SEATTLE CHEHALIS, WASH. PORTLAND 
PACIFIC COAST TYPE Canadian Plant at Vancouver 
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__ PioneesManufaclurers 
ball bearing motors 


A-747-225191M 





| 


| 





Where operation must 


be certain— 


specify Fairbanks-Morse 
motors and generators 


In many of the newest and 
mostcarefully equipped plants 
of industry—where continu- 
ous operation year in, year 
out, is essential— you will find 
Fairbanks-Morse motors and 
generators in use. 


A liberal safety factor pre- 
vents overheating. You can 
operate straight through at 
full load. Ordinary overload 
demand does not test the mo- 
tor to the breaking point. 


Ball bearings can be had as 
standard equipment on all 
sizes of motors. They greatly 
increase the dependability, 
reduce friction losses, save 
bearing wear, require practi- 


cally noattention, and entirely 
solve lubrication problems. 

Compact design gives short, 
stubby shafts—and elimi- 
nates vibration. 

Extra strong insulation 
dipped in plastic varnish, 
baked, re-dipped and re- 
baked, insures durable wind- 
ings that last indefinitely. 


A letter will bring bulletins 
describing Fairbanks - Morse 
generators, motors and start- 
ers in detail. Every executive 
interested in dependable power 
should have copies. 


Write to Fairbanks, Morse 
& Co., Indianapolis factory, 
Indianapolis, Ind. 





FAIRBANKS, MORSE & CO., Chicago 


Manufacturers - Electrical Machinery, Oil Engines & Pumps 


25 branches throughout the United States at your service 


Fairbanks-Morse gave the ball-bearing motor to industry (0) 

















FAIRBANKS-MORSE 


motors and generators 
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P&HFACTS 
Economical 
Reliable Speedy 


Powerful Crowding 
Motion 


Power Clutch 
Control 
Standard Gasoline 
Excavator of the World 


HUD i 


Follow the Corduroy Trail—the 
Tread” MarkoftheP@H 











HE St. Paul €& Tacoma Lumber Co. 


of Deming, Wash., are using one of 

these ideal machines to advantage on their 

timber tract. Here the P & H Model 206 

Shovel, shown above, is chunking out 

logs 3 to 4 feet in diameter and up to 35 

feet in length with a saving of approxi- 

mately $60.00 per day over former meth- 
ods of manual labor. 


The powerful crowding motion of the 
P & H Gasoline Shovel breaks through 
the toughest soil, and the rugged con- 
struction of the P €? H from the non- 
clogging Corduroy traction up, gives the 








Makes Hard Work, Easy 


lumberman a shovel that is ideal from 
every angle—speed, power, economy, 
and durability. 


Check up on the P 8 H point for 


point and learn of the savings and su- 
perior operation they are giving in the 


lumber field. Write for Bulletin 82-X. 
HARNISCHFEGER CORPORATION 


Successor to 


PAWLING & HARNISCHFEGER CO. 


Established in 1884 
3815 National Ave., Milwaukee, Wis. 
New York Jacksonville Minneapolis 
Philadelphia Birmingham Chicago 
Dallas Pittsburgh Portland 
Warehouses and Service Stations: 
New York Memphis San Francisco Los Angeles Jacksonville 


Memphis 
Los Angeles 
Seattle 


San Francisco 
Kansas City 
Detroit 


Seattle 








GASOLINE SHOVEL 


tan end onal Gasoline Excavator of the Wo a 
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ECONOMY 


WITH THE NEW 


TYPE C 


HORIZONTAL 
RESAW 


Power Economy—Anti-Friction Bear- 
ings. 

Labor Economy —- Fast 
man hours, more lumber. 


Material Economy—High saw strain, 
thin saws, less sawdust; rigid alignment, 
no miscuts, closer cutting and less allow- 
ance for finishing. 


Maintainance Economy — Less _ mill- 
wright time for upkeep, repairs and 
realignment. Working parts protected 
from wear and made stronger and better. 


Operating Economy— Roller bearings, 
magazine lubricated, waste no oil, belt 
strain less, belts last longer, saws protected 
by super-sensitive strain, last longer. 


fewer 


feed, 


\ ‘ 


Details on request. } 


fee 
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CHALMERS 


MILWAUKEE, WIS. U.S.A. 


LLIS-CHALMERS 


TYPE C 








MANUFACTURING(O. 
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AIR SEPARATION 
OOD PULVERIZER 


AN EFFICIENT METHOD 
AND 
MACHINE FOR MAKING 


WOoOoD 
FLOUR 


AND WOOD MEAL 
FROM 
SAWDUST, SHAVINGS, 
PLANER CHIPS, AND 
OTHER WASTE WOOD 
OF FEED SIZE. 


A VERY PROFITABLE 


DISPOSITION OF 
THESE PRODUCTS 


STROUD w 





Operates continuously with 
very little attention. 


No bearings in the grinding chamber. No sieves or screens. 
Automatic lubrication. Makes Wood Flour far finer than 
any other known method. Made in 5 sizes. 


The one machine makes any grade of Meal or Flour desired, 
at lower cost than by any other method. 


E. H.STROUD & COMPANY 


Engineers and Maaufacturers 


928, 930, 932 and 934 


Fullerton Avenue Chicago, Illinois 





































Sle Be By, 
wet 


Your Mill Man 


Can tell you about White Knives—how they in- 
crease production by staying sharp longer. It will 
certainly pay you well to try them out if you are 
not already using them. 


Why Not Write Us Today? 


The L. & I. J. White Co. 


70 Columbia Street, BUFFALO, N. Y. 
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THE EXPENSE that 


enters into the every day “make ready” of the ordinary Cutter Head is the thing 
of the past when you begin using Shimer Cutter Heads. 














J | 


The Bits have the shape of the pattern—a fixture in line with the cut, pro- 
tected by the valuable clearance feature—the concave bit seat. 





In the Flooring Head are found all of the 
desirable features necessary to make a good, 
Carefully bal- 
anced and aligned so that each bit does its 
part, the Shimer Cutter Head turns out flooring 
with a superior finish. 


4 
4 


6 lll - 


smooth running combination. 
it SHIMER 7 CUTTER 


It cuts cross-grained 
and knotty lumber with ease and helps save 
some of your wasted material and they are so 
easy to set up—with a file and a gauge only a 
few minutes are necessary to put them in good 
running order. 


ig. 202 and 203 with expansion complete 
Tr $63.13 





with 1-inch Flooring 














The Cutter Head 
at the left is for 
making Doors. 
With the Circu- 
lar Bit the shape 
of the mould de- 
sired is duplicated to the last quarter inch. 

The Cope Heads are made to match so that a per- 
fect fit may be had. 





lor making Sash 
the Sash and 
Cope Heads rep- 





resented here 
are the most eco- 
nomical and the 


easiest Heads to run. They have the same advan- 
tages of uniform pattern and ease of sharpening 
and setting. 








You owe it to yourself to make money from your shaper by turning 
out mouldings of intricate design true to the original pattern. You can 
select cutters which will always cut the same pattern after sharpening 
Try a SHIMER CUTTER on your next mould- 
We will be glad to quote on Reversible or One-way 


Cutters or mail our Catalog giving patterns and designs. 





without the regular fitting. 
ing job and we know you will be more than pleased. 





Send for our No. 39 Catalog giving complete information on SHIMER CUTTER HEADS, CUTTERS, ETC. 
1 


| SAMUEL J. SHIMER & SONS, Inc. 




















ae 
——— 


MILTON, PA. 
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Copyright 1924, by ‘Lue Guvuuyear Lire & AuvueEr LU., 4c, 


The high speeds and varying loads of lumber mill duty test the 
stamina of any belt, and it is in this exacting service that 
many of the best records for economy, efficiency and trouble- 
free running have been made by long-wearing Goodyear Belts 





It will pay you to have the G. T. M. 
—Goodyear Technical Man—ana- 
lyze your belting requirements and 
specify the right belts for your 
edgers, planers, band saws, and 
woodworking machines. 


Goodyear Belts are superior in 
quality and construction. They are 
noted for long wear. 


For specific records of Goodyear 
Belt performance in lumber mills, 
and for other information about 
them, write to Goodyear, Akron, 
Ohio, or Los Angeles, California. 


TRANSMISSION BELTING 
Goodyear, Klingtite, Glide 


HOSE 
Air, Water, Steam, Mill 


PACKING 
Asbestos, Rubber 


























Langan’s Grab Hooks 
Are Sturdily Made 





Dae Ze) 









Protected 
by Patents 





4 SIZES 


No. 4: Weight 27 oz. 
Can be used as crotch 
grabs or trailers, in 
ties, pulpwood or 
small hardwood logs. 


No. 2: Weight 32 oz. 
Regular hardwood 
trailers; also for med- 
ium size hemlock. 


No. 3: Weight 37 oz. 
A regular softwood 
grab. 


No. 5-A: Weight 3 Ibs. 
for extra large soft- 
wood. 


Scranton Forging Co. 


& Only high quality steel is 
used in their manufacture and 
they are shaped to stand the 
strains. Thus, they makegood 
in skidding on the roughest 
kind of ground. Langan’s 
Grab Hooks have been on the 
market 25 years. Thousands 
in use today. Every Langan 
Grab Hook is fully guaran- 


teed against flaws. 





Write for descriptive folder. 


SCRANTON, PA. 
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Clara shell buckets 
Orange peel buckets 
Coal crushers 


oO RT oO N “608 5De S. Baatbane| ‘ 


€STEINBRENNERCO. Chicago~ Illinois 











To tighten load 
just pull the 
lever down. 


Insist on the 


GOODYEAR 


THE RELIABLE LOAD BINDER 


Has given perfect satisfaction for 
more than a quarter of a century. 
Thousands in use. Simple to operate, 
binds lumber, timbers, ties, logs with 
absolute security. 


$3.35 each — $6.70 pair. 
f.0. b. Bloomdale. 


Goodyear & Miller 


Sole Manufacturers BLOOMDALE, OHIO 
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|i] FROST PINE: 5 mawractuzep wn SIX MILLS 




















ALL USING 
FILER & STOWELL 
MACHINERY 





a 





Double Band and Gang Mill, Union Saw Mill Co., Huttig, Ark. One of the six Frost-Johnson Lumber 
Company’s Mills. 
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Designed and Equipped by 


. THE FILER & STOWELL CO. 


MILWAUKEE, WISCONSIN 

















Do You Know Why 
McDonough 


Steam 


|| Feeds { 


Are Specified 
in the Better 
Mills ? 





ie ‘3 ae ait: 
et We 
4 i 





—- FT  - = 
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r Because McDonough steam feed cylinders are adjustable so that each section can be easily and quickly 
| unbolted and turned, just slightly, so that the piston head does not wear in the same place. 


Thus the wear of the piston head is distributed evenly, around the inner circumference of the feed and 
1 the cylinders can be used for years, without re-boring. 


Because of this feature, McDonough Steam Feeds give longer service than any other. 


Write us for complete details. 


- . 


McDonough Manufacturing Company Eau Claire, Wisconsin, U. S. A. 


** MANUFACTURERS OF BAND RESAWS AND SAW MILL MACHINERY ” 
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C. H. Type X Vertical 


Water Tube | . meas, 
BOILER Ni 





18 








The latest development in sawmill boilers, ib 


built extra heavy for rough usage and con- —_— he (8 
Ww 


tinuous overloads. 


The Great Southern Lumber Company, 
Bogalusa, Louisiana, the largest yellow pine 
sawmill in the world, bought six—1,000 H. P. 
units. Boilers are capable of developing 


12,000 H. P. continuously. 


This boiler should be your next installation. 


Send for Catalog X and satisfy yourself as 
to its superiority over other boilers. 


THE CASEY-HEDGES CO. 


CHATTANOOGA, TENN. 


We have in stock for immediate shipment Tubular Boilers all sizes, Marine Boilers, Skidder Boilers, Smoke Stacks. 
We originated the Steel Cased Boiler Setting and Flat Top Dutch Oven Furnaces. 























Turn Your Slabs No. 7 Large Size | 
| Into Money __, c2ent Siap Resow A Day’s Work— 


really depends upon the kind of a 
We Manufacture Four Sizes machine which your operator Is 
of Band Resaws running. With our 


Cut-Off Saw Tables 

Automatic Cut-Off Saw 

Power Feed Board Box you are sure of a big output—a full 
Machine day's work. 

Automatic Hand Hole Cutter 
for Boxes 


42-inch Slab Resaw for Saw E. & B. Holmes Machinery Co. 


Mills 
Rip Saw Tables Makers of — 57 Chicago Street, 






Cooperage Machinery 








et 
42” Saw 18” wide Slab. 


FISCHER MACHINE WORKS CO. Fad Matchers, Varuble Speed Counter Shate, Buffalo, N. Y. 


1841-45 Carroll Ave.. CHICAGO, ILL. 
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who have adopted the use of our steel exclusively. 





“COCKER MEG.CO. 
tages LOCKPORT, NY ° 


Write Us. 











NEUMEYER & DIMOND 


82-92 Beaver Street, NEW YORK 
% 


ee Se ee ee eee eee ee ee ee 


Cocker Manufacturing Co. 


99 Market Street, LOCKPORT,N.Y. 


For a Genuine Established 1904 i 
fh ry 
N ° fF 
Chisel Tooth Saw| | ?'"°s%... : 
o Special A 
OF 
Light eo = f _ FOR — , 
cutting and thoroughly i . : 
+ ic Logging Camps and Sawmills | 
High Speed Steel Knives f We can furnish testimonials from leading lumber firms u) 
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The“Tower” Pony (30-Inch) Edger 


For portable and small stationary mills having from 
15 H. P. up 





and cutting from 5,000 to 20,000 feet in ten hours. 








jee” 


Front table and husk of No. 304, left-hand, with front press rolk 
Rear table not shown. Feed belt represented by cord. 


Weight, 1500 pounds. 
Note the STEEL LEVERS. 


The bed of the husk is a ONE-PIECE CASTING and hence 
absolutely rigid. 

Note that the indexes are on the FRONT END OF THE FRONT 
TABLE, where they are away from the dust and easily seen by 
the operator. This is especially important on dark days or where 
the edger stands in a dark part of the mill. 

Note that there is a separate index for each movable saw. 

Note that the indexes are provided with figures. 


THE INDEXES ARE ADJUSTABLE, 


to adapt the machine to edge or rip scant, exact or plump, as may 
be preferred. 


THE SAWS MAY BE SET BY QUARTER-INCHES. 


Note that it is impossible for the removable bridgetree (‘on feed pulley 
aide) to settle or move endwise. It can only move longitudinally with the 
shaft. 

The set screws in the feed pulleys recede into grooves in the feed roll 
shafts. A turn or two therefore suffices. This construction further keeps 
the shaft from being cut by the set screw, making it as easy to remove the 
pulley after years of service as it is when the edger first leaves the factory. 


The saws may be removed 


more easily and quickly than on any other edger ever designed. One set of 
saws and collars has been removed and a duplicate set substituted in 3 min- 
utes and 14 seconds by the watch, this including the whole series of opera- 
tions, from the removal of the feed pulleys to their replacement. 

THE FEED ROLLS 


The feed rolls are regularly fluted both longitudinally and circumferentially, 
| ome pene. broad, strong teeth, which feed the lumber positively without marking 
it and prevent the lumber from moving sideways. Of course, we can omit the 
circumferential grooves, if desired. 

The feed roll bearings are an 


INTEGRAL PART OF THE HUSK, 


making it absolutely impossible for the rolls to get out of line. Many years 
ago we made these boxes adjustable; but practical experience demonstrated 
that the only satisfactory plan is to have the machine absolutely right when 
it leaves the factory and as nearly 


FOOL AND ACCIDENT-PROOF 
as possible. 


Each shifter sleeve has 
Eight inches bearing on the shifter rod 





which makes it impossible for it to bind. 


Gordon Hollow Blast Grate Co., 


Adapted for edging and ripping hard or soft wood lum- 
ber as thick as three inches (the saws will reach through 
four-inch lumber when new) at a minimum feed of 100 
linear feet per minute. 

Take up little room. 

Require little power. 


Cost Little. 


Rear table and husk, No. 304, left-hand. Front table not shown. 
Feed belt represented by cord. 


The shifter forks engage the saw collars instead of the rims cf the saws. 
Of course, the nearer the power is applied to the center of the saw, the less 
the liability to cramp. 


The yoke on the fork is babbitted, and provided with a suitable oil chamber. 


THE FRONT AND REAR TABLES ARE EACH 
10 FEET LONG 


In other small edgers they are only 8 





The lateral guides on the front table are of STEEL. The adjustable guide 
is simple, convenient and reliable, never getting out of order nor developing 
lost motion, but always remaining in perfect alignment. 


Note the LARGE TABLE ROLLS. 


Every piece in the entire machine is made to template, rendering corres- 
ponding parts exact duplicates and hence interchangeable. This makes it 
possible to repair a machine without fitting or adjusting, in case of fire or 
other accident. 


Every piece is branded, in raised characters, rendering it easy to obtain 
repairs. 


The machine consists of the husk and two ten-foot tables, making it conveni- 
nient to transport from one location to the next. 


Built with one stationary and one movable saw, two movable saws or one 
stationary and two movable saws. 


N. B. 
Do not forget that we also make 32, 36, 42, 48,54 and 60-inch Edgers. 


Greenville, Michigan. 


Manufacturers of the Gordon Hollow Blast Grate and the ‘‘ TOWER” line of Edgers and Trimmers. 
Established 1889 
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An Outstanding Achievement 
at an Astonishingly Low Price 
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INDUSTRIAL WORKS 
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BAY CITY °° MICHIGAN 



































“‘Electrics’’ in use by Boyne City Lumber Co., Boyne City, Mich. 


Cheaper Logging 


A comparison of the costs of logging by railroad 
and by tractors and trailers — readily convince 
you of the greater economy of 


Logging Trailers 


Your original cost is only a fraction of the cost of building 
a railroad, and you avoid the expensive upkeep of roadbed 
and rolling stock. Ask us for further information. 


We also manufacture steel wheeis 
and axles and lumber buggies. 


Electric ae ) 

Wheel & eS Sm “a 

Co. oo ~< Si DS) a 
ee pe 


Dept. A. L. 
Quincy, Ill. 





























Tropical 
Oil Resisting — 
White 


“Reduces Our Fire Hazard’”’ 
Says Bird’s Eye Veneer Co. 


R.C.J. BYRNS, General Manager of Bird's 

Eye Veneer Co., Escanaba, Mich., writes: 
‘*Tropical Oil Resisting White has filled a long 
felt want, as it has enabled us not only to comply 
with requests repeatedly made by Insurance Com- 
panies carrying our fire risks, that all oil-soaked 
beams be put in order to reduce our fire hazard 
to a minimum, but also it has materially improved 
the interior of our plant as far as looks are con- 


cerned.” 
Free Booklet 


Send for our free booklet showing illustrations of 
many lumber mills where Tropical Oil Resisting 
White is now in use. It also contains recommenr- 
dations for the protection of all surfaces around 
lumber mills and mill villages. 


Approved by the 
nage Board of 
Fire Underwriters 


THE TROPICAL PAINT & OIL CO. 
1240-1286 West 70th Street 
Cleveland, Ohio 
WAREHOUSES IN 


PRINCIPAL CITIES 





Largest Salinas Meintsoance Paint Manufacturers in the World 
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The Yates A-4 is a medium 
capacity planer and matcher. 
It produces exceptionally 
fine finished lumber at high 
rates of feed. Durability 
and economy of operation 
are exemplified in this fast 
feed planer and matcher. 























ATES A-4 FAST FEED PLANER AND MATCHER handles large stock at the 
high feed rates of from eighty-five to two hundred and ten feet per minute. . It can do 
| this efficiently day after day only because of the fine design and construction of each 
unit of the entire machine. The massive one-piece base forms a foundation for these units 
so rigid that vibration is reduced practically to the vanishing point. 
A mill owner buys a machine 
not for one or two outstanding YOU INVEST RIGHT WHEN IT’S A 
points of excellence, but be- YATES A-41 PLANER AND MATCHER 
cause he knows that the certain Every prospective purchaser of a fast feed planer and 
99 machine considerec vill give matcher need not look twice for the fine points of merit 
l we , is cin | ? S of Yates A-41. The good design of the machine and mod- 
:0 him returns for his investment. ern method of manufacture makes it one of the best invest- 
— : ‘ ‘ ments in fast feeding, medium capacity, moderately priced 
Yates A-4 1s such a machine planers and matchers. All controls and adjustments for 
ss . ee ey eee : ee Yates A-41 are placed where least time is expended in 
and in this fact lays the strength hele vaaineiatiean 
of its popularity. 
>) ry ™ ™ 
P.B. YATES MACHINE 
D) 
COMPANY 
World’s Largest Manufacturers 
of Woodworking Machinery 
BELOIT, WISCONSIN, U. S. A. 
Write the Branch Office nearest you. 
P. B. Yates Machine Co., P. B. Yates Machine Co., P. B. Yates Machine Co., P. B. Yates Machine Co., 
1212-16 Empire Blidg., 50 Mechanic St., 1222 Santa Fe Ave., 725 Bryant St., 
Birmingham, Ala. Buffalo, N. Y. Los Angeles, Calif. San Francisco, Calif. 
P. B. Yates Machine Co., P. B. Yat Machi Co., » 
Frederick A. Cheney, “ Katzinger Bide. a - situs — Fitth aa hae 
ee t, y t ., West, . . 
120 High St., Boston 9, Mass. Chieaee, ie on Blv st Minneapolis, Minn. Portland, Oregon. 
P. B. Yates Machine Co., P. B. Yates Machine Co., 
J 1516 Senta Fe Bide, a 3841 Glen Boho Drives as i = ener. - bi == Wes Ave., 
Vorld Dallas, Texas. Columbus, Ohio. RIO ACER Na Bs pokane, Wash. 
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CONVEYING 


SHAVINGS, SAWDUST, WOOD CHIPS. 
A POSITIVE, HIGH PRESSURE 
PNEUMATIC SYSTEM. 
50,000 Ibs. per hour or less. 
Distances 4,000 ft. or less. 
Free from danger of clogging. 
Automatic. Saves power. 


STRAIGHT CARS, MIXED CARS 
OR LC. L SHIPMENTS 


EST. 


J. P. SCRANTON & Co. 














DETROIT, MICHIGAN 








If you have a problem of any kind concerning 
a gathering or conveying fan, we can help you. 
That has been our business since 1888. 


THREE MILLION FEET IN DETROIT 2. e 
Factories and Offices:—SAGINAW, MICHIGAN 
321 Rutherford Ave., Boston, Mass. 


CYPRESS Room 451, No. 50 Church St., New York, N.Y. 565 Washington Blvd., Chicago, III. 
Originators of Slow-Speed, Low-Power methods for Collecting Sawdust, Shavings, Etc. 


KEEP YOUR MACHINERY RUNNING 


economically at full capacity to supply the 


a present demand for lumber. You can do it 
MOR NEs by using babbitts specially designed for 
sawmill use. 


PARDEE & CURTIN LUMBER CO. Hoo-Hoo —Rex —Improved More-Jones Hoo-Hoo, Rex and Improved 
SALES OFFICE Babbitts are that kind and they offer you 


longer wear with less friction. They are 
CLARKSBURG, W.VA. BAB BIT T> designed to meet your conditions of load, 

speed and strain. Try them. 
MANUFACTURERS OF CHOICE WEST VIRGINIA HARDWOODS 


BAND MILLS More-Jones Brass & Metal Co., St. Louis, U. S. A. 


CURTIN, COAL SIDING AND HOMINY 


WEST VIRGINIA The Gideon- Anderson Co. 
‘*The House 


Fouts Hardwood and Cypress 
Can handle orders of all sizes expeditiously. LUMBER 


Plant: Sales Office and Yard, ie 
Double Band Mill, 2nd and Angelica Sts., 60 Million Feet 


RAILWAY AND MILL SUPPLIES =a a 


Shipped from Stock 
RAILS, BARS, SHEETS, ROOFINGS 


New and relay rails, track spikes, Steel beams, channels, angles and 
bolts, fish plates, push cars, hand cars, square twisted reinforcing bar. 
iron and steel bars in rounds, squares Painted and galvanized roofing. Com- 


anes, position roofings. Heavy hardware. BANK OF COMMERCE BLDG. NORTHWESTERN BANK BLDG. 


PIDGEON-THOMAS IRON CO., Memphis, Tenn. MEMPHIS, TENN. ~~ PORTLAND, OREGON 



































K. D. BRIGHT 
SHORTLEAF 
FINISH AND 







a1] Hardwoods |", 


POPLAR GULF 


cm | and Cypress |_st0« 
Wistar, Underhill & Nixon Pumaperpate oe 
SAVE TIME~<SAVE MONEY 
Unload Your Lumber— 
“A Load at a Time’? with 


R-B ROLLER BOLSTERS 

















Manufacturing Co. 
JACKSONVILLE, FLA. 
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[Me Fits any truck, trailer or 


Shipped K. D. Requires aE 
Sloan loading wagon. 


about 3 hours to install. 
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Write for Catalog 
THE R-B COMPANY 


503-7 Grand Ave. Temple Bldg. 
Kansas City, Mo. 
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